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CIVIC RESPONSIBILITY OF WEALTH. 


Last week in San Francisco the timber owners of the 
state organized the California Forest Protective Associa- 
tion, and as its president, to serve until a permanent 
organization is effected, elected 
Thomas B. Walker, of Minne- 
apolis. The primary idea of 
the gathering was to secure 
protection against fire, but at 
Mr. Walker’s suggestion the 
purposes of the organization 
were made broader, and in the 
name and in the expression of 
purpose it is now designed to 
cover anything and everything 
that looks toward the better 
protection of timber holdings. 

The prominence of Mr. Walker 


so much to the fact that he is 
the largest individual timber 
holder in the state, but that he 
has given a lifetime to the 
study of timber. He has viewed 
the subject from every stand 
point—from that of mere 
owner, who expects a profit; 
from that of the scientifie for- 
ester; from that of the econo- 
mist, who considers the relations 
of the forest to the common 
good of the entire country. 

While he has built up a great 
timber estate he looks at it as 
in a sense a trust estate for the 
use of which he may be rightly 
held responsible to the people. 
In a private conversation not 
long ago he said: ‘‘I hold this 


timber because the iaws of the 
country make it possible for me 
to acquire it, and because in a 
sense it was offered to me by 
my government. It has in- 
creased in value because of the 
work that other men have done 


in this growing country of ours 
and under the guardianship of 


our laws. I feel that it is mine, 
but mine to use for the public 
Wel‘are. Therefore, I have no 
right to handle it recklessly, to 
destroy it, to leave a waste 
where there is now a forest, 
beneficent in its influence; but 
I must use it so as to perpet- 
ua it and to continue the. 
benefits which it eonfers upon 
the regions in which it stands. 
| feel seeure not only in title 
but in reward for administer- 


ing this property, but, after all, 
I hold it only as a trustee.’’ 

That view of his responsibil- 
ities as a citizen who is a great 
property owner shows no new 
attitude on the part of Mr. 
Walker. It has been the guid- 
ing influence of his life. Under what he considers the 
most beneficent and generous government on earth he 
has been able to accomplish great things in a material 
Way, and his debt he feels to be correspondingly great. 
Therefore, since his properties have to do with the 
forests, his studies have been as to the proper use of 
the forests in relation not only to his personal profits 
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but to the welfare of the people. Thus he has been 
since boyhood not merely a student of the lumber busi- 
ness or of the timber business, but of forestry in all its 
relations. With such principles always guiding him he 
has built up that most commendable business success 





THOMAS B. WALKER, OF MINNEAPOLIS. MINN.;: 
Builder of a Great Timber Estate and Man of Public Spirit. 


which is based upon honesty, fair dealing and a constant 
endeavor to give quid pro quo, that which a republic has 
a right to demand from its citizens. 

It is unfortunately true that most men—men of the 
average sort—are unable to rise much above their en- 
vironment or to extend their interest much beyond the 
sphere to which their daily lives and business activities 
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are confined. But the subject of this sketch is one of 
those delightful departures from the average, a man 
whose accomplishments have been limited to no one 
thing, whose influence has been felt not only in his 
chosen business, but in public affairs, in the upbuilding 
of a great city and in the 
realm of art. Therefore, 
Thomas Barlow Walker, for 
ester, lumberman, financier, 
philanthropist and promoter of 
art, has more than a national 
reputation. Many men are 
highly regarded abroad who 
have little respect at home, but 
such is the not the case with 
T. B. Walker. 
chooses to look upon him as its 
typical citizen and Minnesota is 
proud of him. Were the aver- 
age citizen asked for his opinion 
of Mr. Walker what he would 
have to say would not contain 
a breath of reproach about the 
methods that have been em- 
ployed in building up his large 
fortune, a fact which seems to 
show that it is possible for a 
business man to. accumulate 
wealth without antagonizing the 
people. at large, though few 
do it. 


Minneapolis 


No chronological survey of 
the life of T. B. Walker can 
convey adequate conception of 
the man, yet such a review pos- 
sesses a certain interest in com- 
mon with all biographical his- 
tory of fit subjects; and one 
thing may well be given par- 
ticular consideration in connec- 
tion with this story, and that is 
the absence of what are com- 
monly considered circumstances 
favorable to high development. 

Thomas Barlow Walker was 
born in Xenia, Ohio, February 
1, 1840. He was the third child 
of Platt Bayless and Anstis B. 
Walker, the former a_ shoe- 
maker. The Walkers were re- 
spected people in comfortable 
circumstances, but the _ shoe- 
makers’ trade did not offer 
great opportunities for getting 
on and Platt Bayless Walker 
succumbed to the gold fever of 
’49, believing, with the thou- 
sands who traveled overland 
that year, that a fortune was 
assured him. Such was not the 
ease, however, and before the 
trip had been much more than 
begun he was stricken with 
cholera and died near Warrens- 
burg, Mo. All of the Walkers’ 
worldly goods had been invested 
in the contents of a wagontrain 
of supplies, and upon the 
owner ’s death the property was 
carried on to California and sold. The widow never 
received any of the proceeds and was left to take care 
of her children as best she might. She bent every 
effort toward giving them an education, and Thomas 
seemed to have an unusual sense of the responsibility 
which was later to rest upon him, embracing every 

(Concluded on page 33.) 
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Considered, we feel sure there are 
. none who can excel us in high grade 


White Rock 


Maple Flooring 


We want to convince you we are 
talking facts and would. suggest you 
try us on your next order. 

We can also ship promptly Michigan 


Maple, Hardwood and Hemlock 
Lumber and White Cedar Shingles. 


W. i. White Company, 
Boyne City Lumber Company. 


Mills at Wholesale Yard 
Boyne City, Michigan. || North Tonawaada, N.Y. 
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OurFlooring 18 TTT0ROUGLTLY 
FILN DRIED, also STEEL SCRAPED 
which gives it a highly polished surrace. 


We havejust eguipnped our 
Hardwood Flooring Plant with 
the most Moder2z Machinery 
and are now in position to Lill 
orders with the greatest 
Promprtnress. ra 
To this isadded the advantage of 
furnishing mixed cars of Pine 
and Hemlock with yourlardwood 
Flooring, where customers do tat; 
wis to puechase afull car load 


of Flooring. 











We solicit. your orders op ingui- 
ries and guarantee satisvaction 
oo guality and delivery af our Stock 
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WOOD-BEAL.. . VICTOR THRANE. 


INTERESTED IN SOUTHERK 
OR PACIFIC COAST TIMBER? 


JAMES D. LACEY. 


“"y 


We furnish detailed reports of amounts of stumpage on each 244, 5 
or 10 acre Subdivision of each forty. 








We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. , 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES 0, LACEY & CO, 


(ESTABLISHED 1880) 





312 Hibernia Bank Bldg., 828 Chamber of Commerce, 1009 White Bldg., 1215 Old Carey, 


New Orleans. Portland, Ore. Seattle, Chicago, 
(NZ | = \\ 
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Hollow Backed 
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Jointed. 
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Hard Maple, 
Beech and Birch 


Lumber 
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OF SPECIAL INTEREST 
TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended April 30, 
1909, was 13,297. 


State of Illinois, County of Cook, ss. 


I, J. E. Defebaugh, publisher of the AMERICAN 
LUMBERMAN, do solemnly swear that the above 


figures are correct. 
J. E. DEFEBAUGH. 
Subscribed and sworn to before me this Ist day 
of May, 1909. 
HENRY S. LOVELY, Notary Public. 


This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
Papers. 
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REASSURING PHASE OF HARDWOOD TIMBER OUTLOOK. 


Much of the hardwood timber of the country now 
being manufactured into lumber is more than 200 years 
old. This particularly is true with respect to oak, poplar, 
black walnut, cherry, hickory, ash and many other woods. 
Some of the trees attain a very great age, ranging as 
high as 500 years, and were small saplings when Colum- 
bus discovered the Western Hemisphere. Hardwood 
manufacturers secure their logs from natural forests. 
None of the stock now reaching the market is cut from 
trees produced by cultivation. In some instances logs 
are secured from lands which have been cut over pre- 
viously; only the larger and better class of trees being 
taken by those who made the first, second or third cut- 
ting. 

When new fields are opened hardwood manufacturers 
center their attention in those tracts containing a heavy 
stand of timber. An average of at least 4,000 feet of 
timber to the acre—in most cases more—is required to 
interest the practical operator. A heavy growth is one 
of the requisites, not because the timber itself is so much 
better, but because a dense stand reduces the cost of 
logging, mainly by reason of the smaller expenditure for 
tramroad construction. Hardwood timber of this char- 
acter is becoming scarce. Lumbermen are operating on 
the headwaters of the principal streams and also, by 
means of extended lines of railroads, are reaching those 
areas heretofore considered inaccessible. 

In each section of the country the gradual growth of 
a second era of hardwood manufacture has been a nota- 
ble feature of its history, which shows that the first 
operators selected large bodies of fine timber which 
could be secured at a reasonable price. Naturally, such 
holdings did not include scores of small tracts—some of 
a few acres only, some of several hundred or several 
thousand acres. In many instances these smaller tracts 
have been acquired by operators of small mills, but the 
small mill has nowhere thoroughly cleaned up the timber 
of any section. ; 

At present many mills, located at some central point, 
draw their log supply from a radius of 100 miles or more, 
either by rail or water. Producers in Ohio, Indiana 
and Illinois were first to demonstrate the value of this 
system which is now being observed in the newer fields 
south of the Ohio river. Notable among the river centers 
are Memphis, Louisville, Cairo, Evansville and Paducah. 
In addition, there are scores of interior mills, the bulk 
of whose log supply is secured by rail, a carload at a 
time. Such logs represent the pick of the timber on 
the farmer’s wood lot and areas too small to justify the 
construction of a mill. These logs pay a very heavy 
transportation charge, which, in some instances, alone is 
as great, or nearly as great, as the ordinary cost of log- 
ging a hardwood tract. What has been said does not 
refer specifically to the shipment of high class oak, 
walnut or cherry hundreds of miles to veneer factories in 
the larger cities, but to the usual method of supplying 
many mills with logs. No one is in position to make a 
statement of real value regarding the probable quan- 


tity of logs secured in this manner or the quantity 
available. 

Every advance in the price of hardwood lumber makes 
available from these sources millions of feet of timber 
which could not be harvested previously. The hardwood 
lumbermen of the country today are not actively search- 
ing the country with a view of securing a few carloads of 
logs here and a few more at some other point; but the 
shipment of .hardwood logs has been on a broader basis 
each year, barring the effect of panics and railroad inter- 
ference. This medium of supply must continue to 
broaden indefinitely and the outcome will be the estab- 
lishment of plants not only equipped to turn out rough 
and dressed lumber, but supplied with machinery for 
the conversion of the log into those articles for which it 
is suited. 

It would not be wise to attempt to forecast the 
future of any great industry, but it seems reasonable to 
suppose that this phase of the hardwood business will 
become of greater importance from year to year, as de- 
sirable tracts of good timber and sawmill products appre- 
ciate in value. Hardwood timber grows more rapidly 
than many have been willing to concede. It is repro- 
duced on cutover lands largely by sucker growth, which 
causes the young sprouts to grow with extreme rapidity 
during their first few years, 

This country contains millions of acres that are suit- 
able for no other purpose than growing timber, and as 
the owners begin to realize the possibility of an income 
from the periodical sale of desirable trees greater care 
will be given the younger growth. The result will be 
practical forestry on a large scale by a great many 
people, and it will be practical because it will be profit- 
able. To some lumbermen the possibility of growing oak 
trees capable of producing logs of value for lumber may 
present itself. It should be remembered that hardwood 
manufacturers today are doing many things which, if 
they would not appear ridiculous, would at least seem to 
be commercially impossible to their predecessors. 

This method of providing a supply of oak, chestnut, 
hickory, walnut and similar woods will not be practical 
for cottonwood. The future supply of cottonwood, how- 
ever, can be provided in a very easy manner, and it would 
seem as though nature itself is watching out for cotton- 
wood. Inside the levees along the Mississippi river, 
from Cairo south, cottonwood is growing at a phenomenal 
rate. The conditions are ideal and this timber propagates 
itself. Twenty-five or thirty years is sufficient to pro- 
duce cottonwood of fair size and quality. The principal 
danger arises from the disposition of the Mississippi 
river to shift the soil between the levees at frequent 
intervals and thus tear down the foundation on which the 
cottonwood grows to build up land at some other point 
which, temporarily, is devoted to the same purpose. This 
cottonwood has much in common with that of the other 
kinds of timber mentioned. The logs are carried to the 
mill rather than a mill being established to cut a large 
tract of timber. 
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Reports of an extremely gratifying character emanate 
from western pine centers of manufacture. Local trade 
this year has been unusually good and the outlook is 
bright. The growth of population in Montana, southern 
Idaho and eas.ern Washington has been of a wonderful 
character. The population in many districts has doubled 
within the last three or four years, and in some localities 
during the current year. Several allotments of reserva- 
tion lands have been made this year and those fortunate 
enough to draw claims are now making preparations for 
their development. Another stimulus to imigration has 
been the irrigation work carried on by the government 
and private corporations. : 

Land values have felt the stimulus of the increase in 
population and undeveloped lands, suitable for grain or 
fruit, are now selling at $20 to $30 an acre. The better 
class of grain lands, with some improvements, bring $65 
to $100 an acre. Fruit lands command fancy prices; 
unimproved property, with water available, commanding 
$150 to $300 an acre; prices ranging as high as $2,000 
an acre for bearing orchards. The latter price has been 


GRAIN AND FRUIT BELT INCREASES LUMBER DEMAND. 


-paid for lands in the Wenatchee valley. General crops 


this year have been excellent throughout the section 
under discussion. In one or two localities early frost has 
interfered with the development of the peach crop. In 
many sections it is estimated that the yield of fruit and 
grain this year will be 25 percent better than for 1908, 
when excellent results were secured by the farmers. 

Retail trade has been established on an extremely 
satisfactory basis. Many new yards have been put in 
and earry a fair volume of well assorted stock. Indi- 
vidually the yards have on hand about the same quantities 
that were in stock in 1906 and 1907. This policy is being 
pursued, notwithstanding the operators are able to secure 
additional supplies on short notice. Many of the larger 
saw mills have installed equipment which enables them 
to furnish molded casing and base and other worked 
strip stock. The factories of Spokane and vicinity sup- 
ply sash and doors and special millwork. 

The wonderful increase in land value has made the 
credit of the settler good. The arable land in the moun- 
tain districts is confined to a few small valleys, and good 


crops are assured each year where the farmer has access 
to a reliable sipply bf water for irrigation. 

What has been said with reference to the rapidly 
developing section of the Rocky mountains applies, prac- 
tically without limitation, to the mountain sections ani 
plains of the northwestern territories in Canada, Late 
reports show that about 40 percent of the sales of the 
mills are local. Report for August of the Western Pine 
Manufacturers’ Association shows that out of sales 
aggregating 82,000,000 feet 33,000,000 feet were dis- 
posed of locally. 

With the local yards and industries taking the bulk 
of the common lumber, operators in the mountain coun 
try are having a good year, as the demand from planing 
mills and sash and door factories assures an outlet for 
all the better qualities, including a great deal of No. 3 
shop. This year’s trade has been steady and operators 
look for a continuance of the present conditicn. The 
development of a local market for the lower grades is 
solving one of the most difficult problems with which the 
western manufacturers have had to contend. 





LOCATING A RETAIL YARD IN A NEW 


The retail lumberman of experience can understand 
the advantage of so locating a yard that there may be 
a chance for an advance in the real estate, an advantage 
that alone has made a large number of lumbermen 
wealthy. A dealer in Fort Worth, Tex., who had this 
foresight, has been offered $80,000 for one-half the 
ground his yard occupies, and it is thought that he could 
take an even $100,000 if it were placed on the market at 
that price. This is an exceptional case, but an almost 
parallel case is known of in Des Moines, Lowa. Sev- 
eral marked examples of a like nature have been ob- 
served in Oklahoma City, Okla., and instances in which 
the advance in the ground on which their yards were 
located have made lumbermen from $10,000 to $25,000 
richer than otherwise they would be are numerous. It 
was declared by one of these lumbermen who sold his 
yard ground at an advance of $16,000 that it was really 
like picking up that amount. 

In the earlier days of the retail business this real 
estate value of a location was given but little considera- 
tion. The location, and not what might be the ultimate 
value of the ground space, was the main object in view. 
Ground on which simply to pile lumber was what was 
wanted. In a Kansas town a corner lot was rejected for 
the reason that $200 more was asked for it—the price 
being $800—than for a lot that was selected farther 


from the center of the little town, and while the latter 
did not increase in value to exceed 100 percent, the 
greund that was not chosen in a few years thereafter 
sold for $14,000. 

It is of recent years comparatively that the retail lum- 
berman has thought it to his advantage to locate as near 
the center of a town as possible. Comely sheds were not 
in those days much in evidence, the desideratum being 
a lumber yard instead of a lumber shed, and this being 
the case a location a little way out from the main part 
of the town was regarded as desirable, if not more so, 
than one closer to the other business concerns, for some 
reason the merchant who sold lumber not thinking that 
he was closely allied to those who sold other lines of 
merchandise. In many instances it was also thought that 
it would be an advantage to locate on a railroad track, 
and as oftentimes the company would rent yard space at 
a nominal rate, many times as low as $1 yearly, it was 
just the situation the lumberman was looking for. 

Regrets resultant upon such mistakes in locating are 
numerous. After selling lumber on a track for several 
years a dealer became converted to the idea that it would 
be to his advantage to be near the center of the town, 
notwithstanding such a location would necessitate hauling 
his lumber by team a half-dozen blocks, and paid $3,000 
for a lot that earlier could have been bought for less 


TOWN. 

than that number of hundreds of dollars, and has hai 
no cause to regret the change as, aside from the benefit 
it has been to him in trade, the ground on which he now 
7 located would bring twice as much money as was paid 
or it. 

In many of the newer western towns the retail dealers 
have profited by the lesson they have learned by locating 
as near the center of the town as possible. In some of 
those towns the locations have called for brick sheds, or 
wooden ones covered with iron, but this expense is 
thought to be more than counterbalanced by the nearness 
to the hub of business and the likelihood that there may 
be an advanee in the value of the real estate. In a 
western town that was growing rapidly, but which at 
the time had not acquired to exceed 600 inhabitants, the 
people of the little city were surprised to see an iron 
covered shed with a gravel roof go up, their idea of a 
lumber shed in a new town not leading them to expect 
such a structure. The dealer argued that, first, it was 
his object to be a near neighbor to the merchants in other 
lines, second, that he was confident that the town would 
grow to an extent to warrant such an investment, a pre- 
diction that has proved true, and, third, the town hav- 
ing grown to some size he would have a plant so con- 
structed that its removal farther out would not be a 
question for agitation. 





SEPTEMBER BUILDING SHOWS 


It is most difficult to comprehend the aggregate results 
accomplished by those identified with any line of indus- 
try. An instance of this is furnished by the building 
situation. Each month the builders erect a sufficient 
number of residences, hotels, theaters, office buildings, 
business establishments and factories for the needs of a 
very large city. The September statement of building 
activity, for example, shows the estimated cost of build- 
ings authorized by the permits issued in forty-eight cities 
to have been $47,170,872. This is an inerease of 17 
percent over the estimated cost of buildings in the same 
cities in September, 1908. In three of the cities, New 
Orleans, Duluth and San Diego, the number of buildings 
authorized is not given; but in the remaining forty-five 
of those reporting permits were issued for 13,789 strue- 
tures. The average cost of the buildings in these forty- 
five cities was $3,338. The class of buildings included 
everything from a modest cottage costing a few hundred 
dollars to the giant skyscraper or palatial hotel involving 
an outlay of several hundred thousand dollars. 

Assuming that each building supplied room for housing 
five people the energy of the builders in forty-five cities 
would produce a town of about 70,000 population, which 
probably is somewhere near the average of the cities 
reporting. If the outlay for all street improvements, 
waterworks and street car systems in the large cities and 
work of similar character in the small towns could be 
secured with reasonable accuracy the total of the expendi- 
tures thus shown would be tremendous. It is question- 
able if the outlay for building in the forty-eight larger 
cilies, aggregating more than $47,000,000 for September, 
represents 50 percent of the outlay for the purposes men- 
tioned for the entire country. y 

Building at the present time does not appear in any 
way to be the result of an effort to boom operations, but 
merely the natural and necessary enlargement of facil- 
ities for accommodating the increase in population and to 
provide better residences and better shops for those who 
are able to afford them. 

The September report is indicative not only of pros- 
perous conditions in the building trade, but in other lines 
of industry as well. Whether a residence or apartment 
house has been built to rent or to sell, there must be some 
assurance that prospective tenants or owners will have 
sufficient funds to pay the rent or purchase price. The 
September record is merely a continuation of the very 
satisfactory results shown when this year’s building 
month by month is contrasted with that of 1908. Viewed 
from this standpoint, it is evident the country has recov- 
ered from the blow of about two years ago. 

In lumber circles the demand for material from other 
than building sources has not been so great as antici- 
pated. The facility with which the railroads have moved 
the tonnage offered them has enabled lumber shippers to 
supply all orders promptly. For this reason there has 
been very little accumulation of lumber at the mills or 


INCREASE OF 17 PERCENT OVER 


in the hands of wholesale yards. At the same time the 
demand has not been broad enough to afford an unin- 
terrupted flow from the mill of all the stock that could 
be manufactured, and this fact largely is responsible for 
the present weakness of yellow pine, hemlock and other 
building woods. 

Referring to the figures of building for September, it 
is interesting to note that Chicago stands at the head, 
the cost of buildings for the Windy City exceeding those 
for the boroughs of Manhattan and the Bronx in New 
York. Chicago building was on an exceptionally high 
basis, the cost being 50 percent greater than for Septem- 
ber, 1908. Permits were taken out for 957 buildings 
to cost $7,720,500, as against permits for 950 buildings 
in September, 1908, estimated to cost $5,147,350. This 
report shows an increase of seven buildings, of 1,601 
feet of frontage and $2,573,150. 

Of the entire list of forty-eight cities only ten show 
decreases and in these ten in only three was the outlay 
in excess of $1,000,000. The other decreases were in 
cities where the expenditure was less than $400,000. The 
record for San Francisco was not so bad when it is con- 
sidered that ordinarily that city does not rank among the 
millionaires. Last year building was active because of 
the continuation of the reconstruction work. Detroit 
shows a loss of 10 percent and Kansas City a loss of 25 
percent. The next important decrease is shown by Oak- 
land, the loss being 21 percent; then comes Worcester, 
with a loss of 2 percent, Birmingham 41 percent, Pater- 
son 26 percent, Terre Haute 10 percent, Mobile 17 per- 
cent and South Bend, Ind., 57 percent. 

In only two cities, Brooklyn and Seattle, were more 
than 1,000 buildings authorized, Brooklyn coming first 
with a total of 1,436 and Seattle 1,319. Chicago with 
957 was third in respect to number of buildings. 

In September, this year, fourteen cities authorized the 
erection of buildings the estimated cost of which was 
more than $1,000,000, ranging from $1,000,000 to $7,720,- 
000. In September, 1908, the estimated cost of build- 
ings in only nine cities exceeded $1,000,000. 

Details of the September record of building in forty- 
eight cities as compiled by Construction News are given 











herewith: 1909. ——1908. 
Estimated Estimated % 
City— No. cost. No. cost. gain. 
ee eee 957 $ 7,720,500 950 .$ 5,147,350 50 
+New York..«.." 184 6,598,875 247 6,337,450 4 
Brooklyn ...... 1,436 5,670,735 1,491 5,493,203 3 
Pittsburg ...... 387 1,996,261 410 1,207,777 65 
San Francisco... 294 1,989,110 625 4,127,820 *52 
Bt. Lets... 853 1,784,059 816 1,483,016 20 
ree 1,319 1,740,390 1,498 1,104,631 57 
Spokane ....... 235 1,667,277 260 495,380 237 


1,375,909 656 ! 
1,288,300 445 972,355 33 
1,125,980 539 861,200 31 
1,078,970 329 
1,036,716 348 
1,021,345 433 

972,590 374 910,315 7 


Los Angeles.... 837 
Portland, Ore... 509 
Minneapolis ... 486 


ee ae 326 
Kansas City.... 345 
Milwaukee, Wis. 404 





CORRESPONDING MONTH OF 1908. 














—1909. —1908. 
. - Estimated Estimated % 
Ciry— No. cost. No. cost. gain. 
Rochester ..... 295 814,889 197 507,248 6 
Indianapolis ... 379 712,775 414 512,336 39 
Cincinnati ..... 398 643,400 280 456,245 41 
Baltimore banee 350 607,745 318 494,195 23 
New Orleans.... .... 596,386 185,151 222 
oo. re 105 588,938 229 528,393 11 
MEL. 050-6:4:0:460 134 514,275 158 473,800 9 
Louisville, Ky... 230 446,444 282 255,315 75 
PRUNE. 6:4.6-¢.0:0< 399 439,791 466 436,019 1 
Oakland ...... 316 367,82 324 465,142 *21 
Toledo 135 340,927 105 204,955 66 
Memphis 267 304,504 252 303,685 

uluth ere" 304,395 re 294,922 
Wilkes-Barre ... 73 295,888 41 268,824 10 
Richmond ..... 78 233,871 67 138,981 68 
St. Joseph...... 93 225,336 62 72,557 211 
Dallas ree 160 215,143 139 187,652 15 
San Diego...... gaan 248,150 .... 237,520 4 
San Antonio.... +298 194,386 200 162,495 26 
Worcester ..... 102 175,175 105 179,645 *2 
Grand Rapids... 107 151,855 102 132,228 15 
Birmingham ... 115 143,982 124 243,245 *41 
Paterson ...... 58 135,597 83 182,259 *26 
Harrisburg .... 25 93,350 25 68,400 16 
Terre Haute.... 90 81,255 55 90,388 *10 
Des Moines..... 53 77,63 29 52,475 48 
Chattanooga ... 195 69,571 214 61,070 14 
Davenport, Iowa 17 46,155 14 33,450 38 
ET A.ca-bawss 38 42,100 44 50,585 *17 
BUPCRIOR. .cccce 26 41,680 21 19,206 117 
South Beetl....+.6 34 35,355 33 81,830 *57 
Newark Keada oe 231 751,696 200 710,459 6 
BOD FOGG. 2.66.60 24 163,391 - 42 70,880 131 
Totals ....13,789 $47,170,872 14,046 $40,468,707 17 


+ Including Manhattan and the Bronx. 
* Loss. 


Reports for eight additional cities by the American 
Contractor show a decrease of 25 percent in the expen- 
ditures of 1909, when compared with those of 1908. 
This showing is due entirely to the situation at Hart- 
ford. In 1908 a permit was issued for the erection of 2 
library to cost $1,000,000. Ordinary building in that 
city during September, this year, is about on a par with 
that in September, 1908, but the decrease of more than 
$1,000,000 in the total building for the month more than 
offsets the gains at other points. 

For fifty-six cities reporting, a net gain of 13 per- 
cent is shown. Detailed figures are given herewith: 

















September. 
1909. 1908. Percent. 
Cost. Cost. Gain. Loss. 
Oe re $ 307,835 $ 184,138 66 . 
SNE {5 o:.0's.6. dread obo 869,490 1,006,625 4 
rae 328,555 1,377,765 oa 76 
BERMCRORCET 6.6.0.0:06 00000 65,150 26,300 147 
New Haven..... 201,130 255,120 i. 21 
Oklahoma City.. ip 321,675 193,125 66 
CONE 65 <3. 00d c0tewe 197,097 113,055 74 .-- 
NN. Shadow 45:ds-elas ete 390,985 418,305 ais 6 
Totals (8 cities)...$ 2,681,447 $ 3,574,433 29 
Totals (48 cities).. 47,170,872 40,468,707 17 .-- 
Totals (56 cities)..$49,852,289 $44,043,140 13 
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ERRONEOUS REPORTS REGARDING DROUTH - KILLED 


The statement appearing in the Texas correspondence 
recently regarding the damage to pine timber in the 
eastern part of that state has brought forth emphatic 
denial from operators. The statement was credited to 
iienry Fall, ‘‘a prominent east Texas lumberman,’’ and 
was to this effect: 

‘‘For the first time in the recollection of east Texas 
lumbermen pine forests have been injured by the 
weather. The long protracted drouth in these counties 
has robbed the trees of their sap and the intense hot 
weather which followed has killed hundreds of trees 
in the great forests. Many of these trees can be manu- 
factured into lumber if cut at once, but if allowed to 
stand for a few months the worms and rot will get into 
them and destroy the timber entirely.’’ 

Personal advices from yellow pine manufacturers of 
Hast Texas brand this statement as an unqualified mis- 


representation. Operators lost heavily enough on ac- 
count of the drouth by its interference with their 
logging and millwork without having to contend with an 
unfounded statement of heavy injury to their timber. 
Five concerns were credited with having a little over 
500,000,000 feet of timber killed by the drouth, which is 
a manifest absurdity. 

The drouth unquestionably interfered with the natural 
growth of seedling timber. It possibly will be responsible 
for the early death of trees that have reached or passed 
maturity, but to point out that five manufacturers have 
lost more than 500,000,000 feet of timber is equivalent 
to the assertion that the drouth caused the death of 
probably several billion feet, because conditions through- 
out the eastern part of Texas and western Louisiana 
were identical and the timber grows on exactly the same 
character of lands and is subject. to the same influence. 


TIMBER IN TEXAS. 


A few natural facts should be borne in mind when this 
statement is considered. In the first place pine does not 
require, in fact it will not grow in, a heavy wet soil. 
The best timber grows in light, sandy soil and in many 
cases in the sand itself. While an unusually dry season 
is not calculated to improve the timber in any respect, 
it would require many such to stunt or kill the growth. 
Pine is one of the hardiest species of timber in the 
world. It is found clinging to the sides of rocky cliffs, 
where apparently there is not sufficient soil to furnish 
sustenance for a geranium. Yet under such circum- 
stances trees of fine quality have attained a diameter of 
two to three feet. It would be difficult to find a drier 
place than the side of a cliff where pine has secured a 
foothold in the crevices of the rocks, and if it thrive 
under such conditions hardy yellow pine certainly is able 
to stand a few months’ drouth. 
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FREIGHT RATE CONFERENCE OF SHIPPERS TO BE HELD IN CINCINNATI. 


At the initiative of the Cincinnati Business Men’s 
Club, of Cineinnati, Ohio, a conference of shippers has 
been ealled to be held in that city Tuesday, October 
19, to meet at the Sinton hotel at 10 a. m. It is 
desired that the shipping interests of the country be 
represented by delegates or individually and that those 
who are to be present notify the Receivers & Ship- 
pers’ Association, room 400, Chamber of Commerce, 
Cincinnati. The call is joined in by not only all the 
leading commercial organizations of Cincinnati, includ- 
ing the Cincinnati Lumbermen’s Club, but by traffic 
bureaus or shippers’ associations of Dayton, Columbus, 
Indianapolis and Toledo. Also by the freight and 
classification committee of the Carriage Builders’ Na- 
tional Association. 

It is manifest that there is an effort on foot by the 
railroads to bring about a general advance in freight 
rates, the campaign to that end being waged most 
actively in the official classification territory. If it is 
successful there it will extend to the southern and 
western territories and the outcome will be a general 
increase in freight rates and in the proportion which 
transportation bears to the delivered cost of commodi- 
ties of all sorts. 

Every rational man wishes the railroads to make 


reasonable profits and to that end they must charge 
reasonable rates. If the rates are too low they should 
be advanced, or if they are too low in certain classes 
of commodities those classes should be advanced; but 
there are very many close students of the subject who 
do not believe that the present rates are on the average 
too low, or that there is any real need for an advance 
in the average freight rate in order to secure reason- 
able returns on the money invested in railroads. 

Much interest has been shown in a pamphlet entitled 
**Diminishing Purchasing Power of Railroad Earn- 
ings,’’ issued by M. C. McCain, chairman of the Trunk 
Line Association. His argument is that wages, fuel, 
rolling stock, taxes etc., have decreased the purchasing 
power of the money realized from the present charges, 
and that an advance in freight rates or a reduction in 
expenses is necessary. The only point in which the 
railroads can control expenses is in cutting down the 
wages of employees. 

At a conterence of the Business Men’s Club of Cin- 
cinnati, held last week, an analysis of reports of the 
railroads to the Interstate Commerce Commission 
indicated that after making all due allowances for 
increase in costs the net earnings of the carriers had 
increased. This might very well be so in the case of 


the years in question, namely, 1897 and 1907, because 
in the first named year earnings were too small to 
yield a reasonable return upon investment; but 1907, 
which n.ay be considered a normal year under present 
conditions, showed by its dividend results a satis- 
factory condition. The net income.of all railroads in 
1897 was $81,000,000; in 1907, $449,000,000, an in- 
crease of 453 percent. The average rate of dividend 
in 1907 is reported to have been 6.23 percent. These 
are just talking points which need to be examined 
more thoroughly; but certainly a plausible case is 
made against the railroads’ claims of additional net 
earnings. 

The character of the organizations making the 
call for the meeting in Cincinnati next week is such 
that no heedless or prejudiced attack on the railroads 
is to be expected. No antagonistic attitude toward 
the railroads is desired by any thoughtful man, even 
though some railroad policies may be opposed. What 
is wanted is calm discussion, based on well authenti- 
eated facts carefully analyzed. Such a conference as 
that which is to be held in Cincinnati aids in develop- 
ing public sentiment and in arriving at a correct 
policy to be applied to these railroad problems which 
are again coming to the front. 





VARYING VIEWS OF FACTORS IN THE HARDWOOD TRADE REGARDING GRADING RULES. 


In discussing the hardwood grading situation in last 
week’s issue it was stated that the views of a number of 
cousumers and of manufacturers and wholesalers of 
hardwood would be made public in later issues. It 
should be understood that the object of reproducing 
these letters is simply to get a general expression of 
opinion as to the advisability of attempting to unify 
hardwood grades and to develop the reforms that are de- 
sirable. The AMERICAN LUMBERMAN, occupying a neutral 
posiion, will not attempt to criticise these communica- 
tions excepting where they are manifestly unfair and 
open to such criticism. The letters from important fac- 
tors in the hardwood trade published this week are of 
great value, in that they show the varying phases of the 
trade’s views on this important question. 

The first communication is from the National Casket 
Company, a eoncern of such prominence that no com- 

nt upon its importance is necessary. This letter is as 
OHOWS: 


OneIpA, N. Y., Oct. 4.—Editor AMERICAN LUMBERMAN: 
do not find the grading rules satisfactory. We are large 
us-rs of sound wormy chestnut and we are unable to find 
any set of grading rules now in existence that two men 
Will or can interpret alike within $15 or $20 a car. There- 
, We are obliged to print our own grading rules for 
this lumber, in order to avoid having forced upon us lumber 
that after being kiln dried is mill culls. We buy all of 
ur sound wormy chestnut to be graded sound, free from 
cart, rot or shaky pieces. We find that quite a majority 
(he better manufacturers and shippers ship their lumber 
’ Way and then agaim we find many shippers who include 
thing from mill culls up, and according to the present 
ding rules they can come very near making you take it 
‘ you buy according to any rules now published. 
‘Ve buy all of our lumber outside of sound wormy chest- 
t to be graded according to the National Hardwood Lum- 
' Association grading rules of 1905. We have no trouble 
‘iatever placing all our orders to be graded according to 
ese rules, and it seems to be a satisfactory arrangement 
ween the shipper and the buyer. 
believe that every manufacturer, dealer and consumer 
lumber would be greatly benefited by a uniform set of 
‘ading rules that would be put into effect for a period of 
‘ts and not changed every June. We might better have 
40 grading rules than to have them changed once a year, 
id if the manufacturers of lumber do not quit making 
‘se changes they will soon find every large consumer of 
— buying his lumber according to his own specifica- 
S. 


- 
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_{n my opinion there has been altogether too much agita- 
on and effort on the part of the millman to make too 
many grades out of his lumber and to reduce the grade and 
advance the price. If a set of standard grading rules could 
be adopted for ten years the matters of value would soon 
«(just themselves and the manufacturers would soon find 
‘themselves in a position where they would know very nearly 
What the market value of their product was all the time. 
today there can be a difference of value of $3 to $10 a thou- 
Sand in most any grade according to the different rules 
under which you buy. Anything that will tend to make a 
\niform inspection ‘of lumber will have my hearty co- 
operation, NATIONAL CASKET COMPANY. 


_ The following letter from a well known eastern concern 
is brief but pointed: 


- New York, N. Y., Oct. 5.—Editor AMERICAN LUMBER- 
MAN: We think uniformity in hardwood grading very de- 
~~ able and are not at all satisfied with the situation as it 
Stands today. Our opinion for the responsibility for exist- 
8 conditions is the unwillingness of various associations 
© compromise on one set of rules. We have our opinion as 






to whose fault this is, but the western manufacturers would 
probably disagree with us. 
INDIANA QUARTERED OAK COMPANY. 
Almost any hardwood man could have guessed just 
about what that famous Ohio optimist, Clinton Crane, 
would say on this subject. His view: 


CINCINNATI, OHIO, Oct. 4.—Editor AMERICAN LUMBER- 
MAN: In making sales we do not consider anything only 
one rule of inspection, and this the Hardwood Manutfac- 
turers’ Association rules; anyone inquiring for prices and 
mentioning the National Hardwood Lumber Association rules 
to govern we simply refuse to quote and always shall. We 
do not feel that we are interested in the Nationai's exis- 
tence and most assurediy do not care for it. The above is 
a fact in our opinion and we do not care who knows it. 

C. CRANE & Co. 

From a West Virginia manufacturer comes the follow- 
ing communication, indicating that producers in that 
section are having their troubles as between the 1905 and 
1908 rules: 


BUCKHANNON, W. VA., Oct. 4.—Editor AMERICAN LUMBER- 
MAN: I firmly believe uniformity in the inspection of hard- 
wood lumber is very essential to all parties, namely, manu- 
facturer, dealer and consumer. The hardwood grading situ- 
ation as it stands today is very unsatisfactory,’ due to the 
fact that very few consumers will buy subject to National 
Hardwood Lumber Association rules of 1908. Therefore, 
we are almost obliged to inspect- according to National 
Hardwood Lumber Association rules of 1905, and in case of 
an adverse report on a shipment and a licensed inspector is 
called to settle the dispute he is duty bound to apply Na- 
tional Hardwood Lumber Association rules of 1908. It 
seems to us that if partisanship were to be eliminated abso- 
lutely and the National and Manufacturers’ associations 
would adopt universal, uniform inspection rules it would be 
far more satisfactory to all parties concerned. 

ALTON LUMBER COMPANY. 


As an opinion of an old time manufacturer, one who 
has followed the grading rule situation for many years, 
the next communication is worthy of serious considera- 
tion: 

CINCINNATI, OHIO, Oct. 9.—Editor AMERICAN LUMBERMAN : 
Uniformity in inspection would be the solution of the 
troubles of those who have not an established trade, more 
so than those of us who have; and we who have, have long 
since learned that a juggling of the inspection rules is a 
menace to the trade. Timber that is virgin is just now the 
same as it always has been, but reliable firms that have 
years of honesty and fair dealing behind them will sell the 
product regardless of prevailing prices. 

Old cutover timber aud poor forest (original growth) 
will never make good lumber and to make grades to suit 
that is a hard thing to do. It lowers the grades of the 
better lumber and it has a fallacy on the face of it that is 
the meat of the cocoanut. As many people know, you can 
pot legislate value into lumber any more than Bryan could 
into the free silver idea, and for this reason you can not 
arrive at a definite and defined standard that will suit all 
and never will, for that matter, but a standard could be 
arrived at on average widths and grades in cutting qualities 
and value. 

I am not satisfied with today’s grading situation. There 
is and has been too much theory in inspection rules. Prac- 
tical men should make them and honest, educated inspectors 
should carry them out. W. A. BENNETT. 


St. Louis is one of the country’s important hardwood 
markets and the Garetson-Greason Lumber Company is 
one of the important factors in the hardwood trade of 
that city. The letter following is an optimistic one and 
indicates that the company has not given up hope of 
improving the situation: 


St. Louis, Mo., Oct. 2.—Editor AMERICAN LUMBERMAN: 
We have always taken an interest in association matters 
and would be very giad indeed if one standard set of rules 
for grading could be universally adopted. We most certainly 
believe that uniformity in harwood grading is practicavle, 
and are not satisfied with the situation as it stands today, 
either in selling or purchasing. 

It not infrequently happens that we are compelled to pur- 
chase on one set of rules and sell on another, and this leads 
to confusion and possibly loss, for the reason that two 
sets of inspectors may be called in to pass upon the grade 
or grades of the lumber. 

The writer does not feel competent to place the responsi- 
bility for existing conditions, nor can we suggest a remedy 
other than that the two large hardwood associations get 
together, make mutual concessions and formulate one set 
of rules. ‘There is in reality too slight a difference between 
ihe rules of the Hardwood Manufacturers’ Association of 
the United States and the National Hardwood Lumber Asso- 
ciation to quarrel over, and we are perfectly willing to sell 
on either. 

We trust that your efforts will be successful in bringing 
about a change in the present situation. 

GARETSON-GREASON LUMBER COMPANY. 

Of somewhat different import yet entitled to as great 
consideration as auy of the others is the following com- 
munication from one of the vice presidents of the Na- 
tional Hardwood Lumber Association. Mr. Underhill is 
guided by the best of motives and is anxious to help ac- 
complish —s which may be beneficial to the trade. 
It is his best judgment that any change would be inad- 
visable at the present time: 





PHILADELPHIA, Pa., Oct. 5.—Editor AMERICAN LUMBER- 
MAN: The writer has always entertained the opinion that 
it would be well if one standard of inspection be obtained. 
Whether it would be practicable or not, however, involves 
more questions than that of desirability. However, my 
opinion is that at the present time any agitation on hard- 
wood inspection rules is not timely. The worst things that 
have been said against the National Hardwood umber 
Association in the past year or two have been in the nature 
of condemnations on the ground that they made any change 
at all in their rules, and the writer feels that anyone who 
right at this time takes up the matter of bringing up other 
changes in the grading rules of either of the associations 
whose grading rules are the standards under which the 
bulk of the hardwood business in the United States is done 
(even though that effort be with the commendable object 
of bringing about a single uniform inspection) is really 
only doing harm to the hardwood industry in general to stir 
up again the subject of any changes whatever in the matter 
of hardwood inspection. 

What is wanted in the hardwood business is harmony over 
the inspection rules and agitation at this time, instead of 
making for harmony, is liable only to develop contention, 
and having the interests of the lumber trade in general at 
heart (as I believe you do) my candid opinion is that you 
should recommend that for the present at least there should 
be no further agitation over the matter of hardwood inspec- 
tion rules. 

These expressions show my candid opinion and as such I 
have no serious objection to their pubiication, but | see 
no necessity for publishing it. I am making my answer 
to your question to you. FREDERICK S. UNDERHILL. 


Doubtless these communications will shed some light 
on the situation, and it is not improbable that some 
readers may find in them statements which they feel 
qualified to discuss. The AMERICAN LUMBERMAN there- 
fore expects to be able to give the trade the views of 
other manufacturers and wholesalers; and it is possible 
that in these columns, serving as a common meeting 
ground, some of these disputes may be settled. 
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CARELESSNESS IN MAKING RETAIL COLLECTIONS A SOURCE. OF LOSS. 


It would seem that any man who has kept in touch 
with modern business methods would be alive to the 
necessity of prompt collections, as thereby his in- 
vestment means more to him than it otherwise would. 
If every retail lumberman had the money due him— 
owed by customers who are as able to pay as he is able 
to go without it—there would be less borrowing from 
the banks and, consequently, increased ability to discount 
the bills he may be owing the wholesale dealers of whom 
he buys his stock. In this regard one hand should be 
made to wash the other. 

It is surprising that the retail dealers do not take a 
cue from the wholesale trade in regard to collections. 
If in collecting their bills the wholesale dealers should 
have no more method than do many of the retail mer- 
chants there would be chaos in the wholesale market. It 
may be said that the wholesale dealers spread over more 
ground, that their eustomers are more numerous, which 
is true, but the same principle is involved in both cases, 
it being only a matter of degree. 

There are retail dealers whose settled policy is to per- 
mit the accounts on their books to run six months, nine 
months, or until their customers get ready to pay them. 
They argue that so long as those customers are abso- 
lutely good they will make friends by not urging collec- 
tions, to say nothing about forcing them, and thus they 
permit their accounts to run on and on. When these 
methods are deliberately followed it is nobody’s busi- 


ness but their own and nothing can be said against them 
further than that they are not in accord with twentieth 
century business ideas. 

Other dealers allow their accounts to remain on their 
books through carelessness. They want the money; they 
would have-a place for it were it in hand, but as to 
any set methods concerning its collection they have none. 
Their collecting is done in a haphazard way. If they 
chance to see a customer who is owing them they may 
remind him that the money would be acceptable, and 
if not seen he is not so reminded. <A dealer who had 
more than $9,000 on his books said he would like the 
money, in fact needed it, but that he had made no de- 
termined effort to get it. Several of his customers were 
wheat raisers; the crop had been harvested and sold at 
a good price, and when this was done it would appear 


to the merchant who keeps matters well in hand was the ~ 


time to make collections. It ought also to appear to 
the wheat growers that the time for them to pay their 
indebtedness is when they have the means to cancel 
it but, as known by many _ retail lumbermen, 
there are farmers who do not take this view of 
it. It was related of one of those farmers that to carry 
him through harvesting he borrowed $800 from the bank, 
at 7 percent, and that as soon as his wheat was marketed 
he went directly from the elevator to the bank and paid 
the amount, and the same day asked for an extension 
of a retail dealer to whom he had owed $1,200 since 


spring. This particular dealer does not consider it good 
policy to charge his customers interest on their accounts, 
fearful that if he should do so they might go elsewhere 
for their building material, but owing to the paying 
policy pursued by the farmer it is highly probable thai 
had he been obliged to pay the same rate of interest to 
the lumberman that he did to the bank, when paying hi 
debts he would not have made the latter a preferre«| 
creditor. 

A dealer in Wisconsin, who otherwise is an excellen 
lumberman, has a positive distaste for collecting, and as 
a result there are many doubtful accounts on his book: 
which, had they been properly looked after at an op 
portune time, could have in large part been collected, but, 
as it invariably holds true with a large number of mis 
cellaneous accounts, some of the men who ran them hay: 
moved away, others are out of work and are unable t 
pay, while others of the accounts have been rendere: 
worthless by sickness and death. This dealer is 
capable buyer, a good salesman and lacks only in thi: 
one respect, the ability to conduct a well-rounded-ou 
business. He frankly acknowledges that collecting i 
the distasteful feature of his business, and for that rea 
son it is neglected. 

Carelessness is inherent in the natures of many, ani 
on the part of many of these there is no studied effort t: 
overcome it, notwithstanding it would be of marked ben- 
efit to them financially and otherwise to do so. 





STANDARDIZATION OF ODD LENGTHS GAINING FAVOR IN RETAIL CIRCLES. 


Were it possible to cut from a tree those sizes to 
which the lumber manufacturel from it subsequently are 
reduced, the product would be very materially increased. 
Unfortunately, such-a method of operation is impractical. 
When the stock is turned out at the mill no one has any 
conception of how it may be used subsequently. 

Manufacturers endeavor to make a range of sizes to 
limit the subsequent wastage to a minimum. Building 
material ordinarily is produced in multiples of 2 inches 
in width and 2 feet in length. Standard widths for 
boards have been 4, 6, 8, 10 and 12 inches; standard 
lengths have been 8 feet, with each succeeding length 2 
feet longer. 

Those who design buildings do not arrange their plans 
so as to use multiples of 2-foot lengths without loss. A 
room may require flooring 12 feet and 4 inches long; the 
ceiling of a veranda may be 19 feet and 6 inches long. 
Carpenters usually are somewhat careless and wasteful, 
a tendency that has been encouraged by the necessity of 
cutting off a foot or more from a great deal of the 
frame material and frequently a considerable part of the 
flooring, ceiling and finish. Losses at point of manufac- 
ture, coupled with the subsequent trimming by the car- 
penter, may aggregate 15 to 25 percent of the piece. 
It should be understood at the outset, however, that a per- 
centage of the tree will be lost during the various proc- 
esses by which it is shaped to meet the requirements of 
the user. If this fact be kept in mind, the movement 


having for its object the manufacture of odd and even 
lengths of certain kinds of materials will be more easily 
understood. 

Standard lengths in hardwoods are multiples of one 
foot from 6 to 20 feet. In end-matched hardwood floor- 
ing the lengths are substantially what the piece will 
produce and are governed by the location of defects. 
Manufacturers of building material now contend that 
odd lengths of flooring, ceiling, siding and finish can be 
handled by the retail trade as well as even lengths. 
Heretofore retail lumbermen have demurred to this con- 
tention, chiefly on the ground that in many cases they 
would have to absorb the loss of one foot on each piece 
of odd-length lumber sold, claiming also that it would 
tend to increase the quantity of stock it would be neces- 
sary for them to carry. Everyone acquainted with the 
building trade knows, however, that even lengths are 
not essential to the economical use of any of the ma- 


. terials mentioned; in fact, odd lengths would cut to 


better advantage in many cases than even lengths. 
Advices from the west coast state that 119 mills now 
are manufacturing odd lengths of flooring, ceiling, sid- 
ing and finish and it is their purpose to ship assorted 
lengths of such stock in the future. An active campaign 
of education has been carried on by A. B. Wastell, secre- 
tary of the Oregon & Washington Lumber Manufac- 
turers’ Association. This week is printed a number of 
replies to circulars sent out, and these give the views 


of retail lumbermen and manufacturers in different parts 
of the country. Inasmuch as the identities of the writers 
are not disclosed, they stand on an equal footing. The 
only objection by retail lumbermen disclosed by thi 
correspondence is in regard to the methods of the 
Coast manufacturers, which are regarded as an ultimatum 
to the retail trade. It is encouraging to note that this 
idea is not general. Changes of this character are diffi 
cult to bring about, and it is necessary for those re- 
sponsible for them to adopt a policy that will center 
attention on the reform. In this the Coast manufacturers 
have been successful, and while some criticism and an- 
tagonism may be aroused, the result will be to educate 
the trade regarding the proposed movement and direct 
attention to the necessity of some reform along this line. 

Those who use the bulk of the hardwood lumber pro- 
duced in this country did not at first take kindly to the 
idea of being furnished odd lengths of lumber. They 
find, however, that it can be handled to as good ad- 
vantage as even lengths and now accept it without ques 
tion. Retail lumbermen probably will learn that while 
it is necessary to carry a greater assortment of stocks, 
in the event odd lengths come into general use, the change 
will not be burdensome to the slightest degree. If odd 
lengths once gain a foothold, it will not be possible to 
dislodge them, and those who now are strongest in the 
outery against the practice may later be its warmest sup- 
porters. 





ORGANIZATION OF CALIFORNIA 


The meeting of California timber land owners which 
is reported in this week’s issue is an event of the first 
magnitude in the lumber trade. For some time it has 
been evident that timber owners must meet the demands 
of the laity for conservation, that they must so plan 
their operation that no charge of waste, extravagance 
or carelessness can be laid at their door. It has been 
equally as apparent that owners of timber, while making 
these concessions to the public, must join together in a 
protective organization to combat the unfair, and in 
some instances, malicious legislation which has been di- 
rected toward them by a number of the states. The 
first object of the San Francisco meeting was to perfect 
an organization which will assure adequate forest fire 
protection to owners of California timber; this object 
was stated briefly by E. T. Allen, of the Forest Service: 

Primarily, of course, the object is codéperation for pro- 
tection against fire loss. Particularly in our western states, 
where the timber resources are still so great that few people 


feel worried about their exhaustion and where much is 
owned by large concerns that the ordinary voter thinks 
should bear their own burdens, the timber owner faces a 


prodigious fire hazard and faces it pretty much alone. The 
statute books contain prohibitory laws of varying excel- 
lence, butasarule they are very inadequately enforced, either 
because of politics, lack of money, or both reasons. As for 
actual patrol or fire fighting, the owner is expected to pay 
for it or go without. 


That the general ‘conservation of forest resources, and 
the protection of the timber owners against unfair 
legislative enactments is the real object of this organ- 
ization, seems to be demonstrated by the following ex- 
tract from Mr. Allen’s address: 


The private owner wiil lead the movement. As the virgin 
timber disappears, as the area of forest-producing land 
diminishes, as consumption increases, he will find that it 
pays. ‘To follow the practice of every speaker on this sub- 
ject I must refer to Germany and France, where they spend 
$11,000,000 a year on forest management and get a net 
return of $20,000,000. The American lumberman is too 
good a business man to pass up a proposition of that kind. 
We have not reached German conditions yet, and probably 
will not while the subject interests you and me, but we do 
know that our consumption increases prodigiously every 
decade. We know that fifty years ago there was scarcely 
a lumber user west of the Mississippi river, and we know 
something of the settlements, mines, railroads and cities 
that have developed there since to use lumber. He is a 


FOREST PROTECTIVE ASSOCIATION SHOWS DRIFT OF OPINION. 


poor westerner who doubts that the next fifty years will 
see a far greater development. * * * 

This brings me to the main point of all I have to say. 
Although these two forces have in many ways the same 
results in view, their methods may be very different. It is 
high time for the timber owner to recognize this and lay 
his plans accordingly. The public will look out for itself 
only, and may do so in unwelcome ways. It has the power 
to do so ignorantly as well as wisely, selfishly as well as 
fairly. But if the timber.owner attempts to be equally 
independent he will suffer, for not only is he less powerful 
but he is inviting catastrophe. Like all good generals, he 
must avoid the weakness of a forced defense. And already 
he is dangerously near it. The “lumber trust” and “timber 
baron,” the “looters of the public domain,” the “profit by 
unearned increment,” the “alien landholder,” the “rich 
corporation,” these and like terms are bandied ae or 
purposely in courts, legislatures and newspapers entirely 
too much for the safety of any interest. The unthinking 
mind is being led to see another Standard Oil. So much is 
this true that a representative of a large timber company 
told me not long ago that he was afraid to work for better 
fire laws because for him to champion the cause might 
damage it in the public mind. He believed it safest to 
trust to the public’s voluntary awakening. 


The following extracts from the address delivered by 
J. H. Hatton, of the Forest Service, are of interest as 
denoting that the public has awakened to the importance 
of conserving the country’s timber resources, and that 
the government proposes to codperate with the timber 
owner and produce some, at least, of the desired results 
by joint effort, rather than by coercion: 


The last year or two we have been very diligently taking 
stock of our resources, both public and private. The results 
have been brought to your attention in various ways. For- 
tunately for pextefity the wisdom and public spirit of such 
men as Mr. Roosevelt and Mr. Pinchot and others who might 
be named both in private and public life, have closed the 
doors upon some of our public storehouses while this 
inventory has been going on. But the inventory has been 
made and we know just about where we stand. The ledger 
of our national resources under the item “timber” shows 
up very badly; so badly, in fact, that it makes little differ- 
ence to you men gathered here whether the present rate of 
consumption, and waste, and loss will exhaust our timber 
supply in twenty ees or in fifty years, or 100 years. All 
of these periods of time must be stricken from the calendar. 
This country can not afford either from the standpoint of 
public or the most selfish private interests, from the stand- 
point of the present or the standpoint of posterity, to leave 
them there. It is within the power and the will and the 
economy, we believe, of private timber owners to make this 


effacement largely possible. And why? 
* *” * . 

In closing I would like to treat briefly the subject of 
codperation. The Forest Service holds itself in readiness 
to coéperate with private timber owners in this all impo! 
tant matter of fire protection. Several agreements have 
been entered into, some of them combining the sale o! 
timber and forage with fire protection, and others limitin: 
the agreement to pure protection. In the first case : 
portion of the réceipts from private lands is applied to 
the cost of administration, the amount being based upon th 
ratio of private to public lands. Such agreements have 
been entered into with the Santa Fe railroad in New Mexico. 
the Utah State land board and the South Dakota Stat: 
land board. In this state two codperative agreements wit! 
private owners have been put into effect the present seaso: 
one with the Floriston Pulp & Paper Company and anothe: 
with the Cc, A. Smith Timber Company. The agreemen 
with the Floriston company provides that the company pa) 
the salary of two men during portions of the summer 0” 
dry season. The men are appointed as guards in the Fore 
Service at $1 a month, just enough to make the appointme! 
regular, and they report to the forest supervisor. The cos! 
to the company is about 3 cents an acre on their holding 
The area patrolled a man is about 30,000 acres. Portions 0 
six townships are included in the agreement. 


One of the important things done by the meeting wa 
the selection of T. B. Walker, of Minneapolis, to 
as temporary president. Mr. Walker, being an enthusia: 
on practical conservation, and at the same time a cou 
servative, will make the most of his opportunity to direc 
the work of this organization. No better man coul: 
have been found. Mr. Walker’s views of the Californi: 
timber situation were expressed with characteristic brev 
ity and force. The timber interests of the state shoul: 
respond to his call for action: 


- The greater part of the timber lands in California are i” 

general not only more valuable for maintaining the lumbe! 
industry from the timber now standing, but to the ver) 
greatest extent more valuable for cultivating timber thar 
for agricultural purposes. In fact, the greater part of th 
high table land and mountainous or foothills timber, whic! 
constitutes nearly the whole stock, is much more valuabl: 
for the cultivation of timber than for agriculture. Hxcept 
ing to a very small extent, the lands are Po pee eng of s 
small a value that when denuded they will. bring neither 
income from taxation or any value from agricultural prod- 
ucts, and only a small value for grazing, not more as % 
rental value than one-quarter of the present annual tax 
collected from the private holdings. This would represent 
less than $1 an acre valuation on the land. 








ihe 


as to 


thi 


ers 
is 
the 
to 


Su 


po 
an 
Ww 

lil 


so 


SO 


tex 


bi 
tin 
an 
Ti 


a) 


OcroBER 16, 1909. 


AMERICAN LUMBERMAN 


31 





CURRENT CROP REPORTS AND COMMENTS THEREON. ; 


‘he preliminary report for October 1 of crop condi- 
tious confirmed the previous rather gloomy estimate 
as to the volume of the corn crop, the condition this 
year being 73.8 as against 77.8 last year and 79.2 as 
the 10-year average. But the price makes amends in 
large measure, although, of course, a lighter crop than 
wis hoped for and than was expected earlier in the 
yar will give less transportation to the railroads and 
will concentrate the money returns of the crop into 
the specially favored districts. 

[he indicated total production of spring and winter 
wheat is about 724,768,000 bushels, a gain of about 
60,000,000 bushels over the final estimate of 1908. 
The average quality is high. The oat yield for the 
yeir is set at an average of about 30.2 bushels to the 
acre, Which is more than five bushels better than last 
yeir and about one bushel ahead of the 10-year aver- 
ace. The total indicated yield is 983,618,000 bushels, 
while the quality is exceptionally high—91.4 against 
81.3 last year and 85.9 as the 10-year average. Barley 
is a little below the average, and so is buckwheat. 
The condition of potatoes was decidedly ahead of 


either last year or the 10-year average. Tobacco is a 
triflle below the average. 

If crop results indicate the trend of business for 
the next year Illinois ought to be the banner state. 
It not only has the largest corn acreage, but the 
largest yield per acre of any of the states. In its oat 
crop it shows a larger oat yield per acre by a bushel 
and a half than any other state, while the quality is 
higher than in any excepting Minnesota and Wiscon- 
sin. The total product is 159,000,000 bushels, as 
against 114,000,000 for its nearest competitor, Iowa; 
but most of the states are in good shape on the basis 
of oat crop conditions. 

The corn crop west of the Missouri has been a dis- 
appointment, but in nearly every other crop good 
results have been secured; even cotton, which has 
been the subject of so much discussion, it is believed 
will produce practically as much money as ever be- 
fore, and the yield is pretty well distributed through 
the states, though within the state boundaries condi- 
tions are decidedly spotted. Cotton is pretty nearly 
a failure in some Texas districts, but careful ob- 


servers believe that the state as a whole will come 
up nearly to the usual yield and that financial returns 
will almost, if not quite, make a record. 

As everyone knows, the railroads are prosperous 
and the car surplus has been changed over into an 
actual working shortage. This feature of the situa- 
tion is commented on more at length elsewhere. The 
steel industry is having all the business it can handle 
comfortably. 

Under present conditions and with such an outlook 
it is difficult to understand why the lumber business 
is not more prosperous than it is. It is more and 
more the feeling that the fault rests with the yellow 
pine producers. They have a producing capacity in 
excess of any probable demand and too generally are 
letting the mills run them instead of running the 
mills; added to which seems to be a certain lack of 
nerve which prevents them asking the prices they 
should get and which all the conditions indicate they 
-could get if they would show a little backbone. When 
the yellow pine producers get into line with condi- 
tions all will be well. 





EDITORIAL REVIEW 0 


\s to the volume of business and the number of 
inquiries afloat the lumber market, generally, is fairly 
satisfactory, and makes a much better showing than 
thirty days earlier. Consumption has increased con- 
siderably in that time and in aggregate production 
has decreased so that by all precedents values ought 
to he stronger than they are. The lumber trade seems 
to be having more than ordinary difficulty in accustom- 
ing itself to good prices, and while values are steadily 
ad\ancing in other lines of business the lumber market 
is charaeterized as somewhat unsteady, with surpris- 
ing strength here and there and deplorable weakuess 
in some quarters. Yet at no time in two years has 
the outlook seemed as bright provided the trade does 
not have to deal with any new variety of market 
disturbanee: the results of which can not be gaged. 

(he woodworking industries are showing gratifying 
improvements and particularly is this noticeable in 
furniture, implements and vehicles, and in the door 
and millwork trades. No class of consumer seems to 
have reached the point of carrying such stocks as were 
considered normal two or three years ago, but whether 
the buying be conducted well in advance or as the 
lunber is needed, the increase in consumption must 
necessarily have its effect upon values. 

lvilroad orders continue numerous enough and large 
enough to give a healthy tone to the market for car 
malcrial, ties and timbers; and the yellow pine and fir 
producers are getting some very desirable business in 
this quarter, 

Yard stock seems to be an uncertain quantity; retail- 
ers ure buying according to local conditions and there 


is »o unanimity in the course they are pursuing. In 
the middle West retail stocks generally are reported 
to Le fairly heavy, and dealers seem not to have done 
a great amount of business during the last few weeks. 
Where stocks are low, however, dealers are holding off 
an'| what orders they place are generally for stock 
Which they absolutely must have. 


e car situation as indicated by the last report of 
the American Railway Association is a little better 


tha the railroad men expected. On September 29 
theve remained 53,388 surplus cars of all kinds, of 
Wich 22,330 were box ears; shortages reported had 


inv cased to 14,582. This was a reduction in surplus 
ot .ne-third in two weeks and in the same period the 
sho tage was cut in half. The most significant fea- 
tu of the report was the following comment by the 
cov uittee: ‘*Owing to the narrow margin of surplus 
ca: on any one line there are practically no cars avail- 
abl to apply on the shortages of connecting lines, 
th roads holding surpluses preferring to keep their 
car~ for prospective loading.’’ 

‘omparison with last year’s figures shows that the 
sui, lus reached its lowest point on October 28. If 
th analogy holds good and the surplus decreases pro- 
por ionately the next report should show surpluses 
an shortages about equally balanced, or, in other 
woids, a ear shortage of some consequence. It is not 
lik ly that there will be any serious tie-up, but aggra- 
viling loeal shortages are apt to develop in the 
so: ‘hern and western territories, to the detriment of 
> of the mills, yet likely to strengthen the market 


ewhat by reducing shipments into the consuming 
territory. 


Y°LLOW PINE. 


8¢ 


si 


he southern pine situation can be summarized very 
bietly. The strongest items in the market are ties, 
tlber and car material. Next comes factory stock, 
an! the greatest weakness is found in yard stock. 
rhis, however, is not, apparently, as much a weakness 
as a temporary flurry produced by certain influences. 

‘t is interesting to note that in connection with a 
price current issued recently subscribers were given 
“special information’’ to the effect in substance that 
yard stock was decidedly weak, that manufacturers 
Were cutting the list severely in competition and that 
the next list would undoubtedly be lower, while the 
Same report affirmed that fencing strips in ‘car material 
Sizes, car siding and decking were showing greater 
strength. Manufacturers have noticed and commented 
frequently on the fact that the information which 
Comes through this same quarter lately seems to be on 
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GENERAL LUMBER TRADE CON 


the bear side of the market as regards yard stock. 
Just what the reason may be is a matter of specula- 
tion. In order, however, that the market may not 
suffer as a result of misinformation it is well for 
manufacturers to rely upon the regular report of mar- 
ket conditions supplemented by their own best judg- 
ment and the information they can obtain through the 
usual sources in making their prices. It is certain that 
yellow pine prices, generally, are well out of propor- 
tion with the volume of business. All things point 
toward better values providing mills and wholesalers 
will proceed with caution and not permit the market 
to be taken out of their hands. Such a course will be 
beneficial all around and the dealer will get as much 
good out of it as anyone. 

There is a rumor afloat that the readjustment of 
lumber. rates from the west Coast is in prospect and 
that the Coast is to have an advance of 3 cents over 
its present rates. This, however, is speculative and 
can not be verified for the present. 


NORTH CAROLINA PINE. 


The demand for the better grades is good and many 
of the mills are oversold. Business is not rushing, 
but the market is firm and many offers are refused, 
which is evidence that the mills are confident of the 
immediate future. The August 17 market report is 
representative of the market and in some instances an 
advance is asked. 


WHITE PINE. 


Trade continues fairly active with some improve- 
ment in the yard demand throughout the Northwest. 
Stocks in the hands of the eastern wholesale trade 
are badly broken, but firmness of prices at the mills 
is restricting eastern buying. 

In the Saginaw valley district the factory demand 
has been unusually active lately and building lumber 
is also in good call. Here and in the Minnesota sec- 
tion there is complaint about the best obtainable prices 
for low grade boards, which are selling at or below the 
cost of production. Box trade is improving somewhat, 
and sales to millwork concerns are on the increase. 
Generally, there is no room for complaint, and the 
prospect is that the present prices will hold firm 
throughout the winter. 


HARDWOODS. 
Hardwood prices are holding firm as to upper grades 
and showing symptoms of improvement all along the 


Pu 


DITIONS FOR A WEEK. 


line. The implement, furniture and vehicle trades are 
reported to be buying freely and railroad orders have 
been satisfactory in number and volume. 

Quartered oak is the scarcest of the hardwoods, but 
there is a strong demand for firsts and seconds plain, 
red and white. The demand for poplar is satisfactory 
and shows little change. The most active item in chest- 
nut is sound wormy, but firsts and seconds chestnut have 
shown improvements of late. Red gum manufacturers 
report gratifying activity in all grades. The strength 
ening of poplar continues to stimulate the demand for 
sap gum as box lumber. Cottonwood is comparatively 
inactive. The northern hardwoods are active and the 
supply is compartively small. Maple, birch and bass- 
wood are making a good showing. 

The eastern wholesale markets report a good demand 
from factories and the belief generally expressed is 
that prices will go higher. 


CYPRESS. 


The condition of cypress mill stocks, combined with 
the car shortage in the cypress territory, seems to have 
stimulated the demand. Recent advances are being 
maintained and the mills are picking their orders very 
carefully. Many items are scarce and on this account 
orders are frequently refused. 


IN THE FAR WEST. 


The fir mills have shipped out so much stock in the 
last sixty days that they are not in the best of 
shape to take care of all classes of orders. Inquiries 
are satisfactory in number and car and cargo mills are 
getting enough business to keep their order files in a 
healthy condition. 

The eastern demand has improved perceptibly, and the 
coastwise trade is quite active. California is calling 
for considerable. lumber and the ability of the cargo 
mills to market their output is one of the strong fea- 
tures of the situation. Foreign business is fair, but 
could stand improvement. Some large railroad orders 
have been placed lately aggregating about 10,000,000 
feet, mostly for construction purposes. 

The western pine situation continues well in the con- 
trol of producers and both prices and shipments are 
satisfactory. 

The demand for shingles is still below what it should 
be and prices have not shown much change. It is about 
time for an advance in shingles, considering the supply 
and the season. Quotations at Minneapolis are: stars, 
$2.48 to $2.53; clears, $3.09 to $3.14, on a 55-cent rate. 





THE LUMBERMAN POET WRITES OF A HUMBLE WOODSMAN. 


THE SWAMPER. 


1 am the under dog, 

I am the low down cuss, 

I am the standin’ joke, 

I am the easy meat. 

Fellah thet skids the log 
Gits all the fame an’ fuss— 

What of the man who broke 
Roads fer the hosses’ feet? 


lands. 

















Sing of the arm thet’s strong, 

Sing of the saw thet shines, 
Sing of the chopper’s might, 
Sing of the boss’s brain; 





They who shall come shall reap 

Glory thet we have won, 

They who shall come shall claim 
Praise an’ the world’s hooray. 


Who-ever sung your song, 
Swampers among the pines, 
Fellahs who led the fight 
Out in the snow an’ rain? 


We are the pioneers, 
We are the great advance, 
We are the men who break 
Roads with our horny hands. 


Ours not the shouts an’ cheers, 
Ours not the singers’ chants— 
Ours but a path to make 
Straight through the forest 








Ours but a trust to keep, 
Ours but a road to run; 
Others shall walk to fame 
After we lead the way. 





So it shall often be, 
So it shall be in life, 
So it shall often seem, 
Seem in the things men do— 
Sung in no history, 
Heard in no tale of strife, 
Oft shall the dreamer dream, 
Fergot when his dream comes 
true, 
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OVERCOMING THE PREJUDICE OF RETAIL CUSTOMERS. |. 


When, a few years ago, yellow pine dimension was 
laid in stock in a certain yard in one of the northern 
states it was not sold as yellow pine, the dealer fearing 
that if called by its true name it would become dead 
property on his hands. There was also so much preju- 
dice against hemlock that only a small amount of it 
was carried. This yard was visited within the last 
six months and in it was not a stick of white pine 
dimension, the kind that formerly was sold exclusively 
—nothing but yellow pine and hemlock. Yellow pine 
was sold as yellow pine; and hemlock had an honored 
position alongside it. 

It was stated by this lumberman that a change was 
brought about by a system of reasoning with his cus- 
tomers. He would pull from the piles sticks of yellow 
pine and white pine, say to a customer that he could 
take his choice, with a difference of $2 a thousand in 
favor of yellow pine; that he regarded it of equal 
value as a framing timber, and that oftener than other- 
wise the yellow pine was taken. The nature of the 
yellow pine, or of the white pine, was unknown to the 
customer, and at once the question would be raised 
by him, ‘‘ Wherein is the difference in the two dimen- 
sions?’’ He would be told that they were different 
woods, but one it was believed was as good as the 
other for the use to which it was put. The $2- 


a-thousand had weight, and the yellow pine dimension 
often would be chosen. Gradually in that way his cus- 
tomers became used to the new wood. 

Another dealer stated that he sold a bill for a house 
that was built by a merchant that cost slightly in ex- 
cess of $7,000, and as this merchant was a man of good 
sense, and withal a man who desired to get the worth 
of his money, he selected yellow pine for the dimen- 
sion, the price being in its favor. This sale proved a 
stepping stone. When dimension was called for yellow 
pine was shown, and if an objection was raised to it 
the dealer would observe that the merchant in question 
had selected it for his fine residence, the finest that 
had been erected in town that year, and he thought 
if it would answer for that surely it should for a 
cheaper grade of buildings. The use of yellow pine in 
the house of this merchant, it was thought, did much 
toward increasing its sale. 

Perhaps the wisest dealers were those who placed 
yellow pine dimension in pile alongside white pine, at 
the same price, and advised their customers to buy the 
one they liked better. No words were wasted in defense 
of yellow pine, as it was thought that defense was not 
needed. One of these dealers said he changed his stock 
from white to yellow pine without any trouble what- 
ever, the freedom from knots in the yellow pine doing 


the business. ‘‘If I had attempted this, acting as 
though I was doubtful of the value of yellow pine my- 
self, it would have been different,’’ he said. From 
this it may be seen that the attitude of the dealer had 
much to do with it. 

An amusing incident was related by a retail dealey. 
He had attempted to sell yellow pine dimension for a 
residence but failed to do so, and the builder, fearing 
that the dealer would ‘‘run in’’ dimension on him th:t 
was not white pine, went elsewhere for his material. 
It so happened that the frame for another house was 
erected at the same time, the material of yellow pine, 
and in appearance it was so bright and free from knois 
that it attracted the attention of the builder who re- 
fused the wood, and he remarked to the dealer who so!\ 
it, what a fine looking frame his neighbor had. ‘‘ And 
the kind you might have had at $3 a thousand less than 
yours cost you,’’ he was told, and he said he would 
know better next time. 

Prejudice has slowly given way in the northern mar- 
kets until it is not necessary for a dealer to apologize 
for selling yellow pine. Nothing remains for him to 
explain away. In certain small consuming markets 
white pine dimension still is sold exclusively, but it is 
for the reason that the builders are unacquainted with 
the characteristics of the different woods. 





THE DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


The volume of demand, generally speaking, con- 
tinues strong. Distributers say they are getting a 
number of inquiries daily. Retail dealers and small 
jobbers throughout the country are sorting up their 
stocks more liberally than they have been, and 
the ratio of stock goods to the total number of orders 
received at wholesale points is increasing. At the 
same time orders for special work continue heavy, and 
the factories and jobbers catering to this demand are 
fairly overwhelmed with the inflow. Thus far there 
has been no change in demand for ecarload lots of 
stock sizes, but this is expected to come later, although 
this class of orders is in fairly good volume for the 


season, Stocks are held in seasonable quantities at 
the factories, and the wholesalers are also fairly well 
supplied, although none of them considers that he has 
more than he will need. There is no surplus of 
the better grades of doors, which are leaders in the 
requirements the country over, and the veneered doors 


are wanted to the limit of the ability of the factories 
to supply them, all stating that they are away behind 
on their orders. 

Prices are fairly well maintained; some unevenness 
is shown at several eastern points as well as in central 
Illinois and Indiana, but most of the trouble which 
had to be contended with earlier in the year has been 
practically done away with, as dealers and manufac- 
turers have been brought to a realization of the fact 
that they ean gain no permanent advantage in sacri- 
ficing their goods in the face of a constant advance in 
the cost of factory lumber. 

Trade in Chicago results in sufficient proportion to 


keep everybody hustling in the estimating, building 
and shipping departments of the local wholesale houses, 
but in spite of all their exertions they are considerably 
behind in the matter of delivery. Some increase is 
noted in the number of orders received for stock 
goods, and every indication promises a healthy condi- 
tion of the demand for regular sizes from now on. 
Orders for odd work are about in the usual heavy 
proportions, and the volume shows no decline. 

In the Northwest the turn to cold weather has 
given a boost to storm sash that is said to be most 
pleasing, except that it will hurry some of the Twin 
City factories to fill all orders as promptly as they 
come in. The volume of interior finish work for both 
city and country is keeping factories about as busy as 
they care to be. Prices are not being cut to such an 
extent that it is very harmful. 

The sash and door millwork trade in the East is in 
fairly good shape; factories continue to be busy, and 
have orders on hand to keep them going for an indefi- 
nite period. Competition appears to be growing less 
keen, and better prices are being realized; altogether, 
the sash, door and blind trade is in improved shape, 
with indications to favorably advance both with re- 
spect to the volume and material called for. In the 
metropolitan district orders for millwork are good; 
the list of new building plans is large enough to indi- 
cate a continuance during the fall of the present de- 
mand. Stocks at the mills are reported as being not 
large. If the profits of the door and woodwork mills 
of Buffalo were on a par with the amount of business 
done there would be no cause for complaint, but there 


are too many soft wood doors coming in from the 
West, it is said, to make it easy for the Buffalo door 
mills to do well unless they have an eastern trade, as 
some of them have. 

In the Southwest all factories are well supplied with 
orders for all classes of odd work. Demand for stock 
goods shows improvement over the last two weeks and 
prospects generally are for a good fall business. Im- 
provement in the glass market will have a tendency 
to stimulate the trade on glazed sash in the near future. 

Special order work continues to be the feature of 
the sash and door trade at St. Louis. Building opera- 
tions in that city are particularly heavy and all of the 
local factories report that they are still filled to the roofs 
with work of this character. The same thing appears to 
be true in the larger centers throughout the Southwest. 
Out in the country, however, there is not the same activ- 
ity in building operations, although the dealers are ex- 
pecting a big trade from the farmers. There has been 
some improvement in stock goods but nothing to brag of. 

The Chicago window glass jobbers state that there 
has been a material improvement in business during 
the last ten days; that the demand is better than it 
was a week ago, and prices are being well maintained, 
which, of course, is attributed to the fact that this is 
now the best buying season of the year. At the mect- 
ing of the manufacturers, which will take place in 
Pittsburg the latter part of this month, it is expected 
that the Imperial plan will be adopted, or some similar 
action be taken looking to an adjustment of supply to 
demand; otherwise a slump is looked for before many 
weeks shall have passed. 


- 





REVIEW OF THE COAL TRADE FOR A WEEK. 


The vagaries of weather played an important part in 
the coal market this last week. When the temperature 
softened late last week, the lassitude in demand became 
uncomfortable to shipper. But the swish of wind and 
the driving snow flurries early this week quickly cor- 
rected that yielding tendency and brought back the 
previous robust inquiry. The change reveals the quick 
responsiveness to weather conditions thus early in the 
active consuming season. Of course, back of it is the 
now generally recognized insufficiency of the car supply. 
For the railroad reports, showing excess cars practically 
eliminated, and the fact having been established through 
a Jong and unbroken series of years that the car scarcity 
first appears in the coal industry, it follows that there 
are. not enough empty cars at coal mines to supply the 
current demand, It is the operation of the mines under 
handicap that makes the interesting and significant back- 
ground to the drop in temperature thus early in the sea- 
son of ‘active fuel consumption. 

The advance in prices which took effect about the 1st 
of this month was not accepted kindly by the domestic 
buyers. The householder might have been ready to buy 
with some liberality at previous quotations but the ad- 
vance gave him a chill and confined purchases to strict 
necessities; so with the dealer. He had bought, usually, 
some coal before the rise and his favorite policy seemed 
to be to draw on his resources in possession or under con- 
tract before taking in additional tonnage at the rise. 
This checked the buying and the production of coal also 
to some extent, when car supply at mines was ample. 
But what might have resulted from this diffidence of the 
buyers at the new prices, a general lull in mine activities 
and consequent softening of prices, was in the main 
averted by the accumulation of orders among mine 
owners and the interruption to production occasioned 
by the seant car supply. The orders already at hand, 
when the rise occurred, were sufficient to keep the mines 


? 


busy for some days ahead. Throughout the coal opera- 
tions of Llinois and Indiana there was probably not one 
producer who did not catch up partially in his orders 
during the first two weeks of this month. And had mild 
weather and the slowness of buyers continued, the oper- 
ators in many instances would have been looking for 
business very earnestly before the month ended. From 
that fate they were saved in a measure by the atmos- 
pheric chilliness, which brought in a fresh abundance 
of orders, The mines during the first half of the month 
have been giving a good account of themselves, work- 
ing quite commonly up to the tonnage which the scrimped 
ear capacity would permit. 

This generous output of coal has had a most depress- 
ing effect upon screenings, which are now close to bot- 
tom. For country shipment they are still bringing, some- 
times, 20 or 25 cents a ton at mines, or even 35 cents, 
but it has frequently happened that there was no place 
to put the mass of fine coals steadily pouring through 
the screens, and car conditions forbidding hoarding they 
had to be sacrificed. The big consumer had throngs of 
sellers at his office and had no difficulty in securing more 
than enough coal almost as gifts. Screenings sold under 
these circumstances as low as 10 cents a ton. The un- 
fortunate fact im the situation is that the low price of 
screenings has not stimulated their use or consumption 
to any considerable extent and if the demand for the 
prepared sizes of western bituminous coals continues keen 
the experiences of the coal operators last winter in be- 
ing compelled to dump some screenings on the ground 
may be repeated this winter. The prospect is that the 
production and sale of the coarser coals will this winter 
show a notable increase over that of last winter, this 
gain carrying with it a corresponding increase in the 
production of the fine coals. 

It is stated on good authority that the production of 
coal is now back to the topnotch tonnage of the industry, 


which fact is a most important market consideration. 
The well advertised fact that the production of pig-iron 
last month was the greatest monthly yield in the his- 
tory of the trade has an important bearing upon the coal 
industry, which is at last coming into its own in the mat- 
ter of tonnage. It is therefore to be reckoned that tlie 
requirements of fuel for steam making purposes during 
the early coming months will greatly surpass that of 
the corresponding time last year and exceed any pre- 
vious record, This will affect the domestic or dealer 
trade, for with cars failing to come up to requisitions 
and with a stalwart consumption of fuel in the big indus- 
trial furnaces and on the railroads the commercial sail- 
ing for the dealer trade can not be so easy as it was a 
year ago, when prices took a sheer descent in midwinter. 
The ultimate consumer has not forgotten that little slump 
in midwinter and his memory has kept him out of tiie 
market this autumn till necessity came. Hence the brisk- 
ness of the ordering throughout the West this week. Cli- 
cago dealers were so busy Tuesday this week that a meet- 
ing of their association had to be postponed on account 
of no quorum, the first time that happened in two 
years. The domestic buyer is very much in evidence. 
Prices of bituminous coals are again on the climb. For 
Franklin county (Ill.) coal. $2 has been offered for 
prompt shipment, but operators are generally holding 
at $1.75, though back in filling orders. Carterville is ° 
little better than $1.50, mines, in much territory. Hock- 
ing has sold as high as $3.25, Chicago. 

Impetus has likewise been given the movement of 
anthracite, orders, almost entirely for chestnut siz°, 
raining in from all parts of the West. Coke maintains 
its recently atquired strength. Prices have so advance:! 
in the Connellsville (Pa.) region as to shut off orders 
from Chicago very iargely, the buying being diverte:! 
mainly to the byproduct cokes of western manufacture 
which have been more moderate in their advance. 
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EDITORIAL DISCUSSIONS 


Rejoices That Hoo-Hoo Has Gone Dry. 


TACOMA, WASH., Sept. 21.—Editor AMERICAN LUMBERMAN ; 
] uotice in the AMERICAN LUMBERMAN of September 18 the 
glad news that there will be no more serving of spirituous 
liquors at any future concatenation of Hoo-Hoo. That 
suunds good and is good news. 

! was once Vicegerent Snark for Nebraska, but it was the 
toe hilarious clinking of glasses that impelled me to stay 
away. This “new order of things’ will do more to bring 
back the wanderer, warm the heart that had turned cold 
aud be a greater power to boost Hoo-Hoo than any other 
step the order ever took. Tell us how we can again get 
into the fold. T. F. FRENCH. 





Veneer Prices. 

CLARKS, LA., Oct. 4.—Editor AMERICAN LUMBERMAN: 
Will you kindly give me some information regarding veneer 
prices or tell me where I can get a price list of all sizes 
and thicknesses of veneer? GILES HOLLIs. 

{Current reports from operators are in effect that the 
yeneer business has been overdone, particularly on the 
part of those turning out common veneer and handling 
such woods as gum and cottowood. One concern that has 
operated lathes for several years has announced its inten- 
tion to take out the machinery as soon as its present con- 
tracts have been filled. 

With respect to prices, it does not appear that any 
satisfactory method of arranging and maintaining a 
schedule of values has been evolved. Variations in thick- 
ness and size have considerable to do with the price asked 
by the producer, as also has the question of inspection. 
In many lines of work those who use veneers insist upon 
a perfect stock, but in some instances stock that is split 
or contains knots or other defects is accepted. Manu- 
facturers have found it necessary to make prices based 





BY CORRESPONDENTS OF THE 


on their own knowledge of what the labor would cost 
and how much timber would be required to produce the 
stock desired. 

If any reader of the AMERICAN LUMBERMAN is in posi- 
tion to give the information desired, the courtesy will 
be very highly appreciated by the correspondent.— 
EDITOR. | 





Sentiment and Appreciation. 


Kaiba, OunI0, Oct. 9.—I have been a reader of your much 
valued LuMBERMAN for many years and found it indispen- 
sable in the retail yard business. ‘The market reviews, the 
editorials, Saley’s Realm of the Retailer, his black cow, and 
the lumber news in general were all instructive to the man 
up the tree and are highly appreciated by me. 

But now I have grown old; sold out the business, “in 
which I was for thirty years” and retired from all business 
to take a much needed rest for the balance of my days. 
Will try to lead such a life as will enable me to keep out 
of the obituary column for a long time to come. 

The LUMBERMAN and I are old associates and it is sad for 
me to conceive that we have come to the parting of our 
ways, but old love never gets rusty, and when I| do get lone- 
some in the future we then can. renew old acquaintance 
again. : FRED FRANKB. 


{Such a letter touches a note of sentiment which is 
appreciated even in the office of such a practical paper 
as the AMERICAN LUMBERMAN. Yet it is by no means 
an isolated instance of a personal attachment, which 
through years grows up between a paper and its readers. 
The relation of editor and reader often gets to be more 
than a merely business one. The reader’s attachment is 
but slightly expressed by his annual subscription pay- 
ment and there are multitudes of subscribers whom the 
editor comes to regard not as simply adding to the sub- 
scription list but as personal friends. Such is one of 


AMERICAN LUMBERMAN. 


the amenities of business life in general where mutual 
confidence and good will have been established and is a 
particularly common reward to the editor who makes his 
paper with an eye to the future as well as the present 
and who seeks to be of service beyond the mere giving 
out for value received.—EDITOR. | 





Approved of Abolishing Cash Discount. 


GALVESTON, TEX., Sept. 27.—Editor AMERICAN LUMBER- 
MAN: I have read with interest the article on page 29, 
September 25 number of your paper, in regard to the abolish- 
ment of the discount for cash. 

In view of the fact that the entire cost of producing 
yellow pine lumber represents a cash outlay and that during 
the writer’s operations in the South, which have extended 
over a period of about twenty years, there have been but 
a few years in which lumber has been sold at a price 
averaging substantially above the cost of production, it 
has long been a matter of amazement that lumber could be 
sold on long credit by manufacturers. Other products, like 
packing house products, are sold at a net cash price, and 
by net cash price is meant 30-day settlements. It seems 
to me that the Pacific coast associations are on the right 
track and that the lumber trade would gain much by adopt- 
ing net cash terms, and could protect itself and eliminate 
at the same time an abuse that has grown up and become a 
custom with dealers who buy lumber on 60-day terms and 
pay for it on arrival, which is anywhere from ten days to 
six weeks, taking 2 percent off for what is supposed to be 
a cash payment made at the office of the shipper within 
ten days after the railroad company signs a bill of lading 
for the shipment. Any product which represents in its 
preparation for market a cash outlay as lumber does should 
be sold for cash, and not on long credit, and it is hoped 
that this abuse, which exists because it is a custom and 
not for any good reason, will some day be done away with. 

A. W. MILLER, 
President Miller & Vidor Lumber Company. 





CIVIC RESPONSIBILITY OF WEALTH—(Concluded from Front Page.) 


opportunity for schooling, until finally he was able to 
enter Baldwin university at Berea, Ohio, when he was 
16 years old. His course in that institution was an 
unusual one, After a short period of instruction he 
would devote the balance of a year to his selffound 
occupation of traveling salesman. When on the road 
he kept at his studies with as great vigor as when in 
school and thus he formed the habit of study and 
studious reading which has since been one of his most 
notable characteristics. 

By the time he was 19 years old he had gathered 
sufhcient information about the ways of the business 
world to enable him to go into the contracting busi- 
ness on his own account, and his first order was for ties 
and ecordwood, which went into the building of a rail- 
road in Illinois. This furnished him work for a year 
and a half and, in fact, work and experience was about 
all it did furnish, for the enterprise failed and he 
received no compensation. At this point he returned to 
Ohio and taught school for a year, in the meantime 
taking up the study of theoretical forestry, in which 
he has sinee become an authority. A little later he 
resumed his work as a salesman. This time his line was 
grindstones, and it is said that so energetic was his 
work that he almost glutted the market. Up and down 
the Mississippi valley he traveled, until finally he came 
in touch with a Minneapolis man who was impressed 
with his methods, and it was due to the persuasion of 
J. M. Robinson that Mr. Walker abandoned what had 
by this time become a paying occupation and joined a 
government surveying party, which was headed by 
George B. Wright. 

or three years Mr. Walker was connected with the 
government surveying service, and another year he put 
in as surveyor on the line of the St. Paul & Duluth rail- 
way. This work gave him his first idea of the possi- 
bilities underlying the development of the timber areas 
of the North and Northwest. He gained a working 
knowledge of timber and of lumbering methods, which 
fitted him to embark in the lumber business. His repu- 
tation for uprightness and good business judgment was 
so well established that it took the place of capital 
Which, under different circumstances, might have been 
necessary at the start, and he became manager of Butler, 
Mills & Walker, a firm which was financed by Levi Butler 
and Howard Mills. Mr. Walker superintended the opera- 
tions of this concern from the timber to the marketing of 
the manufactured product and expanded the business 
rapidly until the death of Dr. Butler and the enforced 
departure of Mr. Mills, whose failing health sent him 
to California. From this point Mr. Walker continued 
the business on his own account and its growth was 
remarkable. He organized another firm under the name 
of Camp & Walker, in which he was associated with 
Maj. George Camp. Later, in partnership with his son, 
Gilbert M. Walker, he established the Red River Lumber 
Company, which originally operated mills at Crookston, 
Miinn., and Grand Forks, N. D. Subsequently Mr. 
Walker joined with H. C. Akeley in a partnership which 
acquired large tracks of pine timber. 

As railroad enterprises directed toward the Pacific 
coast were developed Mr. Walker turned his attention 
in that direction, realizing that western timber properties 
must inerease in value just as fast as the country should 
be opened up to transportation. As a consequence the 
Walker holdings are a big factor in the timber situation 
on the West coast, and along the timbered areas adjacent 
to the transcontinental railroads. He is generally 
reputed to hold more timber in California than any other 
man or any association of men. The most common esti- 
mate of his holdings in that state is 14,000,000,000 feet. 

It would be useless to attempt a catalog of the prop- 
erties which Mr, Walker owns individually or is inter- 





ested in. But it may be said that in addition to his 
western interests the Red River Lumber Company, of 
which he is president, has expanded to an immense tim- 
ber holding institution, and at the same time is manu- 
facturing 100,000,000 feet a year of white and norway 
pine and conducting lath mills and box shook factories 
at Akeley, Minn. Of this company Gilbert M. Walker 
is vice president, Fletcher L. Walker is treasurer and 
Archie D. Walker is secretary. 

A slight idea of the immensity of the Walker holdings 
may be gained from the fact that the Minneapolis Loan 
& Trust Company recently floated a bond issue of 
$1,500,000 on but a small portion of the property, the 
money to be used in extending the business in the North 
and in the purchase of additional lands in California. 

Here is found the keynote of Mr. Walker’s financial 
success; his faith in the value of timber has been 
unbounded and he has insisted for years that the profit 
from standing timber must be greater than from a 
manufacturing operation conducted under unfavorable 
conditions. Therefore, the policy of waiting until the 
time is ripe for manufacture, a policy which has domi- 
nated Mr. Walker’s business since he first became inter- 
ested in timber, is entitled to much of the credit for the 
financial showing which the Walker family is able to 
make today. 

It has been said that the only honest way by which 
a man can make a great fortune in a life time is by 
taking it out of the ground, out of natural resources of 
one kind or another; certain it is that Mr. Walker’s 
success, due to his faith in such investments and to the 
great increase in value of timber properties, is unblem- 
ished by any suspicion of harsh business methods or 
sharp practices. The money which a man may make 
from the increasing value of timber land is as clean 
as the profit from agriculture, the foremost of the great 
industries. 

It is not improbable that the average man would have 
been blinded to other things by the sight of such an 
accumulating fortune or overburdened with the respon- 
sibilities which it must entail. Such, however, has not 
been the case with T. B. Walker. The capacity of the 
man for big things has been such that his timber and 
lumber interests have only been the means whereby he 
has been enabled to broaden his life, to make himself 
of great usefulness to his community and to the nation 
at large, and incidentally to pass along to posterity a 
biography which perhaps will not be fully appreciated 
during his life time. Mr. Walker has done great things 
for Minneapolis and for Minnesota but, unlike many 
socalled philanthropists, he has done these things without 
reward and simply for the satisfaction there is in doing 
them. He has not insisted upon dominating the insti- 
tutions of a more or less public character which he has 
financed, and it can not be said that Mr. Walker exer- 
cises any arbitrary influence over public affairs in Minne- 
apolis as a matter of right. His opinions are sought 
because they are of known value, but when given they 
are given modestly, with all the hesitation of a man of 
retiring temperament, and no misconstruction of his 
position has been or is possible. 

In the literary field Mr. Walker’s greatest accomplish- 
ment has been the making of the public library at Minne- 
apolis an institution conducted along broad lines, housed 
in a beautiful building and generally considered one of 
the best conducted in the West. Mr. Walker was respon- 
sible for the conversion of the old Atheneum association 
into the present public library. The change was made 
in 1885 and since that time he has been presiding officer 
of the library board. Moreover he has made constant 
addition to the collection of books and has loaned many 
fine paintings ete. for exhibition in the library, which 
is one of the show places of Minneapolis. 


He has given his time and money to the work of the 
Young Men’s Christian Association and was the organ- 
izer of the Business Men’s Union, which for many years 
was a big factor in the promotion of the city’s business 
interests. Another public institution which for years 
took a portion of his time was the state reform school, 
of which he was one of the managers, 

These things indicate but a few of the ways in which 
T. B. Walker has spent his time and energies. That 
which has kept him in the closest touch with the general 
public of Minneapolis, and with the entire country for 
that matter, is the Walker art collection, one of the 
most remarkable and valuable galleries of the United 
States, rivaling in selection the finest of the great east- 
ern collections, not only of paintings but of bronzes, 
marbles, ceramics and other classes of art works. The 
gallery is a part of Mr. Walker’s residence, yet it is 
open to the public at all times as freely as if it were, 
in fact, a public institution. This collection differs 
from the art museums of many American millionaires in 
that it represents Mr. Walker’s own judgment and 
appreciation of art subjects. It is not simply an aggre- 
gation of pictures selected by someone commissioned to 
buy, but is the result of a gradual accumulation of mas- 
terpieces which appealed to Mr. Walker’s artistic judg- 
ment and are now conceded to be unrivaled in the West. 
Additions are made from time to time, as an oppor- 
tunity presents itself to add something which will im- 
prove the collection, and it has outgrown the private 
gallery with the result that about fitty of the famous 
paintings have been loaned to the Minneapolis Society 
of Fine Arts, and are in its gallery open to the public 
view. The Walker collection is one of the many points 
of interest of Minneapolis and is visited daily by large 
numbers of local residents and visitors to the city. 

In spite of his interest and activity in civic affairs, in 
his private business and in things artistic, Mr. Walker 
has found time to add materially and effectively to the 
literature of forestry, and many of his pamphlets upon 
such matters as timber taxation, applied forestry ete. 
have circulated widely and had great inflyence in the 
shaping of legislation and in improving the moral tone 
of the lumber business. One of the things which Mr. 
Walker has undertaken to demonstrate is the unfairness 
of the generally prevalent system of taxing standing 
timber. He has attacked this problem from every angle 
and has made a deep impression upon legislators and 
lumbermen, and while the question is one which may not 
be settled for years, there is no doubt that Mr. Walker’s 
arguments have lightened some of the legislative bur- 
dens which timber owners and lumbermen, generally, 
might otherwise have been compelled to shoulder. 


OHIO SHIPPERS START CAMPAIGN AGAINST 
ADVANCE IN FREIGHT RATES. 


CoLuMBus, OHIO, Oct. 12.—Lumbermen of this city are 
active in the campaign being waged by the Ohio Ship- 
pers’ Association against the announced intention of 
railroads to raise rates on practically every class of 
freight. At a meeting held recently between members 
of the association from Columbus, Dayton, Cincinnati, 
Toledo and representatives of the shipping interests of 
Indianapolis, a plan of action was discussed. About a 
year ago the trunk lines began an agitation for an in- 
crease in freight rates, and this has been continued until 
it appears that an advance in rates may be announced at 
any time. It is to prevent this that the shippers have 
started the campaign. Resolutions were adopted calling 
attention to statistics showing the net income from each 
mile of railroad of the country and the amount of divi- 
dends paid on railroad stock. This is done to show that 
present rates are high enough for a good income on the 
investment and to provide a surplus for times of stress. 
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SPOKANE RATE CASE UP. 


Hearing on Supplemental Petition — Incidentally” 
Members of the Interstate Commerce 
Commission Are Entertained. 








SPOKANE, WASH., Oct. 9.—The supplemental hearing 
of the Spokane rate case before the Interstate Commerce 
Commission was completed this week. The commission 
has been holding sessions in Spokane for several days. 
The attorneys in the case concluded their arguments last 
Tuesday and the commission adjourned to meet in Seattle 
next Thursday, where it will take up the application of 
Coast shippers for lower distributive rates into interior 
territory, and grant a hearing on the question of whether 
the commission has authority to regulate rates on the 
railroads of Alaska. 

At the conclusion of the hearing the commission an- 
nouneed that the attorneys in the Spokane case will be 
given until November 1 to submit written briefs of their 
arguments, and those desiring to reply to any of the 
briefs submitted will be given until December 1 to do so. 
After these briefs have been filed the commission will 
take up the final consideration of the case, and a decision 
probably will not be arrived at until some time next 
spring. 

, As a result of the hearing the Oregon Railroad & Navi- 
gation Company is practically eliminated from considera- 
tion in the matter of rates from Spokane to the East. 
Three new questions raised by Spokane’s supplemental 
petition to be determined by the commission are: 

Shall the commission accept the rates proposed by the 
northern railroads as a compliance with the commissicn’s 
former order and permit them to go into effect as a com- 
pliance with that order and as meeting the situation as 
presented anew in this hearing? 

Shall the commission require the railroads to make in 
addition to the rates proposed by them from Chicago through 
rates to Spokane from points east of Chicago? 

Shall the reduced rates be made by the railroads or to 
be ordered by the commission from Chicago, Mississippi 
river, Missouri river and other eastern points to Spokane 
be made to apply also to other points in the Spokane dis- 
tributing territory, and if so, to what points? 

Attorney Hale Holden, of Chicago, representing the 
Burlington and Great Northern railroads, closed the 
argument for the railroads, urging the commission not 
to undertake itself actually to establish rates, but to 
leave that function to the railroads themselves under the 
commission’s direction. He represented that the present 
value of the Great Northern is $410,000,000 or $75,000,- 
000 more than was indicated by the testimony offered 
by Spokane in the original hearing, and that on this 
value the road should be permitted to earn 6 percent. 
He insisted that during 1907 the earnings were but 4.45 
percent of this value and from that argued that the com- 
pany’s earnings are not excessive. 

Nathan Bijur, representing the New York and eastern 
commercial organizations, closed the argument by reiter- 
ating the doctrine of law advanced by him early in the 
session that the railroads having defended themselves 
from the charge that they were violating the long and 
short haul clause of the Interstate Commerce Commission 
act by alleging that the low Coast rates were determined 
by water competition, and this plea having been accepted 
by the commission are now estopped from denying that 
water competition is the controlling factor, when that 
factor, if applied here, will compel them to give New 
York and Atlantic Coast points the same rates to 
Spokane that they give Chicago. 


Spokane Jobbers Are Hosts. 


The Spokane Jobbers’ Association, headed by A. W. 
Doland, entertained members of the Interstate Com- 
merce Commission, freight traffic officials of‘ transcon- 
tinental and connecting lines, counsel for the petitioners 
and railroads, local and visiting merchants and official 
stenographers and newspaper men reporting the Spokane 
freight rate case at a banquet in the Hall of the Doges 
in Spokane the evening of October 4. Two hundred and 
fifty plates were laid and among the guests were Franklin 
K. Lane, Judson Clements, Edgar E. Clark and Charles 
Prouty, members of the commission hearing the evidence. 

The kindliest felicitations were expressed by the rail- 
road officials and attorneys and the Spokane jobbers and 
their legal representatives, and every speech rang with 
a tone which made the exchange of compliments note- 
worthy of the occasion, coming as the entertainment did 
a few days before the close of arguments in a case the 
outcome of which will establish a precedent in rate mak- 
ing all over the United States. 

Judge Edward Whitson, of the federal court for the 
eastern district of Washington, offered a happy toast to 
the commission, which was responded to by Commissioner 
Clements. Other speakers were J. M. Hannaford, vice 
president of the Northern Pacific Railway Company; 
H. C. Barlow, representative of the Chicago Association 
of Commerce; Nathan Bijur, representing a score of 
commercial organizations in eastern and New England 
states; W. W. Cotton, counsel for the Harriman system; 
Bruce Holden, counsel for the Great Northern Railway 
Company; Pierce Butler, counsel of the Chicago, Burling- 
ton. & Quincy Railway Company; Rev. Dr. William J. 
Hindley, pastor of Pilgrim Congregational church, of 
Spokane, and Congressman Miles Poindexter, of Spokane. 

One of the telling speeches was made by F. C. Dillard, 
counsel for the Union Pacific Railway Company, who 
said among other things in the course of his response 
to a toast: 


I am heartily glad there is such an institution as the 
Interstate Commerce Commission, which holds the scales 
of justice and metes out equal portions to the railroads and 
to the jobbers. I am also glad that its members met in 
Spokane at this time. We all like Spokane and the cordial 
hospitality of its people is something that makes an instant 
impression. 


Mr. Holden, representing the Hill system, said in the 
course of his remarks: 

It is a compliment to American citizenship that we of 
opposing factions can sit down at this banquet board with 
members of the Interstate Commerce Commission as guests 
of the Spokane jobbers, who are the chief petitioners in this 
case, 

The remarks by other speakers were complimentary 
to the members of the commission and their hosts. They 
told of the high character of the men in the rate con- 
troversy and of the courtesy accorded at all times in the 
conduct of the case, also recalling time and again the 
hospitality of the people of Spokane, which, as one of the 
speakers put it, is a happy blending of the kindliness 
of New England, the courtesy of the South and the free- 
dom of the West. 

Between toasts the Spokane Elks’ quartet sang 
‘*Sunny Old Spokane,’’ at the request of Commissioner 
Lane, also giving two other numbers. D. G. Black, 
general agent of the Great Northern Railway Company, 
also entertained with two vocal selections, and Herr 
Bernhardt Walther’s orchestra played three numbers. 


BRIDGE AND TRESTLE TIMBERS. 


New Specifications for Yellow Pine Bill Stuff Issued 
by the Yellow Pine Manufacturers’ 
Association as Formulated. 











Under date of October 11, the Yellow Pine Manufac- 
turers’ Association, through its secretary, George K. 
Smith, Lumbermen’s building, St. Louis, Mo., sent out 
the following specifications for southern yellow pine 
bridge and trestle timbers. These specifications were 
adopted by that association at its semiannual meeting in 
Chicago August 4, 1909, and are the result of a confer- 
ence between that association’s committee on railroad 
and structural material, the American Society for Test- 
ing Materials and the American Railway Engineers & 
Maintenance of Way Association. Copies of the specifi- 
cations may be obtained from the secretary upon re- 
quest. 
Specifications, 


(TO BE APPLIED TO SINGLE STICKS AND NOT TO 
COMPOSITE MEMBERS.) 


1. General requirements—Except as noted all timber shall 
be sound, sawed to standard size, square cornered and 
straight; shall be close grained and free from defects such 
as injurious ring shakes and cross grain, unsound or loose 
knots, knots in groups, decay or other defects that will 
matcrially impair its strength. 

2. Standard size of sawed timber—Rough timbers sawed 
to standard size means that they shall not be over 44-inch 
scant from the actual size specified. For instance, a 12x12- 
inch timber shall measure not less than 11%x11% inches. 

3. Standard dressing of sawed timbers—Standard dress- 
ing means that not more than 44-inch shall be allowed for 
dressing each surface. For instance, a 12x12-inch timber, 
after being dressed on four sides, shall measure not less 
than 11%x11% inches. 


Standard Heart Grade- Longleaf Yellow Pine. 


4. Striugers—Shall show not less than 85 percent heart 
on the girth anywhere in the length of the piece; provided, 
however, that if the maximum amount of sap is shown on 
either narrow face of the stringer the average depth of sap 
shall not exceed % inch. Knots greater than 1% inches 
in diameter will not be permitted at any section within 4 
inches of the edge of the piece, but knots shall in no case 
exceed 4 inches in their largest diameter. 

5. Caps and sills—Shall show not less than 85 percent 
heart on each of the four sides, measured across the piece 
anywhere in the length of the piece; to be free from knots 
over 2% inches in diameter. 

6. Posts—Shall show not less than 75 percent heart on 
each of the four sides, measured across the sides anywhere 
in the length of the piece, and to be free from knots over 
2% inches in diameter. 

7. Longitudinal struts and girts—One side shall show 
all heart; the other side shall show not less than 85 per- 
cent heart measured across the side anywhere in the length 
of the piece, and shall be free from any large knots or other 
defects that will materially injure its strength. 


8. Longitudinal X braces, sash braces and sway braces— 
Shall show four square corners and not less than 80 percent 
heart on each of two faces and shall be free from any large 
knots or other defects that will matrially injure its strength. 


9. Ties and guard rails—Shall show one side all heart; 
the other side and two edges shall show not less than 75 
percent heart, measured across the face anywhere in the 
length of the piece; shall be free from-any large knots or 
other defects that will materially injure its strength, and 
where surfaced the remaining rough face shall show all 
heart. . 


Standard Long and Shortleaf Yellow Pine. 


10. Stringers—Shall be square cornered, with the excep- 
tion of 1 inch wane on one corner. Knots shall not exceed 
their largest diameter one-fourth the width of the face 
of the stock in which they occur and shall in no case exceed 
4 inches. Ring shakes shall not exceed over one-eighth of 
the length of the piece. 

11. Caps and sills—Shall be square cornered, with the 
exception of 1 inch wane on one corner or 4% inch wane on 
two corners. Knots shall not exceed in their largest diam- 
eter one-fourth of the width of the face of stick in which 
they occur and in no case shall exceed 4 inches. Ring 
shakes shall not exceed over one-eighth of the length of the 
piece. 

12. Posts-.-Shall be square cornered, with the exception 
of 1 inch wane on one corner, % inch wane on two corners. 
Knots must not exceed in their largest diameter one-fourth 
of the width of the face of the stick in which they occur 
and shall in no case exceed 4 inches. Ring shakes shall 
not extend over one-eighth of the length of the piece. 

13. Longitudinal struts and girts—Shall be square edge 
and sound and shall be free from any large knots or other 
defects that will materially injure its strength. 

14. Longitudinal X braces, sash braces and sway braces— 
Shall be — cornered and sound and shall be free from 
any large knots or other defects that will materially injure 
its strength. 





CAR SHORTAGE EVIDENT. © 


Sharp Demand for- Rolling Stock Used by Lum- 
bermen— Great Northern Loses Fight— 
Other Transportation News. 








IMMENSE COAL TRAFFIC. 


EVANSVILLE, IND., Oct. 14.—Coal traffic has become so 
heavy on some of the railroads entering this city tiat 
there is a scarcity of coal cars, and in some instances 
the railroads have to use freight cars in the place of 
flat or coal cars to handle the fuel. The Evansville & 
Terre Haute Railroad Company in the last week has been 
hauling over 300 carloads of coal every day ani is 
behind with its orders. Most of the coal comes fi.m 
the northern end of that line and on some of ‘he 
switches miles of loaded coal cars and many freight 
ears filled with coal are standing. A great deal of ihe 
coal is sent to Chicago and the Northwest. 





INCREASING DEMAND FOR CARS. 

NASHVILLE, 'TENN., Oct. 12.—A daily increase in ‘he 
demand for freight cars is being felt by the railroads 
entering Nashville. So far there has been little serious 
delay in handling freight from this city but the terminai 
companies are several days behind now getting the neces- 
sary number of cars to shippers, There is a general fccl- 
ing that business has resumed sufficient proportions to 
fully tax the railroads in their efforts to furnish the 
desired number of freight cars. The Nashville, Chat- 
tanooga & St. Louis railway has all available cars in 
service. The movement of the cotton crop in the South 
is at present the most important factor and all the south- 
ern lines are consequently in need of cars. There is a 
considerable movement of grain, and the movement of 
the new corn crop will soon be under way. The ship- 
ments of lumber and mill products are very active. The 
fall fertilizer trade is near its end. This has required 
some 2,000 cars. The shipments from the Nashville 
plants amounted to some 40,000 tons valued at about 
$800,000. The sales of fertilizers indicate an increase 
in the wheat acreage in this section. 





CYPRESS INTERESTS SEARCHING FOR RELIEF 
FROM CAR SHORTAGE. 


NEW ORLEANS, LA., Oct. 14.—The cypress interests 
are still industriously searching for means of relief from 
the car shortage, which is seriously hampering the move- 
ment of their stock. E. W. McKay, traffic manager for 
the Southern Cypress Association, is in Texas looking 
over the terminal facilities at Port Bolivar, opposite 
Galveston. This is the terminal of the Gulf & Interstate 
railroad, a branch of the Santa Fe. If the facilities 
are adequate it is probable that a great amount of 
cypress lumber from the Atchafalaya and Teche country 
will be barged across to Port Bolivar and there trans- 
shipped by rail to destination. It is understood the 
Santa Fe will make no difficulty about ears and its fair- 
ness in the matter of prompt and satisfactory handling 
of claims is highly praised. Cypress lumbermen along 
the Southern Pacific do not propose to be bottled off 
from the market by car shortage if they can find a way 
out, and they think they can. For some time heavy ship- 
ments of cypress ties have been made by the barge route 
to Port Bolivar, and it is understood this mode of han- 
dling the business has been fairly satisfactory. 





PACIFIC NORTHWEST ROADS PAYING BELATED 
ATTENTION TO LUMBER INTERESTS. 

SEATTLE, WASH., Oct. 14.—Railroads reaching the Pa- 
cific coast are endeavoring, as nearly as possible, to over- 
come the shortage of cars. With the demand for cars 
increasing the Hill systems decided to provide first for 
those who had suffered the most, and were the heaviest 
losers, As the lumber industry has suffered as mucli as 
any industry in the country during the late depression, 
the Great Northern and Northern Pacific are arranging 
to furnish cars enough for the demands of this trade. 
The Great Northern has ordered 1,000 empties to be put 
on this side of the mountains for the lumber trade. ‘ie 
Northern Pacific for a month has been getting cars on 
this side of the slope and claim to be in a position to 
handle anything that is offered. Officials of the Chicago, 
Milwaukee & Puget Sound also claim that they are able 
to furnish all cars necessary at any points on their lines. 





RECOGNITION OF LOGGING ROADS IN TEXAS. 

AusTIN, TEx., Oct. 11—The long-pending question as 
to what extent the logging railroads of Texas should be 
recognized by the state railroad commission has been 
settled by two members of that body, comprising 4 
majority, deciding that such of these roads as comply 
with all the rules and regulations that govern other 
railroads will be entitled to recognition as common ¢*r- 
riers and may share in divisions on their traffic delivered 
to other roads. The decision is in reality nothing more 
than the commission has been willing to do all along, but 
a formal statement of the commission’s position on tlie 
matter was desired by many of the lumber companies 
which operate logging roads. Chairman Allison May- 
field was opposed to the commission recognizing logging 
roads as common carriers, even if they had complied 
with the various provisions of the statute regulating such 
lines. He expressed the opinion that in many instances 
the divisions paid to the tram lines would be a rebate to 
the lumber mill owning the small road. His two asso- 
ciates on the commission differed with him on the propo 
sition and these roads will receive official recognition 
hereafter when they have been brought up to the staud- 
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ard required of them. Under the law these logging 
1oads, before they can claim recognition as common car- 
riers, must equip their lines with safety appliances, and 
vil trains must have full train crews, adequate depots 
:iust be provided and properly maintained. 

It is estimated that there are more than 2,000 miles 
f these logging roads in this state that will take advan- 
age of the commission’s ruling as quickly as possible. 
‘teretofore these lines have not been included in the 
-tate’s railroad mileage. They will now be added. 





GREAT NORTHERN LOSES FIGHT AGAINST 
MILWAUKEE. 


SEATTLE, WASH., Oct. 14.—The Chicago, Milwaukee & 
Puget Sound railroad has won a condemnation suit 
ugainst the Great Northern railroad, which is of im- 
vortance to the lumber and shingle mills on Salmon bay, 
in the northern end of this city. Some time ago the 
Milwaukee brought its line to within a few feet of the 
Boleom Mills but the Great Northern, which owned a 
right of way, refused to allow its rival to cross this 
right of way. In this way the Milwaukee could be pre- 
vented from reaching a large group of mills since the 
Gireat Northern right of way extends along Shilshole 
avenue which is the main artery dividing the mills along 
Salmon bay from the city. The lower court rendered a 
decision in favor of the Hill line but the state supreme 
court reversed the decision and refused a request for a 
rehearing, thus giving a complete victory to the Mil- 


TIMBER LAND SALES. 


American Capitalists Buy Large Canadian Hold- 
ings—Big Mississippi and Texas Deals Put 
Through—Badger State Transactions. 





The holdings on Vancouver island and the mainland 
of J. A. Sayward & Co., Victoria, B. C., have been 
bought by E. B. Caldwell, of Detroit, Mich., represent- 
ing American capitalists. The price was about $500,000, 
including the saw mill and 23,000 acres of timber. Last 
year Mr. Caldwell bought the Jordan river limits, trans- 
ferring them to the Michigan Pacific Lumber Company, 
which was organized at Grand Rapids, Mich., with 
$1,500,000 capital. Another Vancouver island transfer 
is the sale of the holdings of the Pacific Coast Lumber 
Mills, of Vancouver, of its limits in the Renfrew dis- 
trict to Americans, the names of whom are not given 
out. 


C. F, Edgar, C. A. Buchner, A. B. Banks and J. A. 
ireeman, lumber manufacturers of St. Louis, Mo., and 
Crossett, Ark., have bought 155 timber sections in the 
Salmon River district, Vancouver, held by H. E. Hooper, 
of Indianola, Iowa, and others. The tract includes about 
100,000 aeres of land, the timber consisting of yellow 
and amobolia fir, red and yellow cedar, and white pine 
and hemlock, and will be developed as soon as the mar- 
ket warrant. Over 100 miles of railway will have to 
be constructed before all the timber can be taken out. 


Daniel Wells, of Escanaba, an official of the I. Stephen- 
son Company, of Wells, and son of J. W. Wells, of Me- 
nominee, has returned from a trip to British Columbia, 
where he has concluded a deal for the title to 700,000,000 


fee: of timber on Vancouver island in the Puget sound 
region. The timber is mostly fir and cedar. It is under- 
sto.d that the timber was bought for speculation pur- 


poses and no move will be made to manufacture it for 
several years. Mr. Wells was accompanied by a party 
of cruisers. It is said that the price paid for the tim- 
ber was very low. 





‘here was placed on record a few days ago at Fay- 
ette, Miss., a deed by which L. Cato, a local property 
owner, transferred to the Day Lumber Company, of Mon- 
roc, in Franklin county, a tract of 12,000 acres of pine 
and hardwood timber lands, all lying in Jefferson county, 
but extending to the Franklin county lines. The con- 
sideration named was $175,000, of which amount, it is 
Staicd, $115,000 was paid in cash and the balance is to 
be vaid on January 1. 





'. J. Williams, president of the Texas Manufacturing 
Conpany, which owns a large plant at Honey Island, 
has just completed a deal for the purchase of 10,000,000 
fect of timber in Hardin county, Texas. The timber is 
located on 1,500 acres of land and is all of splendid 
yellow pine. The purchase was made from W. E. Brice, 
of Mason City, Iowa, and B. L. Acock, of Kountze. The 
consideration was large but it is not given out. The land 
has been in litigation for some time. 


‘he Stevens Lumber Company, of Rhinelander, has 
Sol its entire holding of hemlock timber to the Rhine- 
lander Paper Company, which will eut the timber at the 
Stevens camps near Parish. The deal comprises about 
5,000,000 feet. The Stevens company will cut about 
1,000,000 feet of hardwood this winter. It is said that 
the company is making plans for removing its plant to 
the West where it controls heavy timber interests. 


mm. he Upham Manufacturing Company, of Marshfield, 
Vis., has bought the standing timber and lumber in pile 
ee by the Blodgett-Booth Lumber Company. The 
loldings at Durand, Wis., comprise one of the finest 
tracts of oak in the Chippewa valley. The cut will be 
utilized by the Upham company at its furniture plant at 


arent. It is understood that the price paid was 
$28,190, 


The Stone Mountain Lumber Company has just bought 
from W. A. Head and others, of Big Stone Gap, 1,000 
acres of hardwood timber land in the Crab Orchard 
country, in Lee county, Va. The consideration was 
$30,000 , and it is estimated that the tract will cut nearly 
10,000,000 feet of lumber. It will at once be developed 
with circular mills. 

The Cleerman Land & Lumber Company, of Green Bay, 
has bought of the Sarah Salner Estate 1,000 acres of 
virgin hardwood and cedar timber lands, located in the 
town of Baldwin, Delta county, Mich. The tract contains 
more than 10,000,000 feet of timber. 


IMPORTANT SUIT HAS HEARING 


Depositions Being Taken in Litigation Caused By 
An Alleged Breach of Contract — Heavy 
Damages Claimed By Both Sides. 





NEw ORLEANS, LaA., Oct. 13.—Special United States 
Commissioner C. G. Mason, appointed by Judge Niles 
to take the depositions in the suit of the Hattiesburg 
Lumber Company vs. Frederick Herrick, of Lac du 
Flambeau, Wis., bas been giving that important case a 
hearing at Gulfport, Miss. The litigation is caused 
by an alleged breach of contract. Complainant asks 
judgment for $223,000, and defendant, in a cross bill, 
prays for judgment against complainant for $168,000. 
The suit has been pending for some time. Complainant 
in its bill alleges that it contracted with defendant to 
log, saw and deliver to him at its plant in Millview the 
pine timber on a tract of land owned by him in Harrison 
county, for a stated consideration a thousand feet, and 
likewise to log, saw and deliver the timber on certain of 
its own lands adjacent thereto, at the same price, with 
an additional charge of $4.50 a thousand for stumpage. 
It avers that the timber on both tracts was estimated 
by a competent estimator and his report agreed to. Con- 
tract was entered upon March 28, 1906, and work was 
continued under it until. June 24, 1908. It is complained 
that after a time defendant began to underestimate the 
amount of lumber cut on the company’s lands and to 
overéstimate that cut on his own lands; that he held 
back on settlements from October, 1907, several thou- 
sands dollars a month. In February, 1908, a fire in the 
company’s mill yards destroyed 1,300,000 feet of lumber, 
and defendant denied responsibility for any part of the 
loss, it is alleged, although the contract provided that 
he should not permit more than 500,000 feet to aceu- 
mulate in the yards at any one time. Other grievances 
are recited and complainant’s prayer is for judgment for 
$15,610.15 claimed as still due for stumpage removed 
from its own land; other debits amounting to $17,083.76; 
loss of. profits on the Herrick stumpage remaining uncut, 
and remuneration for the sums disbursed by it in pre- 
paring its plant and logging lines to perform its part 
of the contract, aggregating $190,000, bringing the total 
claim to $223,000. The petition intimates that matters 
ran smoothly so long as the price of lumber was on a 
high level, but that defendant began to harass and annoy 
complainant as soon as it began to go down, for the 
purpose of annoying and involving it to a point where it 
would abandon its contract. 

In his answer defendant enters a general denial and 
alleges that complainant was a wealthy corporation and 
that its failure to carry out its contract was not due to 
financial difficulties or to failure of defendants to make 
payment for lumber as alleged. Assigning a reason for 
complaint’s action, he avers that the price of $4.50 a 
thousand for lumber taken from its own lands was a 
high one, while the price of $9 to $9.50 for logging and 
sawing was a low one; that complainant could not make 
money at this price, but relied for profit upon the $4.50 
stumpage for lumber from its own lands. When its own 
timber was exhausted, it is alleged, its profits ceased and 
it stopped work. In his cross bill he asks judgment for 
$168,000, alleging that complainant’s failure to carry 
out its contract cost him $2 a thousand feet more to 
get his 80,000,000 feet of standing timber cut, or an 
additional expense of $160,000. He claims as due him 
also $3,000 advanced to complainant as cost of convert- 
ing its dry kiln to a steam kiln and $5,000 for railroad 
material furnished. He alleges, additionally, that the 
complainant slighted its work, cutting timber from 4 to 
%, inch too large, causing defendant loss, permitted 
many miscuts, caused the lumber to be damaged and 
mixed the sizes in the cars. 

Complainants are represented by Attorneys T. S. 
Howell, V. A. Griffith and J. D. McLendon, while Ford, 
White & Ford appear for defendant. It may be some 
time before the taking of depositions is completed. 
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VALUABLE CATALOG FOR DISTRIBUTION. 


Catalog No. 259-E, issued by the American Blower 
Company, Detroit, Mich., possesses the merit of contain- 
ing much valuable information in small compass, pre- 
sented in an extremely artistic and attractive form. The 
eatalog is 614x314 inches and contains forty-eight pages, 
illustrating the products of this company, including self- 
oiling steam engines, mechanical draft apparatus, cool- 
ing, heating, ventilating and humidifying apparatus, 
hot blast drying systems, pneumatic elevating and con- 
veying apparatus, blast equipment and automatic return 
steam traps. The devices are shown separately and 
installed. Many tables and price lists also, are given. 

This catalog is being prepared for translation into 
Spanish and Portuguese languages for circulation in 
Latin-American countries. A copy will be sent inter- 
ested inquirers. 


DECISION IN FAMOUS CASE. 


United States Circuit Court of Appeals Reverses 
Federal Court’s Ruling in Sixteenth Sec- 
tion Litigation in Mississippi. 


NEW ORLEANS, La., Oct. 13.—Reversal by the United 
States circuit court of appeals of the ruling by Judge 
Niles of the Mississippi federal court, in the case of Bass 
vs. Forest Products Manufacturing Company, has at- 
tracted wide attention. The ruling of the upper court 
was announced from Atlanta last week, though the case 
was argued and taken under advisement during its sitting 
in this city several months ago. It is reported from 
Jackson, Miss., that it will probably be appealed direct 
to the United States Supreme Court. 

The suit was one of a series brought to secure a 
definition of the rights of sixteenth section lessees dom- 
iciled outside the state of Mississippi. The Mississippi 
supreme court, it will be remembered, in a test suit 
brought at the instigation of the state revenue agent, 
first ruled that the lessees, holding under 99-year leases, 
had the right to cut and remove the merchantable tim- 
ber. Soon after that decision—to which Chief Justice 
Whitfield dissented—was announced, Justice Truly re- 
tired from the supreme bench. When his successor qual- 
ified an application for rehearing filed by the attorneys 
representing the state was granted and upon rehearing, 
the original judgment was reversed, the court finally 
holding, by a divided bench, that the removal of the 
timber on the leased sixteenth sections, for any other 
than the purposes of cultivation and for ordinary farm 
uses, constituted waste and rendered the lessees liable. 
This ruling applied, of course, to lessees domiciled within 
the state. Nonresident lessees enjoyed the right to hear- 
ing in the federal courts, and the Forest Products Manu- 
facturing Company, a ‘‘foreign corporation,’’ promptly 
brought suit. in the Mississippi district of the United 
States court to establish its right to the timber, the suit 
taking the shape of an application for injunction to pre- 
vent the officers of Lawrence county, wherein the six- 
teenth sections it had leased were situate from inter- 
fering with the enjoyment of its rights. Judge Niles 
followed the first decision of the Mississippi supreme 
court, from which he quoted in his own opinion at some 
length, upholding the lessees’ right to remove the timber. 
When the state court reversed its opinion, he declined to 
follow. The suit was appealed by the attorneys for the 
state—former Attorney General Fletcher and his assist- 
ant—after their demurrer had been overruled. Argument 
on the part of the state was centered mainly upon the 
contention that by long established usage the decisions 
of the federal courts in cases where the property at issue 
was wholly within the state and under the state jurisdic- 
tion, were conformed to consistence with the precedents 
established by the state courts, to promote conformity 
and avoid confusion. The attorneys for the lumber com- 
pany resisted that contention, and also defended the legal 
interpretation of the 99-year lease as a determinable 
fee, conveying virtually the full rights of ownership for 
the term of its existence. Not only was the case orally 
argued, but exhaustive briefs were filed by counsel on 
both sides. It appears that the court of appeals sus- 
tained the contention of the state’s attorneys. If this 
decision stands, it means that nonresident lessees of these 
much-litigated sixteenth sections will be placed on exact- 
ly the same footing as resident lessees, and that, in order 
to cut the timber, they will have to purchase it separate 
from the land upon which it stands, regardless of the 
fact that everybody had supposed for years that the 
lease conveyed the timber rights and that thousands of 
acres were cleared of their timber with that understand- 
ing. The suit is regarded as highly important, for the 
property interests affecied are large. Owing to the un- 
usual situation presented by the state court’s reversal 
of its own decision, the ruling of the United States Su- 
preme Court, if it is carried up, as now seems likely, 
will be awaited with much interest and curiosity. 





OWNERSHIP OF SIXTEENTH AND THIRTY-SIXTH 
SECTIONS WITHIN GOVERNMENT RESER- 
VATIONS. 

KALISPELL, Mont., Oct. 14.—Montana will secure no 
relief from the Department of the Interior in the matter 
of the ownership of sections 16 and 36 within govern- 
ment reservations. A ruling by Secretary Ballinger on 
the matter was made public recently and in it he holds 
that the state may make lieu selections of other public 
lands but that it can not claim title to such selections 
within such reservations, on the ground that the state 
selections do not become final until the land has been 
actually surveyed and the survey accepted. But the 
state may make lieu selections, even prior to the filing 
of the surveys, where it is known that such tracts will 
be contained within reservations. The state land board 
at a meeting considered Mr. Ballinger’s ruling and then 
referred the matter to the attorney general for another 
opinion. It is probable that suit will be filed to have the 
courts definitely determine the question. 





LARGE GIFT TO WISCONSIN STATE PARK. 

MENOMINEE, MIcH., Sept. 28.—Always interested in 
the promotion of the public welfare, Senator Isaac Steph- 
enson, of Marinette, Wis., who has large mining and lum- 
bering interests in the northern part of this state, has 
just donated $100,000 for the improvement of the new 
Wisconsin state park. The park is located opposite this 
city in Deer county, and the money is to be used in 
improving the park site along the lines used in the im- 
proyement of Mackinac island by the Michigan state 
government. ¢ 
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SAWMILL PLANTS OF RECENT CONSTRUCTION, 


Big New Plant at McKenna Running to Capacity—One of the Few Important Spar Plants of the Pacific Coast—Other Modern Structures. 


WELL EQUIPPED FOR TIMBER AND SHINGLE 
BUSINESS. 


McKenna, WASH., Oct. 2—The big new plant of the 
Salsich Lumber Company is running to its full capacity 
and is giving excellent results. This plant is equipped 
with a double cutting band mill, single cutting band 
mill, two edgers, trimmers, slashers etc., Stetson-Ross 
Machine Works ready sizer, Allis-Chalmers Company 
horizontal band resaw, a small edger, a lath machine and 
a shingle mill equipped with a double-block machine. The 
machinery is almost entirely of the Allis-Chalmers Com- 
pany manufacture. The plant is turning out from 150,- 
000 to 200,000 feet a day, though it is only during the 
last month or so that the company has been running to 
anywhere near full capacity, owing to lumber market con- 
ditions. The planing mill is nearly completed. It 
is equipped with a 12-inch molder and three American 
Woodworking Machine Company matchers, a siding 
resaw, swing saws ete. There is also a large timber 
sizer in the saw mill. A 14-unit Aweco dry kiln also has 
just been completed and will soon be in operation for 
drying the lumber. At present the company has a large 
number of shingles air dried in the yard. 

The plant of the Salsich Lumber Company is laid out 
to advantage in a large, level field that had to be cleared 
of stumps and brush, but which has ample room for the 
various buildings, with plenty of distance between them 
for fire protection. The logging is done by railroad, the 
camps at present being two and one-half miles from the 
mill. The logs come in by train and are dumped into a 











MILL PLANT OF THE SALSICH LUMBER COMPANY 
AT McKENNA, WASH. 


pond which covers a number of acres and is sufficiently 
large to hold a good supply. The pond is artificial, the 
depression having been made by means of scrapers and 
the water pumped into it from the Nisqually river, 
which runs about 25 feet below. An electric motor runs 
the pump, requiring no attention, and an 8-inch stream 
of water constantly falls into the pond, making up for 
evaporation and what slight leakage there may be. 

McKenna is at the southern end of a branch of the 
Tacoma Eastern, which is now a part of the Chicago, 
Milwaukee & Puget Sound system. From McKenna the 
railroad is under construction to Gate, sixteen miles east 
of Centralia, where it connects with the Union Pacifie 
that is nearly completed from Gate to Grays harbor, and 
by early February next trains will be operated direct 
from Grays harbor east via the Union Pacific and Mil- 
waukee, thus putting McKenna on the main line. 

President H. E. Salsich, of the Salsich Lumber Com- 
pany, is well known in the lumber trade from his hav- 
ing been in charge of operations at Star Lake, Wis., for 
many years. His home is at Hartland, Wis., where he 
still resides, although he spends much of his time at 
McKenna. The manager for the company is A. G. Cook, 
who was also connected with Mr. Salsich in lumber 
manufacturing in Wisconsin years ago and afterward 
was in the South operating saw mills until he came west, 
two years ago, to look after the construction and opera- 
tion of this plant. Charles Lau has charge of the office. 
He was also for seven or eight years at Star Lake, Wis., 
with Mr. Salsich. 

One of the local directors of the company is James T. 
Gregory, of Tacoma. Mr. Gregory is interested in a 
a of timber and lumber operations in the West, 
and while not actively connected with the Salsich Lum- 
ber Company, he visits it frequently. The Salsich Lum- 
ber Company, as soon as everything is completed, will 
be one of the show plants, as well as one of the big prac- 
tical lumber manufacturing plants of the north Coast. 


NEW POWER PLANTS ON THE CHAUDIERE. 

OTTAWA, ONT., Oct. 9.—With a view of boosting Ot- 
tawa Mayor Hopewell yesterday invited a number of 
newspaper men to visit the big manufacturing lumbering 
concerns in this city. The party left the City hall in 
automobiles. The first place visited was W. C. Ed- 
wards’ establishment, where the party was met by Sen- 
ator Edwards and shown through the premises. Rep- 
resenting an expenditure of $1,000,000 the Edwards mill 
is the only one of its kind in Canada. The buildings 
are fireproof, equipped with modern fire sprinklers, and 
a power plant of 3,000-horsepower. Being installed are 
three '160-horsepower boilers which will be used in time 
of low water and heated with refuse from the mill. 

The party then went to the Chaudiere river and in- 
spected the power house of the Ottawa & Hull Power 
Company. This company has 3,500 developed horsepower 
over and above what it is using, and is putting in a gen- 
eratorwwhich “will develop 3,500 additional horsepower. 
Senator Edwards predicts that with the new Chaudiere 
dam and the Dominion government storage dam at Lake 


Semiskaming and Kippewa river there will in time be 
over 100,000 horsepower available at Ottawa. 

The sulphite, pulp and paper mills of J. R. Booth came 
in for inspection. The new power house was an especial 
object of interest. The last place visited was the David- 
son plant. The mills and woodworking factory cover 
several acres within city limits. Mr. Davidson explained 
the various operations in detail. 

It was evident to the party that Ottawa is the nat- 
ural center of many large industries. Electric power can 
be obtained for $15 a horsepower. By next spring there 
will be 20,000 horsepower available. : 





PICTURESQUELY SITUATED TIMBER AND 
SPAR PLANT. 


ASHFORD, WASH., Oct. 3.—A 52-mile ride in an auto- 
mobile with Lynn H. Miller at the helm, over one of the 
prettiest mountain roads in the country, through grand 
timber, circling around steep mountain sides, brings one 
to the scene of operations of the Pacific National Lum- 
ber Company, of which Mr. Miller is at the head. The 
road from Tacoma to Ashford is the much traveled road 
to Mt. Rainier, which was visited by over 55,000 tourists 
the last season. From Ashford begins the climb of 
fifteen miles to Longmire, where are located the large 
hotels. One can go still above the hotel to the foot of 
the glacier in an automobile, but from there up it re- 
quires mountain climbers to attempt to reach the summit 











LONG LOGS TO BE SHAPED INTO SPARS. 


of Mt. Rainier, or Mt. Tacoma, as it is called at Tacoma, 
the highest mountain in the United States. 

Away out there in the timber at the foot of the moun- 
tains, Lynn H. Miller and his associate, E. W. Demarest, 
have built up a smart mill plant, specially equipped for 
getting out long and large timbers, spars and masts. 
The Pacific National Lumber Company has a record for 
getting out several 36x36, 80 feet long, from the tree to 
the mill and loaded on the car in one hour and fourteen 
minutes. 

A little way from the saw mill on the banks of the 
Nisqually river is the shingle mill the company built 
lately. Its own railroad runs out into the timber, bring- 
ing in the logs direct. As the large and long heavy 
timbers come from the mill they are taken in hand by 
a traveling electric crane, one of the products of Mr. 
Miller’s inventive mind, and transported as lightly as 
a feather to the flat cars on which they are loaded. The 
traveling electric crane is a great labor saving device 
in the handling and loading of timbers and its prac- 
tical working is demonstrated at this plant. 

Above the mill a quarter of a mile is where the 
Pacific National Lumber Company makes spars. There 
are only one or two other concerns on the Pacific coast 
besides the Pacific National Lumber Company that make 
a business of putting spars on the market. Here a small 
crew of men are at work every day under the supervision 
of an experienced foreman, with sharp axes taking off 
the bark and shaping up the eight sides of the spars. It 
is hard work, but the men are paid well and seem to like 
their labor. The Pacific National Lumber Company ships 
spars around the Horn to the Atlantic coast and in fact 
all over the world. It ships long timbers and lumber 
almost everywhere. The company has loaded a number 
of vessels for the Atlantic coast and is now busy load- 
ing another at the Tacoma dock. 

The general selling offices of the Pacific National Lum- 
ber Company are in the Provident building, Tacoma, 














MAKING SHIP SPARS AND MASTS. 


where Mr. Demarest is in charge, while Mr. Miller gravi- 
tates between Tacoma and the mill, and has been known 
to make the fifty-two miles of mountain road that 
separates the two in two hours in his big 40-horsepower 
automobile. 





NEW MILL IN MINNESOTA. 


A plant that will saw upward of one million feet of 
lumber a day is being fitted up by the Virginia & Rainy 
Lake Company at Virginia, Minn. The pay roll of the 
mill and lumber camps will include nearly 4,000 men. 
The new mill is to be 330 feet by 112 feet, and will 
contain three band saws, a 52-inch gangsaw «nd 
three resaws. The power house contains thirteen 
boilers. Work on the planer, dry kiln and sheds has 
been started. These buildings will all be of steel 
construction and will permit running a full train under 
for loading. The planer will have thirty-two machines 
driven by electricity. 





ONE OF THE FINEST MILLS IN BRITISH 
COLUMBIA. 

SPOKANE, WASH., Oct. 12.—A. J. Lammers, vice presi- 
dent of the Adams River Lumber Company, Limited, of 
Chase, B. C., spent this week in Spokane as the guest 
of J. P. McGoldrick, president of the McGoldrick Lumber 
Company, of Spokane, who also is president of the Adams 
River Company, and F. H. Crombie, of Spokane, who is 
treasurer of the latter company. The Adams company 
is one of the finest mills in British Columbia, with a 








MILL PLANT OF THE ADAMS RIVER LUMBER COM- 
PANY, LIMITED, AT CHASE, B. C. 


capacity of 75,000,000 feet a year. Mr. Lammers re- 
ports business good on the Canadian side. A large 
planing mill of the Adams company has been started. 
It has turned out a neat business card. 





BIG NEW CEDAR MILL IN THE QUAKER CITY. 


PHILADELPHIA, Pa., Oct. 12.—To bring cedar direct 
from the forests of Cuba and Mexico and manufacture 
it into cigar box lumber without going through the ex- 
pensive New York storing and sawing one of the largest 
eedar mills in the country has just been. completed by 
the Henry H. Sheip Manufacturing Company, adjoining 
its plant in this city. This is the latest of three big 
factories this concern has put up in the last two years, 
making its works, with its latest and most improved 
types of machinery, the big new concrete dry kilns and 
the extensive yards for air drying, one of the largest, 
and a model one of its kind, in America. 

The cost of importing cedar logs through New York 
had long been one of the worst problems of the business 
to contend with. There were not only heavy storage 
charges, but also the expense of lighterage and measur- 
ing, with the few saw mills preferring to saw other 
woods than cedar. Determined to overcome these handi- 
caps this company was practically compelled to erect its 
own saw mill. 

Some of the machinery newly installed consists of five 
large veneer saws, one drag saw and one large band mill. 
These are in addition to three other band mills, four 
band ripping mills, two circular saw mills and a battery 
of fourteen planers and four scrapers, all of which had 
formed part of the previous equipment. With this 
machinery and twenty or more dry kilns and several acres 
of air drying space the Sheip company is prepared to 
manufacture direct from the log to the box the finest 
Syn cedar in the world at the lowest possible cost. 

is the intention of this concern to contract for its 
supply of logs to be imported direct to this city. 
cargo of wood can easily be loaded at Cuban or Mexican 
ports and brought up the Delaware river almost to the 
doors of its mills. Two new yards for the storage of 
logs have been secured. Such cedar as comes into New 
York can also be easily shipped to Philadelphia, as the 
loading from ship to cars can be accomplished without 
extra cost. To be ready to start the mills immediately 
after the completion the new yards were filled with logs 
a month ago, and the big saws are now working away 
at this supply, trying to meet the present enormous de 
mand for cedar from all parts of the country. Mr. 
Sheip, president of the company, says: 

We intend to build up still more our reputation of fur- 
nishing the finest cedar in the United States. We already 
have that reputation, as we can prove by letters from 
hundreds of. cigar box. manufacturers who have bought 
from us for years past;.they tell us that they can always 
depend on getting good wood from us and that we stan 
ready to guarantee it. One of the largest cigar manufac- 
turers in the East for whom we make boxes told me the 
cther day that he was willing to pay us 1 cent more a Dox, 
if necessary, to get our boxes, caiher than go elsewhere and 
buy an inferior box of cheap wood. Of course he does not 
pay 1 cent extra and will not have to; but that is the sort 
of reputation we are after and we want to have the same 
kind th said about our lumber. » Now that we are 
resp for its entire manufacture from tlie log to the 
thin board, or even the measured shook, we are going t? 
see that, we get the good reputation. ! 
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NOTES BY THE WAY. 


Notable River Improvements— American Lumber 
in Demand in Holland— Suggestion 
for Hardwood Shippers. 


ioQUIAM, WasH., Oct. 7.—Cargo shipments made by 
the E. K. Wood Lumber Company in September were as 
follows: 





Date. Steamers. Destination. Lumber. Lath. Shingles. 
4th—Tamalpais, San Francisco, 

A? 046445cdaeabat sks 507,430 288,850 ...... 
18th—Tamalpais, San Francisco, 

EEG POE 538,946 230,500 100,000 

30th—San Jacinto, Ventura and P 
Hueneme, Cal........ 480,463 50,000 200,000 
TOME oxida ndase ind sone 1,526,839 569,350 300,000 





CUMBERLAND RIVER IMPROVEMENT. 


NASHVILLE, TENN., Oct. 14.—Looking to the further 
improvement of the Cumberland river a meeting will be 
held in Nashville November 12 at the Board of Trade 
building by the Cumberland River Improvement Associa- 
tion. Five hundred invitations have been sent to prom- 
inent citizens throughout the territory contiguous to the 
Cumberland river in Tennessee and Kentucky and to 
members of Congress. Governor Willson, of Kentucky, 
will be among the prominent men present. 





OHIO RIVER IMPROVEMENT. 


CoLuMBUS, OHIO, Oct. 12.—Col. John L. Vanee, sr., 
president of the Ohio Valley Improvement Association, 
well known resident of this city, upon the eve of leaving 
for Cincinnati to attend the annual meeting of the asso- 
ciation, gave out a number of statements showing the 
immensity of the project of securing a 9-foot stage the 
year around in the Ohio river from Pittsburg, Pa., to 
Cairo, Ill. Colonel Vance said: 

The improvement of the Ohio river has been indorsed 
both by the engineers of the army and by Congress. It is 
in one of the most enviable positions of any internal water- 
way project and Congress has practically admitted the 
desirability and feasibility of the project, although it has 
not acted on the entire project. About $20,000,000 has now 
been appropriated for the work and it will require about 
$63,000,000 more. We first started out to secure a 6-foot 
stage but had in mind all the time the question of increas- 
ing the depth, and the earlier dams are built to allow of 
enlargements to secure the latter stage. We now have the 
cheapest transportation on the Ohio river of any river in 
the world and boats can now run only four or five months 
a year. With a 9-foot stage the year around the cost would 
be cheapened to a large extent. 


Lumbermen in central Ohio as well as in the lumber 
centers along the Ohio river are very much interested in 
the campaign being waged by the Ohio Valley Improve- 
ment Association for the improvement of the river, as it 
would mean quite a saving in transportation cost. 





LUMBER POSSIBILITIES IN HOLLAND. 


The prospects for business in Holland for American 
lumber are set forth by a large importer of American 
lumber in a letter to the United States consul at Rot- 
terdam. This importer states that the demand for 
American lumber is regularly increasing and that there 
will be a demand for it as long as there is in this country 
lumber available for export, for the reason that it differs 
in several respects from lumber imported from other 
countries, 

This importer goes on to say that just now trade is 
dull and conditions in general will have to improve before 
the demand for American logs and lumber can be ex- 
pected to increase. The demand is entirely dependent 
upon ibe needs of the people and can not be increased 
by artificial means. Lower prices would not, for any 
considerable period, increase the amount of American 
lumber imported into Holland. Likewise, if prices were 
— the tendency would be to look elsewhere for sup- 
plies, 

The only suggestion to shippers of hardwood made by 


PIPERAIL GUARDS FOR PLANERS AND: FLOORING MACHINES. 


the importer is that they adhere strictly to the quality 
specified in the contract, to ship within the time specified 
and not to send consignments without first consulting 
agents. Americans, in order to move goods, are prone 
to send consignments, the goods are not suited to the 
market, perhaps, they arrive at an unfavorable time, and 
as @ consequence quay dues and storage charges have 
to be paid and buyers take advantage of the situation 
to the loss of the consignor and to the demoralization 
of the market. To avoid these contingencies lumber 
should not be shipped without the advice of the ship- 
per’s agent at the port of destination. 


INLAND EMPIRE SALES. 


Lumber Sales During August Show Large In- 
crease and Advance in Prices—Tabulated 
Statement of Shipments. 





SPOKANE, WASH., Oct. 9.—The lumber situation con- 
tinues improving and is the best in the last two years. 
The business of August showed an advance in price, sales 
and inquiries. The sales showed an increase of 20,000,- 
000 feet over the same month iast year. This period of 
business activity extended through September and the 
first week of this month gave promise of being a record 
breaker. While the prices are not yet what the lum- 
bermen would like to see, lumber is bringing much better 
prices than it has at any time in the last two years. 

The following ‘report has been issued by the Western 
Pine Manufacturers’ Association on sales for the Inland 
Empire during August: 

Mills reporting for August were seventy-three, against 
eighty-five in August, 1908. The number of mills reporting 
no sales were five, against eleven in the corresponding month 
last year. 

The report compiled from the information contained on 


the report cards for August, both years, is given below 
in order that a comparison may be made: 


August, 1908. 











Cars. Feet. Cars. Feet. 
aes 1,286 27,948,057 1,521 32,990,443 
North Dakota........ 146 3,623,400 309 7,740,270 
South Dakota........ 203 5,144,856 261 6,619,137 
OS. eee 109 = 2,358,881 64 1,503,578 
i 241 4,956,693 287 ~=6,308,11 
SE Takis ineo0 2 opens 40 930,392 123 2,541,277 
A ee 55 1,244,848 175 = 4,274,845 
PA 37 6,429 18 413,735 
Se 209 4,811,534 291 6,998,682 
SEE. Sas t:n%,o->. 00s 95 2,326,061 193 5,015,464 
ee 10 _aeee°”6=—l‘éha. ‘dhedksake 
EE 0.0.0.5 5.68 ocre 38 881,263 42 973,236 

"Fe ere 69 1,882,606 148 3,689,433 
PE sacccccdicces 22 533,980 19 456,455 
Ere 160 3,340,947 7 213,764 
OS eee 11 250,698 6 135,257 
Atlantic coast states... 21 541,472 56 1,223,766 
Other eastern states... 9 201,596 40 1,054,618 
CE catsedeneebes 11 273,128 8 204,056 
rrr 1 43,618 in.  <<sneeae 
Unclassified ......... san” Beeeedee 23 470,000 

TE 6.0008 4ed08 2,773 62,413,579 3,591 82,824,126 

{Figures below indicate 2 0 0 
number of members report- 4 0 2 
ing and their judgment of 6 0 3 
condition of stock in distrib- 0 0 0 
uting territory.] 3 1 0 
August, 1909. 3 0 2 
Normal. Above. Below 0 1 1 
14 2 4 1 1 1 

9 1 1 0 0 0 

6 0 3 1 1 0 

3 1 0 1 1 1 

4 0 2 1 0 0 

3 2 1 0 0 0 

3 2 1 0 0 0 


Cut for month 1908—Thirty-eight mills, 67, 515,960; 1909, 
forty-three mills, 94,234,088. 

Increase in stock, 11,409,962. 

Number of mills not operating during August, 1909, four- 
teen. 

Normal. Above. Below. 

The figures in various columns indicate ‘ 

relation of prices to those prevailing 

the previous month and number of 

mills reporting the same............. 21 11 
The figures in various columns show 

volume of inquiries compared with last 

month and number of mills reporting 
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THE USE OF PIPE RAIL FOR BELT GUARDS 


EXTENSION OF SOUTHERN ROAD ASSURED. 

NASHVILLE, TENN., Oct. 14.—The building of the Ten- 
nessee, Alabama & Kentucky railroad, 193 miles to 
Gainesboro, is apparently assured. The road will aid in 
the development of a large and rich area in Tennessee 
and southern Kentucky. A corps of engineers soon will 
be placed in the field along the entire route. The cit- 
izens of Jackson county will vote $150,000 to the enter- 
prise. 


RAILROAD PROPERTY CHANGES HANDS. 

MEMPHIS, TENN., Oct. 14.—John H. Watkins, formerly 
vice president and general manager of the Bank of Com- 
merce & Trust Company, Memphis, and who is now en- 
gaged in the security business in New York, has, to- 
gether with 8. Grant Latta and Ernest Rice, bought the 
Dyersburg-Northern railway for $316,000. Included in 
the purchase is the mill of the Lake Manufacturing Com- 
pany at Tiptonville, together with 1,000 acres of timber 
land. The road runs thirty miles from Dyersburg to 
Tiptonville. The owners will improve the roadbed, in- 
crease the equipment and extend the line to Hickman, 
Ky. Some of the lumbermen of Memphis own timber 
land in the territory traversed by the road. 


MACHINERY GUARDS. 


Practical Inventions for Safeguarding Employees in 
Woodworking Establishments— Simple 
Arrangements for Safety. 








Too much emphasis can not be placed upon the neces- 
sity of safeguarding employees of saw mills and wood- 
working factories. Under the most favorable conditions 
such employment is hazardous. The possibility of acci- 
dent can be greatly restricted or made easily possible by 
a little care and attention or the lack of it. Manu- 
facture exacts a heavy toll in lives from the army that 
carries on the work. Any precautionary agencies that 
operate to reduce this loss mean greater profits to both 
employer and employee.. The employer can not afford 
to have an efficient worker incapacitated by injury if 
reasonable precautions will prevent it; the employee cer- 
tainly is not seeking injury. 

Liability companies have reduced this matter of pro- 
tection to millworkers to the easily understood basis of 
dollars and cents. For example, where the recommenda- 
tions of the inspectors of the Travelers’ Insurance Com- 
pany are carried out in any factory accidents are fewer 
in number and, in course of time, the premium becomes 
lower. It is the same idea as classifying a fire risk 
according to the hazard involved that is followed by all 
companies writing fire insurance. It must be admitted 
by all that an injury to an employee is a direct burden 
upon the employer. The question of protection, there- 
fore, holds as much of interest for operators who do 
not care liability insurance as for those who do. Losses 
are governed by the number of injuries to employees, 
so that anything which tends to lessen injury operates to 
reduce the burden of expense incident thereto. 

This week the AMERICAN LUMBERMAN prints two excel- 
lent examples of pipemill protection for belting and 
gear. The first illustration shows this form of guarding 
gangways. Not only will the pipe rail keep the passerby 
at a safe distance from the flying wheels and belts, but 
prevent material from being piled too closely to the 
machinery and possible damage either to material or the 
machinery. 

The second illustration shows piperail guards for plan- 
ing and flooring machines. An additional safeguard 
could be provided by arranging a heavy plank apron to 
protect the operator against flying belts in case of 
breakage, particularly at the tail of the mill where the 
offbearer works. This form of protection is substantial 
and, while more expensive, in the end probably not more 
expensive than where some makeshift safeguard is pro- 
vided. The-machinist employed by the mill could do 
this work when not otherwise engaged, so that the ex- 
pense would be limited solely to the cost of the pipe. 








ALONG GANGWAYS. 
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FOREST CONSERVATION. - 


Lumbermen Deeply Interested in Deep Waterway 
Movement — Warfare to Be Waged Against 
Insect Pests—Vacancies in Ranger Force. 


NEW ORLEANS, LA., Oct. 14.—From present indications 
the Southern States Conservation Conference, called by 
Governor Sanders, of Louisiana, to meet in this city 
during the convention of the Lakes-to-the-Gulf Deep 
Waterway Association, will be largely attended. Invita- 
tion has been extended to the governors and conservation 
commissions of all the southern states, whose executives 
have also been requested to appoint as delegates citizens 
who are interested in the conservation movement. For- 
estry, good roads, land reclamation, waterways develop- 
ment eic., will all come in for consideration and it is 
understood that a movement will be launched to secure 
uniform legislation among the states, wherever the com- 
mon good may be served by uniformity. In this con- 
nection it is announced that Henry E. Hardtner, a prom- 
inent Winn parish lumberman, who is a member of the 
Louisiana Conservation Commission and president of the 
State Forestry Association, has called a meeting of the 
latter organization, to be held in New Orleans November 
1 and 2, so that the lumber industry will get its full 
share of attention during the big meeting. The southern 
states conference will be held October 31, and Chief 
Forester Gifford Pinchot is expected to deliver an ad- 
dress. Mr. Hardtner, who is an enthusiastic advocate of 
conservation, recently returned from Seattle, Wash., 
where he attended the national conservation conference 
and was appointed a member of the national executive 
committee. 





MISSISSIPPI TO HAVE FOREST SURVEY. 


At the request of Governor Noel, preferred during 
his recent visit to the national eapital, the Forest 
Service has detailed Forester C. E. Dunston to make 
a forest survey of Mississippi. Mr. Dunston already 
has arrived and gone to work. He will be assisted by 
Doctor Lowe, of the state geologic survey, and Pro- 
fessor Clothier, teacher of forestry at the Agricultural 
& Mechanical College of Mississippi. The investiga- 
tion will include study of the various species native to 
the state, the extent of each and the methods of eut- 
ting and lumbering; the study of the forest fire prob- 
lem with special reference to its prevention, and also 
a study of the effect of taxation of timber lands. 
Upon the findings of these experts will probably be 
based recommendations for laws providing for fire 
protection and other modes of conservation and pos- 
sibly for improved timber land taxation methods. 

James Gillespie, land commissioner of Mississippi, 
in his report to the legislature, which meets in Janu- 
ary, will urge the adoption of a definite policy of 
conservation something like that of the federal gov- 
ernment. Year after year, he points out, the state 
succeeds to ownership of thousands of acres, in addi- 
tion to the lands held in trust for the schools and uni- 
versities. Lands delinquent for taxes revert and other 
realty accrues from other sources. 

Why, he asks, should Mississippi procrastinate until 
the timber wealth on such lands is exhausted? The 
land commissioner, he suggests, should be authorized 
to order examinations of lands subject to sale, to be 
made by competent experts to determine the possibili- 
ties and capabilities of the different soils and to ascer- 
tain the value of the timber. When the reports of 
these examinations are returned, the governor, attorney 
general and land commissioner should be invested with 
authority to withdraw from public sale such lands as 
may promise special outcome and present special ad- 
vantages. With the approval of the governor the land 
commissioner should have power to locate United 
States indemnity scrip and to withdraw from sale such 
lands as are of special value for timber or other natu- 
ral resources. 

The commissioner urges further that these lands 
should be temporarily set apart and protected from 
abuse or trespass. In due season the state, he thinks, 
should select suitable tracts and areas of the public 
domain to be held in perpetuity for parks, experiment 
stations, game and timber preserves, for planting and 
cultivating trees, shrubs, fruits ete. In fine, the Mis- 
sissippi commissioner believes that the state should 
undertake on its own account something of the work 
that is being done by the Forest Service under Chief 
Forester Gifford Pinchot. The published summary of 
his forthcoming report, which is already completed, 
has been read with wide interest by lumbermen in 
Mississippi and Louisiana. 





FORESTRY SERVICE EXAMINATION. 


An examination to fill vacancies in the ranger force 
on 149 national forests in twenty-one states and terri- 
tories, including Alaska, will be held October 25 and 
26. .From this examination it is expected that 500 
appointments will be made. 

This examination will be held at each forest super- 
viser’s headquarters in the national forest states and 
territories, including Arkansas, Minnesota, Michigan and 
Florida. 

Only those men who are at least 21 years of age, not 
more than 40, of good character, temperate, and in good 
physical condition, are eligible to take this examination. 
The salary paid beginners is $900. Applicants can secure 
information concerning the examination from the United 


States Civil Service Commission, Washington, D. C.; 


district foresters at Missoula, Mont., Denver, Col., Albu- 
querque, N. M., Ogden, Utah, San Francisco, Cal., and 
Portland, Ore., or forest supervisors. 





FOREST SURVEY BEGUN IN SOUTH CAROLINA. 


CHARLOTTE, N. C., Oct. 14.—While North Carolina is 
carrying on good work in conservation of timber in con- 
junction with the Forest Service, South Carolina this 
week began a forest survey that will include most of the 
counties of the state. Special attention will be paid to 
the growing of forests in the Piedmont section to put 
an end to the danger cf floods. The work in South Caro- 
lina is in charge of W. M. Moore, of the Forest Service. 
The cotton mills of the Piedmont section, of which there 
are perhaps 500, are much concerned in this work, many 
of them depending on electric power, which in turn is 
regulated by the flow of the streams. 





OREGON CONSERVATION ASSOCIATION HOLDS 
MEETING. 


PorTLAND, ORE., Sept. 28.—At a meeting of the Ore- 
gon Conservation Association, at the Commercial Club, a 
resolution urging the congressional delegation of this 
state to ask for a larger appropriation for the work of 
the bureau of entomology of the Department of Agri- 
culture was passed. A supplemental resolution was 
adopted providing for the appointment of a committee 
to attempt to secure information and advice on the 
eradication of timber insect pests. H. D. Langille, of 
the J. D. Lacey Company, was the author of the resolu- 
tion, and he said he had endeavored to get the govern- 
ment bureau to send a representative to this state for the 
purpose of advising timber owners. He said that while 
on a recent tour in Clatsop county he had seen myriads 
of white butterflies and had also noticed them in other 
parts of the state. He said the pests were next to fire 
in the destruction of timber. ; 

In speaking of timber resources, F. C. Knapp stated 
that Oregon contained one-sixth of the standing timber 
in the United States, it being estimated that within the 
state’s borders there are from 300,000,000,000 to 400,- 
000,000,000 feet of timber, with a total valuation of 
$600,000,000. In spite of this the appropriation of the 
state for fire protection, he said, is not sufficient to pay 
the postage of the circulars and other matter sent out 
cautioning against the spread of destructive fires. 

A. B. Wastell stated that through the efforts of the 
association the state now has 1,000 fire wardens. The 
deputy fire rangers throughout the state, he explained, 
with but few exceptions, give their services free of 
charge. He thought the next legislature should take 
steps towards getting money appropriated for this cause. 


CELEBRATE CENTENNIAL. 


Lumbermen’s Club of St. Louis Regales Itself With 
Speech and Song—Salient Features of Local 
Lumber History Touched On. 





Sr. Louis, Mo., Oct. 12.—The Lumbermen’s Club cele- 
brated St. Louis’ centennial by appropriate speech and 
song at the October meeting of the club, which was ad- 
vanced one week and held at the Mercantile Club last 
Thursday evening. The attendance was not as large as 
it would have been owing to the fact that all of the lum- 
bermen, like nearly everybody else in St. Louis, were out 
at the aviation field, where flying machines and dirigible 
balloons were vying with each other for silver cups and 
the edification of half a million people. The events were 
not over until after the sun had completely disappeared 
behind Art hill, and the work of bringing the multitude 
of spectators back down town was too much for any 
transportation company on earth. About thirty-five lum- 
bermen who had expected to attend the meeting were 
unable to get down town in time, but what lacked in 
numbers at the meeting made up in enthusiasm. 

The entertainment committee put on a little extra 
spread on account of the centennial and the club partook 
of the elaborate repast, while an orchestra furnished 
music. 

During the discussion of the dinner the club sang, to 
orchestral accompaniment, the following verse, which 
straightway put everyone in a mellow humor: 

Is everybody happy? Is everybody glad? 

Want everyone a laughin’, don’t want anybody sad! 

Want to see yo’ sides a shakin’, roll round on the floor, 

Get happy, happy, happy. Whoop ’em up an’ laugh some 
more.” 


George Hibbard’s singing class was in evidence 
throughout the evening. At Mr. Hibbard’s suggestion at 
a prior meeting the words of many popular songs were 
printed and when the orchestra rendered these selections 
the elub was able to sing like an anvil chorus. A pretty 
tribute was paid to Douglas Malloch, the Lumberman 
Poet, by concluding the meeting with his beautiful song 
‘*Hoo-Hoo,’’ which was written for and had its first 
rendition* af the last Hoo-Hoo Annual in Hot Springs, 
Ark. 


Reminiscences of Lumber History. 


No business was transacted at this meeting. The even- 
ing was given over to reminiscence. President Julius 


Seidel gave his hearers a treat by citing briefly the 
salient features of the lumber history of St. Louis. It 
was a careful review of the growth and importance of 
the lumber industry of this city in the first ten decades. 
Mr. Seidel said that the first white settler of St. Louis 
was of necessity first of all a lumberman, because Laclede 
sank the first ax in the virgin forest and every other set- 





tler did the same to build his homely habitation. \r. 
Seidel traced the growth of the city in population «nd 
industry, showing that the lumber industry kept pace with 
the growth in population. He said in part: 

The growth of the industry in this city has kept pace 
with the march of population from 795 people in the year 
of incorporation in 1809 to 750,000 in 1909. The first jum- 
ber came into St. Louis from Pennsylvania in 1810, and 
continued to come from that source until the end of the 
‘50s. Northern white pine had come into this marke+ as 
early as the latter end of the ’30s and developed at a rapid 
rate until 1858, when it drove out its competitor from the 
Alleghanies. With the growth of the western country St. 
Louis became the logical center for the distribution of 
forest products for the upbuilding of the West, and the 
yards here were all shippers to points on the Illinois, Osage 
and Gasconade rivers and on the Missouri river as far as 
Benton, Omaha and Kansas City. In the ’60s and to the 
beginning of the ’70s there were probably ten saw wills 
located here, including Overstolz & Lezon, at Jefferson aye- 
nue; H. F. Parker & Co., at Chambers street; Clark & 
West, at North Market street; William Anderson, at Horse 
creek, and Seymour, Gibson & Co., at Salisbury street. 
Hill, Lemon & Co., afterwards merged into Knapp, Stout 
& Co. Others were the Schulenberg & Boeckeler Lumber 
Company; Douglas & Lobsinger, Carondelet, and Liebke & 
Schraige, hardwood mills. The capacity of these mills was 
only about 25,000 to 30,000 feet, until Schulenberg & 
Boeckeler erected a mill of 250,000 capacity, this plant being 
the largest of its kind in St. Louis. The lumber sawed here 
was white pine mostly, except by special contract, when 
hardwood logs brought in from the Osage, Missouri and 
Gasconade, and likewise from southern Missouri, were cut 
to order. The existence of these mills locally was a great 
benefit and gave all the yards a chance to fill orders for odd 
sizes quickly. The first flooring made in St. Louis was 
turned out in the basement of an old flour mill at Wighth 
and St. Charles streets about 1855. 

The position occupied in the community by the leading 
lumbermen of that period was touched upon by the 
speaker, and the fact that one of them, Henry Overstoltz, 
in later years was twice elected mayor of the city. The 
growth of the industry from that early period was graph- 
ically traced by Mr. Seidel, and the widening of the field 
of distribution—the coming of the lumber concerns, with 
the capital and brains behind them, was largely instru- 
mental in making this city the logical center of the wood- 
working industries which followed in their wake. These 
industries were attracted by the available supply of lun- 
ber easily secured in St. Louis at all times—the city not 
being too far south to have marketed the product of the 
North, and not too far north for the handling of the 
products of the southern forests, being at the same time 
the natural center of the hardwood belt and its output 
of woods, of various kinds. White pine being no longer 
king, and other woods being easily obtainable, we now 
look about for available woods to: fill the requirements. 

Mr. Seidel gave the Lumbermen’s Club full eredit for 
the part it has played in making lumber history in this 
city. 

No less interesting was the impromptu speech made by 
J. A. Freeman, who was asked by Mr. Seidel to talk 
briefly upon any phase of the lumber business that was 
nearest his heart. Thus spurred, Mr. Freeman took for 
his text the attacks that have been made from time im- 
memorial against the lumbermen. Mr. Freeman spoke 
of the manner in which the national and the state ‘‘trust 
busters’’ had honored the lumbermen, showing the utter 
injustice of these attacks. He was roundly cheered when 
he stated that the lumbermen had had about enough of 
this sort of thing, and he indicated pretty plainly that 
the time had come to fight and show the ‘‘trust howlers’’ 
and other enemies of the lumber industry that there were 
good men in the business. Mr. Freeman said that the 
lumbermen had no call to stand for further arraignment. 

Don B. Hoven, of the Fourche River Lumber Company, 
spoke in happy vein of the differences between the mill- 
man’s life and that of the city lumberman. J. W. 
Wackmer, of Peoria, told of the troubles he and his 
associates have to bear, largely from the people of his 
town, who think that he and all other lumbermen are 
criminals of the deepest dye. R. F. Hodges, of Milwav- 
kee, the man who ‘‘cornered the hardwood market down 
here once,’’ made a few remarks, W. E. Barnes spoke 
in his usual pleasant style, and the touching event of 
the evening came when Mr. Seidel called for a toast to 
the oldest lumberman in St. Louis, A. H. Schnell. The 
toast was drunk standing. Mr. Schnell was deeply 
affected and made a few appropriate remarks, embody- 


_ ing fragments of St. Louis lumber history. 


Those Present. 


Roland F. Krebs, Krebs-Scheve Lbr. Co. 
George E. Hibbard. Steele & Hibbard Lbr. Co. 
Julius Seidel, Julius Seidel Lbr. Co. 
J. A. Freeman, Freeman-Smith Lbr. Co. 
W. E. Barns. 
James E. Gatewood. 
J. B. Kessler, secretary Lumbermen’s Club. 
Henry G. Rolfes, St. Louis Lbr. Co. 
Frank Goepel, Chicago Lbr. & Coal Co. 
Thomas C. Whitmarsh, W. T. Ferguson Lbr. Co. 
Hans Wachsmuth, W. T. Ferguson Lbr. Co. 
F. G. Hanley, F. H. Hanley Lbr. Co. 
Henry Roemer. 
Patrick F. Cook. 
A. H. Schnelle, Schnelle & Quer! Lbr. Co. 
Robert Kamm, Robert L. Kamm Lbr. Co. 
W. M. Kingsbury. 
W. M. Klenk, Julius Seidel Lbr. Co. 
Robert B. McConnell, Hutig Sash & Door Co. 
W. Standing, jr., Grayson-McLeod Lbr. Co. 
Robert J. Fine, F. J. Shields Lbr. Co. 
F. H. Smith, F. H. Smith Lbr. Co, 
E. C. Robinson, E. C. Robinson Lbr. Co. 
J. W. Putnam, St. Louis Lbr. Co. 
Cc. G. Atkinson. 
D. B. Haven, Fourche River Lbr. Co. 
* George Surmeyer, George Surmeyer Lbr. Co. 
J. L. Scheve, Krebs-Scheve Lbr. Co. 
J. R. Massengale, J..R. Massengale Lbr. Co. 
George H. Cottrill, American Hardwood Lbr. Co. 
Thomas E. Powe, Thomas EK. Powe Lbr. Co. 
Jacob L. Benas, Waldstein Lbr. Co. 
H. W. Gilbert, Nona Mills Co., Beaumont, Tex. 
. Mackemer, J. W. Mackemer & Co., Peoria; Hl. 
H. W. Gilbert, Nora Mills.Co., Beaumont, Tex. 
A. L. Clark, Glenwood, Ark. 
W. T. Duker, Quincy, Ill 
eS 
KF. H. 
A. M. 
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Hodges, Milwaukee, Wis. 
Long, Huttig Sash & Door Co. 
Hil], Southern Pine Lbr. Co. 
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CALIFORNIA TIMBERMEN FORM PROTECTIVE ASSOCIATION. 


Fallacy of Present Theory of Taxation and Its Destructive Effect when Applied to Timber Lands Shown 
—Necessity of Holding Large Tracts Pointed Out—District Forester Outlines Plans of Forest 
Service’s Co-operation with Private Owners and Cost of Forest Protection. 


~an Francisco, Oct. 8.—Awakened to the necessity of 
protecting their own interests, the timber land owners of 
California, in meeting assembled in this city today, de- 
cided to form an organization, primarily to protect their 
timber lands from fire, but its scope no doubt will be 
extended, and it will be a nucleus about which can be 
built other work for the good of the timber and lum- 
ber industry of California. ; 

[o State Forester G. B. Lull much of the credit of 
today’s meeting, which resulted in the organization of 
the California Forest Protective Association, must be 
given. Thinking that the time was ripe, Mr. Lull talked 
the matter over with leading timber owners and issued 
the call for the meeting, and to insure its success and 
that the timber owners of this region might learn what 
other sections were doing along similar lines, he invited 
D. P. Simons, jr., Seattle, chief fire warden of the Wash- 
ington Forest Fire Association, and E. T. Allen, Port- 
land, Ore., district forester of the national government, 
to be present and assist. V. H. Beckman, secretary of 
the Pacific Coast Lumber Manufacturers’ Association, 
with headquarters at Seattle, also was present and aided 
greatly in the organization. He had met with the mill- 
men the day previous and told them of the odd lengths 
movement, and other work being done by organizations 
of lumber manufacturers elsewhere and suggested that 
the millmen of California should form a general lumber 
association. : : 

The organization of the timber land owners primarily 
for forest fire protection is a move in the right direction 
and out of it may grow other organizations of lumber- 
men, At any rate, the timber owners purpose to look 
after their own interests. It was pointed out by those 
who addressed the meeting that it was time they did so, 
for the people are beginning to look upon privately 
owned timber as a public resource, subject to legislation, 
und some of the legislation of the future may not be 
to the liking of the timber owners, unless they get 
busy and take a hand in forming, or at least guiding, 
the sentiment that will eventually be crystallized into 
law. 

‘There was some difference of opinion as to whether 
the organization formed today should be exclusively con- 
fined to forest fire work. It seemed as if many pre- 
ferred to copy after the Washington and Idaho or- 
_auizations, and confine the work to fire protection, but 
‘i. 2. Walker, chairman of the meeting, thought the 
organization should be sufficiently broad in scope to 
take up other matters as deemed necessary and in re- 
spect to his wishes the name, as first suggested, was 
changed so that it might cover other work than forest 
fire protection. 

‘he gathering was held in the rooms of the California 
Promotion Committee in the Merchants’ Exchange. 


Work of the Meeting. 

The meeting was called to order at 10:20 a. m. by 
Mr. Lull, who stated that the timber land owners of Cali- 
fornia wished to form a fire protective organization simi- 
lar, if not better than those of the Northern timber land 
owners, and had ealled the meeting for the purpose of 
learning from the northern timber men, several of whom 
were present. He suggested that officers of the meeting 
he -nosen. Mr, Lull and T. B. Walker were nominated 
us chairman, but Mr. Lull only put the motion for the 
elec:ion of Mr, Walker, and he was chosen, though he 
protested that Mr. Lull would make a more appropriate 
choi:vman. On motion of Mr. Wendling Mr. Lull was 
chosen seeretary of the meeting. It was explained that 
Gc.ernor Gillette intended to be present, but owing to 
the visit of President Taft to the state was obliged to be 
els“ vhere, with the chief executive. 


Practical Forestry. 

r. Walker then stated that the program, as arranged 
by Mr, Lull, provided for an address by himself as the 
first thing. He said he had been seriously misquoted in 
the publie press as to his views on taxation, and other 
meiters, and ke had therefore written his address, to 
have it exaet. It follows: 


n exeessive rate of taxation is placed upon standing 
timber through a misapprehension of the real basis of taxa- 
tion as applied to all other property, coupled with an un- 
justifiable prejudice against the lumber industry. 

‘tanding timber being a crop that is long in maturing 
‘ind in the nature of a fixture of the earth, it is assumed 
that taxes should be levied annually on the value of the 
Umber crop in addition to the value of the land. 

While the land rémains in the possession of the original 
cnicyman who made the entries for the speculation antici- 
Paced from selling to the lumbermen, the taxation has been 
tte moderate compared with the more excessive taxes 
levied against the same timber as soon as it is passed into 
the hands of the lumbermen for industrial purposes; this, 
owing to the prejudice against the men who would use the 
‘tmber to supply the demand for lumber and furnish employ- 
opal - large numbers of men and a market for farm 
sroducts. 

i he public interests as well as the equitable principles of 
taxation and the rights and fair treatment of the lumbermen 
hecessitate taking the timber lands from the class of prop- 
“tty producing annual crops and taxed upon the general 
principles and basis of all other landed properties, and to 
ay aside the prejudice against those engaged in lumbering, 
who are exceptionally useful to all the communities in which 
they are operating. 

The farm is rated for taxation upon its. market value 











based upon the annual income that can be derived from the 
annual crop. ‘The crop is not taxed either while it is grow- 
ing or after it is harvested and while in the farmers’ hands ; 
but only a small fractional part of it when it is passed into 
storage. The truit lands-are taxed for their value for pro- 
ducing fruit and the trees as part of that valuation in pro- 
ducing annual crops. 

The carrying charges of interest on the investment and 
the annual accumulated taxes and the interest on such tax 
payments will, at the minimum prevailing rate of interest, 
double the cost of the timber in about ten years, and in 
twenty years it would bring it to four times, and in forty 
years it would be about fifteen times as much, and in sixty 
years it would be tifty-eight times as much as the original 
cost. And when it is taken into account that a very ex- 
pensive milling plant involving a large fractional part of the 
cost of the timber on which taxes are also levied and where 
the interest and taxes are so great that it will add a large 
fractional part more of carrying charges to be returned from 
the timber, together with the original cost of the timber and 
of the lumber plant, making in the aggregate and in actual 
practice so large a sum that conservative methods are not 
practicable under existing conditions. The timber must be 
marketed within a comparatively few years or the invest- 
ment will be a loss in place of a profit. 

And it will be seen that this method of taxation would be 
equivalent to taxing agricultural lands on their value for 
producing crops and in addition a valuation of the crops 
that would be raised during such a long term of years and 
taxing the aggregate each year. Whereas, in the matter of 
annual crops of any kind, they are not taxed to any extent 
while in the farmers’ hands. 

There is only a small fractional part of annual crops that 
pays any tax, and that only after it has left the hands of 
the producer and is in the hands of the middleman. While 
the timber, when cut, is to greater extent than annual crops 
taxed as logs and lumber and the milling plants and lumber 
outfit each year, and on a higher valuation than other per- 
sonal property, including farming implements and machinery. 

The usual recommendation that standing timber should be 
exempt from taxation and an annual tax or stumpage charge 
levied on the logs may not be so satisfactory in applying to 
existing conditions as to fix a moderate and equitable as- 
sessment on the value of the land for producing timber and 
an average or proportional valuation on the timber when 
the value of the crop is divided among the years that it will 
prospectively be held before cutting. ‘This would require the 
timber land owners who heid for investment and specula- 
tion only and who would not join the conservation move- 
ment to contribute the same on timber as those engaged in 
lumbering, provided that the logs, lumber and mill plants 
are exempt or only lightly taxed. 

Holding of Tracts Necessary. 

Conservation and reforesting will necessitate holding a 
sufficiently large tract of timber for each milling plant to 
provide many years’ supply for one cutting and during this 
time a complete system of protection and cultivation and 
growth of timber and a more careful and costly method of 
manufacturing lumber in order to make such lumber enter- 
prise a success, and particularly for a perpetual lumber 
reproducing and reforesting to that extent that when the 
large timber tract during the long period is cut over there 
will be enough timber growing on the tract that will, with 
the growth during the next long period of operations in cut- 
ting over the same timber in the same way the second time, 
produce as great or a greater amount of timber and for a 
continual supply and which, like the farm, shall be a per- 
petual producer of lumber as the farm is of the food supply. 
And such large tracts of timber are as essential to making 
a continuous lumber supply as the smaller farm is to pro- 
duce a food supply and should no more be the object for 
prejudice than the comparatively large quarter section farm 
when the conditions of successful operations are applied to 
the two industries. 

In the history of the forests the denuding was looked 
upon with indifference, and a large part of the land on 
which pine timber grew was regarded as being as much or 
of more value when devoted to agriculture after the timber 
was removed as to leave it as a timber supply or reforesting 
or the cultivation of timber in place of other crops. It 
was presumed that there would be no end to the timber. At 
least so remote that they need not worry themselves about 
the supply for the future. And from these facts and this 
view of the case the county officials could fix the amount 
that the mostly nonresident owners should pay, and who 
had no voice or choice in the levying the tax or the expendi- 
tures of the money, and they must meet the demand promptly 
or heavy penalties or final loss of title would follow. 

And in the apprehension of or knowledge that this would 
lead to the rapid removal of the timber and dennding the 
land, an excessive amount of tax was levied and collected 
even in excess of the relative value of the standing timber 
and land compared with valuations fixed upon other prop- 
erty. This created an absolute necessity for the lumberman 
to remove his timber as rapidly as possible and the speed 
with which he was compelled to remove his timber accel- 
erated the rate that was levied on the timber, until, in a 
short time, the timber counties have found themselves with 
no resources from the denuded lands and to largest extent 
without income. Settlers who came later were deprived of 
the advantages which those who came before the lands were 
denuded derived from their taxation of nonresident prop- 
erty, and the settlers had to pay their own county expenses 
out of their limited resources. 


The Lumberman’s Position. 


And the lumberman, in his necessity for converting his 
timber as rapidly as possible, and being in the same condi- 
tion as other lumbermen, it led, when added to the free trade 
competition from Canada, to the wasting of a considerable 
part of the lumber and to logging and manufacturing in the 
least expensive way so as to produce only the better grades 
of lumber, which brought higher prices, as the only possible 
outlet for the lumber manufacturer to secure a profit or to 
save his investment from loss and failure. And in large 
part even at this rate there were more failures and less 
successful adventures in the lumber than in any other in- 
dustry. 

The land, while being perhaps in the long run as valuable 
for agricultural purposes as for timber culture, was yet 
inferior to the hardwood or prairie lands, and requiring 
much greater labor to remove the stumps the timber counties 
have to considerable extent grown up with brush and an 
undergrowth of trees, and not being sufficiently cleared for 
farming to prevent forest fires, have been in the condition 
that led to the great fires in Michigan, Minnesota, New 
Brunswick and elsewhere. ' 

The most of the cutover lands—at least for many -years— 
brought but a very small amount of tax money to the county, 
and as settlers came in very slowly under the unfavorable 
conditions of poorer soil and the drawback of stumps, kept 


the people in very reverse conditions from the flush times 
they had had, while practically denuding the forests. 

The greater part of the timber lands in California are in 
general not only more valuable for maintaining the lumber 
industry from the timber now standing, but to the very 
greatest extent more valuable for cultivating timber than 
ior agricultural purposes. In fact, the greater part of the 
high table land and mountainous or foothills timber which 
constitutes nearly the whole stock is much more valuable 
for the cultivation of timber than for agriculture. Except- 
ing to a very small extent, the lands are practically of so 
small a value that when denuded they will bring neither 
income from taxation nor any value from agricultural prod- 
ucts, and only a small value for grazing, not more as a 
rental value than one-quarter of the present annual tax col- 
lected from the private holdings. ‘This would represent less 
than $1 per acre valuation on the land. So that the policy 
ot the past which, although within itself absolutely unjusti- 
fiable and inexcusable, by means of which the forests have 
been denuded, there is now not only no excuse for such 
practice or policy but it amounts to an absolutely unjusti- 
tiable waste of the heritage of future generations as well 
as of the present, and is devoid of any reason or excuse. 

Conservation a Necessity. 

We have arrived at a period when conservation of the 
remaining part of the timber is of such a necessity that all 
conditions which make it impossible or impracticable must 
be remedied and adjusted in order to provide a supply of the 
necessary commodity of lumber for the remainder of this 
generation and of future generations. The counties and 
state and the people of the whole country are so much 


interested in conserving and reproducing the timber suppiy 
that all prejudice, unfairness and mistaken ideas of personal 
or general interests should be laid aside and an intelligent, 


broad, fair view of this most important problem be consid 
ered, and in the spirit in which President Taft tells us is 
absolutely necessary in all departments of conservation and 
as in ali other things, must be based on compromise, he 
tells us, the national government is a compromise among 
eighty millions of people. And this would mean, so far as 
regards the county and the state in their relation to the lum 
ber industry and in the interests of all, a fully fair and con 
siderate treatment of the lumbermen as to taxation of the 
standing timber, the lumber plants, stocks of lumber, and all 
the great expenditures necessary to handle the forests should 
be taxed upon as fair, reasonable and moderate a_ rate 
us can be seen to be equitable, essential and necessary to 
protect not merely the interests of the lumbermen, but 
especially and to the greatest extent the interests of the 
commonwealth, and particularly of the timber counties, 
Destruction of Forests. 

Within the last few years, particularly under President 
Roosevelt's administration, the question of the rapid de- 
struction of our timber supplies has received serious atten- 
tion, which led to the appointment of a conservation com- 
mission and a wide discussion and consideration of the ques- 
tion of conservation and reforesting of timber as well as 
the conservation of our other national resources. Forestry 
commissions and associations in all the states have taken up 
for serious consideration more particularly the question of 
the forests, and the general and universal conclusion has 
been reacned that the most fundamental and essential re- 
form lies in the necessity for exempting the forests from 
excessive taxation, which has in all the older pineries been 
the prime factor in denuding and wasting the timber supply. 

In the report of the National Conservation Commission 
to Congress we find the following: “We invite by over- 
taxation the misuse of our forests, and we destroy by fire, 
in one year, timber enough to supply the whole nation for 
three months. ‘The conservation of public forests is a 
smaller task before the nation and the states; the larger task 
is to induce private owners—3,000,000 of men—to take care 
of what they have and to teach wood users how nvt to 
waste. We must stop forest fires. We must, by careful log- 
ging and other methods, reduce waste and leave our cutover 
Jands productive.” 

The chairman of the section on forests—Senator Smoot, 
of Utah—in his report says: “One of the urgent tasks 
before the state is the immediate passage of tax laws which 
will enable private owners to protect and keep productive 
those lands suitable oniy for forest growth. In our discus- 
sion as a committee of the whole there was a question raised 
as to this recommendation, claiming that it was or would 
be at least the means of great monopolies securing more land 
and holding it where the timber would not be taxed. I have 
studied this question in foreign lands—in Germany and 
Switzerland particularly—and I find the result has been 
exactly the reverse. I believe with all my soul in the tax 
laws as recommended in our report and that they should be 
changed according to these recommendations. It is a short- 
sighted policy which induces, through excessive taxation, the 
destruction of the only crop which steep mountain lands 
will produce profitably. ‘Taxes on forest lands should be 
levied on the crop when cut, not on the basis of a general 
property tax—that unsound method of taxation long aban- 
doned by every other great nation.” 

State Observations, 

In the report of the Minnesota state forestry department 
for 1908 we find the following: “Give the wood-owning 
lumbermen protection against hypertaxation and protection 
against conflagration, and he will practice forestry on non- 
agricultural land, because it will pay him to do so. In 
addition cancel the law preventing companies from holding 
over 5,000 acres of land. As regards taxation, it is unwise 
to leave forest property at the mercy of mere local authority. 
If everything is done by the people, for the people and 
through the people, why not forest protection? I do not 
know whether constitutional restrictions prevent the rescue 
of forestry from its main adversaries—fires and taxes—but 
if they do, why not change the constitution? The consti- 
tution which does not allow of adaptation to changed eco- 
nomic conditions is not for the good of the people.” 

From the Journal of Forestry and Irrigation, the official 
paper of the National Forestry Association, of March, 1908, 
we find: “The menace to that great amount of forest land 
which belongs to private owners from unjustly high taxa- 
tion is recognized. This menace is most dangerous. If it: is 
worth while for the United States to establish national for- 
ests, and for the states to plant trees and encourage the 
planting of trees, it is preposterous to leave the system of 
taxation in such condition that trees which. are already 
growing must be cut.” 

In the Minnesota Forester—the official paper of the for- 
estry movement in Minnesota—we find: “‘Michigan has held 
from one-third to one-half of the north half of the state ‘in 
soak’ for taxes ever since 1875, and she has-spent over a 
million and a half in ten years, ending in 1905, trying to 
get rid of these lands. Michigan has sold land for 10 cents 
an acre and upward, and at the clearance sale of 1881 sold 
lands for as little as $1 for forty acres. And she has sold 
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in the last five years nearly a million acres at an average 
price of $1.20 an acre, though it was and was well known 
that most of this is bought for the remnant of timber and 
is skinned and devastated further and ee left to revert 
for taxes. This was unreasonable and excessive taxation for 
the very districts and property least able to stand this 
treatment. In the United States we do the following: AS- 
sess standing timber (forest crop) as real estate. The 
farmer pays taxes on land and improvement—never on the 
crop, and his crop escapes taxation quite generally even 
after it leaves him. ‘The forests pay on land and crop. 
If he plants in 1900, this crop is assessed and taxed until 
1980, when it is harvested, or eighty years’ taxation on one 
crop. This is exactly as if the farmer paid taxes on land 
and crop of this year and all the crops of eighty years. The 
states today permit the local people to make forestry and 
other industries impossible by a form of taxation which is 
practicaily confiscation. ‘That unfairness against the non- 
residents and personal badness generally are fostered in this 
way experience amply proves. ‘The local people assume the 
right to dictate to the state what it may and may not do 
with these lands, and this dictation is accepted in the 
United States Congress and in every legislature of the coun- 
try. The remaining forests, the very property we should 
now treasure and husband, are most affected by these two 
last named conditions, which are unreasonable taxation and 
lack of protection. The states of Europe have for centuries 
exercised such control over forest property. They have 
modified taxation to suit these peculiarities and to make 
forestry possible as a business. ‘They have encouraged for- 
estry by aid in many ways and by exemption from taxation. 

President Roosevelt in his message of January 22, 1909, 
to Congress, says: “I urge every provision be made for 
both protection and the more rapid development of the na- 
tional forests. I hold as first among the tasks before the 
state and the nation in their respective shares in forest 
conservation the organization of efficient fire patrol and en- 
actment of good fire laws on the part of the state. Second 
only in importance to good fire laws well enforced is the 
enactment of tax laws which will permit the perpetuation 
of existing forests by use.” 

From multitudes of sources, from forestry journals, news- 
papers and forestry representatives in many ways, there 
comes up a unanimous judgment that taxation of forests is 
an unjustifiable and destructive policy which has existed in 
the past to that extent that it has wasted our forests and 
most unjustly dealt with the men engaged in the lumber 
industry, who are entitled to just as good treatment as 
those engaged in any other occupation whatsoever. And the 
time has arrived when radical changes must be made and 
put in operation, together with the other changed conditions 
with reference to the timber land laws and administration 
and for tbe general government and the states and timber 
counties and the public generally to lay aside all prejudice 
and discrimination against the lumbermen and lumber in- 
dustry and proceed to a plan of codperation whereby the 
forests may be conserved and the interests of all and to 
largest extent, and most particularly to serve the best in- 
terest of the counties in a movement to conserve the inter- 
ests of the present and future generations. 


Mr. Walker’s address was applauded vigorously. Then 
Mr. Walker, as chairman, introduced George X. Wend- 
ling, of San Francisco, who talked informally on the 
subject of forestry and reforestation. He explained 
what was being done in the way of reforestation, and 
the planting ot seed where nature has not reseeded. He 
said his company, the Weed Lumber Company, with 
75,000 acres of pine timber, would, in 1910, go into the 
woods and log under improved methods. Small stuff 
will not be taken out, and all debris will be burned. It 
would take thirty years to cut its timber and by that 
time the small timber now being left would have grown 
so that it could be cut over again. 

Mr. Wendling believed the timber and forest fire pro- 
tective laws, as well as tax laws in Washington, Oregon 
and California, should be made the same, and in fact 
these Jaws should be harmonized all over the country. 
He was glad that in California the lumbermen and the 
forestry people worked in harmony. He approved of 
two organizations of the timber owners of the state, to 
cover the pine and the redwood interests. ‘There was 
much work that could be done by an organization, not 
only in the direction of securing needed legislation but 
in other ways, and he hoped that before the meeting 
adjourned steps would be taken toward forming such 
organizations to look after the interests of the timber- 
men. He preferred two organizations, or one with two 
branches, as he believed the interests of the two kinds 
of California timber to be separate and distinct. 


Work of the Forest Service. 


Mr. Wendling was followed by J. H. Hatton, from the 
office of the district forester, San Francisco, who read 
an address on ‘‘ What the Forest Service Has Accom- 
plished in National Forest Fire Protection.’’ His ad- 
dress follows: 


I regret that Mr. Olmsted, our district forester, can not 
be here in person as announced. I can say for him, how- 
ever, that he has looked upon this meeting from its incep- 
tion as a long 3 forward. The lumbermen and timber 
owners of California, representing as they do one of the 
largest resources and industries in one of the most progres- 
sive sections of the West, have it within their power and 
discretion, we believe, through perfecting some organization 
looking to the protection of private timber lands from 
fire, to enhance and to perpetuate not only their own private 
interests but those of the state and of the entire nation. 

That our forest resources are inseparably linked with all 
the other important resources and industries of the West 
does not admit of debate. We accept the statement as 
axiomatic. It is hard to conceive of an industry in this 
western country which is not indirectly, if not directly, 
affected by our forests whether publicly or privately owned. 
Any injury to these resources, therefore, must necessarily 
refiect injury to all others even remotely related to them. 

Before entering upon a definite discussion of the topic 
assigned me; I would like, with your permission, to devote 
the next two or three minutes to a brief review of the 
conditions and influences which are prompting meetings 
such as this. 

The last year or two we have been very deligently taking 
stock of our resources, both public and private. The results 
have been brought to your attention in various ways. fFor- 
tunately for posterity the wisdom and public spirit of such 
men as Mr. Roosevelt and Mr. Pinchot and others who 
might be named both in private and public life have closed 
the doors upon some of our public storehouses while this 
inventory has been going on. But the inventory has been 
made and we know just about where we stand. The ledger 
of our national resources under the item “timber”? shows up 
very badly; so badly, in fact, that it makes little difference 
to you men gathered here whether the present rate of con- 
sumption, and waste, and loss, will exhaust our timber 
supply in twenty years or in fifty years or in a hundred 
years. All of these periods of time must be stricken from 
the calendar. This country can not afford either from the 
standpoint of public or the most selfish private interest 
from the standpoint of the présent or the standpoint o: 


posterity to leave them there. It is within the power and 
the will and the economy, we believe, of private timber 
= to make this effacement largely possible. And 
why 

Forested Lands. 

“The United States,” says one of the most carefully tabu- 
lated statements recently prepared on this question, “now 
has 550,000,000 acres of forested lands, or about one-fourth 
of the total area of continental United States. ‘The original 
forests covered not less than 850,000,000 acres. Publicly 
owned forests cover one-fourth of the total’ and contain 
one-fifth of the timber standing; privately owned forests 
cover the remainder of the area and contain the remainder 
of the timber standing. Scientific foresty is now practiced 
on 70 percent of the publicly owned forests and on less 
than 1 percent of the privately owned forests. Not less 
than 50,000,000 acres of forest land are burned over annu- 
ally, and since 1870 forest fires have each year destroyed 
an average of $50,000,000 worth of timber. We destroy by 
fire in one year timber enough to supply the whole nation 
for three months. Ninety-nine percent of the forests in 
private hands is devastated by destructive use and the 
scourge of unchecked fires, while less than 1 percent is 
ee aged handled for successive crops or effectively protected 
trom fire.” 

The total amount of timber in California approximates 
228,480,000,000 board feet, over half of which is privately 
owned. Rated at $3 a thousand, which is a very moderate 
stumpage value, the private timber in California, exclusive 
of the lands upon which it is growing and the succeeding 
crop, represents a private capital of $352,152,000. 

From this brief view of our forest resources, their im- 
portance, ownership and their exploitation, we can readily 
see that “the conservation of public forests is the smaller 
task before the nation, and that the larger task is to induce 
private owners—38,000,000 of men—to take care of what 
they have.” 

What the Forest Service has accomplished toward pro- 
tecting the national forests from fire should be of encour- 
agement to private owners. 

There are now about 168,000,000 acres of national for- 
ests in the United States proper. ‘The number of field men 
employed by the Department of Agriculture to protect and 
administer these lands must necessarily depend upon the 
funds available for this purpose; in other words, upon 
congressional appropriation. Counting the administrative 
and technical officers about 1,500 men are now employed on 
the national forests of this country. Officers such as rang- 
ers and guards whose chief duty is fire patrol during the 
danger season number about 1,350 men. ‘This, as you will 
note, gives each man on patrol an average of over 121,000 
= or about five and one-half townships, 198 square 
miles. 

In District 5, which comprises all of California and small 
portions of western Nevada, the national forest area is 
about 28,500,000 acres, a little over 500,000 only lying in 
Nevada. ‘These acreages, of course, include all the lands, 
public and private, within ‘the boundaries. Private lands 
within the national forests of this district comprise about 
6,500,000 acres, leaving a little over 22,000,000 acres of 
public lands under Forest Service administration. 

Four hundred and eight men, including forest supervisors, 
deputy supervisors and technical men, are now employed to 
administer the national forests in this district. This gives 
each man on regular patrol duty about 80,000 acres, or 
three and one-haif townships, to look after. The California 
forests, as you see, show a higher prorata of men than 
the national forest states taken as a whole. The long dry 
season, so common to this section, increases the danger 
from fires as compared to states where the humidity in 
summer is greater, and calls for a correspondingly larger 
force. It is a remarkable fact in this district, however, 
that our heaviest patrol is not on the national forests, which 
are heavily timbered, but on those where timber is almost 
a negligible quantity, us in southern California, where the 
principal cover is chaparral. This does not indicate that 
we attach more importance to the nontimbered areas of the 
South, but is due to the fact that the problem of water 
conservation is immediate and especially important here, 
and patrol difficuit. In many portions of the southern Cali- 
fornia forests, therefore, the area per man is less than a 
township. A peculiar condition in California is this almost 
universal presence of chaparral, or brush, which is not 
confined to the mountain lands of southern California alone 
but is also found possessing nearly all the outer slopes of 
the mountainous portions of the entire state, often pene- 
trating far into the interior. These brush areas, lying as 
they do nearer settlements where fully 75 percent of our 
fires start, form a constant menace to the valuable timber 
lands adjoining and beyond them. Private timber lands are 
especially exposed since for the most part they occupy this 
= chaparral zone lying outside of the forest bound- 
aries. 

Accessories to Patrol. 

I have shown that the present average patrol a man 
ranges from abcut three and one-half townships in Cali- 
fornia to five and one-half townships in all the national 
forest states combined. Constant vigilance is the watchword 
during the dangerous season. “An ounce of prevention” 
or “a stitch in time’ never had truer significance than in 
the protection of forests from fire. There are innumerable 
duties attached to the forest officer’s position, but his chief 
business is — during the dry season. 

But patrol to be most effective must have rapid means 
of communication as roads, trails and telephone lines. Much 
of this work of construction is done by the regularly em- 
ployed force. It was early realized, however, that all that 
might be accomplished in road, trail and telephone building 
by the regularly appointed force in seasons of no fire danger 
would not open up the forests quickly enough, and Congress 
has during the last three years appropriated annually 
$600,000 as a special fund to be devoted exclusively to 
improvement work. As illustrative of what the Forest 
Service has been doing with this money I will indicate 
briefly what was accomplished last year and what is pro- 
posed the present year. 

During the fiscal year 1908, which ended June 30, 1909, 
2,970 miles of T rails, 363% miles of road, 2,523% miles 
of telephone lines and sixty-six bridges were constructed 
with this appropriation, not to mention 171% miles of drift 
fences, 437144 miles of pasture fence, 348 rangers’ houses, 
131 rangers’ barns, several corrals and watering places. On 
top of all this fully 1,000 extra miles of telephone lines 
and 330 extra miles of trail were built by the Forest 
Service. ‘he national forests of California shared liberally 
in all these improvements, receiving about $86,000 of the 
appropriation. 

The amount of improvement work outlined on all the 
national forests for the preceding fiscal year corresponded 
closely to that of last year; in other words, California 
received about $86,000 last year. 

Signal Stations. 

It has been found-that one of the most effective means 
of protection is,the location of lookout points. Several of 
these have béen established and more are planned. In the 
Sierra forest one of these stations has been located on 
Shuteye peak, a cabin constructed and telephone connections 
made with the supervisor’s office at Northfork. This station 
commands a view of large portions of Tuolumne, Madera 
and Fresno counties and has many times demonstrated its 
usefulness this season in the detection of distant fires. 


Tool Supplies. 

Another very effective provision which has been adopted 
by the Forest Service is the maintenance of tool boxes and 
tools at convenient and critical points over certain of the 
forests. Each of these tool boxes is supplied, say, with 
a half-dozen shovels, a half-dozen rakes, axes and as many 
canteens. These tools in the danger season are used only 


for fire fighting purposes. Next to mate communication, 
then, by means of traiis, roads and telephones, is the neces- 
sity for having proper tools for fighting fires at convenient 
places, and,our tool .boxes are repeatedly demonstrating 
their usefulness and value. 

In any organized system of protection of private timber 
lands all of the points I have just made should be given 
prominent consideration. 

Costs. 


We now come to the item of cost. I appreciate fully 
that the paramount question with lumbermen and timber 
cwners in considering this problem of fire protection is, 
will it pay? So many items enter into the question that 
the answer must be, necessarily, more or less relative. Most 
of us believe in life insurance, and forest protection is not 
dissimilar to that. In life insurance there is the possibility 
ef outliving an endowment policy and there is the other 
possibility of not outliving it. Likewise our particular 
tract of timber might escape fire for a decade or more, or 
until it is harvested; then there is the likelier possibility 
that it might not. The history of forest destruction 
by fire shows plainly that effective or even impertect 
protection of private forests in general would baye 
been immensely _ profitable. Fifty million dollars of 
loss annually since 1870 would have paid for a lot of 
effective protection when we consider that the national 
forests in this country with their great bulk of business 
outside of fire protection have been administered, and pretty 
effectively too, on less than $3,500,000, a cost of about 114 
cents an acre a year. The average appropriation for Cali- 
fornia has been about 2 cents an acre. We know tire 
protection pays in the public forests, as I will endeavor to 
show you later. We know that it will pay in private for- 
ests in the aggregate. Why shouldn’t it pay the individual 
holder of timber? ‘The effectiveness of organized protection 
on the public forests has been clearly shown in the brief 
time in which the national forests have been under admin- 
istration. 

During the fiscal year ended July 1, 1905, the year in 
which the Forest Service was given control of the forests, 
the fire loss in national forests per 1,000 acres was 3.265 
acres, and the estimated value of the timber destroyed 
$101,282. At that time the national forests numbered 
eighty-three, with an area of 85,627,472 acres, and with a 
total force of 569 men. During the fiscal year ended June 
30, 1906, the fire loss a 1,000 acres was 1.078 acres, the 
estimated value of the timber destroyed being $73,183. At 
that time the national forests had increased to 106, with 
an area of 106,999,423 acres, and with a total field force 
of between 800 and 900 men. In that year the timber sales 
business increased over 105 percent, the cattle grazing 
business 49 percent and the sheep grazing business 280 per- 
cent. During the fiscal year ended June 30, 1907, the 
average fire loss a 1,000 acres was .920 of an acre (or 
about one-quarter compared to 1905), and the estimated 
value of the timber destroyed only $31,590. At this time 
the national forests numbered 159, with a total area of 
150,831,665 acres and a field force of 1,289 men. In that 
year the timber sale business increased 40 percent over the 
preceding year, the cattle business 18 percent, the sheep busi- 
ness 15 percent and the special use business nearly 300 per- 
cent. During the fiscal year ended June 30, 1908, the na- 
tional forests numbered 145 (some of the forests were com- 
bined and boundaries changed), with an area of 168,681,039 
acres and a field force of 1,310 men. That was an unusually 
bad year for fires everywhere and the average fire loss a 
1,000 acres was greater than that of the preceding year 
(2.046 acres), but was almost negligible as compared to the 
very heavy losses on private lands. 


National Forests. 

We now have 149 national forests, covering an aggregate 
of about 194,500,000 acres. Statistics for the fiscal year 
just passed have not yet been computed, but we have the 
same condition of regularly increased volume of all kinds 
of work, with fire losses kept down to a minimum by a 
very inadequate field force. In other words, the national 
forests have been under administration four years. In 
that time this area has increased 126 percent, ali kinds of 
national forest business several hundred percent, and yet 
the total area burned over in California last year was only 
about 156,000 acres. The forest. officers put out 528 fires 
in California last year. What better example do we wish 
of the effectiveness of organized fire protection? ‘The record 
shows that in spite of the fact that the volume of all kinds 
of business has increased many fold and that although the 
increase in the number of field men has not by any means 
kept pace with this stupendous growth of all kinds of 
national forest business, and annual fire loss has rapidly 
and gradually diminished. Of course, the elements of abnor- 
mally dry seasons and fire epidemics which seem to sweep 
the country at intervals enter into the general calculations, 
but that fire protection protects and is economical can not 
be gainsaid. As I have just indicated, with the Forest Serv- 
ice fire protection is one item among many in national forest 
administration ; while with private timber owners fire pro- 
tection involves two principal items only, that of patrol 
and that of improvements, such as trails, telephones etc., 
the latter depending upon the general conditions of the 
particular tract to be protected. I am not here to say 
just how much expenditure should be made by private own- 
ers to effectually protect their forests. That would neces- 
sarily become a matter of trial and experience. What the 
Forest Service has accomplished at a small cost, however, 
plainly indicates the value of any expenditure and of syste- 
matized methods. Much of the high interior of -the forests, 
as you know, is without timber and requires little fire 
patrol. ‘Then, too, the greater danger from fires is not in 
the interior but around the outskirts of the forests nearer 
settlements. Private forests, therefore, are at greater risk, 
and would naturally require a larger proportionate expendi- 
ture for pure fire protection than the public forests. With 
private forests the risk is not only greater but the value 
of the. resource protected is correspondingly greater. In 
other words, the amount of the insurance policy is greater 
Te may justly require a higher annual premium or expeD- 

ure. 

The timber protective associations of Idaho and Montana 
last year reported very effective protection at an average 
cost of about 2% cents an acre. This is an excellent show- 
ing for an unusually troublesome fire season. In Washing- 
ton the cost of protection has been about 144 cents an 
acre this year. 

Co-operation. 


In closing I would like to treat briefly the subject of 
coéperation. The Forest Service holds itself in readiness 
to codperate with private timber owners in this all impol- 
tant matter of fire protection. Several agreements have 
been entered into, some of them combining the sale of 
timber and forage with fire protection, and others limiting 
the agreement to pure protection. In the first case a por- 
tion of the receipts from private lands is applied to the 
cost of administration, the amount being based on the ratio 
of private to public lands. 

Such agreements have been entered into with the Santa 
Fe railroad in New Mexico, the Utah State land board 
and the South Dakota State land board. In this state two 
cojperative agreements with private owners have been put 
into effect the present season, one with the Floriston Pu!p 
& Paper Company and another with the C. A. Smith Timber 
Company. ‘The agreement with the Floriston company pre- 
vides that the company pay the salary of two men during 
portions of the summer or dry season. The men are 4) 
pointed as guards in the Forest Service at $1 a month, 
just enough to make the appointment regular, and they 
report to the forest supervisor. The cost to the company 
is about-3 cents an acre on their holdings. The area 
patrolled*a man is about 30,000 acres. Portions of six 
townships are included in the agreement: 
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With the C. A. Smith Timber Company the main provi- 
sions of the agreement are these: 

The district forester agrees to provide for the supervision 
f the lands of the company within the Tahoe national for- 
est, Where the company’s lands are located, for protection 
against fire. The company agrees to pay toward the entire 
cost of preventing and fighting fire upon lands in all the 
iownships on the Tahoe national forest in which the com- 
pany owns land or timber, a sum bearing such proportion 
to such entire cost as the acreage of the land or timber 
owned or controlled bears to the entire acreage within the 
exterior boundaries of the Tahoe forest. 

The company also agrees to report to the district forester 
during January of each year the amount and location of all 
land or timber owned by it in the Tahoe forest on the 
first day of that month. The district forester agrees that 
during the month of February of each year he will submit 
tu the company an estimate of the entire cost, and of the 
company’s proportion of such cost of fire protection in all 
the townships in which the company holds lands or timber 
covered by the agreement, these estimates to cover the cost 
of patrol and fire fighting during the fire season of the 
following summer, and any trails, headquarters for patrol- 
men, fire lines or telephone lines which may be necessary 
for adequate protection from fire. 

The company agrees to deposit on or before April 1 in 
each year an amount sufficient to cover its proportion of the 
estimated cost of fire protection. ‘The funds deposited are 
subject to check by the company’s agent or attorney-in-fact, 
who is stationed in California. ‘These funds are available 
for salaries of employees, for equipment or supplies for 
patrolling, fire fighting or construction of trails, headquar- 
ters for patrolmen, fire lines or telephone lines. Payment is 
made by the company’s representative upon vouchers aud- 
ited and approved by the forest supervisor. Full control 
and direction of all work of employees provided for are in 
the hands of the forest supervisor under the district for- 
ester. 

The agreement provides further that if at any time 
during the fire season on account of the outbreak of serious 
fires the company’s share of the cost of protection work 
becomes greater than the deposit made, the company will 
make any necessary additional deposits immediately upon 
notice from the district forester. This clause is effective 
only in cases of unforeseen expenditures on account of fire 
fighting. 

The district forester agrees to report on or before Devem- 
ber 1 of each year to the company the number, stations 
and names of all men forming the fire protective force in 
the townships covered by the agreement and the work per- 
formed by each during the preceding fire season. The report 
will show the number and location of fires fought in the 
townships concerned, the cost of controlling each and the 
nature and extent of the damage. aA full report is also 
made of the cost and progress of any codperative improve- 
ment work undertaken. ‘The acreage involved in this agree- 
ment with the Smith company is 59,488 and covers portions 
of eleven townships. This is a very feasible and tangible 
way of getting at this matter of codperative protection and 
the district oifice will be glad to take the matter up with 
any timber owners who wish to consider it. 

in an address before the National Irrigation Congress at 
Spokane last summer State Forester Gritliths, of Wisconsin, 
in citing the example of the Lake states in their stupendous 
losses from fire from year to year, said: ‘The people of 
Wisconsin, Michigan and Minnesota can say to the people 
of the Pacific Coast states that we can not protect our for- 
ests altogether by legislation, although a great deal can 
be done in this way. But by the expenditure of a few 
thousand dollars and the right kind of protection you can 
prevent a loss of millions and millions-in forest fires.” 

We believe that Mr. Griffiths is right. 


Organization of Timber Owners. 


K. T, Allen, district forester of the national govern- 
ment at Portland, Ore., followed with one of his good, 
practical talks on forestry matters, that have made him 
a popular speaker on such topics, with the timbermen 
of the north coast. His address was an ‘‘ Argument for 
Organization by Timber Owners,’’ and was as follows: 


I am speaking today neither as a government official nor 
to the general public, but trying to occupy the position of 
one of your own number talking to the rest. Above all, I 
am not a missionary to convert you to self-sacrifice for the 
world at large. Probably you ought to make some, as ought 
everyone under the Golden Rule, but that is not my busi- 
ness. I do not propose to waste much time proving to you 
that you do not want your timber burned up, or even, in 
spite of the subject Mr. Lull assigned me, describing systems 
of prevention. Mr. Simons is better equipped to do that. 
It seems to me a more profitable use of time to avoid re- 
peating the points covered by other speakers and try to 
bring out for consideration some other objects of organiza- 
tion by timber owners. 

_Vrimarily, of course, the object is coéperation for protec- 
tion against fire loss, particularly in our western states, 


where the timber resources are still so great that few people 
feel worried about their exhaustion and where much is 
owned by large concerns that the ordinary voter thinks 
should bear their own burdens, the timber owner faces a 
prodigious fire hazard and faces it pretty much alone. The 


State statute books contain prohibitory laws of varying ex- 
cellonce, but as a rule they are very inadequately enforced, 
either because of politics, lack of money, or both reasons. 
As for actual patrol or fire fighting, the owner is expected 
to pay for it or go without. 

A few years ago he went without and took chances. As 
stuuipage values rose he began to try to do something. The 
first step was to fight fires when they got too dangerous. 
The next was to put on a few unauthorized patrolmen. The 
third was to get legislation allowing these men polite au- 
thority. But each owner acted independently, with no 
adventage in either economy or efficiency through codpera- 
tion with his neighbor. He even had to protect his neigh- 
bors timber to save his own, and like as not his neighbor’s 
employees were his greatest source of danger. his is 
pretty much the stage you are still in in California. 

. /n the Northwest they have gone a step farther by co- 
Operation. The man progressive enough to be willing to 
Spend money to protect his timber joins with other men 
ot the same kind, and the first result is to cut his own 
expense. Obviously if one patrolman can cover the hold- 
ings of two owners, it is foolish for each to hire a man. 
If a fire starts and threatens both tracts, it is better to 
Share the expense of putting it out. This was systematized 
fairly by hiring the necessary men to protect both owners 
and prorating the cost by the acreage of each. The idea 
quickly developed into associations, with still further 
economy. An owner of only 160 acres, who could not 
Possibly afford a patrolman of his own or to open a trail 
for his use, can get just as good protection as the biggest, 
by contributing his acreage share of the cost. The ad- 
ministrative problems of finding suitable men, having them 
authorized and backed by the state, supervising and supply- 
ing them, paying emergency expenses, building and clearing 
trails ete., are handled by the association itself at a mini- 
mum cost to each member. And, quite important, a means 
is afforded for bringing in the nonresident timber investor 
who could not look after his land very well alone. 

, Idaho has four of these associations. Washington has 
ound it satisfactory to have but one. The main difference 
between the systems in these two states is that in Idaho 
the state itself enters as a member, paying a share of the 
ome based on the acreage of state lands in the, districts 
ay olved. The results in both states haye been remarkable. 

t a cost of 2 to 4 ¢ an acre, aceord to efficiency 
Secured and accident of fire occurrence, millions of acres 





have been carried cheaper and with far less loss than under 
the old lack of system. 

But the details of method, cost and result in actual 
protection I am going to leave to Mr. Simons to tell you. 
In themselves they pretty well answer the main question 
which is, I suppose, whether a similar system in California 
will pay a profit on the expense. I want, however, to say 
a little about the results which cannot be shown by Mr. 
— figures—the help you may get in addition to fire 
patrol. 

Value of the Association. 

In the first place, such an organization goes a long way 
toward getting a better spirit among timber owners who 
are at present either selfish, behind the times, nonresident, 
or unable financially to do their part. As things are now, 
you can not get at this class, and you certainly ought to. 
Obviously you want them to keep fire off their land, so it 
will not run on to yours; you want them to help share 
the expense of fire fighting; you want them to live up to 
the laws regarding burning and spark arresters, and you 
want their help in making other people live up to them. 
They are much more apt to line up right if you have a 
tangible scheme like this to take to each one than if you 
wait for them to wake up and devise schemes of their own. 
Secondly, you want them to do it because the very fact 
that they are not doing it hurts you with the public. 
Every timber owner who gives color to the charge that 
lumbermen as a class are careless or selfish, makes your 
problem harder in every way by giving that much extenua- 
tion to the carelessness and selfishness or even antagonism, 
of the public. 

And this suggests another very important function of 
the forest fire associations. As it is now, when you appeal 
to the people for help of any kind, such as sentiment, or 
in the courts, or, as a particularly good illustration, appro- 
priation by the state legislature or county boards for fire 
protection, you meet the argument that you ought to do 
something yourselves first. Now you know yon are doing 
a good deal and only ask to be met half way. But the 
people do not know this and you can not show them be- 
cause there is no way of collecting your facts. You do not 
even know yourself what your neighbor is doing. But 
when you can go to Sacramento and prove that the asso- 
ciated timber owners are spending $25,000 a year, or 
whatever the sum may be, out of their own pockets to pro- 
tect the state’s forest resources, then the legislature will 
have very little excuse not to double the amount to fill in 
the chinks that you can not well be expected to take care 
of. I believe that if it could be thus definitely shown how 
the money would be spent, what the result is, and that, 





D. P. SIMONS, JR., SEATTLE, WASH. ; 
Chief Fire Warden, Washington Forest Fire Association. 


instead of either assuming an impossibly great burden or 
doing so little that it is futile, the state’s function is to 
help a_ successful practical movement, you can get the 
approval of the whole commonwealth. 


Economic Necessities. 

There are two forces making for better handling of all 
our true forest land: The economic necessity of the user, 
and the business advantage of the owner. Increase of 
population, with its corresponding demand for agricultural 
products, is certain to both reduce our forest growing area 
and increase the requirements for forest products and sus- 
tained waterflow. Perhaps about 25 percent of the forest 
land will continue under state or federal control, leaving 
75 percent in private hands, but when all of the latter as 
well as the former comes under conservative forestry man- 
agement and protection is only a question of time. Eco- 
nomic laws leave no alternative. Were it necessary, the 
public would put the owner under compulsion. It is bound 
to come to consider the ownership of so vital a resource 
as not much more than a public trust subject to regulation. 
It will have an interest before which individual interest 
can not stand. We see the handwriting on the wall in that 
already the supreme courts of Maine and New Hampshire 
and the legislature of New York have decided that the 
state can, if necessary to public welfare, regulate the cut- 
ting of private timber. 

But this will not be necessary. The private owner will 
lead the movement. As the virgin timber disappears, as 
the area of forest producing land diminishes, as consump- 
tion increases, he will find that it pays. To follow the 
practice of every speaker on this subject, I must refer to 
Germany and France, where they spend $11,000,000 a year 
on forest management and get a net return of $30,000,000. 
The American lumberman is too good a business man to 
pass up a proposition of that kind. We have not yet 
reached German conditions, and probably will not while 
the subject interests you and me, but we do know that our 
consumption increases prodigiously every decade. We know 
that fifty years ago there was scarcely a lumber user west 
of the Mississippi river, and we Know something of the 
settlements, mines, railroads and cities that have developed 
there since to use lumber. It is a poor westerner who 
doubts that the next fifty years will see a far greater 
development. 

This brings me to the main point of all I have to say. 
Although these two forces have in many ways the same 
results in view, their methods may be very different. It 
is high time for the timber owner to recognize this and 
lay his plans accordingly. The public will look out for 
itself only, and may do so in unwelcome ways. It has the 
power to do so Soggy | as well as wisely, selfishly as 
well as fairly. But if the timber owner attempts to be 
equally independent he will suffer, for not 7 s he less 
powerful but he is inviting catastrophe. Like all good 
generals, he must avoid the weakness of a forced defense. 
And already he is dangerously near it. The “lumber trust,” 
and “timber baron,” the “looters of the public domain,” 
the “profit by unearned increment,” the “alien landholder,” 


the “rich corporation,” these and like terms are bandied 
carelessly or purposely in courts, Legislatures and news- 
papers entirely too much for the safety of any interest. 
The unthinking mind is being led to see another Standard 
Oil. So much is this true that a representative of a large 
timber company told me not long ago that he was afraid 
to work for better fire laws because for him to champion 
the cause might damage it in the public mind. He believed 
it safest to trust the public’s voluntary awakening. 
Dangerous Impressions. 

I believe exactly the opposite deduction should be made. 
I believe the existence of even the present situation proves 
it high time to destroy these dangerous impressions before 
they grow more dangerous. If let alone they may become 
fatal. No doubt the public will awaken. It will, and 
perhaps soon. I have made that one of my premises and 
it is just where part of the danger lies. No one knows 
what a suddenly awakened man is going to do before he 
collects his senses. 

One of the first ideas the awakened public will have is 
that since timber is a vital public resource, its private 
ownership is in reality a public trust. If it does not see 
pretty clearly that regulation is superfluous, it will begin 
to regulate in self-protection. It may very easily even go 
a step further and decide to discipline the private owner a 
little, on general principles. If he needs it, the public 
may be right, but I do not think he really does need it, 
and one thing is certain—when in reality his end and the 
public’s are identical, the only safe way for either is 
friendly coédperation. Neither can succeed alone, for the 
owner will not go far against hostile laws and sentiment, 
and the public cannot accomplish half as much by com- 
pulsion as by making it profitable for the owner. And here 
I come to another exceedingly important point. The public 
has been made so suspicious that it may not volunteer 
such coéperation. The burden has been pretty well thrown 
on the private owner to prove first that he does not want 
to abuse his trust. 

Again, aside from the danger of an unfriendly or punitive 
attitude by the public, is the danger of well-meant ignorance. 
Laws intended to bring about conservation may be quite 
impracticable. It is exceedingly important that they be 
drawn by practical, expert men, who know both what is 
desirable and how it can be nearest approached in practice. 

think we will agree unanimously that we want better 
fire laws with more state aid in enforcing them, state aid 
in a and fire fighting, better tax laws, and better 
public sentiment without which laws are of small effect. 
These are the foundations on which everything must be 
built. But to kill off bad laws, or to get good ones, the 
timber owner must not only study the subject enough to 
know what ought to be done, but he must get into a 
position where his voice will be listened to as unselfish as 
well as authoritative. 


Importance of the Lumbering. 


The public and the lawmakers have got to be shown the 
importance of your industry. Taking this region for an 
example, they must be shown that it brings nearly $20,000,- 
000 a year into California and that this immense sum is— 
can not help being—shared by all persons and industries. 
It is circulated in every artery of their agricultural and 
commercial life. Forest resources are every bit as important 
to them as to the lumberman. In many ways more so, for 
if they are exhausted he can move or change his business, 
while the dependent industries can not. Admit to them 
also, if you think best, that as the timber disappears, con- 
trol of the remainder becomes easier for monopolists so 
the number of mills will decrease and lumber prices will 
go up. 

They must be shown the effect of taxation. Now as a 
great taxable resource timber helps support their state and 
county government. The cost of government is bound to 
increase as population grows, so they confront the problem 
of diminishing timber to tax and consequent heavier burden 
on other property. Show those in the timber counties that 
if they force cutting by taxes and burn the rest, they will 
have to pay all the taxes as well as pay more for their 
houses, fences and fruit boxes. Show them where they lose 
by assessing cutover lands so high they must abandon them 
to be reburned into a desert. Such lands pay little tax in 
the long run. ‘The income to the county would be far 
greater if the burden was made so easy at first that you 
can afford to protect it and start a crop which some day 
they can tax. See that every citizen knows the effect of 
forests on irrigation, on floods and on water powers. See 
that they realize that cutover and burned areas are really 
as important to them as virgin timber, because they should 
be growing timber against that future time when the con- 
sumer’s question may not be “What must I pay for a 
board?” but “Can I get a board?” Above all, talk to them 
about fire in a way they can understand. Don’t threaten 
them with the law half as often as you tell them that timber 
makes pay checks and that, on every thousand feet, burned, 
while the owner may lose $2 in stumpage, the community 
loses $10 in wages. 

“So far so good,” you say, “but how are we to reach the 
public?” That is up to you. Nobody will do it for you. 
As it is now, you organize to take care of everything else. 
You meet here, and you meet locally, you send delegates to 
Congress and legislatures, you spend millions in advertis- 
ing. For what? To get advantages in what are, after all, 
details of your business, freight rates, and tariffs, and 
demurrage laws, and a thousand lesser things. But the 
biggest things of all: the life of your industry, the forests 
on which you exist, the place you hold in the minds of the 
people, you leave very much to the ignorance, carelessness 
or whim of the public and public agitators with practically 
no attempt or system in defense. 

But somebody is organizing. The other fellow is. Look 
at the forestry and conservation associations and commis- 
sions springing up everywhere. They will be heard.from 
and they should be instruments of great good if well 
If you don’t want them against you, be with 
them. Join them and have a voice. It is with these 
things in mind also, as well as the direct object of fighting 
fire, that you should consider the possibilities of organiza- 
tion. It seems to me there is a great advantage in having 
such means of crystallizing and exerting your influence. 
The narrow, inexpert or prejudiced man, be he lumberman, 
conservation enthusiast or politician, is the man you have 
to fear, and his name is legion. He is beginning to fool 
with a big problem and is not going to let go till some- 
thing happens. My advice is not to ignore him. Study the 
problem yourself and beat him to it. I see no surer way 
to show the public that you are doing it sincerely than to 
organize a fire association, and the beauty of it is that 
it will pay big in dollars and cents besides. 


Mr. Allen’s talk was well received and not only was 
he frequently interrupted by approving applause, but 
at the conclusion he was loudly applauded. The meet- 
ing then adjourned for lunch. 


AFTERNOON SESSION. 


At 2 o’clock the afternoon session was called to order 
with a larger attendance than in the morning. D. P. 
Simons, jr., of the Sound Timber Company, Seattle, 
chief fire warden of the Washington Forest Fire Asso- 
ciation, read an able paper telling of the work being 
done to protect the forests from fire by the association 
of timber land owners, of which he is chief fire warden. 
His address follows: i 

The benefits from the. work of forest, fire patrol service 


and the amount of timbéf saved from loss, or its value, can 
not be shown in figures. It is easier to estimate the loss 
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of timber by fire than to show what the loss would have ' 


been if no effort would have been made to protect it from 
fire. We believe we have demonstrated that forest fire 
patrol work is effective during the dry periods. : 

In September, 1902, a fire which started from a rancher’s 
slashing burned more timber in twenty-four hours in Clarke 
and Cowlitz counties than was manufactured into lumber 
that year in the state of Washington, besides destroying 
other property, and several lives were lost. ? 

The legislature of 1905 passed the first effective forest 
fire bill in the state of Washington, creating a board of 
torest commissioners who are appointed by the governor; 
they in turn employ a state forester and fire warden. There 
was appropriated for the purpose of fire protection the sum 
of $7,500 to carry on the work under its provisions for two 
years; $4,875 of that amount was available to pay the per 
diem and daily expenses-of the deputy fire wardens, the men 
employed by them to assist in extinguishing timber fires, 
and other incidental expenses for two years. Over $4,500 
was expended during 19U5, leaving less than $300 for 1906. 

At a meeting of the board of forest commissioners it was 
decided to call on the timber owners for voluntary contribu- 
tions toward this fund so that the work of the state fire 
warden’s ottice should not be interrupted and the scope of 
its work enlarged. ‘The timber owners responded and con- 
tributed, in all, a little over $11,000, which enabled this 
department to carry on the work during the season of 1906. 
The legislature of 1907 increased the appropriation for the 
ensuing two years to $25,000. This did not provide for an 
increased force and the work was carried ca with the same 
number of deputies, one in each county. The law provides 
for the appointing of a deputy fire warden in each county, 
whose duty is to become familiar with the county and issue 
all “permits to burn” during the closed season, from June 1 
to October 1 of each year. By the provisions of the bill the 
deputy fire warden is really supposed to examine each 
slashing and each fire risk before permit is issued. When 
one takes into consideration the size of the counties and the 
territory to be covered it can be seen how impossible it is 
for one man to give each separate proposition personal at- 
tention. ‘he result was that permits were issued often 
without accurate knowledge as to conditions and many dan- 
gerous fires were started under permits that should not 
have been allowed, or at least should have been better safe- 
guarded. 

” In the spring of 1908 the timber owners of the state of 
Washington organized the Washington Forest Fire Associa- 
tion, having for its object the preservation of the forests of 
the state, generally and particularly, from loss by forest 
fires, and the enlistment of the aid of the United States of 
America and the state of Washington in preserving said 
forests and preventing their destruction by tire. They put 
into the field a torce of men to patrol during the dangerous 
season the timbered areas of western Washington. All the 
timber owners were invited to join, from the largest owner 
to the man who had from twenty to 100 acres.. Tne interest 
of each member is equal to that of any other member, and 
no member can acquire any interest which will entitle him 
to a greater voice, vote, authority or interest in the cor- 
poration than any other member. 

Organizing the Patrol. 

The work of organizing the patrol system was put in my 
hands early in May. ‘Tne first thing that became apparent 
was the necessity of mapping out the districts for the men 
to patrol. With this end in view the western part of Wash- 
ington was divided into districts according to the lay of the 
jand. ‘These were arranged in groups of from eight to 
twelve, each in charge of an inspector whose duty it was to 
travel around through his district offering suggestions and 
advice to the patrolmen, and putting on extra men when it 
seemed necessary. 

Lach patrolman is appointed forest ranger at large by the 
state fire warden, unaer section 7 of the W ashington torest 
fire law, and furnished with badge of authority. Patrolmen 
have authority to arrest, without warrant, persons vio- 
lating the fire law, and also to stop all burning of siashing 
if, in their opinion, such burning is dangerous. : 

Each patrolman is furnished witn proper tools. Shovels, 
mattocks, saws and water buckets are stored at convenient 
places. The men are mounted on horses, bicycles and motor 
cycles. 7 

Rangers report each week to the chief fire warden, on 
blanks furnisned them for the purpose, stating where they 
go and what they do on each day, giving a detailed report of 
each fire and ail other information necessary to keep the 
chief of fire wardens informed as to conditions in eacn dis- 
trict. : 

Instead of issuing a book of instruction, letters of in- 
struction are sent out from time to time by the chief fire 
warden, instructing rangers as to their work, such as post- 
ing notices, making a thorough canvass of their districts 
for the purpose of calling the attention of loggers and mill- 
men to the necessity of having efficient spark arresters, the 
proper handling of fires under various conditions and sug- 
gestions as to the best way to work in harmony with the 
state and federal forces. 

Work of Patrol. 

In the season of 1908 the first work taken up by the 
patrolmen was the posting cf notices, about 9,000 being 
posted in the western part of the state. These were fur- 
nished by the state fire warden. 

Patrolmen were very successful in having spark arresters 
‘put on locomotives and donkey engines that otherwise would 
have been worked through the season without such equip- 
ment. Many slashing and logging works were burned with- 
out damage to the green timber, under the supervision of 
the patrolmen. 

An arrangement was made with the state fire warden 
whereby patrolmen received duplicate copies of all permits 
to burn, which are issued by the county fire wardens, the 
state deputy fire warden in each county being furnished with 
a map showing the districts and postoffice addresses of all 
patrolmen. 

The supervisors of the different government forests are 
furnished lists of patrolmen whose districts join the reserve 
boundaries, and the association in turn is furnished a list 
of all government rangers and guards, thereby enabling 
them to notify each other of fires which properly come under 
their jurisdiction. 

In 1908 the first men were put at work June 15, and the 
iast men laid off September 15. The number during this 
period varied from forty to seventy-five. 

Owing to the light rains there were no disastrous fires 
in June, but the rains were not as heavy as usual and the 
woods became very dry during July and August. During 
these two months we had 1,102 fires. 

These fires burned over about 18,773 acres of slashing 
and old logging works, including about 740 acres of green 
timber; of this, probably one-half was damaged. Between 
600 and 650 extra men were employed in fighting the fires. 

The cost of the patrol for the year 1908 was one cent per 
acre. In the season of 1909 the force was greatly increased 
and three new inspectors were put on; six motor cycles, one 
motor boat and two saddle horses were added to the equip- 
ment. 

The first men were put to work early in May and the last 
men laid off October 1. The cost of this year’s patrol and 
incidental expenses brought the assessment up to 1% cents 
an acre. 

In Idaho are five separate associations carrying on this 
work, each covering a watershed under the direction of a 
chief fire warden who has authority to issue permits. Idaho 
contributes toward the work the same as any other member 
according to the acreage in the ierritory covered by each 
association, the work costing from 2 to 5 cents an acre. 

‘he moral effect of a ranger patrolling his district keeps 
before the people the danger of allowing fire to escape, 
warning hunters, campers and fishermen, and is a benefit 
that can not be overestimated. There never was a forest 


fire that could net at some time have been prevented if 
someone had been near at hand to extinguish it. Even in 
the districts where people are inclined to prevent forest fires, 
and are willing to assist in extinguishing them, the absence 
of someone to take the lead has often resulted in serious 


conflagrations. 
Good Men Needed. 


I can not urge too strongly the selection of good men. 
Through the thinly settled districts the people who came 
into this country came with the saw, the ax and the fire- 
brand. In order to raise the crops necessary for their ex- 
istence they were compelled to clear the land of the heavy 
timber, and it is hard now to teach them that this timber 
is of any value except to the owner. 

The men you put into the field should be men who will 
command the respect of everyone, and who will know how to 
deal with a rancher in order to keep his good will. Your 
rangers should know how to deal with the logger in order 
to get him to take measures to prevent fires starting in his 
works. Your rangers can do a great deal toward bringing 
the public around to your point of view and paving the way 
for necessary reforms. 

There are two systems of forest fire protection, the warden 
system and the patrol system. Wardens do not patrol but 
stand in readiness to fight forest fires. I do not mean that 
patrolmen are not to fight forest fires; their special aim 
should be to prevent them and to put out incipient fires 
wherever they come across them. 

The existence in California of a nonpolitical forestry board 
would permit the work to be carried on by the state for- 
ester, the timber owners contributing to the expense pro rata 
the same as a private association. 

California, Oregan and Idaho have an advantage over 
Washington, in that all deputy fire wardens have authority 
to issue permits to burn—this gives quicker action. 

In closing 1 want to leave one point clearly emphasized. 

The system I have described is not a theory or an experi- 
ment. We have had it in effect two years. No one has 
drawn out, but on the other hand everyone is so well pleased 
at the result that he is willing to stand a higher assessment 
if necessary. To get the proposition into concrete form, the 
owner of, say, 10,000 acres looks at it in about this way: 
I now pay at 2 cents an acre, $200 a year; lose less timber 
than I ever did; escape a great deal of worry, and I get off 
cheaper. Under the old way I thought nothing of spending 
$200 on a single fire and lost the timber besides, to say 
nothing of perhaps losing equipment and time through shut- 
downs. Under the old way the number of fires to fight 
increased. Now they grow fewer. 





G. B. LULL, SACRAMENTO, CAL.; 
State Forester and Leader in Work of Organization. 


Mr. Simons answered several questions put to him re- 
garding the details of his organization and the territory 
it covers. He explained that the organization worked in 
harmony with the state fire warden and that all the tim- 
ber land owners came in, even the small owners after 
holding back a while, realizing the benefits, came in with 
the others. He told also of the publicity work being 
done to create a public sentiment favorable to putting 
out fires when they start, and for preventing their start- 
ing among campers and ranchers. 

Secretary G. B. Lull, state fire warden of California, 
made an informal talk, dwelling on the needs of a forest 
fire protective association in California. He thought the 
addresses that had been listened to brought home to 
everyone the need of organized effort. No longer should 
Washington, Orgon and Idaho be allowed to lead in this 
matter, and he believed that an organization could be 
formed that might even be an improvement over the 
northern organizations, and he hoped some steps in this 
direction would be taken at once. 

Chairman Walker spoke in the same vein. He believed 
the demand of the future would make it necessary that 
timber land owners do something of their own accord to 
preserve the timber. One-half of the standing timber of 
the country is gone and the people would demand that 
the balance be conserved, and Mr. Walker believed it was 
time the timber owners do something before they are 
forced to do it. He thought that fighting fires was but 
one of the many problems that should be taken up by 
the organization to be formed. He believed in having 
an organization that could deal with all the problems 
that come up with the state and the government, as well 
as the people. 

It was suggested that a committee be appointed, to 
bring in a “plan at another meeting. Mr. Wendling 
favored forming the organization at once and not wait 
for another meeting. He asked also that some of the 
redwood people be heard from. 

V. H. Beckman, of Seattle, thought the committee on 
organization might also consider the matter of organiz- 
ing the millmen. 

On motion of Mr. Selfridge, a committee of five on 
organization was appointed, consisting of G. B. Lull, 
state forester; G. X. Wendling, for the pine interests; 
H. D. Hickey, for the redwood interests, and H. B. Bur- 
roughs and Coer du Bois. 

E. A. Selfridge, jr., of the Northwestern Redwood 


. 





Lumber Company, Willits, Cal., thought the redwood 
timber interests should be put in a separate group, owing 
to the fire 1é8ses in redwood being smaller. C. R, Jobn- 
son, president of the Union Lumber Company, a redwood 
concern, approved of putting the redwood interests in 
separate group. He also declared the organization, in 
his opinion, should only handle fire protection, and not je 
mixed up with any other problems for, he declared, 
among the redwood people it was hard enough for them 
to agree on one thing at a time. 

E. T. Allen told of the Pacific Northwest Forest Pro- 
tective and Conservation Association, which was a grand 
lodge or clearing house for the timber land and pub- 
licity work, and which was made up of delegates from 
the forest protective associations meeting about fou 
times a year, heretofore usually in Spokane. D. P. Sim- 
ons, jr., as vice president for Washington of this oy- 
ganization, extended an invitation to the California or- 
ganization, when formed, to join the clearing house 
organization. 

Secretary Beckman of the Pacific Coast Lumber Manu- 
facturers’ Association, spoke about what that organiza- 
tion was doing for the commercial end of the lumber 
business, and he expressed the hope that while the Caii- 
fornia timber land people were organizing for forest 
protection, that at the same time a general lumber manu- 
facturers’ organization be considered and formed, and 
he declared he would at any time come down and help 
at the ‘‘bornin’.’’ He told of the National Lumber 
Manufacturers’ Association, and its membership of four- 
teen organizations, and hoped that the lumbermen of 
California would get in line and have an organization 
that would belong to it. 

A short recess was taken, after which the committee 
on organization through Secretary Lull reported, recom- 
mending that an organization to be known as California 
Forest Protective Association be formed and incorpo- 
rated, and that a permanent committee be given power 
to form the organization, consisting of T. B. Walker, 
George X. Wendling, C. M. Stafford, H. D. Hickey, A. 
B. Hammond, C. R. Johnson and O. C. Haslett. “Also 
that an assessment of $20 each be levied on all present 
to defray preliminary expenses. The committee’s recom- 
mendation was as follows: 

Your committee begs leave to report: 

1. That an organization be formed. 

2. That its name shall be the California Forest Protective 


-\ssociation and incorporated under the laws of the state of 
California. 


3. That a standing committee consisting of seven mem- 
bers shall be appointed by the chairman to undertake the 
= of incorporation and formulate definite plans of opera- 

4. That a subscription list be circulated among those pres- 

ent, each to subscribe $20 to be used for the expenses inci- 
dental to organization. 
_ Chairman Walker thought the organization should be 
in a position to take up general problems as well as fire 
protection, and the committee accepted the suggestion 
and changed the name in its report to the California 
Forest Protective Association. The report as so amended 
was adopted. 

A vote of thanks was tendered the chairman and see- 
retary for their efforts in making the meeting so suc- 
cessful. It then adjourned to meet at the eall of the 
committee of seven, when the organization will be 
further perfected, constitution and bylaws adopted, 
officers elected and everything put in shape for active 
work. Those in attendance were: 


EK. T. Allen, Portland, Ore.; Forest Service. 

William C. Hodge, Sacramento; state forester’s office. 

Coer Du Bois, San Francisco; U. S. Forest Service. 

I. T. Bloom, Pescadero; Gazos Creek Mill. 

+. H. Hatton, San Francisco; Forest Service. 

William Du B. Brookings, Highland ; Brookings Lbr. & Box Co. 

hk. A. Selfridge, jr., Willits; Northwestern Redwood Lbr. Co. 

George X. Wendling, San Francisco; Weed Lbr. Co. 

H. B. Hickey, San, Francisco; Standish-Hickey Timber Co. 

H. B. Muir, Willits; Irvine-Muir Lbr. Co. 

C. R. Johnson, San Francisco; Union Lbr. Co. 

W. P. Plummer, San Francisco; Union Lbr. Co. 

C. M. Stafford, Bay Point; C. A. Smith Lbr. Co. 

W. P. Frick, Oakland; Wheeler Timber Co. 

Henry Conlin, San Francisco; assistant land com. So. Pac. Co 
. K. Minor, Orcata; Isaac Minor. 

Clinton L. Walker, Piedmont; T. B. Walker. 

T. B. Walker, Minneapolis, Minn. 

Chester L. Hovey, San Francisco; Hovey Timber Co. 

F. L. Johnston, San Francisco; Minor-Johnston Co. 

G. B. Lull, Sacramento; state forester. 

D. P. Simons, jr., Seattle, Wash.; Washington Forest lire 
Association. 

V. H. Beckman, Seattle, Wash.; Pac. Coast Lbr. Mfrs.’ Ass0. 

C. E. Tinkham, San Francisco. ; 

O. C. Haslett, San Francisco; Truckee Lbr. Co. 

T. R. Bolden, San Francisco; Union Lbr. Co. 

D. P. Simons, Los Gatos; Sage Land & Imp. Co. 

i= ae San Francisco; president Cal. State Board of 

rade. 

F. G. Somner, Chico; Diamond Match Co. 

G. D. Westover, San Francisco; Westover Lbr. Co. 

L. H. Pierson, San Francisco; Grays Harbor Commercial (o. 

E. A. Trower, San Francisco; Trower Bros. 

John Salsbury, Verdi, Nev.; Verdi Lbr. Co. 

D. L. Albert, San Francisco. A. E. Bolton, San Francisco. 

W. A. Beard, Sacramento. F. J. Buchanan, Eureka. 

H. D. Burroughs, Suisunville. D. E. Miles, Redding. 


REDWOOD MEN INTERESTED. 

San Francisco, Oct. 9.—A meeting of owners of red- 
wood timber lands in Mendocino county was held this 
morning at the Merchants’ Exchange building, called by 
G. B. Lull, state forester, who was responsible for yes- 
terday’s meeting that resulted in the organization of 
the California Forest Protective Association. Some of 
the timber owners most heavily interested in Mendocino 
county suggested that Mr. Lull get as many Mendocivo 
timber owners as possible together for a conference, and 
at this meeting the object of the California Forest Pro- 
tective Association was approved, but it was the senti- 
ment that the timber lands to be protected by it should 
be divided into two or more groups so that the work and 
expense of protecting the redwood forests from fire cou!d 
be kept separate and distinct from the work and expense 
in looking after the pine lands in the Sierras. 

In order that the Mendocino timber interests might 
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e looked after, a committee consisting of -E. A. Sel 
‘ridge, Northwestern Redwood Company, northwestern 
‘alifornia; C. H. Wood, Caspar Lumber Company, San 
Mranciseo; H. B. Muir, Irvine & Muir Lumber Company, 
Willits; Mr. Buzzard, Wheeler interests, San Francisco; 
‘, C. White, Union Lumber Company, San Francisco; 
!. A. Sinclair, Glen-Blair Lumber Company, San Fran 
isco, and E, B. Saulsig, L. E. White Lumber Company, 
san Francisco; was appointed with this object in view. 
Chis committee was instructed to do nothing other than 
o aid the California Forest Protective Association until 
after January 15, 1910, and then if that organization 
iad not taken up the protection of the Mendocino for- 
sts from fire, it will be the duty of this committee to 
levise and put in operation for next season a scheme for 
patrolling the Mendocino forests. 


CALIFORNIA LUMBERMEN MEET. 


Necessity for Organization Pointed Out by Seattle 
Lumberman Who Shows Important Ends 
Accomplished by His Association. | 





San Francisco, Cau., Oct. 8.—A number of represent- 
ative lumbermen of this city assembled in the California 
Promotion Committee rooms in the Merchants’ Exchange 
building yesterday afternoon to listen to a presentation of 
association work by Victor H. Beckman, of Seattle, sec- 
retary of the Pacific Coast Lumber Manufacturers’ Asso- 
ciation, which organization has taken a prominent part in 
fighting the recent attempted removal of the duty on 
lumber, in the freight rate litigation of a year ago, 
and in so many other things of material benefit to lum- 
ber manufacturers everywhere. Those in California, 
however, have no general organization to take up these 
matters, although participating in the benefits obtained 
by the work of other organizations, and it was with the 
liope of stirring up an interest that might result in some 
organization, principally, that Mr. Beckman came down 
trom the North. 

Primarily, Mr. Beckman wanted the opportunity to tell 


of the movement to market odd lengths of ceiling, siding, - 


flooring, finish and partition that has been agreed on by 
the manufacturers of Washington and Oregon, and which 
is being considered by the other organizations all over 
the country that make up the National Lumber Manu- 
faeturers’ Association. 

No organization resulted immediately from Mr. Beck- 
man’s talk, yet it no doubt brought to the minds of all 





GEORGE X. WENDLING, SAN FRANCISCO, CAL.: 
President Weed Lumber Company. 


) heard it the impression that the millmen of Cali- 
fornia should get in line and help work for the common 
od. It may have made somewhat easier the organiza- 
a of the California Forest Protective Association this 
«ternoon, as many of the same millmen were in attend- 
wnee at both meetings. It may also result in the getting 
together, a little later, of the California manufacturers 
in one general organization, with a redwood branch and 
. California sugar and white pine branch. The attend- 
1ce at the meeting would have been larger had not many 
iled to receive advance notice of it. 
Mr. Beckman called the meeting to order shortly after 
p. m. and explained that he had arranged for the 


eceting on this date because of the timber owners’ meet- | 


ug on the next day, to enable out-of-town lumbermen to 
present at both. 

Getting down to lumber association work Mr. Beck- 
nan said that formerly only the iceman and the plumber 

ere held up to scorn by the public, but that of late 
‘he lumbermen had been added to this list of undesirable 
citizens, because the public was sadly in need of being 
edueated concerning the lumber industry. When the com- 
mittee of lumbermen went to Washington last November 
{o appear before the ways and means committee in be- 
half of the retention of the duty on lumber, it became 
‘ery plain that the majority of the committee was 
intagonistic. The lumbermen who had been watching 
‘he political situation knew early last year that a tariff 
light was coming. E. D. Skinner, of San Francisco, presi- 
‘lent of the Port Blakeley Mill Company, Port Blakeley, 
Wash., was one of the first in the West to realize the 
situation and was one of the hardest workers during the 
trying months that followed. It was hard interesting the 





northern and southern lumbermen, but through the Na- 
tional Lumber Manufacturers’ Association committees 
were appointed and the work started. Leading news- 
papers, influential men, and a majority of Congress were 
against the lumbermen. It was an uphill fight from the 
start. Mr. Beckman told of the campaign of education 
that was carried on by means of banquets, dinners etc. 
with congressmen, railroad traffic officials, labor organiza- 
tion officials and others. By means of this work the senti- 
ment in favor of free lumber was changed. Mr. Beck- 
man told of the great work that had been done by J. E. 
Defebaugh, editor of the AMERICAN LUMBERMAN, aiding 
the campaign for the retention of the lumber duty by put- 
ting in many months of his time, also by financial assist- 
tance. He told of the vast amount of data gotten to- 
gether and used to show the necessity of retaining a 
duty on lumber, and of the conferences held with Gifford 
Pinchot, government forester. Mr. Pinchot eventually 
became convinced that free lumber would injure forest 
conservation. The increase in the shingle duty was ob- 
tained easier, because the great prejudice and the great 
fight was made against lumber. Then, too, it was shown 
that the shingle manufacturers were the scavengers of the 
forests and aided in the conservation work. 

Mr. Beckman was afraid the fight was not over, be- 
cause of the strong sentiment in the middle West against 
the lumber tariff. A campaign of education must be 
carried on, so that the people will learn something about 
the lumber business. Cheap lumber and conservation do 
not go together any more than high taxes and reforesta- 
tion, as has been so tersely expressed by Mr. Pinchot and 
Mr. Beckman then read from Mr. Pinchot’s report to 
the ways and means committee. 


The Odd Lengths Movement. 


A great aid to conservation would be the making of 
odd lengths in siding, ceiling, flooring ete., Mr. Beck- 
man pointed out, and then explained in detail the move- 
ment towards making a universal custom the making and 
marketing of odd lengths. He explained that it had been 
tried for a year by cedar manufacturers in Washing- 
ton very successfully and found to be a saving of about 
$1.50 a thousand feet, which was sufficient to cover the 
saw bill. It was now being tried by fir manufacturers, 
and 150 of the largest firms in Washington and Oregon 
had signed an agreement to make odd lengths in fir, and 
fourteen other associations of lumber manufacturers 
throughout the country also have the matter under con- 
sideration. 

Mr. Beckman also said that if the railroads would make 
a lower rate on low grade material the tops of the trees 
could be more ciosely utilized, and explained that the 
Forest Service realized this and that it was _ nossible 
that some branch of the government would, in the near 
future, take this up with the railroads. It had been 
_shown to the ways and means committee that lumber sell- 
ing at $5 at the mill paid $15 to the railroads for trans- 
portation to Nebraska, and the retailer made a 25 ver- 
cent profit, which was reasonable, by selling for $25, 
which accounted for the alleged high price of lumber to 
the consumer, against which there has been so much 
talk. 

Urged California Organization. 

At the conclusion of his talk, Mr. Beckman expressed 
the hope that the lumbermen of California would form 
an association so that they could work together, as 
today they are the only lumbermen who are not organ- 
ized. He told of what had been accomplished in the car 
stake fight by securing an allowance of 500 pounds for 
equipment; that had been only one of the many things 
gained by organized effort. 

C. R. Johnson, of the Union Lumber Company, San 
Francisco, asked if the cargo shippers were going to try 
the odd lengths proposition, and Mr. Beckman replied 
that so far the movement was only confined to the car 
trade, but that he hoped eventually to see it extended to 
the cargo business as well. 

George X. Wendling, of San Francisco, thought the 
idea all right if everyone in the business adopted it, but 
if they all did not that the dealer who did not like the 
idea could get his lumber from those who did not insist 
on the odd lengths. It was a good thing if it could be 
done, but he was afraid it would be too much of an 
innovation in California. Mr. Wendling said he cer- 
tainly admired the courage of the northern lumbermen. 

Very little discussion followed, several manufacturers 
stating that they had alreaay adopted the custom and 
had had very little trouble so far. All appeared to 
have been much interested in Mr. Beckman’s talk, and 
at the conclusion he was extended a vote of thanks, at 
the suggestion of C. R. Johnson, president of the Union 
Lumber Company. Those present were: 

G. Harms, San Francisco; Pope & Talbot. 
H, Pierson, San Francisco; Grays Harbor Commercial Co. 
. G. Hyman, San Francisco; Columbia Box & Lbr. Co. 
de Reynier, San Francisco; J. R. Hanify Co. 
K. Wood, San Francisco; E. K. Wood Lbr. Co. 
Taylor, San Francisco; E. K. Wood Lbr. Co. 


A. 
H. Cole, San Francisco; S. E. Slade Lbr. Co. 

C. Bassett, San Francisco; Loma Prieta Lbr. Co. 
R. 

K. 


A. 
L 


OPPOREa 


Johnson, San Francisco; Union Lbr. Co. 
Minor, San Francisco; Minor-Johnston Co. 
A. Selfridge, jr., Northwestern ; Northwestern Redwood Co. 
dwin M. Eddy, San Francisco; Pacific Lbr. Co. 
. C. Stevenson, jr., San Francisco; Gardiner Mill Co. 
Fred Fowler, San Francisco; Sudden & Christensen. 
A. E. Trower, San Francisco; Trower Bros. 
Charles R. McCormick, San Francisco; Charles R. MeCor- 
mick & Co. 
Alvin Horton, San Francisco; A. J. West Lbr. Co. 
H. M. Cochran, San Francisco; Union Lbr. Co. 
T. L. Johnson, San Francisco; Union Lbr. Co. 
H. B. Muir, Willits; Irvine & Muir Lbr. Co. 
Ernest Loebberke, San Francisco; Linderman Machine Co. 
M. H. Grover, Santa Cruz; San Vicente Lbr. Co. 
H. B. Hickey, San Francisco; Standish-Hickey Timber Co. 
George X. Wendling, San Francisco; Weed Lbr. Co. 
F. F. Finlay, San Francisco; Lumber Record Bureau. 
D. P. Simonds, jr., Seattle, Wash.; Washington Forest Fire 
Association. 
V. H. Beckman, Seattle, Wash. ; secretary Pacific Coast Lum- 
ber Manufacturers’ Association. 
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VICEGERENT SNARK ELECTED. 


Energetic Vicegerent-Elect Forecasts Important 
Work During His Incumbency — Retiring 
Snark Acts as Host and Toastmaster. 


PORTLAND, ORE., Oct. 9.—At an informal dinner given 
last night in the rooms of the Commercial Club, Graham 
A. Griswold, manager for the Falls City Lumber Com- 
pany, and one of the most progressive young lumbermen 
in this district, was unanimously recommended for the 
office of Vicegerent Snark for the northern Oregon dis- 
trict to succeed Sam F. Owen, whose term of office 
expired September 9 last. Mr. Griswold will accept the 





GRAHAM A. GRISWOLD, PORTLAND, ORE.;: 
Chosen Vicegerent Snark for Northern Oregon District. 


honor and the formal announcement of his appointment 
is looked for daily. 

The dinner was a very pleasant affair, with the retir- 
ing snark as host and toastmaster. Several talks were 
made, all of them tending to infuse a deeper interest in 
the work of the order, which is steadily gaining a larger 
membership in these parts. Mr. Griswold was much 
impressed with the suggestions presented and particu- 
larly one voicing the belief that henceforth the order 
might find it advantageous to add a few more serious 
features to its work and especially to its ritual. It was 
said that it would not be a poor idea, for instance, to 
incorporate a section providing for the paying of respects 
to deceased brothers, as do other orders, notably the 
Masonic. Mr. Griswold says he intends to take this mat- 
ter up at the annual concatenation in San Francisco in 
September of next year if the opportunity arises. 

Another matter of more than passing interest was the 
indorsement of the Oregon Hoo-Hoo of the candidacy of 
Harry J. Miller, of the H. J. Miller Lumber Company, 
of Index, Wash., for the honor of Snark of the Universe. 
This gives Mr. Miller a strong support from all over the 
Coast, and it is figured he will be a likely successor to 
the retiring Snark. 

Among the speakers was G. 8. Littlejohn, one of two 
members of the order in New South Wales, who hap- 
pens to be in Portland on a tour of the states. Mr. Lit- 
tlejohn expressed his pleasure in being present and 
hoped that the relations of the two countries would 
steadily grow closer. He said he also hoped to some 
day see the annual meeting of the order held over in 
his country, even though there at present are only two 
members, and extended to the members in America a 
hearty welcome. 

Mr. Griswold, the new Snark, already is looking for- 
ward to the class or classes of kittens that he in- 
tends to initiate during his incumbency, and is casting 
about for good material. It is predicted that he will 
do much to increase the membership. The retiring Snark 
initiated one of the largest classes in the history of the 
order shortly after he took the office and his fine record 
while in office was the cause for much of the speech- 
making around the festive board. 


Those Present at the Banquet. 


Ss. F. Owen. H. W. J. Hall. G. C. Luders. 

G. 8. Littlejohn. L. J. Wentworth. Thomas Garrett. 
G. A. Griswold. A. B. Daly. David Davis. 

J. C. Robinson. J. S. Sammoas. D. M. Stuart. 
G. M. Cornwall. M. Chambers. W. G. Gosslyn. 
A. B. Wastelli. Frank Barringer. Kb. Z. Ferguson. 
H. EB. Williams. A. H. Potter. J. P. Keating. 
A. J. Schureman. FE. J. Munell. M. C. Dickinson. 
O. F. Tipton. Cal Welbon. Alex White. 


W. C. Cameron. E. H. Habighorst. R. W. Wright. 
J. H. Haak. E. L. Fifield. Clark W. Thompson. 





PROFITS RECOVERABLE. 


Where one has violated his contract to deliver lum- 
ber of specified grades and quality within a certain 
fixed time, the supreme court of Louisiana holds 
{Southern Saw Mill Company vs. Ducote, 46 Southern 
Reporter, 20], that the purchaser is entitled to recover 
as damages the amount of profits of which he has been 
thereby deprived. In a suit for damages, a putting in 
default by formal demand for performance is not re 
quired as a prerequisite, where the defendant denied 
the existence of the contract, or refused, or was ad- 
mittedly unable, to perform his part. 
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THE ODD-LENGTH STANDARD. 


Much Interested Manifested — Many Responses to 
Inquiries Sent Out by Manufacturers’ Asso- 
ciation— Movement Successful. 


PORTLAND, ORE., Oct. 9.—The Oregon & Washington 
Lumber Manufacturers’ Association has received a great 
many communications in resporse to the letters sent to 
secretaries of all lumber associations, manufacturers, 
wholesalers and retailers; throughout the United States, 
in relation to the decision of the Coast mills to forward 
odd as well as even lengths in finish, ceiling, rustic, sic- 
ing and flooring. The letters sent out ask the codpera- 
tion of all associations of retailers in establishing this 
new practice with reference to wastage that has occurred 
in milling even lengths only and calling attention to the 
conservation that will result by standardizing odd 
lengths, and notified the manufacturers and wholesalers 
of the action taken with suggestion that they do like- 
wise if not already marketing odd lengths. Secretary 
Wastell furnishes excerpts as per attached from com- 
munications received which are favorable except in one 
instance, and it is hoped through continued correspond- 
ence with the secretary in question that he may be in- 
duced to look at the matter from a different standpoint. 
In this instance the question does not seem to be so 
much adverse to the new practice as to the method em- 
ployed in putting it into effect. 

Most of the mills are now engaged in making changes 
in their trimming devices so as to trim odd as well as 
even lengths, it being necessary to simply change stops 
in some cases and in others considerable work was neces- 
sary to enable the mills to conform with the new prac- 
tice. A number of mills report already bundling odd 
lengths, others report changes are being made and by 
the middle of the month all the mills agreeing to the 
proposition will doubtless be carrying out their program 
of marketing both odd and even lengths. Special effort 
is now being made to interest the sugar pine, yellow 
pine and redwood people to establish the same custom. 

Excerpts from communications in regard to odd 
lengths are as follows: 


From the Retail Lumber Dealers’ Associations. 


Your favor of the 27th received and carefully noted. I 
am sending a copy of this letter to all of our members with 
the recommendation that they make every effort to assist the 
manufacturers to conserve the timber resources of the coun- 
try by accepting odd lengths. 





* * * This is a proposition, however, which will be- 
come the general custom if the leading manufacturers give 
their customers to understand that they must accept odd 
lengths, and I do not think it will be long before the dealers 
will adjust themselves to the change. If there is much 
complaint from our members, this matter will be discussed 
at our next annual meeting and I think there will be time 
enough then to point out the necessity for the new rule 
adopted by the manufacturers. 





I have delayed replying to yours of September 27, waiting 
to have an opportunity to hear from several more of our 
people. Permit me now to say that while the object your 
people are seeking may be meritorious, and the time may 
have come when it is necessary to begin to educate the trade 
so that odd lengths can be used and become standard, I am 
frank to say to you that I believe the method which is being 
adopted by the Coast manufacturers’ associations in prac- 
tically laying down an ultimatum and forcing this thing 
rapidly upon the retail trade is one of the greatest mistakes 
that could be made. It can not fail to arouse a great deal 
of antagonism and a fierce resistance on the part of the 
retail dealer who will not stand to have forced upon him 
stuff which he can not sell, and he very naturally regards 
this move on the part of the manufacturers as an effort to 
transfer the loss on odd lengths to him. 

In my opinion there is a much better way to bring about 
this radical change, and while it would take considerably 
longer, it would be a much less expensive way in the long 
run and a positively sure way of accomplishing the end 
sought. * * # 

From the Manufacturers’ Associations. 


Your circular letter of the 27th ult. in relation to estab- 
lishing the practice of quoting and selling odd lengths in 
items of lumber mentioned in the resolutions passed at the 
last meeting of the National Lumber Manufacturers’ Asso- 
ciation at Seattle received and noted. 

Am glad to know that this movement is making progress 
on the Coast and think it will ultimately prevail in all the 
different lumber manufacturing districts. We can not very 
well bring it before our association until the annual meeting 
in January, at which time it will be brought up and I shall 
be glad to inform you of the result. In the meantime will 
be pleased to know what advancement is being made along 
these lines in your territory. 





Replying to your recent communication relative to odd and 
short length lumber, will say that the rules for grading 
under which this association is working make all lengths, 
both odd and even, from 4 feet up, standard, in all classes 
of lumber excepting the grade of firsts and seconds, in 
which the lengths are from 8 feet up. In finished products, 
shorts and odds go, and in flooring, lengths are in multi- 
ples of 6 inches. At a meeting of the association held today 
it was thought that as we are already committed to this 
el > further action was necessary. (Hardwood asso- 
ciation. 





I have received and noted your circular of the 27th re- 
garding odd lengths. This is not a new proposition with 
this association, nor is it a new proposition with any of the 
hardwood associations, because hardwood has been manu- 
factured in odd lengths, to more or less extent, for several 
years. 





This association has nothing whatever to do with mill 
worked lumber. There are in Wisconsin some few concerns 
who work up certain kinds of hardwood into finished prod- 
ucts, but when they do this they are getting outside the 
work of this association, so that any action that this asso- 
ciation might take would affect rough hardwood lumber 
only and not mill worked products. 





We are working under the August 1, 1908, grading rules 
of the National Hardwood Lumber Association. I enclose a 
copy of these rules and if you will refer to standard lengths 
on page 11 you will find that this odd lengths question is 
covered, 


7k do not think that ail of our members are-manufacturing 


odd lengths, in fact, I know that they are not, but quite a 
large percentage of them are, and those who are not have 
-not taken it up simply because of the expense involved in 
changing their saw miils so as to handle the odd lengths. 
This, of course, is not a valid excuse because. the expense 
A —s this change is very small and the saving con- 
siderable. 


Practically all of the concerns in Wisconsin that are 
working up basswood, birch, maple ete. into flooring, in- 
terior finish etc. have for two or three years been making all 
such stock in odd lengths. ‘This would include basswood sid- 
ing, everything in the way of hardwood moldings, flooring 
ete. In flooring we make not only odd lengths but go further 
and cut our flooring into any lengths showing even inches. 


+ 
This is an old proposition in Wisconsin and although it 
has never been taken up to amount to anything by the mills 
manufacturing pine, it has been taken up by most all of the 
hardwood mills and is an established custom. 





Replying to your circular of the 27th, would say that ata 
recent meeting of our organization we caused a number of 
your circulars to be read and discussed generally among the 
members present. At that time we found the sentiment 
thoroughly in favor of bringing about the general observ- 
ance of the rules of Yellow Pine Manufacturers’ Association, 
which permit of shipping of odd lengths in‘a number of 
different kinds of dressed lumber. Quite a number of our 
members have tried this but without success. All are agreed 
that odd lengths should be shipped, and we think the tend- 
ency is towards gradually educating the tri.de and the con- 
suming public to the accepting of odd lengchs as readily as 
they now do the even lengths. 





We did not adopt any resolutions on the subject, thinking 
it best for the time to confine ourselves to the constant 
agitation of the matter without attempting to bind anyone 
to the proposition. 


GRADING RULES ADOPTED. 


Shingles and the Washington Apple and Berry Crops 
—Gambling Tactics Must Cease—Decline 
in Price Feared. 





EVERETT, WASH., Oct. 8.—D. A. Ford, secretary of 
the Washington State Shingle Grading Association, who 
is also temporarily secretary and treasurer of the Sno- 
homish county branch, having been chosen by the trus- 
tees to fill the vacancy caused by the resignation of 
Mayor Newton Jones from that berth, believes the sale 
of shingles should be conducted along lines that have 
brought success in marketing Washington berry and 
apple crops. 

Secretary Ford contends that gambling tactics must 
cease immediately to avert a further decline in shingle 
prices. Under present conditions of the sale of red 
cedar shingles the commission man, he states, sets the 
price and the manufacturer does not know what he will 
himself receive from a transit carload. The same situa- 
tion existed among apple and berry producers until they 
united in a struggle to pool their products and dictate 
a uniform price. A similar policy is being pursued by 
manufacturers of shingles in Snohomish county and else- 
where throughout the Northwest, manifested in the some- 
what general formation of selling agencies, similar in 
plan to that successfully operated by the Everett Con- 
solidated Shingle Mills Company, under the supervision 
of Manager Kimball. 

The following are the official grading rules as adopted 
by the Washington Shingle Grading Association for the 
eastern trade September 23: 


PERFECTION 18-INCH—Must be clear. Variation of 1 inch 
allowed in 10 percent. Random widths but not narrower 
than 3 inches. When dry twenty courses to measure not 
less than 8% inches. ‘To be well manufactured and free 
from sap. Four percent allowed for defects.* 

Pucer A 18-INCH—Random widths, but not less than 3 
inches. When dry twenty courses not less than 8% inches. 
Admits feather tips and 16-inch shingles resulting from 
shims and other defects 10 inches and over from butt where 
the character of such defect does not injure the utility of 
the shingle. Saps admissible. Four percent allowed for 
defects.* 

EvuREKAS 18-INCH—Must be clear. Variation of one inch 
under or over allowed in not more than 10 percent. Random 
widths, but not narrower than 3 inches. When dry twenty- 
five courses to measure not less than 9% inches. To be well 
— and free from sap. Four percent allowed for 
efects. 

Sxacir A 18-INCH—Random widths, but not narrower 
than 3 inches. When dry twenty-five courses to measure 
not less than 9% inches. Will admit feather tips and 
16-inch shingles resulting from shim and other defects 10 
inches or over from butt where the character of such defects 
does not injure the utility of the shingle. Sap admissible 
in this grade. Four percent allowed for defects.* 

EXTRA CLEAR 16-INCH—Must be clear. Variation of one 
inch under or over in length allowed in 10 percent. Random 
widths, but not narrower than 2% inches. When dry 
twenty-five courses to measure not less than 9% inches. To 
be well manufactured and free from sap. Four percent 
allowed for defects.* 

EIGHT-INCH C. B. 16 INCHES—Random widths, but not 
narrower than 2% inches. When dry twenty-five courses to 
measure not less than 9% inches. Admits 14-inch shingles 
resulting from shims or other defects 8 inches or over from 
butt where the character of such defect does not injure the 
utility of the shingle. Sap admissible in this grade. Four 
percent allowed for defects.* 

EXTRA STAR A STAR, 16-INCH—Ten inches C. B. and bet- 
ter, all clears in. Variation of one inch under and over in 
lengths allowed in 10 ree Random widths, but not nar- 
rower than 2 inches. When dry twenty-five courses to meas- 
use not less than 7% inches. To be well manufactured. 
Sound sap admissible. Four percent allowed for defects.* 

STANDARD A 16-INCH—Random widths, but not narrower 
than 2 inches. When dry twenty-five courses to measure 
not less than 7% inches. ‘Admits wane and 12-inch shingles 
resulting from shims and other defects 6 inches or over from 
butt. Sap admissible. Four percent allowed for defects.* 

PACKING—AIl shingles to be packed in regulation frame 
20 inches wide. Openings shall not aggregate over 1 
inches to the course. Perfection and Puget A shall be 
packed 20-20 courses to the bunch, five bunches to the 
thousand. Eurekas, Skagit A, extra clear, 8-inch C eo 
extra *A* shall be packed 25-25 courses to the bunch, four 
bunches to the thousand. Dimension shingles, 5-inch, shall 
be packed 24-24 courses, four bunches to the thousand. 
Every bunch shall be branded with full name of grade as 
stated in these grades. Color of wood shall not be consid- 
ered defects.* 

* [The term “4 percent allowed for defects” is equivalent 
to stating that only 96 percent of a shipment is guaranteed 
to be within the required limit of the grading rules. The 
4 percent is allowed for unavoidable mistakes.] 


ASSOCIATION NEWS. 


Seattle Building Contractors Organize—Road Im: 
provements in Oregon—Wholesalers’ Asso- 
ciation Gaining in Membership. 





SEATTLE, WASH., Oct. 14.—The building contractors’ 
organization of Seattle, which for some time has done 
very little active work, recently has been reorganized ani 
many new members taken in. F. E. Bradley, who fo: 
several years has been secretary of the Seattle Lumber 
Manufacturers’ Exchange, has been elected permanent 
secretary of the contractors’ organization which is known 
as the Master Builders’ Association. 

Mr. Bradley, during the years that he has been secre 
tary of the Seattle Lumber Manufacturers’ Exchange, 


- has proved to be a valuable man, having kept the organ- 


ization together and built it up. Members of this asso- 
ciation give him full credit for being a very capable 
man who has shown that he is possessed of an especial 
faculty for settling disputes and keeping dissension out 
of the organization. Mr. Bradley accepted this new posi- 
tion with the full consent and advice of the Seattle 
Lumber Manufacturers’ Exchange, as this association felt 
that it would be a great benefit to lumber interests to 
have a good strong contractors’ organization, such as 
Mr. Bradley would be capable of building up. 





MONTHLY MEETING OF PHILADELPHIA LUM- 
BERMEN’S EXCHANGE. 


PHILADELPHIA, Pa., Oct. 12.—The regular monthly 
meeting of the Lumbermen’s Exchange was held Octo- 
ber 7, preceded by an elaborate luncheon, and at 1:45 
p. m. the president, Herbert P. Robinson, called the meet- 
ing to order. . 

John H. Lank, secretary, read a report from the car 
demurrage bureau, showing that during August, in the 
vicinity of Philadelphia, 1,412 cars, containing 21,180,000 
feet of lumber, were received. Beecher & Barr, wholesale 
lumber dealers, with offices in the Land Title building, 
were elected members of the exchange. 

The following resolution was presented by F. S. Under- 
hill and unanimously adopted: 

Wuereas, The foreign trade carried on by the merchants 
of Philadelphia deserves every encouragement and aid that 
can be given for its development; and 

WHEREAS, The Philadelphia Commercial Museum has given 
splendid and practical aid to the merchants engaged in export 
trade in Philadelphia, and has been actively working in 
— part of the civilized world to bring trade to Philadel- 
phia; an 

WHEREAS, An ordinance has been introduced to city 
council, which; when enacted, will take away the grounds 


— used by the Philadelphia Commereial Museum ; 
e / 

Resolved, That we earnestly protest ainst the passing 
of this erdinance, unless it be so amended as to provide 
other and adequate quarters for the museum, fully.as com- 
modiousg as those at present used. : 





NATIONAL’ WHOLESALERS’ EXECUTIVE COM- 
: MITTEE MEETING. 


New York, Oct. 11.—The executive committee of the 
National Wholesale Lumber Dealers’ Association met 
at the association’s offices, 66 Broadway, last Friday, all 
the members of the committee present. Reports of the 
various departments and standing committees were most 
encouraging, especially that on membership, showing 2 
substantial gain over the figures submitted at the annual 
meeting in March. Other routine matters were consid- 
ered, and action taken on business matters of the asso- 
ciation. Present were George F. Craig, of George Craig 
& Sons, Philadelphia, Pa.; F'. R. Babcock, E. V. Babcock 
& Co., Pittsburg, Pa.; Robert W. Higbie, Robert W. Hig- 
bie Company, New York city; A. L. Stone, Nicola, Stone 
& Meyers Company, Cleveland, O.; F. E. Parker, Mer- 
shon, Eddy, Parker Company, Saginaw, Mich.; E. Ff. 
Perry, secretary. 





GOOD ROADS ASSOCIATION FORMED. 


MARSHFIELD, ORE., Oct. 11.—The Coos County Good 
Roads Association has been formed with A. 8. Hammond 
president, George T. Moulton secretary and A. J. Sher- 
wood treasurer. An executive committee is made up of 
members from each city in the county. The purpose is 
to promote the building of an auto road to Roseburg and 
the general improvement of the wagon roads of the 
county. 


ALABAMA-WEST FLORIDA MANUFACTURERS’ 
MONTHLY MEETING. 

BIRMINGHAM, ALA., Oct. 12.—Secretary J. H. Eddy, 
of the Alabama-West Florida Lumber Manufacturers’ 
Association, returned tonight from Montgomery where 
the monthly meeting of the association was held today. 
The day’s proceedings were largely devoted to a dis- 
cussion of market conditions based upon the reports and 
information furnished by the members present. It was 
found that the export trade is in especially good condi- 
tion. There were indications of a good demand for 
ear material including sills, decking and framing and 
it was found that prices were much better than have 
been current on this class of material. In the export 
business prices are better and business shows decided 
activity indicating more settled conditions abroad. It 
was pointed out that the foreign stocks on hand are 
being depleted and that buyers are getting into the 
market in earnest, 

The home market was reported about the same as for 
the last sixty days and there is no speculative buying. 
Tt-was the general belief that there, would be no fresh 
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developments in the interior market during the present 
year. The prospect for spring trade is good. Reports 
showed the existing car service to be irregular and in- 
adequate. 

The members again took up the discussion of the 
odd lengths question and one mill reported its intention 
to begin shipping odd lengths hereafter in flooring, 
ceiling and partitions. 

The next meeting of the association will be held the 
second Tuesday in November but the place for the meet- 
ing has not yet been decided upon. 


COMING CONVENTIONS. 


Louisville Club to Begin Fall Campaign— Shippers 
to Convene at Cincinnati—Calls for 
Western Meetings. 





October 28—North Carolina Pine Association, Norfolk, 
Va., semiannual. 

October 30—Southern States Conservation Conference, 
New Orleans, La. 

November 1-2—Special meeting Louisiana State Forestry 
Association, New Orleans. 

November 17-18—House of Ancients and Supreme Nine of 
Hoo-Hoo, Chicago. 

January 12-13-14—Nebraska Lumber Dealers’ Association, 
Lincoln, Neb., Lincoln Auditorium. 

February 16-18—Illinois Lumber Dealers’ Association, La 
Salle hotel, Chicago. 

February 18-26—Third Annual Cement Show, Coliseum, 
Chicago. 

March 1-5—Northwestern Cement Products Association, 
St. Paul Auditorium, St. Paul, Minn. 





CLUB PLANS PROGRAM FOR NATIONAL. 

LOUISVILLE, Ky., Oct. 12.—In discussing the plans 
for the convention of the National Hardwood Lumber 
Association next year, one of the unique stunts 
which has been suggested at meetings of the Hardwood 
Club is a ride around the belt line of the city, taking 
in all the hardwoed manufacturing plants. As these 
are connected and easily accessible by rail, it is thought 
that the trip will be interesting. Committees to work 
out the various features will be appointed before long. 
The Hardwood Club is planning to begin its fall adver- 
tising campaign in a few weeks. ‘‘It pays to adver- 
tise’? is a slogan in the truth of which the members of 
the elub believe. Relative to the annual election, sched- 
uled to be held next month, some of the members be- 
lieve it would he a good idea not to have an election, 
but just to run along with the same officers. ‘‘ Looks 
good to me,’’ said Edward L. Davis today. H. A. 
McCowen, president of the Ohio River Sawmill Com- 
pany, was at the last week’s meeting of the club. He 
attended the dinner of the organization for the first 
time, as his company joined the club only a few weeks 
ago. 


TURPENTINE OPERATORS’ ANNUAL CON- 
VENTION. 


JACKSONVILLE, Fua., Oct. 11—A meeting will be held 
the 20th and 21st of this month that gives promise of 
large results, the annual meeting of the Turpentine Op- 
erators’ Association. In addition to the routine of busi- 
ness usually disposed of, there will be addresses by men 
prominent in the forestry movement of this country, and 
also the governors of the states where turpentine is pro- 
duced. It is the purpose of the association to lay be- 
fore its members all the information that can be had 
from those who have been investigating the forestry 
problem, and the best way to extract the rosin from the 
pine trees without destroying them. The government has 
consented to have two or more representatives at this 
point who will talk on that subject. The naval stores 
industry has been at a low ebb for the last two years, 
und is now again on the up grade. Turpentine is selling 
‘or about 60 cents a gallon, whereas a year ago it was 
ess than 40 cents. Other naval stores including rosin 
also have felt the impetus, and the business is now on 
a good footing. The market is yet several points below 
‘he high water mark of four years ago. 








CALL FOR CONFERENCE OF SHIPPERS. 


CINCINNATI, OHIO, Oct. 11—A conference was held at 
he Business Men’s Club Friday, October 8, by repre- 
sentatives of a number of the business organizations 
whose members are deeply interested in shipping interests 
io diseuss the pamphlet recently issued by C. C. McCain, 
chairman of the Trunk Line Association, entitled 
‘‘Diminished Purchasing Power of Railway Earnings.’’ 
Mr. MeCain’s pamphlet is a continuation of the move- 
ment started in 1908 to make a general advance in 
freight rates all over the country. It is believed that if 
the carriers in the official classification territory succeed 
in making the suggested advance of approximately 10 
percent that the carriers in southern and western classi- 
fication territories will follow with a similar advance. 
Mr. McCain’s argument is that as the wages of em- 
ployees, price of fuel, rolling stock, taxes etc. were 
higher in 1907 than in 1897, the purchasing power of the 
dollar that the carriers receive in payment for freight 
transportation was less in 1907 than in 1897, and that, 
therefore, the maintenance of the present level of railway 
wages is endangered, and the stability of the railway 
industry is threatened. His suggestion is that there 
must be an advance in freight rates or a reduction in 
railway wages. At the conference an analysis of the 
sworn statements of the carriers furnished to the Inter- 
state Commerce Commission showed that after making 
due allowance for the increase in wages, in cost of fuel, 
equipment, taxes and other items in 1907, over 1897, that 
the net results to the carriers was as follows: 


Net income a mile of road of the railroads of the United 
States for 1907 exceeded that for 1897 by $1,534, an increase 
of 345 percent. 

Net income for all railroads in the United States for 
1907 was $449,461,188; for 1897, $81,257,506; excess 1907 
over 1897, $368,203,682 ; an increase of 453 percent. 

Surplus from operations of all the railroads in the United 
States for 1907 exceeded the net income for 1897 by 
$60,065,785. 


Amount of stock paying dividends increased from $1,603,- 
549,978 in 1897 to $4,948,756,203 in 1907, an increase of 
$3,345, 206,225. 

Rate of dividend on stock increased from 5.43 percent in 
1897 to 6.23 percent in 1907, an increase of 14.7 percent. 

It is submitted that this marvelous showing of net 
results to the carriers under the present freight rate 
schedules refutes entirely Mr. McCain’s contentions and, 
instead, shows that there are unanswerable arguments 
for a reduction in rates that far outweigh those for an 
advance, and that any further advance in freight rates, 
either directly or by change in classification, should be 
vigorously opposed by the shipping interests of the whole 
country. 

For the purpose of giving a further and full considera- 
tion to this subject a general conference will be held in 
this city Tuesday, October 19, 10 a. m., at the Sinton 
hotel. 

At this conference elaborate statistics will be sub- 
mitted which will enable the subject to be most thor- 
oughly and comprehensively considered. 

The undersigned respectfully urge the shipping inter- 
ests, associations and individuals to attend this meeting: 

Receivers’ & Shippers’ Association of Cincinnati. 

Cincinnati Lumbermen’s Club 


Freight & Classification Committee Cincinnati Lumber- 
men’s Club. 


Cincinnati Branch National Metal Trades Association. 

Manufacturers’ Club. 

Cincinnati Paint Club. 

Traffic Bureau Dayton Chamber of Commerce, Dayton, Ohio. 

Traffic Bureau Columbus Board of Trade, Columbus, Ohio. 

Indianapolis Freight bureau, Indianapolis, Ind. 

Ohio Shippers’ Association, Columbus, Ohio. 

Traffic Bureau, Toledo, Ohio. 

Business Men’s Club, Toledo, Ohio. 

Toledo Founders’ Association, Toledo, Ohio. 

Toledo Metal Trades Association, ‘Toledo, Ohio. 

Freight & Classification Committee Carriage Builders’ 
National Association. 


Those desiring to attend will please advise the Re- 


ceivers’ & Shippers’ Association, room 400, Chamber of 
Commerce. 


RETAIL LUMBERMEN OF MONTANA DECIDE ON 
MEETING PLACE. 

KALISPELL, Mont., Oct. 14.—Great Falls has been cho- 
sen as the next meeting place of the Montana Retail 
Lumbermen’s Association. The meeting will be. held 
some time between December 5 and 10. This association 
was organized early this year and the first meeting was 
held at Billings, when 100 lumbermen attended. J. F. 





- Lane, of Lewiston, was elected president; H. M. Allen, 


of Billings, was chosen vice president, and G. M. Porter, 
of Billings, secretary and treasurer. Heretofore the 
lumber dealers of Montana have been associated with 
the Western Retail Lumbermen’s Association, with head- 
quarters at Spokane, Wash., and associated with the 
organization was the Lumbermen’s Insurance Society. 
These associations operated in or covered six different 
states, and the Montana contingent felt that with the 
state’s rapid development Montana alone could support 
and maintain an independent organization. 





THIRD QUARTERLY OF THE MONTANA LARCH & 
PINE MANUFACTURERS. 

KALISPELL, MontT., Oct. 14.—The third quarterly 
meeting of the Montana Larch & Pine Manufacturers’ 
Association will be held at the plant of the Dawson Lum- 
ber Company, Libby, October 12. Several members from 
this district will attend and every effort is being made 
to make this one of the best meetings ever held by the 
association, The Dawson Lumber Company has planned 
a trip over its ten miles of logging railway and the 
members will have an opportunity to inspect the work 
of the new skidding engine, which is the first one to be 
used in this section. 





NEW WOOD TESTING PLANT AT MADISON. 

Mapison, WIs., Oct. 10.—The building of the wood 
testing plant being constructed in this city is near com- 
pletion. The walls have been finished up to the second 
story and the secoud story concrete floor is being put 
down. The Kirkman Construction Company, of Chicago, 
has the contract for the structure, and it expects ta 
have the building in readiness for occupation by Decem- 
ber. Mr. Peabody, supervising architect of the Univer- 
sity of Wisconsin, has general charge of the work. The 
building is constructed of white brick, faced with red, 
and trimmings of white limestone. The roof will be of 
tile, with ornamental cornices. A concrete mixer is in 
operation on the ground, furnishing the concrete neces- 
sary in the construction work. A railway siding is being 
built to the plant, by which the wood to be used in the 
tests will be delivered. 

The government officials who will be employed in the 
plant will soon be installed in temporary headquarters 
here, awaiting the completion ‘of the building. Mc- 
Garvey Kline will be director of the experimental work, 
assisted by Mr. Wiss. 
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RAILROAD MEN INSPECT NEW SURVEY. 

KALISPELL, Mont., Oct. 14.—A party of railroad men 
and capitalists interested in the Chicago, Milwaukee & 
St. Paul railway, visited Kalispell recently. They had 
come up over the line of survey of the road from Bonner 
to the head of Swan lake. The party was met at Big 
Fork by representatives of the Kalispell Chamber of 
Commerce and were driven over the valley in automo- 
biles. In the party were A. J. Earling, president of the 


Milwaukee system; H. R. Williams, president of the 
Chicago, Milwaukee & Puget Sound railway; Chief En- 
gineer Pearson; W. P. Rockefeller, son of William Rock- 
efeller, of New York; H. C. Clark, of the Shevlin, Clark, 
Carpenter Lumber Company, of Minneapolis; Judge 
Flewelling, of Spokane, Wash., manager of the timber 
interests of the Milwaukee in the West; Mr. Pettit and 
Mr. Harkness, of New York; Mr. Geddes, of Milwaukee, 
Wis., and Mr. Coffin, of Chicago. 





A.-Y.-P.-E. AWARDS. 


Jury of Awards Distributes Medals for Building 
Materials— Grand Prize for Electrical Dis- 
play—Hoo-Hoo House Still Popular. 


SEATTLE, WASH., Oct. 8.—The jury of awards at the 
Alaska-Yukon-Pacific Exposition has been busy the latter 
part of this week making awards for building materials. 
The R. J. Menz Lumber Company, of this city, which had 
a very attractive exhibit in the Forestry building, was 
given the grand prize for its ‘‘Buckeye’’ brand of red 
cedar shingles, interior finish, doors and general exhibit 
of manufactured wood products and building materials. 
The National Lumber & Box Company, of Hoquiam, 
Wash., received the grand prize for finishing lumber, 
boxes, veneering and all mill products, exhibited in the 
Chehalis County building. 

Gold medals were awarded to the following: 


Central Door & Lumber Company, Seattle, Wash., Genasco 
roofing; Day Lumber Company, Big Lake, Wash., shingles ; 
Diamond Match Company, Chico, Cal., finished doors ; 
Paine Lumber Company, Oshkosh, Wis., “Korelock” birch 
doors; Puget Mill ~~ Seattle, Wash., fir doors and 
split shingles; Redwood Manufacturers’ Company, Black 
Diamond, Cal., manufactured doors, commercial redwood 
planks and bark; George Reynolds, Mount Vernon, Wash., 
finished fir in stains; Robinson Manufacturing Company, 
Everett, Wash., fir doors; California Sugar & White Pine 
Agency, San Francisco, assorted and manufactured doors 
in sugar pine; Washington Mill Company, Spokane, Wash., 
soft pine doors and columns; and the Wheeler-Osgood Com- 
pany, Tacoma, Wash., fir doors, columns and panels. 


The following firms received silver medals for exhibits 
of building materials: 


Beaver Falls Lumber & Power Company, Ketchican, 
Alaska, shingles and moldings; Cascade Lumber Company, 
North Yakima, Wash., doors, frames, stairs, banisters and 
columns; Coats Shingle Company, Hoquiam, Wash., shin- 


gles; and George BE. James & Co., Douglas, Alaska, lumber 
and shingles. 





A.-Y.-P.-E. AWARDS TO ELECTRICAL CONCERN. 


The General Electric Company, Schenectady, N. Y., 
has been awarded the grand prize, the highest award, by 
the Alaska-Yukon-Pacific Exposition in each class of 
electrical apparatus in which the company made an 
exhibit. Among the apparatus for which the awards 
were made were are lamps, automatic motor starters, cir- 
cuit breakers, fans, incandescent lamps, motors of 
various types, rheostats, transformers and wiring devices. 





REGISTRATIONS AT HOO-HOO HOUSE. 


SEATTLE, WASH., Oct. 9.—The following were visitors 
at the Hoo-Hoo House during the last week, those of 
Washington being omitted: 


October 3. 
Miss Alice Flood, Piqua, Ohio. 
George F. Ambrose, Bay City, Mich. 
J. C. Hine, Bay City, Mich.; Hine & Co. 
J. C. Flett, Brooklyn, N. Y.; Ledgerwood Mfg. Co. 
Frank B. Knight, Chicago, lll.; Ledgerwood Mfg. Co. 
Mr. and Mrs. Seth B. Smith, Vancouver, B. C.; Canadian 


Fairbanks. 
October 4. 
Mrs. A. A. Richardson, Vancouver, B. C. 
Mrs. W. W. Lewis, Vancouver, B. C. 
October 5, 


Frank Kotick, Little Rock, Ark. 
W. Rowe, Salt Lake City, Utah. 


October 6. 
G. B. Newman, St. Paul, Minn. 
October 8. 


Mr. and Mrs. James A. Fillerton, Vancouver, B. C,, 
Mr. and Mrs. E. EB. Lane, New York city. . 
H. McCleary, New York city. 

October 9. 


T. Elford, Victoria, B. C. 
Mr. and Mrs. Prior, Victoria, B. C. 





ELECTRICAL BUSINESS PRESAGES 
PROSPERITY. 

Five-sixths of the fiscal year of the Western Electric 
Company, of New York, which was finished with Sep- . 
tember, affords a sufficient basis for a prediction as to 
the remainder of the year. Unless altogether unexpected 
influences should develop, the business for the year 
will aggregate $47,000,000, or 42.5 percent greater than 
for 1908. 

As to the business outlook, the officers of the company 
are sanguine in predicting that 1909-10 will show a gain 
of at least 20 percent over the year just closing. .On 
this basis next year’s sales will be about $57,000,000, as 
compared with $52,700,000 for 1907, which was the sec- 
ond largest in the concern’s history. 

The company’s business is developing most rapidly in 
the territory west of the Mississippi river. To meet this 
increased demand the company now carries electrical sup- 
plies as well as telephone supplies at its Omaha (Neb.) 
branch. If, as seems probable, the presént rate of 
growth continues into next year, the co y will find 
it necessary to increase its manufacturing ties. 
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REALM OF THE RETAILER. 


Night Work and Home Influences of the Get-Ahead Dealer—The Right Spot for a Yard Not Always Easily Found—“Pulling” 
for the Fellow Behind—Accounting Systems that do Not Account—Profits that do Not Compensate. 


SHORT HOURS IN THE RETAIL TRADE. 


| had hung around the yard until 6 o’elock, and when 
the dealer had shut and locked the gate to the yard 
entranee he said one reason he enjoyed the retail busi- 
ness was that he could have his evenings to himself. I 
went home with him and I could understand why he 
enjoyed his evenings. In common language I should call 
his wife a peach. She came in and shook hands heartily, 
then after visiting a few minutes said she must ask to be 
excused, as she was without a girl and was doing her 
own work. 

In the dining room the great globe shed the light over 
the table that was spread with white linen and fine 
China. ‘‘Gracious!’’ said I, ‘‘did you know I was com- 
ing to dinner tonight?’’ and she said her husband 
‘phoned her that I was. ‘‘He didn’t tell you what I 
like to eat, did he?’’ and she laughingly said he did not. 
There were mutton chops (my choice of meats), parsnips, 
creamed potatoes, hot rolls and coffee. ‘‘Gracious!’’ I 

















“Gracious !” 


said again, ‘‘you couldn’t have hit my taste better.’’ 
‘* Well, I am glad!’’ she graciously replied. 

There is nothing like sticking our feet under a table 
with congenial associates. And that supper must have 
been an hour long. We ate like work people and talked 
more than we ate. The wife had been educated in a 
young ladies’ college, but she said she thought the 
greatest accomplishment any woman could have was to 
be able to look after her house properly. On hearing this 
{ rapped on my plate with my knife so hard that it 
startled me, fearing I had broken it, and said that was 
the kind of woman for me. 

Then, seeing it was in line, I bragged a little about 
my best girl. I told her that she, too, was a college 
woman, but that as soon as there was a home on her 
hands and babies to take care of she seemed to forget 
all about her paint brush and French. That when she 
can not get a German or Danish girl she rolls up her 
sleeves and flies around the house like a being with wings, 
and when she has a girl she is right around to see how 
things are going. She knows I am somewhat fond of my 
stomach and she thinks she can satisfy its cravings a 
little better than any girl. 

Then I went further and said something about the 
fruit of such devotion; that when she saw a daughter 
happily married; a boy who was happy in his home with 
his books and music; another boy who was winning 
honors in Harvard, I could see that she was happier and 
prouder than it would be possible for any butterfly of 
society to be, as she had the air of a woman who had 
lived for a purpose. Then a shadow came over the faces 
of the wife and husband. She said their home was now 
childless, their only boy, 7 years old, having been laid 
away five months before. 

We passed a pleasant evening. There was music, talk 
about books and some shop talk. When the cigars were 
brought out I asked if we were to smoke in the parlor, 
and the wife said there was no room in the house too 
good for her husband to smoke in. 

Why shouldn’t that husband be glad to break away 
from the office for the evening? He was going from the 
friction and routine of business to a little paradise. If 
[ had thought he was in a hurry to close his gates to go 
to a club to tell stories with his fellow townsmen, possibly 
to play poker with them, while his wife was left at home 
alone to brood over her sorrow as she looked at the por- 
trait of the angel boy that was hanging on the wall T 
should have thought less of him. 


In the Office at Night. 


Not by a long way, however, is it every «lealer who 
leaves his office early in the evening. Following supper 








many of them return, and I could not tell how many 
times I have visited them at their places of busi- 
ness during the evening hours. Last fall I reached a 
town about 7 o’clock and having eaten supper I strolled 
out, as often I do, to see if nearby I could get an eye 
on a lumber yard. A block and a half from the hotel I 
came to one. The window shades were drawn and the 
door was locked, but within I could see a light. I 
knocked, but there was no answer. Again I pounded, 
when the door was opened a foot and a face peered out. 
‘*Well! what is it?’’ came through the opening. I asked 
if it was Mr. So-and-So, and the mouth said it was. 
‘*What are you doing here this time of night?’’ I asked. 
‘*T will report you to the union for working over time.’’ 
He looked at me as though I might be a holdup. My 
card was stuck through the door, with the remark that I 
supposed he was busy; that I just came around to learn 
the way and would call in the morning. 

‘*Busy!’’ he said, opening the door. ‘‘Come in. I 
thought I had work to do, but I haven’t.’’ And the 
town clock struck 11 before we thought of going. 

These little sitdowns are prolific of ideas. You have 
observed that sometimes a man will talk and sometimes 
he will not. The most interesting stories to which I have 
listened were told in the smoking apartments of Pull- 
mans. It seems that there every man’s mouth is opened. 
The peculiar atmosphere of social intercourse leads to it. 
The inmates of the little room will rake up all the best 
stories they ever heard, and will talk about their expe- 
riences more freely than they would think of doing else- 
where. I have thought that some time I would publish a 
book on ‘‘ The Tales of the Pullman Smoker.’’ I believe 
it would be as rich as the soil of my 3-acre Iowa farm. 

The advantages of the early closing of the lumber 
yards is less observable in large towns than in small ones, 
as in the larger towns all the places of business, with the 
exception of the saloons, cigar stores and drug stores, are 
closed early, but in the small towns it is a wait by the 
tradesmen for the last possible penny, the drygoods man 
thinking he will sell another spool of thread and the 
grocer another codfish brick. If they were all to close 
they would sell as many goods, but they are not in the 
habit. In these small towns when the lumberman sees 
the lights in his neighbors’ business places blazing high 
until 9 or 10 o’clock it is no wonder he thinks he is 
favored. He is at liberty to spend his evenings at home, 
reading, attending lectures, shows, whist parties, or hang- 
ing around the corner grocery getting what prospective 
building points that may be floating around. There are 
dealers who wouldn’t exchange this privilege for a $4 
bill. If your lot is cast in a small town I believe you 
will say so. 

Good Time to Think. 


The evening is a fine time for the dealer to look over 
his books and figure up the sum total of the accounts 
that are dead ducks, and resolve that he will be wiser in 
the future. He may want to compare pricelists and see 
what yellow pine manufacturing concern is most in want 
of money. If an advertiser, in the stilly night he can 
pound his head for the ideas which when put in cold type 
will appeal to the community. But there are dealers who 
are too wise to do any of these. It was observed by one 
of them that he could do all the work in ten hours that 
it was healthy for him to do, or that he wanted to do; 
that there would be lumber yards after he was dead, and 
that in addition to selling lumber he meant to get some 
pleasure out of life. He may have had in mind the say- 
ing of the San Francisco saloonkeeper that he would be 
a long time dead. 

In new countries the dealers have fewer evenings to 
themselves. The farmers and ranchmen come in from 
long distances and not infrequently are until late at 
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“Tales of the Pullman Smoker.” 


night loading up that they may get an early start in the 
morning. In Sutton, Neb., an old pioneer in the business 
said that way back when he went to his home of an even- 
ing there was no more certainty of his staying there until 
morning than though he was a doctor. Customers would 
come in late, want to load up and some time in the night 
they would pound him out of bed. He drew the line on 
selling lumber on Sunday, however, and for that reason 
he thought he had lost a good deal of trade. At some 
points in the sections which are fast settling up Sunday 
is the big day in the lumber yard, the manager of a 
North Dakota yard telling me that of a Sunday he had 
sold as much as $1,000 worth of material, these cus 
tomers who are busy with their crops during the week 
thinking that if they can haul their lumber on Sunday 
they are so much ahead. A dealer told me he never felt 
so disgraced as one Sunday when two ranchmen came in 
to load up, and both under the influence of firewater, they 
got to scrapping in the alley and kept at it until their 
countenances were besmeared with blood. 

In Idaho I was told by a dealer that he could cali 
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“Did not even say thanks.” 


neither an evening nor a Sunday his own; that regularl 
he was at his office until 10 o’clock evenings, not knowing 
but that any minute a customer would come in, and it 
he could not get his lumber there he would go over to his 
competitor. Even in Austin, Minn., where the customs 
of the country ought to be well settled by this time, | 
saw a dealer loading teams by lantern light, and he sai: 
it was not unusual for him to do it. 

All of us would like the ducats well enough that woul: 
come from trade of this character, but there are those 
among us who prefer that our trade should come at times 
that would enable us to spend our evenings and Sundays 
like white men. 


PUTTING IN NEW YARDS. 


We all are as eager for a desirable yard location as : 
hungry bird for a worm and, as many of us know, suc! 
a location is not easily found. Suppose tomorrow morn 
ing you should start out in search for such a location, 
how long do you think it would take you to find it? 
You probably would visit towns and towns and towns. 
I am assuming, of course, that you are an average mortal. 
There are lumbermen who are such masters of their busi 
ness, who know how to buy so well, handle their stock so 
well, please their customers so well, that they would suc 
ceed anywhere, but not many of us are in this ¢las 
There are towns in which I have thought I should like t: 
see this tried. 

For instance, there is Marshalltown, Iowa. For ° 
dozen years competition in that thriving city has been a° 
hot as a pepper pod. Dealers have come and gone. Som 
of them who tried it thought they were as smart as th: 
other fellow, in fact, a little smarter, as they though' 
that where he failed they would win out, but the first 
you would know they had become discouraged, sold ou! 
and a new set of fellows was at the helm. For thi: 
series of years it has been one of the hardest retail mar 
kets of the whole country. It was not for the lack of 
capital either that all these failures were made. There 
have been dealers there with money to burn, but after 
little they would quietly fold their tents and steal away. 
With so many changes it would seem that at some time 
during the dozen years the dealers would, hitch; you 
would think that the proper combination would some 
time almost work itself, but such is not the history of 
the town. There have been hundreds of thousands of 
dollars thrown to the consuming public that did not even 
say ‘‘Thanks!’’ that by all the laws of good merchan 
dising ought to have gone into the pockets of the dealers. 

A tough proposition, that is. It is so called all over 
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this section of the country, yet, if I were a gambler I 
would bet even money that I could place my fingers on 
lumbermen who would go into Marshalltown and win. 
They wouldn’t do it on the jump. They would drive 
their wedge in gradually, but as sure as fate in it would 
go. I don’t care if there were a dozen yards in Mar- 
shalltown, in that wedge would go. They would show 
the Marshalltown dealers tricks—legitimate tricks—with 
which they are not acquainted. Would this be done by 
capital? To an extent, yes, but to a larger extent, no. 
It would be done by men—by men who have so mastered 
their business in every detail that they snap their fingers 
at competition. These men not plentiful? No, they are 
not. I know only a few of them. Hold up one hand and 
{ think I could count them all on your fingers and thumb. 
But they do not go into a race to lose any more than 
Dan Patch went into a race to lose. They are the Dan 
Patches of the retail trade. By all the laws of gravity, 
tenacity, mastery they would win as sure as the sun will 
set tonight. 

Have you ever stopped to think that some men were 
born never to be headed off? That is what history says. 
In every line—military, literary, commercial—that is the 
story that history tells. Look Chicago, or any other great 
city, over and you would find physicians who do not think 
of competition, lawyers who never think of it. Why? 
Because they are in a class by themselves. So in the 
retail lumber business there are dealers who are in a class 
by themselves. They stand out as distinctively in their 
calling as do the great physicians, the great lawyers, the 
great soldiers, the great writers. They fear nothing, as 
there is nothing for them to fear. The others must clear 
the way. 

Desirable Yard Locations. 


But we were talking about finding a desirable yard 
location. In one town the yard you wanted could not be 
bought. In another there already would be too many 
yards. And so it would go from town to town— 
couldn’t be bought, couldn’t be bought; too many, too 
many. Then it might enter your head to strike out for 
some out-of-the-way town, some point that is yardless, 
but in which you think a yard might live. And at some 
crossroads of this character you might do a nice little 
business—mind you, a little business—and then again 
you might not. Have you any idea how many lineyard 
concerns there are that would buy desirable yards tomor- 
row if they were to be had? Probably not. Unless you 
are on the inside you don’t know much about the situa- 
tion. But there are many of them. There also are line 
yards that easily could be bought tomorrow, but they are 
not the desirable yards of the companies. There is 
hardly a lineyard concern in the country but would be 
glad to shuffle off some of its yards. But they are look- 
ing as sharp as eagles for good yards to buy. 

If such were your desire, and you had the money to 
hack it, I could name a city of 100,000 population in 
which you could buy a half dozen yards in less than 
thirty minutes. Lineyards, too, the most of these yards 
are. But as a retail center this city is no good. Hun- 
dreds of thousands are invested in improvements and 
stocks, but there are no adequate returns. The owners 
of those yards would sell them, but approach them for 
the purpose of buying fifty, or thereabouts, of their 
other yards and they would be so deaf they would not 
lear what you said. You could hardly offer these com- 
panies bonus enough to take some of their yards, as these 
yards occupy a pivotal situation, 

As it has been in the past, so now the prime locations 
for yards are along new lines of railroads. On these 
roads new towns spring up, and these towns are where 
lumber yards are in demand. There are comparatively 
few inland yards—so called because they are a distance 
from railroads—in the United States. To the dealer 
who has been accustomed to hauling his lumber a block 
x two from the car, possibly unloading it at the rear 
of the yard, or in it, and as some do in the shed itself, 
it would seem odd to haul it by team for from four to 
twenty miles. Some of these inland yards, however, are 
prosperous enough, and the owner of one of them in 
Idaho told me he was highly pleased with his location. 

\t first it looked like a big job to haul his lumber so far, 
hut onee used to it the thought was not disturbing. He 
now regarded it as a matter of course, and he thought 
his yard had advantages which those on the lines of roads 
ordinarily did not. Some yard was less liable to go in 
alongside of him, and at home he had no competition, 
and having sold lumber elsewhere he said he thought he 

















“Everyone should pull for someone else.” 


knew what this meant. ‘‘With the volume of trade I 
have, were I at a railroad point I would have a com- 
petitor inside of thirty days,’’ was the way he put it. 
Asked about prices he said that in his town they didn’t 
expect to pay low prices for anything. 

The scramble for yards in new railroad towns ap- 
proaches the strenuous at times. I was told by a line- 
yard man in South Dakota that he started his team out 
one night—a night when it rained like the very dickens— 
drove to four points where towns were to be located, left 
a small pile of dimension, staked down, at each, which 
with the other dealers of the section served the purpose 
of the stakes which men who run for lots or homesteads 
drive on their claims, other dealers recognizing the fact 
that he was there first. No doubt this right would be 
more respected by lineyard proprietors than by indi- 
vidual dealers. 

It ought to be understood without explanation that 
sometimes advance information as to the location of 
towns is received from railroad sources, which is another 
illustration that it is not always a bad thing to have a 
pull with a railroad. This by the socalled muckrakers 
might be called reprehensible, inasmuch as it favors a 
few, but the time will never come when one friend will 
not give another a wink when he thinks it will be to his 
advantage. A minister once told me that the fact that 
he was educated abroad was decidedly against his secur- 
ing pastorates, as the graduates of theological seminaries 
of this country were always pulling for their classmates. 
There is a similar condition in the large cities. There 
are Yale clubs and Harvard clubs, the members of which 
pull for the alumni of their alma maters. Classmates 
pull for one another, Masons for one another, church 
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“T changed my tune.” 


people for one another, and in some capacity everyone 
for some one else. 

Some of the mining towns in Colorado—Cripple Creek 
particularly—as well as many Oklahoma towns when they 
were new, were literally overrun with yards. Not infre- 
quently, in Oklahoma, there were more yards than build- 
ings in sight. All told thousands of carloads of lumber 
were waiting to go by the first train that reached the 
townsites, and frequently on the arrival of these cars 
the lumber was sold as fast as it could be shoved from 
them. Buildings then would spring up like mush- 
rooms and the lumbermen would wax busy if not rich. 
Then some fine morning there would come a lull in build- 
ing and the yards would be thinned out, as a rule the 
stock of a portion of them being sold to the dealers who 
remained. It is the testimony of some dealers that these 
rushes never made them a dollar, that for a while things 
went lovingly, but finally when the balance sheet was 
struck there had been little gained. 

When looking over the field it appeals to a man up a 
tree that the dealer who has a yard that is well located, 
which implies a good trade and decent competition, 
should think that his lines had been cast in pleasant 

laces. 
. DAILY PROFIT RECORDS. 


Only a few of us know, except in a general way, 
before taking the yearly inventory how we are stacking 
up in the matter of profits. The accounting systems of 
several of us would blush with shame if any one should 
attempt to tag them as even fair. 

Three years ago a dealer could have been named in 
Wisconsin who had not taken an inventory of his stock 
in fourteen years, and judging from the past, and the 
fact that it is hard to learn old dogs new tricks, it is 
highly probable that it is seventeen years since he 
has known the volume and value of his stock. It is not 
entirely to my liking to be obliged to locate this dealer 
in Wisconsin, as there are many good lumbermen in that 
state, yet two of the worst yards I ever have seen were 
in Wisconsin. I think that Mike Hand, of Plymouth, 
will sustain me half-way in this assertion, as together 
we saw one of them. 

As the story teller begins, ‘‘speaking of’’ scraggy 
yards, they may be seen in profusion in the East, begin- 
ning, say, with Ohio, in the towns in which the dealers 
carry on contracting, run a planing mill, or a wood- 
working establishment of some other kind. In some of 
the sheds connected with some of these yards the lumber 
looks as if it had been fired into the bins. The foremen 
of the mills have the run of the piles and to select the 
lumber they want they pull and haul it over, leaving it 





with no regard whatever to order. At the same time 
there is not the waste from mold and rot in these yards 
as has been observed in some of the measly-kept yards 
farther west, as the lumber is yanked around so much 
that it can’t help being ventilated, while in the western 
yards referred to the lumber lies undisturbed in pile 
until it deteriorates. From the shed of an Iowa dealer, 
who has a good reputation as a retail lumberman, there 
was taken from the bottom of the piles a lot of stuff 
that was so rotten that a man could take hold of the end 
of a board and snap it in two. This shed is near the 
business center of the town, was built with no provision 
for ventilation, the ground was not graded before the 
erection of the shed, consequently in spring and fall it 
is damp, and the lumber simply laid in pile until it 
rotted. 

It must be a satisfaction for a methodical man to know 
from day to day how his profits are running. Before he 
retires for the night the proprietor of one of the largest 
department stores in Chicago knows to a cent his busi- 
ness of the day, his profits as well as his volume of sales, 
and no doubt other large stores have a like system. 
With such a system of accounting as this the business 
man knows where he is at, as the southern politician said. 

I have met several dealers who keep a daily record of 
their profits. The sale may be a house bill, a jag of lum- 
ber, a. ton of coal, a single piece of dimension, a thousand 
shingles, a bundle of lath, a roll of roofing, or eyen a 
dime’s worth of lime—whatever it is the gain is entered 
on the profit sheet. At the time of closing the footing 
of the column shows the amount that has been made 
during the day. 

As said before this must be a source of satisfaction. 
It teaches a man not to place too much dependence on 
volume. We all know there may be a good volume of 
trade with little profit, or a small volume with good 
profit. We may be as busy as a bee the livelong day, and 
at the time of closing proudly exclaim, ‘‘ Thunder! what 
a day’s business we have done!’’ when if the profit was 
known it wouldn’t compensate for the leg ache. 

A dealer who is keeping a daily profit record had this 
to say about it. ‘‘I never have introduced any simple 
little thing that has been of equal satisfaction to me. 
Here I have just entered a profit of 36 cents on a sale of 
80 cents. Ordinarily I might think that a sale that 
amounted to only 80 cents was small potatoes, but when 
I see the profit standing out in cold figures I change my 
tune. The fourth item above is a sale of 95 cents, the 
profit on which was 28 cents. There is another sale of 
$2.30, the profit on which was 74 cents. Let me see, 
there are sales amounting to $3.05, the profits on which 
are $1.38, which a little more than pays one of my month 
hands for a day. To my mind it gives a new significance 
to what we call chicken feed sales. 

**Tt has taught me lessons in other directions. There,’’ 
he continued, turning back several pages, ‘‘is a barn bill 
tHat came to $760. If profit were not considered a man 
who would make a sale of that amount some fine morning 
would be justified in becoming chesty. His neighboring 
tradesmen would say he had done a good day’s work. 
But look at the profit—the whole of $17! When I 
footed it up and put down the figures my pride in the 
sale evaporated. The thought came to me that any busi- 
ness man who would do that amount of business for that 
amount of money was a slob—what is it you call him? 
O, yes, a slobmagullion. Competition? Of course it was 
competition that forced me to sell the bill at that price, 
but don’t those profit figures show what d——d fools we 
are to do business in that competitive way? My com- 
petitor came in shortly after the bill was sold and I 
called his attention to those same profit figures, and I 
asked him that same question, and from the way he 
looked I do not believe the matter was ever called to his 
attention in so small a point before. ‘Well, why do we 
do it?’ says he. ‘That’s what!’ says I, ‘and now let’s 
hold up our hands and say that it shall cease,’ but the 
hands of neither of us went up.’’ 

‘*T see only one defect in your profit system, as kept,’’ 
I told him. ‘‘Deducting the profit of $17 from that 
barn bill of $760 leaves $743, the cost to you. Unless 
you can sell lumber cheaper than the average dealer it 
cost you 10 percent to sell that bill, which is $74, and 
deducting the $17 profit already entered up from that 
amount you were $57 out. Did you deduct that from 
the profits of the day?’’ And he said he didn’t, ‘*‘ Per- 
mit me to figure a little further,’’ I said. ‘‘ Your entire 
profits that day were $34, which doesn’t even you up. 

















“But the hands of neither of us went up.” 
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For the day following they were $21.75, which still does 
not even you up, so you must take a slice of $1.25 off the 
profits of the next day’s sales before you know how 
much you made the three days. For the privilege of sell- 
ing that barn bill you worked two days for nothing, and 
about an hour the next day.’’ 

“<> n it! when you come to figure it that way, 
that’s so,’’ said he. 





There are others who might not think of. such a dis- 
crepancy as this, still the loss as well as the profit must 
-be considered if the record be complete. In this instance, 
as has been seen, the actual loss on the barn bill more 
than offset the profit of two days which, evidently, to 
complete the record should have been taken in considera- 
tion. It will not do to rob Peter to pay Paul, else the 
first that is known Peter will kick up a rumpus. 


Every man is a court that passes on many questions 
every day, hence there are diverse decisions, but this 
court says that it would be pleased if when it lays its 
head on the pillow at night it knew the exact status of 
its business for the preceding twelve hours. 








GREAT PROBLEMS OF THE RETAIL TRADE. 


Retailer Differs with Opinions Expressed in Former Letters—Lumberman Discusses Many Phases of Refuse Question—Good 
Lumber, Good Sheds and Careful Handling Contribute Much Toward Solution of Problem. 


Perhaps the contractor is not a problem to you. 

Then again, maybe he is. 

If he is, the editor of the AMERICAN LUMBER- 
MAN and the readers of this publication would like to 
know WHY he is, and how you meet this problem. 

If he is not, the same people would like to know 
why he isn’t and how you have overcome the diffi- 
culties that beset other dealers in handling this class 
of trade. To repeat: 

What do you do about the contractor who is ‘‘per- 
fectly good’’ but ‘‘slow’’? 

How do you keep him good natured and yet induce 
him to pay as promptly as he can? 

Are you compelled to make him a close price and 
then wait a long time for your money? 

What method do you use to guarantee and secure 
payment? 

These questions have to do with the financial phase 
of the subject. Others will readily suggest themselves. 

Sit down and write us a letter about the contractor 
matter. 

Let us have your ideas and experience, the way you 
meet this problem or the way you would if you could. 

For the best letter to the editor of the AMERICAN 
LUMBERMAN on this subject this publication will 
pay Fifteen Dollars. 

For the second best letter it will pay a second prize 
of Ten Dollars. 

To the writer of the third best letter it will send 
Five Dollars. . 

This means for the best suggestion, the best method, 
the best way of handling the contractor. 

Your reply is awaited. 


The following interesting letter from an Lillinois retail 
lumberman has been received and deserves consideration. 
It indicates the widespread interest of retailers in this 
problem, as well as their diversity of opinion. The letter 
is as follows: 


Joy, Inu., Oct. 4.—Editor AMERICAN LUMBERMAN: I wish 
to enter a protest against the articles so far printed in the 
LUMBERMAN in issues of September 25 and October 2, espe- 
cially against the winner of first prize on the subject of 
“Refuse Lumber.” ° 

While the theories produced sound nice, they are not 
altogether sound, and are to a certain extent misleading 
and will not bear too close inspection. The winner of first 
prize in the contest would have us believe he can cut up his 
stock into short lengths, even to kindlings, and lose nothing. 
Now let us see: For example, take a 2x4-20 and cut it to 
three pieces, two 8-foot and one 4-foot; what is the result? 
You will probably have three fairly (only) good pieces that 
you will sell anywhere from $5 to $10 less a thousand feet 
than if the piece were whole and good. Take another view 
of it: Suppose you take the same 2x4 and must cut off 
4 feet and throw it in the kindling pile, you have a 2x4-16 
at a reduced price and a 4-foot piece practically worthless. 
The original 2x4-20 would be worth 40 cents, basing the 
sclling price at $30 a thousand feet, while there is a 2x4-16 
worth about 31 cents, the price being $2 a thousand less 
than 20, and nave a 2x4-4 foot worth nothing, or very little. 

Again, the same writer says something about cutting tank 
staves. While he may do this, how many retailers could do 
so, and in this day what would anyone want with a yellow 
pine tank, as that is what is generally sold. That agree- 
ment would have been good years ago when we all handled 
white pine and had an outlet for tank stock. 

I am not saying the position taken by the writer is wholly 
wrong, but the idea that anyone can get out on this refuse 
stuff is all wrong and a position not easily accepted by one 
who has sold lumber in a retail yard for twenty years. If 
such were the case, “why care’ what kind of material we 
get, as it could be cut any way, even to kindling, and be 
made profitable. 

In our opinion, this writer has “dropped a figger,’” or 
else has a “wonderful” kindling trade. Cut $20 to $40 
stuff to kindling and get out? “Oh, no, never!” 

I was in a yard a short time ago that probably carries 
$15,000 or more stock, which is practically all out of doors, 
as we say. No manager can take this condition and keep 
the stock in good condition and not have a big loss at the 
end of the year, and again, no uptodate manager is looking 
for such a position. 

L would say-first, last and all the time, do not order cheap 
stuff unless you have it sold or know what is to become of 








it; then have sheds for everything you carry in stock and 
the trouble will largely take care of itself. 
J. R. CRAVENS, 
Manager Alexander Lumber Company. 


The AMERICAN LUMBERMAN this week continues the 
publication of letters received in the Refuse Lumber 
Contest. Others will be published, presenting an excellent 
epitome of the ideas of the retail lumber dealers of 
the United States on this problem. That it is a general 
problem is indicated by the fact that one of the letters 
soon to be published comes from a retail lumber dealer 
in Alaska, who has encountered it there. This week’s 
instalment of letters is as follows: 


“The Good Old Days.’’ 


Our experience covering a period of eighteen years as 
manager of various retail yards throughout different sections 
of Minnesota and peerless Iowa has been vastly varied. 
During the earlier years of this time we had little or no 
trouble with lumber becoming crooked, twisted, warped and 
unsalable, owing primarily to the fact that we were able at 
all times to secure good stockable and salable white pine. 
In those baJmy days there was a demand for lumber and 
it seldom remained in the yard long enough to be properly 
piled (as we pile it nowadays), let alone warping into rain- 
bows or twisting into corkscrews. The principal part of 
the bills we sold in those times we were able to deliver 
direct from the car. Our retail sales were made generally 
from the piles dumped promiscuously in the alleys, as those 
were the good old fashioned days when all timbers, dimen- 
sion, boards, shiplap, dropsiding, fencing etc. were piled 
outside, and furthermore, the quality and condition of the 
material was such that it stood such test and treatment 
remarkably. 

Shed capacity was greatly limited. If we afforded a 
place for a few common sizes of sash and doors, a few 
pieces of uppers and a few thousand feet of flooring and 
siding, our equipment was considered good. Yet in those 
days losses occurring from the causes mentioned in the con- 
test were very small. I vividly recall one of those years 
when the annual inventory disclosed the remarkable fact 
that my entire shortage and accumulated unsalable stock 
were only 104 feet. ‘I'he season that we were able to make 
this record was due to the fact that the good old fashioned 
white pine was obtainable and that it was cared for prop- 


erly. 

With the advent of yellow pine flooring into this section 
we began to have our first serious trouble and experience 
with warped and twisted lumber. From year to year the 
amount of unsalable leftovers of edge grain yellow pine 
flooring would increase and accumulate. Our only outlet for 
this twisted and bent stuff was to saw it into short lengths 
and dispose of it for the price that would move it. Later 
we devised a bin and an idea for stocking it on edge in- 
stead of flatwise in the bundle. The detail and plant for 
this specially constructed bin and method of stocking yellow 
pine flooring has been submitted to the readers of the lumber 
press on different occasions, the feature being that the bin 
is very substantially built and the boards are piled in on 
their edges, groove down. TEach row or tier is crowded in 
as tight as it can be forced and then properly wedged, 
then properly stuck or lathed over each bearing, and an- 
other row piled on and subjected to the same treatment. 
This securing the boards so firmly in the bin allows but 
very little chance for it to get out of shape. The top tier 
which was seldom full was kept in an upright position by 
an expansive follower, made for the purpose. This was the 
method and manner in which we were enabled to reduce the 
waste and loss in this particular item to a minimum. 

During the last seven years I have been carrying an ex- 
clusive stock of tamarack dimension, and I question if 
there is another retailer in this entire Northwest who has 
done it with better grace than I have, when you take into 
consideration the fact that I was receiving none of the 
profits accruing from handling and dispensing a stock of this 
kind, say nothing of the advantage of the “brother across 
the way” with a compiete line of the pine of our fathers. 
One of the redeeming features of a stock of the kind re- 
ferred to is that the loss occurring from breakage is very 
small, in fact, so small that if you carried tamarack all 
your life and a lived as long as did old Methuselah, the 
breakage would not amount to enough to buy you a rough 
furneral box made of pine ‘“‘scoots.”’ 

We have been kept busy from day to day devising means 
and schemes to dispose of the twisted and crooked material 
that would accumulate on the tops of the different piles over 
night. A bird’s eye view of your lumber piles would pro- 
pg — something similar to a row of reptile cages open 
at e top. 

The best preventive with tamarack, however, is to stock 
it as I have mentioned in regard to the yellow pine. The 
tops of the piles can not be kept from going to the bad if 
left to lie any length of time, and the methods we use for 
disposing of this class of stock are herein described. 





Pieces that are not badly out of straight we sort out and 
sell at reduction under the regular retail prices to parties 
desiring to build some rough shed or structure and are will- 
ing to use it for the difference saved in price. Other pieces 
we are required to cut in two or reduce a 16-foot piece to 
a 14, 12 or 10, in order to cut out the crooked or twisted 

art. Pieces that have gone beyond any other recall are 
iked to the ripsaw to be straightened out by taking off two 
wedge-shaped pieces from one side and a crescent shaped 
piece from the opposite side. In this way we are able to 
get many salable 2x4 from worthless pieces of 2x6. We get 
good pieces of 2x6 from 2x8s in the same manner. This 
is one of the profitable stunts you are able to do with a 
properly rigged power saw in the lumber yard. The mdi 
shaped pieces find ready sale with the slabs and kindl 

wood, which is a part of our stock and trade. And, by the 


way, they are the very finest and most proper things to 
wedge the load between the stakes of the wagon or to secure 
a pile of lumber between the uprights of the bins. 

he above treatment applies to material that is merely 
“rainbowed,” as we term it. The yardman calls it “round- 
house material.” Twisted or corkscrew stock is very hard 
to put into marketable condition, leaving the “hellbox” 
(term familiar to printers and the name we have given the 
bin in which this class of stuff is stocked) the only source 
of disposition. Many of our customers, however, are 
aware that we maintain a “hellbox,” and that whatever 
material finds its way into it will be sold for half the regu- 
lar retail price, and through this arrangement we manage 
to keep this class of material from accumulating. 

My remedy for keeping this class of material at the 
minimum would be to buy such stock as has the least tend- 
ency to warp, twist and bend; by all means avoid tamarack. 
Shaky, cross grained, crooked hemlock is a paradise in com- 
parison, though a much inferior wood in strength and ap- 
pearance. Pieces of the description referred to should not 
be allowed to remain on the piles to condemn the entire 
stock, but should be gotten together by themselves, properly 
cared for and disposed of as I have suggested. I am firm 
in the belief that it is “a money ahead advantage” to sacri- 
fice all split ends of finishing boards as soon as they are 
found. Lasswood and hardwood finish I paint on the ends 
and nail on a %-inch square piece to prevent it from split- 
ting and warping while seasoning. It is well worth the 
outlay of time and labor. Such odds and ends that are not 
salable for any conceived purpose are bundled with the 
kindling wood, which finds a ready sale. By following out 
the above method of —— in regard to your warped and 
twisted stock you will be enabled to keep your yard in first 
class shape and appearance and the time and sueray spent 
in so doing will be more than repaid in the satisfaction and 
enjoyment to be derived from conducting your yard along 
these lines of uptodateness and economy, say nothing of 
the dollars and cents it means to your employers. 

“JACK,” THE LUMBERJACK. 





“Not How Cheap, but How Good.” 


To keep a retail yard free from broken, warped and other- 
wise refuse lumber: 

Handle —~ lumber; let the slogan be: “Not how 
cheap but how good.” Buy from mil!s whose policy is to 
turn out well manufactured and even graded lumber. When 
you locate such a manufacturer stay with him; do not 
purchase stcck at random: Low quality, uneven grades. 
careless piling, indifferent housing are the roots of refuse 
lumber in a retail yard. It pays to purchase good grades 
of the several kinds of lumber. Handle and house same 
under good sheds protected from all the elements. This 
with an intelligent yardman who has had some practical 
experience in building will keep the accumulation of dam- 
aged or refuse lumber down to the minimum. 

Finally, the yardman or manager of a retail yard should 
have a certain place to pile any and all damaged stock, not 
in some cut of the way place, but in a conspicuous place 
with a special “for sale’’ sign thereon—in a place where it 
will constantly be before the eye and attention of all in- 
terested. Being piled in such a location will make the man- 
agement anxious to move same, which with frequent sug- 
gestions to customers to use the stock for certain purposes 
will keep refuse down to a minimum, 

Suggestion is the best allround method of increasing 
sales, and especially the sale of damaged stock. Call the 
consumers’ attention to the stock, the = price and 
ge where it can be used to advantage place of better 
stock. ’ 

Now the Anvil Chorus: Brief and loud. Purchase good 
grades, house same under good sheds, free from all the 
elements, place damaged stock for sale in a conspicuous 
place, where it will demand attention of buyer and seller, 
suggest its possible use to the trade at every opportunity. 
Do not go to sleep at the switch, get busy and sell it to 
some purpose. 

The idea of this article is centered in a retail yard, with- 
out a mill or other means of working up odds and ends of 
damaged stock. 

Put. it on the bargain counter and sell it. 

BR. A. LAUGHLIN LUMBER COMPANY, 
Port Arthur, Tex. 


“Sheds for All Kinds of Lumber.” 


By putting lumber under cover you can eliminate a large 
part of the refuse that accumulates in the yard. With 
wbat experience we have had in this line we should recom- 
mend sheds for all kinds of lumber, from the best to the 
cheapest. 

What refusc we have is taken into our mill and worked 
up into studding, furrings, grounds etc. What other waste 
we have too poor for stock we cut up and sell in boxes 
for kindling wood, thus enabling us to keep our yard in 
pretty fair condition. 

We find in receiving lumber that it is much to our advan- 
tage to sort the random stock into separate widths and 
lengths, thus enabling our men to pick out an order with 
less difficuity, as we find the less we handle the lumber the 
greater the saving in the refuse. 

Our extra wide stock, boards and plank, which are only 
called for in small amounts, we put on edge into racks made 
a for them, marking the widths and the lengths of 
the pieces on the ends of each piece. In this way our sales- 
men can find special sizes without the expense or the risk 
of breakage in overhauling the lumber, as when it is stocked 
down solid. This arrangement of ours has worked very well 
and we find the percentage of split boards, since we adopted 
this plan, has been very small. 

In regard to the refuse in our mill, even the narrow edg- 
ings which come off the boards and plank that are sawed 
up, we tie into bundles and have a ready sale for them. 
As we run our mill by electricity we have an accumulation 
of shavings and sawdust for which we have been able to 
find a ready market. Through our blower system we have 
a series of screens by which we separate the shavings from 
the coarse and fine sawdust. This enables us to give the 
trade a nice grade of sawdust, without any chips or short 
pieces of wood mixed in, an advantage that our customers 
seem to appreciate. WIN P. TAYLOR, 

oh. resident,. the Hdwin Taylor Lumber Company, 

Hartford, Conn. 
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—ees? 


J. J. Billings. 


MORRISVILLE, VT., Oct. 6.—James J. Billings, of the Bill- 
ings Lumber Company, with mills at Morrisville, Belvidere 
and Stowe, this state, died suddenly September 30 of heart 
trouble. Mr. Billings was born at Warren in 1854. He 
started in the lumber business twenty-seven years ago, erect- 
ing a mill at Sterling, a part of this city. He built the mill 
at Stowe in 1893. His widow and two children, Harold J. 
Billings and Mrs. C. W. McFarland, survive. 





Josiah Jones. 


MINNEAPOLIS, MINN., Oct. 8.—Josiah Jones, formerly a 
resident of this city, died September 29 at Seattle, Wash. 
Mr. Jones was born June 8, 1841, in Maine. He came here 
in 1862 and until 1900 was engaged in the lumber and con- 
tracting business. He made two trips to Alaska while the 
gold excitement was on, mining first in Klondike and later 
at Nome. He then located at Everett, Wash., and later at 
Seattle, where he again began business as a contractor. 





George H. Clark. 


PeasoDy, MAss., Oct. 6.—George H. Clark, aged 49 years, 
died suddenly at his home in this city this morning from a 
stroke of apoplexy. Mr. Clark was the eldest son of the 
late Aaron F. Clark, founder of the business now carried on 
by the A. F. Clark Lumber Company. He attended the 
schools of his native town and then entered the employ of 
his father, remaining always in the lumber business. He 
leaves a widow, one son, Harry F. Clark, manager of the 
lumber business, and two daughters, Mrs. George A. Blaney 
and Miss Helen Clark. 


Mrs. S. A. Briggs. 


LITTLE ROCK, ARK., Oct. 7.—Mrs. 8S. A. Briggs, wife of the 
proprietor of the Siloam Lumber Company, of Siloam Springs, 
dropped dead from heart trouble at the feet of her son Sat- 
urday night. He was engaged at the time in reading aloud 
from a newspaper to her. The body was sent to Verona, 
Mo., for burial. 





John Moore. 


Eau CLAIRE, WIs., Oct. 11.—John Moore, for twenty-one 
years foreman for the Empire Lumber Company, of Winona, 
Minn., died at his home in this city October 5 at the age of 
72 years. The deceased is survived by a wife, four sons 
and four daughters. 





Otis Wood. 


EVANSVILLE, IND., Oct. 12.—Otis Wood, one of the first 
architects to locate in this city and for many years con- 
nected with various planing mills here, died a few days ago 
after a short illress. Mr. Wood was born at Madison, Ind., 
in 1846 and located in this city in 1869. He was given the 
first prize at the centennial exposition at Philadelphia in 
1876 for the best drawn school building. He was a member 
of the Masons for nearly half a century and that order had 
charge of the funeral. 


Arthur F. Dudgeon. 


PORTLAND, ORE., Oct. 10.—The funeral of Arthur F. 
Dudgeon, a prominent British Columbia capitalist and timber 
operator, who died in this city Wednesday morning at the 
home of D. L. Wiggins, was held this afternoon under the 
auspices of the Knights Templar. Mr. Dudgeon had re- 
quested several years ago that he be buried where he 
died. His acquaintance in lumber and timber circles was 
wide, extending from the state of Michigan to British Co- 
jumbia. When he came to this city a short time ago he was 
operating a number of mills in Canada and had property 
interests in Washington and Oregon. Mrs. Dudgeon and her 
daughter arrived here for the funeral. 





James R. Slauson. 


RACINE, WIs., Oct. 12.—James R. Slauson, formerly identi- 
fied with the lumber, banking and marine business of this 
city for many years, recently passed away at his home at 
Girard, Ohio, at the age of 84 years. In 1848 Mr. Slauson 
entered the employ of his father, who conducted the first 
lumber yards here. He built the first 50,000-bushel vessel 
to be launched on Lake Michigan and later owned extensive 
hipping interests. 





Oscar Smith. 


TOMAHAWK, WIS., Oct. 13.—Oscar M. Smith,-52 years old, 
formerly engaged in the lumber business in this city and at 
the time of his death a member of the logging firm of Smith 
* Sutliff, died October 8 from paralysis. 





William Hubbell Fisher. 


CINCINNATI, OHIO, Oct. 12.—William Hubbell Fisher, who 
s a nation wide reputation as a conservationist, and who 
is well versed in forestry, died at the Bethesda hospital 

iist Thursday. He was an attorney in patent cases and 
is very successful. He was a nature lover and devoted all 
' his spare time to the study of forestry and plant life. 

') private life he was known for his benevolence and love 
children. He was past three score and was known to 
most every lumberman in Cincinnati. 


HYMENEAL. — 


BPD II IIE 


Longwell-Snell. 


PirrsBure, Pa., Oct. 138.—The marriage of Floyd E. Long- 
vell, purchasing agent of the National Casket Company, of 
“neida, N. Y., and Miss Edith Snell, daughter of Mr. and 
‘rs. Ira L. Snell, occurred Wednesday noon, October 6, at 
‘he country home of the bride’s parents at Kenwood, N. Y. 
"he bride was attended by Mrs. lowd as matron of 
honor _and W. O. Glowd served as best man. The ushers 
were Frank Farnum, manager for the Oneida factory of the 
National Casket Company, and William R. Cornelius, of this 
city. The house was beautifully decorated and many 
handsome gifts were received. After the ceremony Mr. and 
Mrs. Longwell left for New York city, from which they 
sailed to the Isle of Pines. They will visit Havana, Cuba, 
and some of the east Florida coast resorts, returning by 
way of Asheville, N. C., where they will stop for a few 
days. They will make their home at Oneida, N. Y. 








Byrne-McMurray. 
, KANSAS City, Mo., Oct. 11.—Kenneth J. Byrne and Miss 
Bessie McMurray were united in marriage Wednesday even- 
ing, September 29, at the home of the bride’s parents, 
2717 Linwood boulevard, Rev. Paul Linn, of the Southern 
Methodist church, officiating. Mr. Byrne is the only son of 
Mr. and Mrs. P. J. Byrne and is a member of the firm of 
P. J. . Mrs. Byrne is the only daughter of 
Mr. and Mrs. J. W. McMurray. After the iceremony an 
elaborate wedding dinner was served. ‘The couple. left the 
Same eyening for the Wast on thei bridal tour, intending 


to visit all the principal points of interest. They are 
expected to return about the middle of this month. 





Thompson-Mengel. 


LOUISVILLE, Ky., Oct. 11.—Miss Julia Morsel Mengel, 
daughter of C. C. Mengel and niece of Clarence R. Mengel, 
president of the C. C. Mengel & Bro. Company, and Dr. 
Cuthbert 'Thompson were united in marriage at St. Andrew’s 
Episcopal church. The wedding was a notable affair and 
was’ attended by the leading society people of the city. 
The gifts were unusually handsome. 

a ee ee 


LaMar-Lang. 


SEATTLE, WASH., Oct. 1.—Felix L. LaMar, of the Chicago 
Lumber & Coal Company, of this city, greatly surprised his 
many friends by quietly slipping away to Victoria, B. C., 
Wednesday, September 29, and getting married. The bride 
was Miss Kathryn Frances Lang, of Helena, Mont. The 
wedding took — at St. James Episcopal church, Victoria, 
the ceremony being performed by Rev. J. H. S. Sweet. Im- 
mediately after the ceremony Mr. and Mrs. LaMar left for 
a short wedding trip. They will be at home at 768 Bellevue 
avenue North in this city after October 15. The groom was 
formerly connected with the St. Louis office of the Chicago 
Lumber & Coal Company and recently came to the Coast, 
where he has made many friends. 





Throm-Venne. 


SEATTLE, WASH., Oct. 11.—J. Leo Throm, representative 
of the fir and spruce interests of T. Sullivan & Co., of this 
city, and Miss Frances B. Venne, of St. Paul, Minn., were 
married recently. They will make their home at Tacoma. 





Carleton-Rouse. 


CLEVELAND, OHIO, Oct. 14.—E. M. Carleton, vice president 
of the Mills-Carleton Company, and Mrs. Anna Rouse were 
quietly married in this city Tuesday noon, October 12, by 
Rev. J. R. J. Milligan, of the First United Presbyterian 
church. After the ceremony, which was witnessed by a few 
friends and relatives only, the couple left for an extended 
tour of eastern cities, after which they will make their 
home in this city. 





Fuller-Ducker. 


WAUKEGAN, ILL., Oct. 7.—A quiet home wedding took 
place at noon, October 4, at the home of Mr. and Mrs. John 
Ducker, when their daughter, Florida, and Earl Delos Fuller, 
lumberman of Joliet, were married. On their honeymoon 
they will go to New York and return by auto. They will 
make their home at Joliet. 





NEW MANUFACTURING CONCERN AT PARRISH, 
WIS. 

George C. Robson, formerly manager of the lumber 
department of the C. H. Worcester Company, of Chicago, 
has associated himself with J. O. Hollis, John A. John- 
son and Paul H. Krueger, of Wausau, Wis., in the or- 
ganization of the Parrish Lumber Company, with head- 
quarters at Parrish, Wis. This concern, which is capi- 
talized at $75,000, absorbs the business formerly opérated 
under the style of Hollis, Krueger & Johnson. The 
members of that firm are oldtime lumbermen and since 
they began business have acquired considerable valuable 
timber, including white pine, hemlock and very fine hard- 
woods, all of which is taken over by the new corporation. 

Mr. Robson will have charge of the manufacturing 
and selling ends of the business and Mr. Hollis will 
look after the logging department. It is the intention of 
the company to add extensively to its timber holdings 
and enlarge the company’s operations as rapidly as pos- 
sible. The sales office in charge of Mr. Robson is located 
at Parrish. 





CAR SHORTAGE A REALITY. 


NASHVILLE, TENN., Oct. 12.—The expected car short- 
age has become a reality. One large manufacturer states 
that he made efforts for three days to get cars to his 
plant in South Nashville. The yards in that section of 
the city were first requested to supply the number of cars 
desired, but had calls for fifty which could not be filled 
at the time. The same result followed a call for cars 
upon the Nashville terminals. Thus the predicted car 
shortage which has been expected for the last sixty days 
is coming to pass and the cotton and corn crops are yet 
to be moved. Comfort is found in that prosperity has re- 
turned to such a degree as to. result in the shortage 
mentioned. This is the first time the company men- 
tioned has been unable to secure the desired number of 
cars in over two years. There is a steadily increasing 
demand. 





CAR SERVICE RULES SUBJECT OF DISPUTE. 


It has been rumored lately that the report of the 
committee of ear service rules which is to be presented 
to the National Association of Railroad Commissioners 
at Washington, D. C., November 16, will be the subject 
of a lively dispute, because it is charged certain rail- 
road men were improperly admitted to the session of the 
committee held in Chicago recently. It has been sug- 
gested that if railroad men could properly be admitted 
it would be only fair to give shippers an equal repre- 
sentation at the hearings. Three members of the com- 
mittee have prepared a minority report, basing their 
action on the claim that the committee’s report is un- 
fair to the shippers, and this also will be presented at 
the Washington meeting. A resolution was adopted by 
the committee pledging its members not to divulge the 
provisions of the proposed demurrage code until the 
Washington meeting. As the railroads were represented 
at the session of the committee and are consequently 
fully informed as to the provisions of the code, this 
pledge is declared to work a hardship upon shippers 
and to be manifestly unreasonable. 





PRACTICE AND THEORY IN FORESTRY. 
Toronto, ONT., Oct. 14.—The senior class in forestry 
at Toronto university will be employed for two months by 
the Canadian Pacific railway to estimate the value of 
timber’ resources in Maine along its line between Mon- 
treal, Que., and St. John, N. B. 





Mr. 
Lumber 


Dealer 


we want to talk to you a minute about that new lumber 
shed you are planning to build. 

You are figuring of course on the best possible shed 
for the least possible money. 

You want to give it a frame and foundation that will 
‘‘stay put’’ and yet without putting into it any more 
material than is necessary for the purpose. 

You want it secure against snow and‘rain, and: yet 
sufficiently ventilated to care for stock that goes into it 
not absolutely dry. 

You want it to have the maximum capacity on mini- 
mum expense, and yet so arranged that stock can be 
handled in and out conveniently and cheaply. 


* * * * * * * 


These are the same problems that the thousands of 
other’ lumber dealers have wrestled with when they came 
to build their lumber sheds. They have not all solved 
them in the same way, and the resultant sheds have 
varied greatly in many ways. If you could get all these 
dealers together there would be an interesting argument 
on many points of shed construction, and of course they 
would go away again not all of the same conviction. 
But you would probably go away with some new ideas 
and suggestions. You could probably build a better 
shed after such a conference on shed construction than 
before you had attendéd it. 

There is now a short cut to the same results. There 
is a man who for many years has spent his entire time 
among the retail lumber dealers and who has made a 
special study of the lumber shed question. He has pre- 
pared a book on the subject, which is now in press and 
vill be ready for distribution within about three weeks. 

The name of the book is ‘‘ Lumber Shed Construction,’’ 
and the author is Met L. Saley. 

The book contains twenty-five chapters illustrating and 
discussing the various elements of shed construction. It 
contains forty-four typical examples of differing types 
of sheds, illustrated with plans; and as many more views 
of other sheds in all parts of the country. There are 
also plans for lime and coal houses, for a small planing 
mill and sash and door factory, illustrations of various 
shed and yard conveniences ete. 

The book will contain 176 pages, type size 6x8% 
inches, printed on a high grade of sepia plate paper, 
and bound in a handsome and durable linen erash. 

One 


idea from it will save you many times its cost in build- 


The price of the book is $1.50, postage prepaid. 


ing that new lumber shed. Better place your’ advance 


Use the form below. 


The American Lumberman 


315 Dearborn Street, CHICAGO, ILLINOIS 


order for it at once. 


AMERICAN LUMBERMAN 
Chicago, Illinois. 
Please send to the undersigned as soon as published 
one copy of “‘ Lumber Shed Construction,” by Saley, pre- 
paid charges, with invoice for $1.50. 
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We 
Purchase Outright 


bond issues on timber 
properties in amounts 


from $250,000 to 
$5,000,000. 














@ We are the only 
financial house in the 
United States that 
makes a specialty of 
loaning money to lum- 
bermen on large tracts 
of standing timber. 


CLARK L, POOLE & 


BANKERS 
Commercial National Bank Bldg. 
CHICAGO 














TIMBER BON 


Owners of high-grade standing 
timber desirous of borrowing 
money on same secured by a 
First Mortgage are invited to 
communicate with us. We are 
prepared to finance companies 
which are anxious to obtain ad- 
ditional capital with which to 
" operate tracts of timber. 


A. B. LEACH & CO. 


140 Dearborn Street 
CHICAGO 
PHILADELPHIA 


NEW YORK BOSTON 





Cash 2°22 Timber Bonds 


If you propose bonding your timber, the first 
consideration should be the counsel and advice 
of a banker familiar with your particular 
necessities. We invite your correspondence. 


FARSON, SON & CO., BANKERS 
Established Thirty Years 
CHICAGO 
NEW YORK 


Members 
New York Stock Exchange 
Chicago Stock Exchange 
Chicago Board of Trade 














TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 





BUSINESS CHANGES. 





Alabama. 


Birmingham—The Brannon Lumber Company recently 
engaged in the wholesale yellow pine lumber business. 
Union Springs—S. J. Caldwell has been succeeded by 
Caldwell & Haynes. 
Arkansas, 


Gleason—The Freeman Lumber Company; application for 
receiver denied. 

McGehee—The National Cooperage Company, of New York, 
has appointed August Schmidt state agent, with office in 


this city. F . 
California. 


Dyerville—The Pacific Lumber Company, of Scotia, has 
bought the mercantile establishment of P. E. Cortland and 
will continue to operate same on a larger scale. 

Oakland—W. J. O’Connell is out of business. 

Westport—The Westport Saw Mill Company has bought 
the saw mill plant of McFaull & Hess. 


Colorado. 


Olney—The A. P. Smith Lumber Company has been 
adjudicated a bankrupt. . 
Florida. 


Jacksonville—The Keystone Lumber Company has bought 
the saw mill of the Vrieze Lumber Company. 
Georgia. 
Macon—The Mathews Lumber Company has been organ- 
ized by E. W. Stetson and v. M. Mathews. 


Valdosta—The Panabaker Lumber Company has entered 
the wholesale lumber business, with offices in this city. 


Idaho. 
Payette—The saw mill cf John W. Prestel & Sons is for 
sale. 
Illinois. 


Chicago—John William Adriance recently entered the 
interior woodworking business at 805 Tacoma building. 

Chicago—The Brannon Lumber Company recently vegan 
business. 

Chicago—R. I. McGinnis recently engaged in the commis- 
sion lumber business. 

Chicago—The McGinnis Lindsay Lumber Company has 
been succeeded by the G. L. Lindsay Lumber Company. 

Chicago—The A. C. Wiikerson Molding Company is sell- 
ing out to D. H. Fritts & Co. 

Duquoin—The Duquoin Vianing Mill Company has been 
succeeded by the Duquoin Lumber Company. 


Indiana. 


Hazleton—H. VP. Vhillips will continue in retail lumber 
business. 








Iowa. 
Des Moines—The Wheeler Lumber, Bridge & Supply Com- 
pany; C. &. Jones, second vice president, deceased. 
Vingley—Todd & Stewart are selling out. 


Kansas. 
Cunningham—J. P. Ratcliff is selling out to 8S. T. Bald- 


win. 

Hillsdale—Protzman & Son have been bought out by the 
Paola Lumber & Coal Company. 

Skiddy—P. Maloney & Son (lumber) recently began busi- 
ness. 

Stockton—The Wizard Lumber Company recently entered 
the retail lumber’ business. 

Wilson—Hoch & Hanzlicek have been succeeded by the 
Hoch. bros. Lumber Company. 


Kentucky. 

Louisville—The Lyons Lumber Company has been organ- 

ized at Frankfort. cs 
Louisiana. 

Alexandria—The Central Cypress Company has been rein- 
corporated with authorized capital stock of $50,000. 

ittyrath—J. EK. Kibbe has been succeeded by the Williams 
Lumber Company. 

New Orleans—The Consumers’ Manufacturing & Lumber 
Company ; receiver applied for. 

New Orleans—The Southern Vehicle Manufacturing Com- 
pany has been succeeded by the Southern Hardware & 
Woodstock Company. 

Wilhelm—The Hall-Coody Lumber Company will make 
their headquarters at Water Valley. 


Massachusetts. 


Brockton—The Brockton Lumber & Construction Company 
has been reorganized with D. F. Tozier as president and 
treasurer and H. R. Smith as general manager. 

Lawrence—The Mitchell & Harding Lumber Company ; 
jnvoluntary petition in bankruptcy. 

Newton—John A. Eisner; involuntary petition in bank- 
ruptey. 





Michigan. 
Bay City—The Moulthrop Lumber Company; William C. 
Moulthrop, secretary, deceased. 
Detroit—The Frolich Glass Company; Simon Frolich, 
deceased. 
Memphis—The Fillmore Lumber Company is selling out. 
Saginaw—The Brooks Boat Manufacturing Company has 
changed its name by amendment to the Brooks Manufactur- 
ing Company. ‘ 
Wayne—A. Reiser, jr., and John B. Wallin have been suc- 
ceeded by William Gies. 
Minnesota. 
Minneapolis—The Northwest Lumber Company is liquidat- 
ing. 


Mississippi. 


Collins—The Rook Lumber Company has been succeeded 
by the Miller Lumber Company. 

Meridian—The Wymond Stave Company has ‘bought the 
plant of the Meridian Box Company. 


Missouri. 


Kansas City—-The Whitney Lumber Company ; bankruptcy 
proceedings dismissed. 
St. Louis—The» Drake-Conger Lumber Company; C. P. 
Conger has witidrawn. 
Montana. 


Dayton—The Big Arm Lumber Company has been incor- 
porated with headquarters in this city. 

Mendon—tThe Basin Lumber Company, with general offices 
at Moore, has closed out its yard in this city and has opened 
yards at Moccasin and Dover, Mont. 


Nebraska. 


* Howell—Joseph H. Smatlan has sold his lumber yard to 
the Crowell Lumber & Grain Company. 

Wayne—John Harrington has been succeeded by C. A. 
Chase & Co. 





WEEK’S RECORD OF BUSINESS CHANGES INCORPORATIONS ETC. 


+ New Jersey. 
Pleasantville—Lake & Bossler have established a lum\; 


mill in this city. 
New Mexico. 


Albuquerque—The Superior Lumber & Mill Company; 
B. Field has bought G. E. Gustavson’s stock. 

Deming—The Deming Lumber Company is organizing. 

Roswell—The Hondo Lumber & Roofing Company recent 


began business. 
New York. 


Addison—Eugene Tompkins has become a partner in ti 
J. S. Harrison plow handle factory and the business wi 
be conducted under the style of J. 8S. Harrison & Co. 

Lockport—McCloy & Newman are now S. P. McCloy. 

New York—Caskey & Fischer (no yard) recently engag: 
in the wholesale lumber business at 129 West One Hundr 
and ‘l'wenty-fifth street. 

North Tonawanda—The Commercial Lumber Company 1: 
cently engaged in the wholesale pine lumber busines. 


North Carolina. 


Aurora—The Standard Lumber Company ; change in sto: 
holders. 

Kinston—Parrott & Crabtree have discontinued busine: 

Lenoir—The Moore-Stone Chair Company is organizing: 
with John C, Moore, L. B. Stone and others interested. 


North Dakota. 


Belfield—The Goodrich-Call Lumber Company, of Minn 
apolis, Minn., has bought the lumber business of J. Lb. 


Dyer. 
Ohio. 

Columbus—H. D. Brasher and his brother have engaged 
in the commission business in the Columbus Savings & Trust 
building, under the name of the former. 

Columbus—The Crosby & Beckley Company has discontin- 
ued business. 

Coiumbus—The Marvin Woodworking Company; John 5S. 
Maclean, 161 West Spring street, has bought the business. 

St. Varis—The Walborn Riker Company (carriages) ; re 
ceiver appointed. 

Salem—The Eastern Ohio Lumber & Construction Com- 
pany is closing out. 

Sidney—George W. Worch has been succeeded by the 
William Klipstéin Lumber Company. 


Oklahoma. 


liugo—The Carson Lumber Company has removed head- 
quarters to Dallas, Tex. “ 
Yeager—The Stevenson Lumber Company recently began 
business. 
Oregon. 


Salem—The Falls City Lumber Company, of Falls City, 
has bought the lumber yard and other interests of the Voget 
Lumber & Fuel Company. 


Pennsylvania. 


Mercer—Michael C. Zahnizer has been succeeded by Vat 
terson Bros. 

Millersburg—-W. B. Meetch has discontinued business. 

Mohaton—E,. G. Werner is now E. G. Werner & Son. 

Philadeiphia—The Commercial Lumber Company has re- 
moved to North ‘Tonawanda, N. Y. 


South Dakota. © 


Biunt—-The Downing Lumber Company and the Fuller- 
Porter Lumber Company are selling out to the Interior Lum 
ber Company, of Minneapolis, Minn. 


Tennessee. 
Spee: ~The Haynes Furniture Company is opening a 
yard. : 
Knoxville—The J. G. Lowe Lumber Company; Henry 
Blane appointed receiver. 
Texas. 


Baldwin—The Brown Lumber Company has removed tv 
Jefferson. 

Beaumont—The Allen & Cox Shingle Company is out of 
business. 

Vatuuas—Sherrill & Gribble (no yard) recently engaged in 
the jumber business. 

Frost—The ft*inch-Baber Lumber Company, of Baber, has 
opened a branch yard in this city. 

Paducah—The Quinn Lumber Company recently began 





business. 
. Virginia. 
Hadensville—Thomas Hardenburgh & Co. are out of busi 
ness. 
Washington. 


Ferndale—The Morrison Mill Company has sold its suw 
und shingle plant, to the Prouty-Caine Lumber Company. 
Tacoma—tThe Coops Piano Manufacturing Company ! 


cently began business. 
West Virginia. 


ClarKsburg—The Lang & Crist Box & Lumber Compa) 
has been formed to manufacture wooden shipping boxes. 
Elkins—The Elkins Planing Mill Company; receiver 
appointed. 
r'airmont—The South Fork Land & Timber Company b«> 
surrendered its charter. 
Wisconsin. 


Boyceville—R. A. Cleveland is selling out to the Olco 
Lumber Company, of Glenwood. 

Dorchester—F. Gutwasser has been succeeded by O. 
Peterson. 

iEmerald—R. A. Cleveland and Alex & W. 8S. Fleming a: 
selling out to the Olcott Lumber Company, of Glenwood. 

Glenwood—R. A. Cleveland has been succeeded by t! 
Olcott Lumber Company. 

Glidden—The Glidden Veneer Company and the Shaa: 
golden Lumber Company have been taken over by the Melle: 
Lumber Company, of Mellen. 

Holmen—Casberg & Gaarder are now Halderson & Gaarde’. 

Manitowoc—The Chris Schoch Lumber Company; Josep 
Schoch has sold his interest. 

Racine—The Racine-Sattley Company; George A. Yule ha 
succeeded Herbert Miles as_ president. 

Sheboygan—The Behnke Lumber Company recently begai 


business. 
BRITISH NORTH AMERICA. 
Manitoba. 

Grand View—The Candahar Lumber Company recently be 
gan business with offices in this city and yard at Candahar, 
Saskatchewan. 

FOREIGN. 


Belgium, 


Antwer Brants, Franck & Co. was dissolved October 1 
It will fill its old contracts and close out stocks on hand. 

Antwerp—Amedee C. Franck has formed a company under 
the style of Amedee C. Franck & Co., with a representative 
at Memphis, Tenn. 
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INCORPORATIONS. 


California. 

Lindsay—The Lindsay Lumber Company, authorized capi- 
tal $10,000. 

Bo Francisco—The Oregon & California Lumber Company, 
suthorized capital $400,000; George A. Innes, A. G. McKar- 
ind, W. M. Madden, J. H. Wilhelm and F. W. Carey. 

Westport—The Westport Saw Mill Company, authorized 
capital $250,000. 





Connecticut. 

New Haven—The New England Chair Company, authorized 
capital $300,000; C. F. Walker, N. W. Munhall and D. B. 
Foley. 

Winchester—The Tiffany & Pickett Company (lumber, lime 
te.), authorized capital $75,000; Dwight B. Tiffany, Fred 
1}. Pickett and Alexander Plumley. 

Florida. 

Jacksonville—The Madison Timber Company, authorized 
apital $6,000; F. J. Ansley, president, Thomasville, Ga. ; 
\. L. Ligon, vice president; M. V. Gress, secretary and 
‘reasurer. ‘ 

Georgia. 

Thomasville—The L. F. Driver Lumber Company, author- 
ized capital $100,000; L. F. Driver, president; E. H. Smith 
ind W. D. Rockwell. x 

Illinois. 


Chicago—The National Piano Bench Company, authorized 
capital $5,000; E. C. Wenger, M. W. Meek and Albert H. 
utney. 

Louisiana. 

Alexandria—The R. L. Ball Lumber Company, authorized 
capital $25,000. 

Arcadia—The Neas & Sullivan Lumber Company, author- 
ized capital $25,000; E. Sullivan, president; J. F. Neas, vice 
president and general manager, and J. P. Jackson, secretary 
and treasurer. 

New Orleans—The Miller-Goll Company (sash, door and 
blinds), authorized capital $20,000; John F. Miller, presi- 
dent; Cnarles F. Goll, jr., vice president and treasurer, and 
kdwin 8S. Weber, secretary. 


Massachusetts. 
Revere—The Franklin Park Lumber Company, authorized 
capital $15,000. (eg Wig 
Mississippi. 


Lexington—The McBee Lumber Company, authorized cap- 
ital $10,000; John H. McBee, J. H. Smith, Dalton McBee 


and others, 
Missouri. 
St. Louis—The Fullerton-Moses Tie Company, authorized 
capital $10,000. 


New Jersey. 
ast Orange—The Sarasota Land Company (lumber, min- 
ing ete.), authorized capital $100,000; Ralph C. Caples, Ne- 


ville Bayley and William W. Stevenson. 
Jersey—The De Soto Timber Company, authorized capital 
$50,000; A. F. Bucher, James A. McNelus and R. F. Tully; 


vtlice 15 Exchange place. 

New Brunswick—The New Brunswick Iron. Works (lumber, 
wood, steel ete.), authorized capital $30,000; Alexander Hen- 
derson, Thomas T. Henderson and Agnes Henderson. 


New York. 

Manhattan—The Anthracenol Wood Preserving Company, 
authorized capital $25,000; red C. Bartels, Rutherford, N. 
J.; Theodore F. von Dorn and Sanford 8. Gowdey. 

North Tonawanda—The Standard Stained Shingle Com- 
pany, authorized capital $10,000; Harry E. Gosch, Herbert 
). Kendall and Harriet K. Gosch. 

Oregon. 

V’ortland—The Deschutes Transportation, Land & Lumber 
Company, authorized capital $5,000; J. H. Kelly, W. G. 
Manning and Russell E. Sewell. 

’ortland—The Peoria Lumber Company, authorized capi- 
tual $10,000; B. Goldberg, H. Brown and Joseph Kiser. 


Pennsylvania. 
hiladelphia—The Utility Car Company, authorized capi- 


tal $1,000,000, 
South Dakota. 

Ipswich—The George O. Wilson Lumber Company, author- 
ized capital $25,000. 

Texas. 

'odd—The Holliday-Shilkee Lumber Company, authorized 
capital $40,000; William A. Holliday, E. G. Shilkee, W. L. 
liu!tiday and John G. Todd. 

Virginia. 
taleigh—The Raleigh Cabinet Works Company, authorized 


capital $20,000. . 
Washington. 


Arlington—The Kohouts Logging Company, authorized 
capital $6,000; George W. Kunze and Joseph Kohouts. 
_ bellingham—The Earles-Cleary Lumber Company, author- 
ize) capital $100,000; Thomas Earles and B. J. Cleary. 

Uilensburg—The Kittitas Valley Lumber Company, au- 
thorized capital $15,000; J. E. Corbett and C. S. Ortman. 

i:verett—The Jamieson Shingle Company, authorized capi- 
- $40,000; Robert Jamieson, Neil C. Jamieson and Alice 
almieson, 





Seattle—The Shingle Manufacturers’ Agency, authorized 
capital $3,500; William Verd, Norman Kuhn, O. A. Ford, 
C. J. Shaw and B. Voorhees. 


West Virginia. 


liuntington—The Omega Lumber Company, authorized 
capital $10,000; J. R. LeSage, Azel McCurdy, F, A. Johnson, 
C. i. Wyatt and J. C. LeSage. 





NEW MILLS AND EQUIPMENT. 


California. 


A lhayside—The Bayside Lumber Company has ordered a 
v2-ton locomotive to be built by January 1, 1910. 
_ llealdsburg—The A. F. Stevens Lumber Company has 
= tiled aac shaper and a heavy arm sander at its 
waning mill, 

San Pedro—The San Pedro Lumber Company is building 
a shed with a capacity of 240 feet of lumber to each 





Square foot of floor space. The structure will be 120x200 
fect and 24 feet high. 
Florida. 
Jacksonville—The Morgan Lumber Company is erecting 
& mill on MeGirth’s creek near here. The mill is 51x250 


feet and will be driven by a 24x36 engine and 600-horse- 
power boiler. It will be equipped with a circular saw and 
band resaw and will be strictly uptodate. 


Iowa. 

Muscatine—The Huttig Manufacturing Company will 

build a shed, 60x185 feet. 
Louisiana. 

Alexandria—The R. L. Ball Lumber Company has bought 
a tract of timber land and will establish a plant with a 
Capacity of 35,000 feet daily. . 

ij beridan—D. A. Self, of Franklinton, has bought a saw 
m - in this city and will improve and increase its capacity. 

Sartori—The Central Cypress Company, of Alexandria, 


will establish a plant and install a 8-foot Allis-Chalmers 


band ‘saw. 
Maryland. 

Midlothian—The Juniata Lumber Company, of Juniata, 
Pa., is putting in a mill with a daily capacity of 20,000 
feet. A modern climax engine has been deilvered to the 
company and about two and a half miles of narrow gage 
railroad will be built. 

Massachusetts. 

Greendale, Worcester—Osgood Bradley & Sons are erect- 
ing a plant consisting of a shop, paint shop, powerhouse, 
lumber kiln, lumber shed and a 2-story office building, 
which will eventually employ 1,000 skilled workmen. 


Michigan. 
Manistee—A large lumber shed is being erected by the 
Olson Planing Mill. 
Menominee—The Menominee White Cedar Company is 
erecting an office at the yards in this city, where it will 
have its future headquarters. 


Mississippi. 
Lake—G. B. Merrill & Bro. are rebuilding the portions of 
their plant destroyed by fire. 
New York. 
Albany—George Spalt is completing a large addition to 


his plant. 
North Carolina. 

Lenior—The Moore-Stone Chair Company has awarded 
the contract for the erection of a building, 92x150 feet, to 
cost $4,000. It has bought $15,000 worth of machinery. 
= capacity of the plant will be 1,200 boxseat dining chairs 

y. 


Wilson—The Hackney Wagon Company will establish 
a spring-wagon department, and will erect a main building, 
200x75 feet of fireproof construction. Warehouse and other 
buildings also will be erected. 

Newark—The P. Smith Sons’ Lumber Company is tearing 
down its old sheds and will begin the erection of a 2-story 
warehouse. 





CASUALTIES. 


Arkansas, 

Jonesboro—The plant of the Barton Lumber & Brick 
Company, valued at $190,000, was destroyed by fire October 
11. The loss,is partially covered by insurance. 

Little Rock—The Arkansas Cypress Shingle Company 
suffered a loss by fire recently. 

Illinois. 

Chicago—Fire October 5 at the plant of the Nollau & 

Wolff Manufacturing Company caused a loss estimated at 


$40,000. 
Minnesota. 


New Duluth—The saw mill of the H. J. Thompson Furni- 
of $3000 was destroyed by fire October 1 with a loss 
o ’ 





Mississippi. 

Moselle—The mill of P. M. Ikeler was entirely destroyed 
by fire October 10. ‘The planer and dry kilns were saved. 
The plant was also visited -by fire last April. 

Woodruff—The saw mill of the Forest City Land & 
Lumber Company was totally destroyed by fire October 6, 
entailing a loss of about $60,000. 

Missouri. 

Springfield—The Wunderlich Cooperage Company’s fac- 
tories and contents were destroyed by fire October 6 with 
a loss of $30,000 and $5,000 insurance. 


North Carolina. 

Taylorsville—The plant of the Ingram Lumber Company 
was burned September 29, causing a loss of $12,000 with 
no insurance. 

Washington—The main plant of the Moore Lumber Com- 
pany was visited by fire with a loss of $10,000; no insur- 


ance. 
Ohio. 
Cleveland—Fire which visited the plant of Theodore 
Kundtz caused damage amounting to about $5,000. 


Oklahoma, 
Henryetta—The lumber yard of the Carson Lumber Com- 
pany was destroyed by fire September 30, causing a loss 
of about $20,000, covered by insurance. 


Tennessee. 

Sequatchie—The Sequatchie Handle Works was destroyed 
by fire recently, entailing a loss of about $15,000, partly 
covered by insurance. The factory will be rebuilt. 

Texas. 

Gilmer—The planer of the Progressive Lumber Company 
burned October 1. Loss is estimated at about $25,000 and 
insurance of $11,000. 

Virginia. 


Portsmouth—The Standard Box & Lumber Company’s 
plant was destroyed by fire October 4 with its stock of lum- 
ber and several loaded freight cars. The total loss is 
$80,000 with insurance of $40,000. All books and papers 
of the company were destroyed. 


TROUBLE AND LITIGATION. 


Kansas City, Mo., Oct. 12.—The involuntary bankrupt 
proceedings against the Whitney Lumber Company, of this 
city, were dismissed in the United States court October 6. 
W. P. Hall, as master in chancery, heard the testimony and 
his finding was that the company is solvent. 





CiartotTts, N. C., Oct. 11.—Judge Connor, in federal 
court, has made permanent an order issued some time ‘oO 
forbidding aad enjoining J. B. Winders, of Warsaw, Duplin 
county, this state, from cutting timber from certain lands 
in Duplin county in which the Norfolk & Southern railway 
holds an interest. 


Bosvon, Mass., Oct. 9.—Louis P. Parker, temporary re- 
ceiver for the Essex Wood Turning Company, of Middletown, 
Conu., has asked the superior court to have the receivership 
made permanent 


Tacoma, WasuH., Oct. 13.—In the suit of C. M. Riddell 
against the Standard Woodenware Company, of Orting, 
Judge Clifford, of the superior court, issued an order re- 
cently denying the plaintiff’s motion for the appointment of 
a receiver and the issuance of-a restraining order. Several 
affidavits were filed denying the alleged insolvent condition 
of the defendant company. 


Traverse City, MicH., Oct. 7.—The petition of Otto 
Kyselka versus the Traverse City Manufacturing Company, 
to sell the holdings and other assets of the company in order 
to settle outstanding indebtedness, was granted in the cir- 
cuit court October The company has been operated by 
William L. Brown, as receiver, for some time. 


E.LkKins, W. VA., Oct. 8.—N. G. Keim has been appointed 
receiver for the Elkins Planing Mill Company, of th s city, 
on the petition of the company. The liabilities amount to 
$43,456.35 and the assets are given as $30,000. 
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Timber Loans 


WE are prepared to make loans in 
amounts of $200,000 and upwards 
secured by first mortgage on high grade, 
accessible standing timber owned by 
established, going lumber companies. 











Correspondence and pers 
sonal interviews invited. 


BONDS FOR INVESTMENT 


Salt Lake City, Utah, Waterworks & Sewer 44s 
Twin Falls County, Idaho, Court House 5s 
Mobile, Alabama, Refunding 445 

River Rouge, Michigan, Sewer 44s 

Monroe, Wisconsin, 5s 

Manistee & North-Eastern Railroad Company 5s 


Devitt, Tremble & Co, 


BANKERS 
First National Bank Bldg, CHICAGO. 


We Will Buy 
BOND ISSUES 


of not less than $300,000, 
secured by Standing Timber 
(except hardwood) where the 
land is owned in fee simple 
and the timber has a value 
of at least three times the 
amount of the loan. 


FARWELL TRUST COMPANY, 


226 LaSalle Street, CHICAGO. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange. NEW YORK. 12 Great St. Helens. LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest deepatch from seaboard We 
handle all classes of cargo, and have Department 
handling Export Lumber Shipment. : 











AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO, ILL. 
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Loans To Lumbermen 


On Timber Lands 


For Long Periods of Time 
In Sums of $200,000 
Or More. 


Lyon, Gary & Company 
CHICAGO. 





Timber Bonds 


We are in the market for desirable 
issues of timber bonds in amounts from 
$100,000 up. We have the best facilities 
and can refer you to clients for whom 
we have handled timber bond issues 
showing everything satisfactory in every 
detail. We have had experience in this 
class of bonds and know how to arrange 
the business to your best advantage. 
Any inquiries will have our prompt and 
careful attention. 


G.H.GILLHAM 


The Rookery CHICAGO, ILL. 








(This will make money 
for the right man.) 


SHINGLE MILL 
PUGET SOUND 


On salt water and on line of Great Northem 
railway. 
Three uprights, plenty power and abundant 
steam, dry ki 
Location, price and terms make tbis an unusu- 
ally favorable “buy.” 
Particulars on application. 


/ R. J. MENZ LUMBER CO. 
610-613 American Bank Building, 
SEATTLE, WASHINGTON. 


Timber Lands—Lumber—Shingles. 











Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


SAGER PATENT AXES 


And Highest Quality 

Bull Dog Line Lumbermen’s Tools 
RIGHT QUALITY—RIGHT PRICES. 

Write us. WARREN, PA., U.S.A. 














HARDWOOD “222% 2: acvantace 


to send for free sample pages 


LUMBERMEN of the “Climax Tally Book.” 


erican Lumberman, Publishers, 315 Dearborn St., Chicago 
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LUMBER TRADE CONDITIONS IN THE CENTRAL SOUTH. 





Yellow Pine Mills Continue Curtailing Output—Car Shortage Growing Serious—New Mills 
and Improvements Under Way—Shipping Active—Gulf Timber Trade Brisk. 
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CRESCENT CITY NEWS. 


NEw ORLEANS, LA., Oct. 11.—Changes in market con- 
ditions from last week are comparatively slight. Cypress 
uppers are still in brisk demand and poor supply. Low- 
ers are moving fairly well by comparison with the inac- 
tive call thirty days ago and prices all round are rated 
steady. The heavy movement of cypress ties has mate- 
rially reduced the stocks of common, though lower 
grade stocks at mill are still large enough to meet ordi- 
nary demands. Stocks of uppers are badly broken. The 
majority of the mills damaged by the storm have com- 
pleted repairs and are sawing again. The lath move- 
ment is fairly good. Shingles, with the possible excep- 
tion of primes and 4-inch bests, are in fair supply, 
though there is no surplus. Car supply is poor, one or 
two mills on the Southern Pacific having complained 
within the week that they were left without cars for 
four days at a stretch. 

For yellow pine the reports are, as usual, mixed. Mills 
west of the river persist in curtailment, while those on 
the other side seem, with few exceptions, to be cutting 
close to capacity. In the storm-visited territory night 
shifts are the rule. There is said to be a good volume 
of domestic business, especially for railroad and car 
stuff. Yard stock is moving, but opinions differ as to 
the basis of the price. The export business is good, 
but it appears that the demand from European markets 
has declined a bit, the best call coming from South 
American marts. West of the river there are symptoms 
of car shortage. East of the river little complaint on 
that score is heard. Recently a better demand has been 
noted for sap pine ties, possibly owing to the scarcity of 
other varieties or the stiff prices at which they are held. 

The J. J. White Lumber Company, of McComb City, 
Miss., has put on a double shift to work up its down 
timber. The capacity of its mill is 130,000 feet a day. 

The Hammond Lumber Company, Hammond, La., is 
enlarging its mill capacity, installing machinery, dry 
kilns, ramps and sheds and operating a night shift to 
take care of its down timber. 

R. Inglis, manager of the Southern Land Company, 
which undertook to colonize and develop several thousand 
acres of cutover lands formerly the property of the 
Camp & Hinton Company, near Lumberton, Miss., ar- 
rived at that place last Wednesday morning with a 
party of prospectors from Youngstown, Ohio. 

Register Grace, of the state land office, recently took 
cognizance of complaints that timber thieves were com- 
mitting depredations upon state lands, and after con- 
sultation with Governor Sanders, requested the various 
district attorneys to look into the matter and to prose- 
eute all offenders. As a result, Register Grace was in- 
formed last Saturday that District Attorney Wilkinson 
had filed informations against four persons in his dis- 
trict who are accused of stealing timber from the public 
domain. It is understood that the culprits will not only 
be prosecuted criminally but that, wherever the timber 
can be traced, civil suits will be brought to recover its 
value from the purchasers. Private owners in several 
parishes have suffered severely from timber thieves and 
several weeks ago held a conference in New Orleans to 
devise ways and means for breaking up the practice. 

The Yaryan Naval Stores Company has begun con- 
struction of its plant four miles north of Gulfport. Four 
concrete buildings will be constructed. The company 
was organized a short time ago to extract turpentine 
and other products from stumps on cutover lands. Its 
officers claim they can reduce the cost of clearing cut- 
over land of stumps to about $2.50 an acre. Heretofore, 
it is said, the cost has ranged between $15 and $30. 
About fifty men will be employed. Its officers are J. H. 
Secor, president; H. T. Yaryan, vice president; T. B. 
Beckwith, secretary-trasurer; J. E. Lockwood, general 
manager, all of Toledo, Ohio, and Joseph D. Cordon, 
of North Carolina, superintendent. 

The steam skidder of the Longville Lumber Company, 
Longville, was burned some days ago. 

The holdings of the Pearl River Lumber Company 
have been sold to Frank L. Andrews, of Coudersport, 
Pa. The property includes the town of Pearlhaven, a 
suburb of Brookhaven, Miss., where the company’s big 
plant is established; all of its milling plants, logging 
outfits and rolling stock, together with 3,597 acres of 
pine timber lands in Lincoln, Copiah, Lawrence, Simp- 
son, Jefferson Davis, Marion and Pearl River counties. 
The consideration is stated to be $750,000, and the deed 
bears date of July 6, 1909. The Pearl River Lumber 
Company was one of the properties acquired by the Good- 
year people during the extensive purchasing campaign 
which resulted, a few years ago, in their gathering un- 
der one control what is probably the largest single hold- 
ing in Mississippi, the construction of the New Orleans 
Great Nortiiern, with its branches, and the founding of 
the model sawmill city of Bogalusa by the Great South- 
ern Lumber Company, a subsidiary corporation. The 
object of the present transfer is ‘‘a matter of specula- 
tion,’’ according to the Brookhaven reports. 

From the same town comes the news that there has 
been placed on record a deed of trust from the Butter- 
field Lumber Company, of Nortfield, Miss., to the Chi- 
cago Title & Trust Company, which is to underwrite an 
issue of $600,000 in bonds, to be floated for the ar 
ment and operation of the Butterfield company’s lumber 
and railroad interests. The instrument covers the com- 
pany’s mill property, railroad and rolling stock, and all 


of its timber holdings in Lincoln, Lawrence and Marion 
counties, 


Personal Mention. 


Frederick L. Merritt, of Norfolk, Va., lately connect«ii 
with the Norfolk & Western railroad, has been appointed 
general agent for the New Orleans Great Northern, wit! 
headquarters at Jackson, Miss. 

W. C. Wood, of the W. C. Wood Lumber Company, Collin- 
Miss., was a New Orleans visitor last week. 

J. A. Hilliard, of the Louisiana Red Cypress Compan, 
left last week for a business trip to Kansas City, Mo., and 
St. Louis, Mo. He is expected home during the week. 

W. F. Saunders, secretary of the Lakes-to-the-Gulf Deep 
Waterway Association, has arrived to discuss with the loca! 
committee the arrangements for the annual convention of the 
big organization, which will be held in this city, October 31, 
November 1 and 2. Mr. Saunders predicts that this will be 
the best attended and most successful meeting yet held. 

Frederick Wilbert, state senator, of the A. Wilbert Sons 
Lumber & Shingle Company, and president of the Southern 
Cypress Manufacturers’ Association, has returned from a 
vacation visit to New York. 

George W. Dodge, of the Napoleon Cypress Company, 
Napoieonville, has returned from his vacation. 

D. Rees, of the Rees-Scott Company, is back from Canada, 
where he and his family have been spending the summer. 

A. E. Hotard, proprietor of the Algiers Saw & Planing 
Mill, president of the New Orleans Chair Company and an 
officer of the New Orleans Sash & Door Company, one of the 
pioneer sawmill men of this section, suffered an attack of 
paralysis last week while on his way to one of the plants in 
which he is interested. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLES, LA., Oct. 12.—Local market conditions 
are beginning to improve, but are still far from what 
yellow pine manufacturers would have them. Sales agents 
for local mills say demand from all quarters was better 
during the last week than for many weeks, with reason to 
hope for a continuance. Not only did many orders come 
in from the railroads, but the retail demand from the 
central states showed a marked improvement. ‘The 
export trade remains about the same so far as prices are 
concerned, but the demand is stronger and the move- 
ment satisfactory. 

The car shortage which is being felt in all parts of 
southwest Louisiana and southeast Texas is beginning to 
assume a serious aspect. The promise of several of tlie 
railroads, on whose lines the big mills are located, to pro- 
cure sufficient cars to relieve the situation, has not been 
fulfilled, and as a natural consequence the stagnation 
in business continues at many sawmill towns. Several 
big mills north of Lake Charles already have closed the 
planers and may be compelled to stop millwork altogether. 
Most mills of this section are working but four days a 
week, and to close down altogether would be a severe 
blow to business interests. The railroads say they are 
doing the best they can under the circumstances, as the 
rice crop, the cotton crop and the cane crop have to be 
moved at this time, and a great demand for cars is 
coming in from every section of the state. 

The new lumber town of Fields, this state, is rapidly 
nearing completion. It will be made the headquarters of 
the Gulf, Sabine & Red River railroad. 8. M. Dupew, 
who has the building contract, has completed sixteen 
dwellings and has two more under construction. He has 
also completed the large general buildings, the machine 
shop, the office building and warerooms of the Miller- 
Link Lumber Company. He will begin the work in a 
few days of moving about 100 houses from the old site of 
the town to the hew one. The move was made to bring 
Fields twelve miles further into the interior of the great 
yellow pine forest, owned and now being cut by the 
Miller-Link company. 

Henry E. Hardtner, president of the Louisiana For- 
estry Association, has named the following executive 
council: Adam Estopinal, St. Bernard; J. W. Elder, 
Farmerville; Thomas J. Davis, Leesville; Miss Charlotte 
Elliot, New Orleans; H. H. White, Alexandria; Charles 
P. Johnson, New Orleans; Fred J. Grace, Baton Rouge. 
President Hardtner has outlined a plan for the conser- 
vation of the forests of Louisiana and in the selection of 
his council he has chosen those he considers best fitted 
to assist him in his work. 

The mill of Robert Morgan, sr., at Morgans Point, on 
the Sabine river, north of Orange, has resumed operation. 
Mr. Morgan, who is the pioneer exporter of this section, 
owns a large amount of timber land in that section which 
he intends cutting. , 

The new mill of the Hurricane Creek Lumber Com- 
pany, at Guy, will begin operation the latter part of 
this week. Already several successful test runs have 
been made. The old plant at Forest Hill has been dis- 
mantled., 

T. H. Waters, who has been a resident of Lake Charles 
for twenty-eight years and prominently identified with 
the lumber interests of this section, has disposed of lis 
local interests and will return to his former home 1 
Michigan where, together with his family, he will re 
side. Mr. Waters formerly was connected with the 
Bradley-Ramsey Lumber Company and afterwards with 
the Hodge-Fonce Lumber Company. 

The big mill of the Rapides Lumber Company, at 
Woodworth, soon is to be made a larger one. The cou 
pany will add another large gangsaw and increase the 
daily output. The plant is running four days a week, 
and the work of installing the new machinery will be 
done on days when the mill is not running. 3 

The planer of the J. S. & W. M. Rice mill at Ward 
has been closed, owing to the scarcity of cars. 

The plant of the Industrial Lumber Company, at Oak- 
dale, reduced working hours to four days October 1. 





Ocro: 

Ouly 

full 
S. 


ville 
Mi 
King 
years 
office 
Th 
Albe 
been 
week 


Ww. 
lumibe 
and 1 

WV, 
trip | 
being 
days 
suppl 

ds 
Lak« 
men. 

Ma 
Rayv 
bougl 
of th 

Shi 
Chica 
Ala., 
busin 

W. 
sever 
comp 

Ro 
sever 

W. 
Hous 
pany, 


I] 
parti 
fram 
adva 
main 
comy 
price 
item: 
per ¢ 
is @ 
in th 
item 
adva 
mens 
own. 
any 

Tl 
Colli 
eutti 
vant 
there 
pany 
of h 
a br 
the | 
fire, 
is ke 
up ft 
fine 

i. 
Com 
Clev 
othe 

D 
ley 
ties! 
inte: 
Sout 
well 





OcroBER 16, 1909. 


AMERICAN LUMBERMAN 





53 





Ouly a few mills in southwestern Louisiana are working 
full time and none are running night shifts. ' 

S. M. Tomme & Son, who operate several mills in Bien- 
ville parish, will start a new mill at Ringgold. 

Mrs. J. D. Phillips, who has been connected with the 
King-Ryder Lumber Company, at’ Bon Ami, for several 
yeurs, has resigned to accept a similar position in the 
oflice of the Gulf Lumber Company, at Fullerton. 

‘The damage done by the storm to the large plant of the 
Albert Hanson Lumber Company, at Garden City, has 
been fully repaired and the mill resumed operations this 
week, 

Movements of Lumbermen. 

WW. M. Rice, of Houston, Tex., one of the most prominent 
lumbermen of that section, spent the week at Lake Charles 
and vicinity on business. 

\V. P. Weber, of the Powell Lumber Company, made a 
iri) up the Watkins to Edna this week to inspect the work 
being done by that plant. The mill is now working four 
days a week and cars are not coming in fast enough to 
supply the demand of even the decreased output. 

J. A. Ferguson, of the Lake Arthur Lumber Company, of 

Lake Arthur, spent the week in this city among the lumber- 
men. 
Manager Blatchford, of the Richland Lumber Company, of 
Rayville, returned this week from Atlanta, Ga., where he 
bought a large new locomotive to be used on the tramroad 
of the mill. 

Sherry Hunt, manager of the export department of the 
Chicago Lumber & Coal Company, headquarters in Mobile, 
Ala., was in this section during the last week looking after 
business. 

W. G. Moeling, of the J. A. Bel Lumber Company, spent 


several days this week up the country in the interest of his 
company. 

hoy F. Morse, of the Long-Bell Lumber Company, spent 
several days this week in Alexandria. 

\. D. Hoover returned this week from a business trip to 
Houston, ‘Tex., in the interest of the Powell Lumber Com- 


pany, of which he is general sales agent. 


—_—“~_ 


SOUTHEASTERN MISSISSIPPI NEWS. 

JJATTIESBURG, MiIss., Oct. 14—Yellow pine values, 
particularly for railroad material, including car sills, 
framing, decking, and stringers, continue strong. The 
advance in prices during the last thirty days seems to be 
maintained, with special orders being placed by the car 
companies and railroads at what are considered fancy 
prices, compared with the figures obtained for the same 
items in August. In fact, on these items a reliable ship- 





per can get almost any price that is in reason, and there 
is enough of this class of business to keep the millmen 
in this territory hopeful. Yet there always is some weak 
item in yellow pine, even when the majority of items are 


advancing. This seems to apply now to flooring. Di- 
mension continues strong, and boards are holding their 
own. There does not seem to be any surplus stock at 
any of the mills. 

The plant of the W. C. Wood Lumber Company, at 
Collins, is thoroughly equipped. There are two single 
cutting bands, with separate ponds ete., with the ad- 
vantage of being practically under one shed. Rarely is 
there occasion to shut the mill for repairs, as this com- 
pany has been foresighted enough to see the advantage 
of having duplicate parts ready, and as soon as there is 
a breakdown, the broken part is at once replaced, and 
the mill again in operation. There is very little risk by 
fire, as a foree of men do nothing but see that the mill 
is kept entirely free of debris. The logging facilities are 
up to date in every respect. The roadbed is unusually 
fine and equipped with modern rolling stock. 

i. W. Woods, secretary of the J. C. Tompkins Lumber 
Company, is on a thirty days’ visit to Washington, D. C., 
Cleveland, Ohio, Cincinnati, Ohio, Louisville, Ky., and 
other points, for his company. 

During the last week George W. Headley, of the Head- 
ley Lumber Company, Lexington, Ky., who was in Hat- 
tiesburg territory, visiting millmen and looking after the 
interest of his company, has appointed J. W. Cowart 
Southern representative for his concern. Mr. Cowart is 
well known in lumber circles. 





ON MISSISSIPPI SOUND. 


GULFPORT, Miss., Oct. 11.—C. Stahl, of Stahl & Zoon, 
Rotterdam, Holland, is making his yearly trip through 


the Gulf ports and is looking closely into the trade con- 
ditions. Before leaving for the United States he visited 
the principal business points in Holland and Germany 


and found the sale of lumber for residential purposes 
practically at a standstill and that for factory purposes 
very small. Stocks, in the important lumber and timber 
centers, are well housed and ample measures have been 
taken for protection against loss by fire with a resultant 
very low rate of insurance. Coupled with this is that 
Rhine lighterage is very dear, in view of the necessity 
of loading to only half of average lighter capacity on 
account of low water, and merchants are awaiting a 
more favorable opportunity to dispose of their stocks. 

Buyers are not persuaded by the present ocean rates 
of $9, with a possible offering of $8 a thousand feet to 
Rotterdam, to purchase and are awaiting firmer prices. 
Mr. Stahl states that, although dealers on the continent 
have not recovered from the panic fully enough to be 
prepared to inerease their already reasonably heavy 
Stocks, still it would be possible for Gulf shippers to 
close more continental business were it not that the Euro- 
pean consumers do not recognize the increase in values 
us anything other than partly boom, partly fictitious. 
Mr. Stahl believes that, in a few cases, shippers are not 
awake to the fact that prices quoted are current because 
of the concerted effort which is being made by manu- 
facturers and that this condition will end when the ship- 
Pers realize that the buyers are alive to the situation. 
He predicts that business will not be heavy until the 
carly part of next year. 

With current delivered prices around 25 to 26 cents 
the recent seanty supply of sawn timber will be shortly 
istory if a very slight increase is realized. Marked 
confidence in this market is being displayed and a bet- 


ter supply is being noted. Eleven-inch and up by 12 
feet and up, long prime, appears stationary at around 
$33 and $34 a thousand feet delivered, while 9-inch and 
10-inch are firm at $31. Sales in these stocks are not 
above average. Saps are stationary, shippers being 
careful in buying. 

Improvement is general throughout South America and 
particularly in Brazil, Uruguay, Paraguay and Argen- 
tine, which countries absorb practically all South Amer- 
ican shipments. Railway extension.is a forerunner of 
larger consumption and it is reported that Angentine and 
Brazilian railways are soon to submit schedules for rail- 
way materials. Prices for this class of stock have not 
advanced over last quotation, except in some cases of 
very prompt delivery. ‘ 

Although the outlook for improvement in Mexican 
business is much better, only one small shipment has 
been forwarded for that country in more than eight 
weeks. A number of inquiries are flogting but accept- 
ances are few. This stock should bring a delivered price 
of from $11 to $15 » thousand. 

Conditions in Cuba have improved wonderfully; 
bridges are under construction throughout the island. 
The Western railway is building a roadway through to 
the western end of the island and the Cuban railway 
also has many branches under way. Revenue receipts 
during the present year amount to about $500,000 over 
those for 1908. 

Business with Puerto Rican buyers is better and it is 
believed that it will continue firm, at least until the first 
of next year. This is, however, a matter for discussion 
considering that shipments so far have been somewhat 
heavier than it was at first supposed that market could 
stand. 

Mills have not experienced any falling off in orders 
for car materials and some have taken advantage of the 
opportunity to increase their output. The increased cut, 
however, represents the manufacture of down timber. 
It is evident that many of the railroad companies, not- 
withstanding orders now being filled, will have an insuffi- 
cient number of cars with which to meet the demand of 
fall and winter shipments and a result is that higher 
prices are being paid for rush orders. Clearances, week 
ended October 9: 


DESTINATION AND BOAT— Value. Amount. 
Tuxpan, Mex., schooner John Francis, 

ES Ns sb anc ecane 664s 600 $ 5,331.00 267,000 
Rosario, steamship Wilberforce, 8S. J. 

SE EE Si re ae 1,186.00 68,000 
Rosario, steamship Wilberforce, 8S. J. 

III 5 dnt 4 nce ate saa ach ee 7,463.00 372,000 
Hamburg, steamship Lorle, Hugo Forch- 

Oo ar eer Cerere ere 10,315.00 448,000 
Hamburg, steamship Lorle, Hugo Forch- 

DEE: Aci ndhnnssoseeagnneed eso oes 6,590.00 314,000 
Hamburg, steamship Lorle, Hugo Forch- 

RE bd 04:5:05400000'>% 0460500 440K 0 2,756.00 11,484 
Grangemouth, steamship Lorle, Hugo 

i EES ir rae 4,784.00 147,000 
Grangemouth, steamship Lorle, Hugo . 

Farrer 11,810.00 607,000 
Bunghead Harbor, steamship Lorle, Hugo 

rrr errr 1,259.00 39,000 
Bunghead Harbor, steamship Lorle, Hugo 

Rr ey rr Pere 4,679.00 222.000 





MATTERS AT MOBILE. 


MosBILE, ALA., Oct. 14.—The feature of the lumber 
trade on the Gulf coast seems to be the demand in the 
interior trade for car material. Heavy timbers also are 
in strong demand and orders for all descriptions of stock 
are plentiful. Prices are firm and the millmen’s con- 
viction that the market is an advancing one is un- 
changed, with consequent disinclination to accept orders 
for deferred shipment. 

The output in the interior trade continues to be in 
moderate volume. The shortage of cars has not be- 
come very troublesome as yet, but threatens to. 

In sawn timber, the supply falls much short of the 
demand, with prices strong at 24 to 24% cents basis 
price for good timber of 30 cubic feet average. Lum- 
ber prices have strengthened in greater proportion than 
those for square timber, and the mills are crowded with 
orders, with few of them disposed to turn any part of 
their product into this branch of the trade. A moderate 
increase in supply would be welcomed by shippers, who 
find difficulty in supplying their needs in time for wait- 
ing vessels. 

The foreign market hardly has kept pace with the 
advances on this side, though probable higher prices seem 
assured now and the movement is brisk. Good reports 
to this effect come from Glasgow and London movements 
from stock also have been good, while Liverpool and 
Manchester are likely to show further absorption dur- 
ing the month. It is felt that improvement in the ship- 
yard trade seems certain and the outlook is generally 
encouraging. A firm and steady market on this side, 
with but gradual further advance, will give opportunity 
for shippers and buyers to get together and work for 
the best interests of the trade. 

There is very little heartface stock offering from 
the mills, which are very firm in their ideas of price. 
Shippers will have to obtain about £15 10s for 1x6 and 
£16 for 114x6 for early delivery, in order to assure even 
a moderate profit. As yet these prices hardly have been 
reached in the foreign market, except for outports or 
spring shipment. Inquiries are not plentiful. 

Kiln dried saps at the Gulf ports are strong and much 
of the product is going into material for the interior 
market. For export stock, 10 percent of which is 21 
feet and up, shippers can hardly pay more than $18.50 
for 1x4 and $20.50 for 1x6. At these figures the mar- 
gin is a narrow one. 

An increasing tendency is reported among buyers 
abroad to render specifications more difficult by demand- 
ing fixed percentages of each length, including odd 
lengths. The larger number of the Gulf coast mills cut 
this stock in 12, 14 and 16 feet, 80 percent 16 feet, and 
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expect. to receive about as much for their product as 
when the percentage of longer lengths is included. 

In the South American trade prices are very strong, 
$17.50 for ordinary specifications being a general quota- 
tion with such transactions as are closed upon a con- 
siderable higher level than those of a short time ago. 
Exports from the Gulf up to and including last week and 
all to River Plate points total 229,707,327 feet, which is 
nearly 40,000,000 feet above the entire outgo for all 
of last year and somewhat in excess of that of the whole 
previous year. 

Inquiry continues fair and the capacity of vessels 
chartered for this region within the week is above the 
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average. The progress of Argentina in all commercial 
lines has been very rapid and in Uruguay nearly as 
great. The astonishing increase in this year’spitch pine 
purchases seems due to the marked increase of all kinds 
of construction in which it finds a place. The exports 
from the Gulf to the River Plate during the last week 
aggregated 8,715,000 feet. 

The outward movement to Cuba from the Gulf for this 
year up to and including the last week aggregated 
61,676,403 feet, 41,000,000 of which, or two-thirds, were 
from Mobile. The trade differs very slightly from that 
of last year, which was 25 percent less than that of the 
year preceding. Recent shipments and inquiries indi- 
cate recovery in the trade, which may bring the year’s 
total up to figures between those of the two years men- 
tioned. 

Prices are firm and advancing, the mills having wide 
choice of markets. Offers are limited and shippers find 
more than the ordinary search necessary in placing con- 
tracts for coming supply. Freights are again on the 
down grade and engagements for November are made 
at or near the figures prevailing before the late advances, 
due to the danger from hurricanes. The outward move- 
ment to Cuba during the last week was fairly large, 
reaching 2,675,000 feet. 

In the hardwood trade the home demand shows a 
steady increase, plain red oak and poplar taking prece- 
dence, though most woods are meeting better call. Wide 
poplar is especially wanted and the supply is inadequate. 
Quartered red oak and white oak command high prices 
and continue scarce. Cottonwood is in moderate request 
and the lower grades of gum move slowly. Furniture and 
vehicle factories are adding to their outturn and are 
increasing purchases of suitable lines. 

Reports from abroad are encouraging, there being a 
better movement in American hardwoods than for some 
time, with prices gradually increasing and likely to 
go higher yet. It seems probable that buyers will do 
better in securing supplies now than by hanging off in- 
definitely. Inquiry from European brokers is not very 
large, but is improving, particularly for oak and poplar, 
while red and sap gum are showing up better. 





FROM ALABAMA’S CAPITAL. 

Montgomery, ALA., Oct. 9.—A car shortage ery that 
has arisen within the last few days has been the means 
of somewhat dulling the ardor of the lumber market in 
this section of the state. Outside of this the market has 
been normal, prices holding around the mark established 
the preceding week. Orders are numerous and the mills 
have plenty of work and all are operating steadily. 

Call for 2-inch dimension has abated, though the 
activity in railroad construction work has been unabated. 
Flooring also fell off to some extent, without materially 
injuring the market. Lumber buyers say that the mills 
are well crowded with western orders, most of which have 
been placed to keep pace being set in that section of the 
country in building line. 





FROM THE ALABAMA IRON CENTER. 


BIRMINGHAM, ALA., Oct. 14.—Several large concerns 
had trouble getting cars on time last week and it is an- 
nounced that several of the local railroads already have 
given orders that none of their cars shall leave their 
own lines. This is in decided contrast to conditions in 
the recent past when many of the Alabama roads of- 
fered no special objections to allowing their cars to go 
as far west as the Coast. 

While the market has the appearance of maintaining 
the position it has held for the last two or three weeks 


there is still a general feeling that too much lumber is 
being produced. Accumulated stocks at many points 
must be disposed gf and,there is complaint that the re- 
tail trade has not’ come up to expectations, especially 
in the North and East. Many wholesalers bought heay- 
ily in the spring and they are somewhat slow to get 
into the market again. 

In spite of this the Alabama lumbermen look for good 
business in a-few months. They point to the fact that 
the iron and steel markets are on a genuine boom and 
there is strenuous effort being made to prevent the pig 
iron market from getting to the runaway stage. No. 2 
foundry Birmingham iron is strong at $15 and the 
melters are all trying to keep it from getting too far 
beyond this figure. Practically all of them say they 
would rather have it remain at this figure than to go 
higher within the next few weeks. 





SOUTHERN ARKANSAS NOTES. 

WARREN, ARK., Oct. 11.—The yellow pine market 
seems to have made some slight improvement over condi- 
tions of last week, at least the market is in a firmer 
state than it was a week ago. Last week there seemed 
to be a slight instability in the yellow pine business that 
is not so noticeable this week. Probably this firming up 
is due to the fact that railroads are placing numerous 
orders; in fact many of the shipments within the last 
two or three weeks have been railroad material, prin- 
cipally car siding, roofing and lining. Mixed shipments 
are a noticeable feature just now, probably due to the 
fact the retail dealers are trying to keep just enough 
stock on hand to meet all their reauirements and also be- 
cause manufacturers do not have large stocks. 

The Arkansas Stave Company, of Jonesboro, was fined 
$50 in the Craighead County circuit court Saturday on 
the charge of violating the semimonthly pavday act. 
Notice was given that the case would be appealed to the 
supreme court. 

The new stave mill established at Hayenv, Ark., by A. 
Saffel, of Guion, was put in operation Tuesday. The 
owners of the mill have bought a tract of timber land 
that will supnly the mill with material for several verrs. 

The Gulf Coonerage Company, Jocated at Texarkana, 
suffered from a fire on the 6th. The stave and heading 
factory were destroyed, and slight damage was done to 
other denartments. The loss is estimated at $10.000, 
covered by insurance. The plant is located close to sev- 
eral lines of railroad and it is thought it caught from 
a snark of a prssine locomotive. 

Mill No. 1 of the Williams Cooperage Comnvany, at Les- 
lie, Ark., was destroyed bv fire on the 6th, cansing a 
loss of $15,000 and throwing 800 men out of emnloy- 
ment. The building burned was used in the mannfac- 
ture of staves and headings. The rest of the plant, 
which eovers sixty acres. was dependent on its onerstions 
and will shut down until it can be rebuilt. The loss is 
partly covered by insurance. 

It is renorted that several saw mills have been com- 
pelled to shut down on account of running ont of water. 
C. W. Jones, general manager for the Fort Smith Lum- 
ber Company and also of the Central of Arkansas rail- 
road, was in Little Rock Saturday trving to seeure tonk 
ears in which to haul water to saw mills alone the Cen- 
tral of Arkansas railway. The larse mills of the Fort 
Smith Tumher Company, at Plainview. have reached the 
water famine noint, 911 the pools in that section having 
been pumned drv and it must now hanl water or shut 
down. It is understood that the Plainview section is 
usually well watered, but the long continued drouth has 
dried up everything. 





SOUTH ATLANTIC COAST BUSINESS GAINING. 





Coastwise Trade Keeping Mills on the Move—Yellow Pine Tinber Tracts Disappearing— 
Winter Trade Prospects Bright—Prices Advancing with Increasing Demand... 


PEPPP PPP PP PPPS 


FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Oct. 12.—Wholesalers and millmen feel 
sure, from the developments of the month so far, that 
this season is to be one of unusual activity and substan- 
tial returns. In all lines of the trade conditions are 
growing more brisk each week and prices are keeping a 
fair pace with demands. 

The sales representatives of big saw mills throughout 
Georgia and Florida report an almost unprecedented 
building activity in the territory they travel through. 
The farmers, they say, find money easier than at. any 
other time in the’ last two years, and in the smallest of 
towns a spirit of renewed progress is astir. 

J. H. Hall, representing the Dowling Lumber Company, 
of Dowling Park, Fla., said while here last week: 
‘€Millmen have all they can do in dimension stuff, and 
the coastwise trade keeps mills running to their capacity. 
I gather also that tn dressed stock and yard stock the 
demand is unusually firm. Orders are being booked 
ahead and the call for yellow pine is growing each 
week,’? 

The following prices may be taken in a general way 
as typical of present conditions: 3-inch flooring, A, $23 
a thousand, B, $21; No. 1 common, $15; No. 3 common, 
$5.50; ceiling, B and better, $15; No. 1, $12.50; No. 2 
common, $8; 7/16 ceiling, B and better, $13.75; No. 1, 
$11.50; No. 2 common, $7.50; finished stock, 1x6, B 
and better, $21; No. 1 common, $15.50; No. 2 common, 
$9.50; with other dimensions ranging proportionately. 

Considerable concern has- arisen among lumbermen 
over the fact that yellow pine lands in the South are 
growing scarcer each year.. An evidence of this is the 
fact that trading mm Georgia’s and Florida’s: timber 
tracts is now very alert. It is said that numbers of the 


mills in states farther north have exhausted their supply 
and must either acquire new fields or cease operations. 
Investors are therefore on the lookout for tracts 1 
Georgia and Florida. It is believed that within a few 
years all such land will either have been purchased or 
will be under options. 





SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, Ga., Oct. 11—When it was’ announced 
three months ago that water rates on lines of the Ocean 
Steamship Company would be increased to $6.50 a thou- 
sand feet for an indefinite period some of the local tra:le 
made the prediction that Savannah would be seriously 
handicapped in competition for business. This is now 
the case to a certain extent, but the common carricrs 
seem to be the largest losers because they are losing 8 
portion at least of the business which they would make 
a profit on by bringing into Savannah the natural outlet 
for northern and eastern ports. Rival lines are at work 
though so that the matter is somewhat complicated. It 
will take united effort on the part of the local lumber- 
men to correct the matter and they might take action 
now at any time. 

Quieter conditions generally obtain in the local lumber 
market. The volume of inquiries is smaller than in some 
time though the general trade reports some new busi 
ness being confirmed every day. Dealers are inclined to 
believe that this condition is caused by the fact that it 
is between the seasons, where fall and winter deliveries 
are wanted. It is now too late for the first named; still 
too early for the latter but it is believed that with the 
advent of November there will be a very large volume 
of business in evidence. 
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IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, Fuia., Oct. 9.—The Morgan Lumber 
Company is building on the river adjoining this city a 
irge sawmill plant which will be equal to many of those 
sow in operation. The original mill purchased from 
thers cost $25,000 and the company is expending $100,- 
00 additional in improvements. The company has 
vought $700,000 worth of timber, lands which it is esti- 
iated will supply the mill with logs for the next fifteen 
ears. About 500 people will find employment in the 
various departments of the mill, logging ete. 

The mills have considerable business on hand, with 
vo indication of taking large or long-delivery orders. 
“uyers find some difficulty in placing orders. Production 

moderate. The market for all the better grades firm. 

The next meeting of the Georgia-Florida Saw Mill 
\ssociation will be held in this city, the time to be at 
‘he option of the president. 

The Volisia Lumber Company’s mill at Oak Hill, which 
has been shut down for the last eighteen months, will 
open next Monday. 

John L. Davis has bought the mill of Myrick & 
Straughn at Punta Gorda, including the lumber yard, 
which had on hand considerable lumber. 

Paul Bros.’ saw mill at Watertown, which has been 
shut down for some time, will start up about the middle 
ot November. 

J. B. Conrad, of Glenwood, in this city last Wednes- 
day, said his mill had all it could do cutting for local 
orders. And there is a general demand for lumber for 
building purposes from all over this state. Probably 
at no time in its history has Florida furnished so great 
a demand for lumber for local use. 

Among the visitors to Jacksonville this week were, 
S. G. Gunn, superintendent Otter Creek mill; D. R. Craw- 
ford, Dothan, Ala.; E. Mizell and Harry G. Goldstein, 
lernandina; R. J. Camp, Carrabelle; C. D. Johnson, 
Blackshear, Ga.; C. E. Dunham, Gainesville, Ga.; J. R. 
Edwards and A. McCord, of Watertown, the latter being 
accompanied by his bride, they being on their honey- 
moon; H. C. MeLeod and J. Y. Bridges, Quitman, Ga.; 
i, A, Simon, Monticello; W. H. Henry, Valdosta, Ga.; 
J. M. Couneil, Council, Ga.; T. E. Williams, Zuber. 

M. A. Sexton, who owns a mill at Bainbridge, Ga., is 
moving to this city to live. 





WESTERN FLORIDA TRADE. 

PENSACOLA, Fia., Oct. 12.—The market for sawn tim- 
ber and lumber is gaining steadily and another advance 
was noted this week in the prices of both. From 231% 
cents to 251%4 cents for 30-foot average on a 40-foot 
basis has been the advance in sawn timber during the 
last two months, and shippers as well as manufacturers 
anticipate a still further advance. Rivers have been low 
for months and timber has not been sent to market, even 
where it was cut, and in many instances mills could not 
get their logs rafted to them. As a result, the stocks at 
mills and in storage are small, and with the present de- 
nand taking every stick that it cut it is figured there 
nust necessarily be a still further rise in the market. 
sesides, many mills in this section are cutting for the 
interior trade, which constantly is growing, and is cur- 
tailing the supply of timber and lumber sent to market 
for export. 

Manufacturers believe that the winter is to be one of 
ihe best in the last few years. At present the volume 
of orders is very good and inquiries are increasing in 

umber. Many of the mills have enough orders ahead 

» run on for two or three weeks, and some even for a 
lengthier period. Stocks of lumber of all classes are 
iow; in faet, much lower than last year, and from re- 
ports from other districts the same condition exists. The 
mills in the Pennsacola district are not attempting to 
‘rowd the market, but are cutting only sufficient to keep 
‘breast of their orders, preferring to hold back to some 
extent until the market gets on a firm basis before run- 
iing plants on full time. 

The South American business is growing better steadily 
«nd inquiries are being received in considerable volume. 
Prices offered for cargo lots show that a better market 
exists than in the last two years, and heavy shipments 
ire being made to meet the demand. 

The French market is very active, dealers stocking 
up in advance of the new tariff law, which has been 
passed in that country and which becomes effective in a 
‘ew months, Thus far the buying has been confined 
“lmost exclusively to this port, and several heavy cargoes 

ave gone out. 





FROM THE OLD DOMINION. 


_ NorFo.x, Va., Oct. 12.—North Carolina pine continues 
firm. Demand is a trifle in excess of supply. Very few 
mills will consider new business without close scrutiny. 
A number of mills are oversold on better grades and 
about the only items that are offered freely are box edge 
and culls, 

_ Wholesalers and yard dealers report business better. 
Stocks have not increased and No. 3 and better have been 
subject to a persistent, but not heavy, demand. This is 
especially true of No. 3 edge and 10- and 12-inch stocks. 
lhe official market report of August 17 sent out to the 
trade by the North Carolina Pine Association has estab- 
lished a standard that dealers can depend upon. Nearly 
6,000 copies were placed in the hands of the trade. 

8. W. Clark, secretary of the Roanoke Railroad & 
Lumber Company, Norfolk, is satisfied with market con- 
ditions. 

W. B. Hudson, of the Major & Loomis Company, of 
Hertford, who was in Norfolk last week, repdrted busi- 
ness better, especially as to prices. 

W. L. Perry, who was with George 8. Briggs & Co., 
wholesalers, Norfolk, for several years, is now employed 
by the Trexler Lumber Company, which recently. opened 
branch offices in the National Bank of Commerce build- 


ing. He ‘is manager of the purchasing department for 
the Norfolk district. Lingan A. Warren is now traffic 
manager for the Trexler company. A. E. Murray, jr., 
yellow pine buyer for the Trexler company, in town a 
few days recently, reported a general firmness in sap pine 
sizes and says the outlook for good business is en- 
couraging. 

Frank Pettit, representing James Strong & Co., Phila- 
delphia, Pa., and E. D. Wood, sales manager for this con- 
cern, in Norfolk last week, reported North Carolina 
pine in good demand. 

Dan Richardson, general manager for the Goldsboro 
Lumber Company, Dover, N. C., in this city for a few 
days, stated that while business was quiet he had great 


. hopes for the future. 


B. A. Groah, general manager for the Pittsburgh Land 
& Lumber Company, of Creswell, was in Norfolk on his 
way to Pittsburgh, Pa., where the company’s main of- 
fices are located. Mr. Groah said that prices and busi- 
ness were satisfactory. 

J. A. Finley, secretary of the Harding-Finley Lum- 
ber Company, Philadelphia, Pa., was in Norfolk last 
week on his way to Maxton, where he is identified with 
The United Lumber Company, which has extensive oper- 
ations in that town. A. G. Ellis, for several years with 
the Atlantic Coast Lumber Corporation, is now connected 
with the same company as Mr. Finley as_ general 
manager. 

A. R. Turnbull, president of the Rowland Lumber 
Company, of Bowdens, made a brief stay last week on his 


way east. Mr. Turnbull said: 


We are selling lumber at good prices and are not having 
any difficulty in disposing of it on the market report basis 
ef August 17. I believe we are going to have one of the 
most prosperous years that the lumber trade has ever 
witnessed. 

L. M. Gottschalek, representing Traugott & Co., Ham- 
burg, Germany, was in Norfolk last week in the interest 
of his concern looking for desirable lines of North Caro- 
lina pine for export. Mr. Gottschalck said that yellow 
pine in Germany was becoming active, with prices im- 
proving. 





FROM THE MARYLAND METROPOLIS. 

BALTIMORE, Mp., Oct. 13.—Monday of last week 
2,500,000 feet of lumber arrived for the Canton Lumber 
Company in the Matilda Weems, of the Weems line, and 
the Katahdin, both from Georgetown, 8. C. The former 
brought 1,000,000 feet and the Katahdin 1,500,000 feet. 
James R. Clark, vice president of the company, said that 
within his twenty-five years’ experience in the lumber 
business this was the heaviest day’s receipts ever re- 
corded for the company, equalling the general average 
for one month. He believed the lumber industry to be 


_ on a boom, basing his prediction upon the fact that the 


railroads, which, during the panic, bought only what they 
were actually compelled to buy, are now buying in lib- 
eral quantities. They consumed, he said, approximately 
50 percent of the lumber used in the United States. 

Commenting on different statements regarding Georgia 
pine prices several days ago, P. M. Womble, president 
of the Georgia Pine Lumber Company, stated that these 
divergencies grew out of a presentation from different 
premises. He explained that a number of contracts for 
heavy timber for mill or slow burning construction work 
had been placed and these contracts had to be filled 
before the cold weather set in. As a result the dealers 
holding these contracts were scouring the markets for 
stocks, and the output of the mills being limited, the 
urgency of the demand led to the offering of premiums 
over list prices. Regarding ordinary sizes, however, Mr. 
Womble explained, there was a surplusage rather than 
a scarcity of stocks, and the quotations were rather be- 
low the list. 

Thus it happened, he pointed out, that some members 
of the trade were in a position to report the prevalence 
of high prices, while others not less truthfully repre- 
sented the situation as affected by depression in values. 
Mr. Womble was of the opinion that the manufacturers 
acted inadvisedly in the first place by putting the fig- 
ures up too high. When the first big orders made their 
appearance, he said, the manufacturers thought they saw 
a chance to make big profits on the supposition that 
lasting prosperity had come, and they pushed the quota- 
tions up to a point which caused some of the big orders 
to be withdrawn. Railroads and other interests showed 
that they could get along for a while without the lum- 
ber, and a reaction in the market was the result. In 
Mr. Womble’s opinion it would have been better to raise 
prices gradually, so that the trade would have had an 
opportunity to adjust itself to the change in conditions. 
He calls attention to the probability of the small mills, 
which have been shut down all the summer, resuming 
operations and running until Christmas, an eventuality 
which would result in further increases of stocks and 
would act against an upward movement in prices unless 
the consumption kept pace with or ran ahead of the 
increase. 

Col. T. 8. Wylly, for several years vice president of the 
Georgia Pine Lumber Company, and in charge of the 
New York office, has severed his connection with the 
corporation and become the selling agent for the Carter 
Manufacturing Company, which has an office at 12 
Broadway and its headquarters at Jacksonville. Colonel 
Wylly is widely known in the trade and carries with him 
into his new field of activity the best wishes of a large 
circle of friends, The New York office of the Georgia 
Pine Lumber Company will be looked after by William 
C. M. Krank, who has been one of the office force for 
many years and is familiar with the details of the work. 
The sales will be made from Baltimore. 

- William D. Gill & Son have had plans drawn for a 
2-story brick addition to the structure on the Philpot 
street property, which will be improved with the installa- 
tion of machinery to cut and dress timbers for bridge 
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PACIFIC COAST TIMBER LANDS, 














BUY TREES AND GET RICH 


W. I. EWART 


TIMBER LAND INVESTMENT BROKER 





Alaska Building, 
SEATTLE, WASH. 


PLPELPAPA ISS PSPSPS WIPS PII 


Timber Lands 


Bought and Sold. 





Oregon Timber 
Lands ~— 


A_ SPECIALTY. 








Cruising Done by Day or Contract. 


% if 
Coast Timber & Cruising Co. 


1101-2 White Bldg., SEATTLE, WASH. 




















B.R.Lewis| TIMBER LANDS 


416 Paulsen Bldg. Pacific Inland Empire 
SPOKANE :: WASHINGTON pene a Columbia 


The Safest Kind of an Investment You Can Make. 
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50a0c 
TENNESSEE STOCK. 3 
sop 
10 cars 4-4 Sound Wormy Chestnut. ox 5 
20 cars 4-4 No. 3 Common Chestnut. x9 
1 car 6-4 No. 3 Common Chestnut. OVS 
4 cars 8-4 No. 3 Common Chestnut. & 
5 cars 4-4 7 to 17” 1s & 2s Poplar. OSS 


1 car 1x8” & up B & Better White Pine. = 2H 
1 car 6-4x8”’ & up B & Better White Pine. 54 
2 cars 1x8’’ & up C Select White Pine. & 


at Tellico Plains, Tennessee. 92 a3 
SACRO ES RIBS IPC SES ERIS ET ST 
SoS nee eae 





Prompt Shipments 


We have ready for prompt shipment. 


White and Yellow Pine. 
Hemlock Bill Stuff. 
Poplar Siding. 

White Pine and 
Hemlock Lath, also, 


HARDWOODS. 


Wire or mail your inquiries. 


The McDonald Lbr. Co. 


Manufacturers and Wholesalers, PITTSBURG, PA. 











‘Wm. Schuette & Co. | 


INCORPORATED. 


Manufacturers and Wholesalers 


NORTH CAROLINA AND WHITE PINE, 
CYPRESS, POPLAR, MAPLE AND OAK 
FLOORING & PACIFIC COAST PRODUCT, 


PITTSBURGH, PA. 


New York Office, 
No.1Madison Ave. 





M White Pine Branch 
Belhaven, N.C. 


Minneapolis, Minn J 








Forest Lumber Company 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce 
Hemlock and Hardwoods 


Saw Mill, 
Konnarock, Va. 


North Carolina Pine. 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES, 


Our Stocks are complete and can give prompt service 


Willson Bros. Lumber. Co. 
PITTSBURG, PA. 


Pittsburg, Pa. 





















WE WANT TO BUY 
sevamue’ HARDWOODS 
Dis TING YARD 


Write us what you have, we will send Inspector to Mill. 


WM. R. CORNELIUS, .....7'2 oi,, Pittsburg, Pa. 

















OH, WEEP NO WEEPS, 
By Douglas Malloch, “‘the lumberman poet”. Seventh 
edition. A poem to pass along. 25c., postpaid. 
AMERICAN LUMBERMAN, Publisher. 
315 Dearborn Street, CHICAGO. 











building, railroad and other purposes requiring big 
sizes. The addition will be 60 by 160 feet and will 
afford the space which the firm needs to carry out its 
plans. Work will be started immediately. 

The Waltz-Burgan Lumber Company, which secured 
not long ago extensive storage facilities on President 
street, near Eastern avenue, has laid in a stock of Oregon 
fir for porch material. This wood, Mr. Waltz stated, 
commends itself for the purpose by reason of freedom 
from knots or other defects and cheapness, and is having 
a good run. 

Kidd & Buckingham, yordmen on South Sharp street, 
near Hamburg, have doubled the capacity of their yard. 

F. D. Duffield, representing Beecher & Barr, at Potts- 
ville, Pa., and Philadelphia, Pa., was in Baltimore last 
week and called on some of the hardwood men. 

Irvin Whaley, of the Whaley-Warren Lumber Com- 
pany, of Bristol, Va.-Tenn., was among the visiting lum- 
bermen last week. 


IN THE ST. LOUIS FIELD. 


Trade Level Higher in the Pine Branch—False Ru= 
mors Mislead Dealers— Hardwood Mills Cur= 
tail Production— Passing Personals. 





Str. Louis, Mo., Oct. 12.—Business in all lines, which 
was practically suspended while St. Louis celebrated 
her one hundredth birthday anniversary last week, has 
settled down again to a natural stride. But without 
question the trade level this week is somewhat higher 
than it was before the centennial, by reason of the 
fact that scores of thousands of strangers came to the 
city and St. Louis products received in consequence 
a market impetus that nothing else could have given 
them. The lumber trade was no exception to the rule. 
Many buyers came to town to participate in the fes- 
tivities who might not have otherwise been attracted to 
this market. In this way some of the local shippers 
have names of new customers on their books whom 
they expect to keep as ‘‘regulars.’’ On the whole 
the centennial was a good thing for St. Louis and the 
advantage that the event has given it is going to be 
— up religiously by the business men of this 
city. 

ine first concerted movement to push St. Louis goods 
to the front was crystallized at the ‘‘Get Together’’ 
banquet last Saturday night, which was the culminat- 
ing feature of the centennial celebration. Under the 
gaily decorated dome of the new coliseum fully two 
thousand business men, representing over half a hundred 
different lines of industry, actually got together in a 
great movement to boom St. Louis products throughout 
the markets of the world. Hundreds of banqueters 
signed the pledge to buy only St. Louis made goods 
aud it was agreed by the business men of the city to 
raise a fund of half a million dollars, to be used in 
bringing manufacturing establishments to town and 
otherwise to advance the business interests of St. 
Louis. Within ten minutes eight men had pledged 
$10,000 each toward the movement. 

Julius Seidel, president of the Seidel Lumber Com- 
pany, and also president of the Lumbermen’s Club, 
one of the most active and influential lumbermen in 
town, was one of the eight men to subscribe. Mr. 
Seidel will set to work at once to raise the money 
from the local lumbermen and he anticipates no diffi- 
culty in doing so. He says that the lumber interests 
torm so large a part of the commerce of this city that 
the trade cannot afford to remain inactive in such an 
important movement as this. Mr. Seidel points to the 
fact that the lumbermen have never been accorded a 
proper place in the history of St. Louis although the 
lumber industry has been one of the most important 
factors in the development of the city. 


The Lumber Situation. 

There is still a false note in the lumber situation, 
a feeling, largely on the part of the retailers, that 
there is a large overproduction at the mills, which is 
erroneous. It is this feeling that holds the buying 
back, buyers kelieving that they have all the time 
in the world to get in their stocks, and being confident 
that prices will stay where they are, and maybe even 
go lower. This belief is fostered to a large extent 
by a well known price publication which prints some- 
thing about like this: ‘‘It is very evident that prices 
will be lower before our next issue goes to press.’’ 

Yellow pine overproduction is not ‘‘what it is 
cracked up to be.’’ The last statement of the Manu- 
facturers’ association showed a heavy curtailment, a 
large number of mills being closed down altogether; 
others heavily curtailing their output. While to all 
outward appearances the mills have large stocks of 
lumber on hand, a closer inspection reveals the fact 
that mill stocks everywhere are badly broken, although 
there is not a mill that does not have a long stock on 
one item or more. The Buchanan mills report a heavy 
decrease in production. It is thus all along the yellow 
pine producingsbelt. 

The car shortage is beginning to loom up big in the 
lumber horizon. From all sections of the country 
come reports of the inability of the mills to get cars. 
The shortage is more noticeable in some spots than in 
others, but practically the whole of the producing terri- 
tory is affected. St. Louis shippers this week report a 
particularly disturbing state of affairs in northern 
shipments. One large concern stated that it can get 
no cars for Canadian shipments and that this concern 
is forced to rely on having its customers ‘‘local’’ 
their shipments. Every day the visible supply of 
empty cars in the country gets lower, according to 


official reports of the transportation companies, and 
the supply will be quickly exhausted at this rate. This 
would indicate to those who are running short stocked 
that now is the time to get in out of the wet, so 
to speak, but it is doubtful if this oft repeated 
warning will be greatly heeded. 

So far as general conditions are concerned, tlie 
outlook is good. Texas has needed rain badly and 
the crops have suffered severely. This has cast some 
gloom among the lumbermen, but the uplifting ten- 
dency of business in the Lone Star state is too strong 
to be seriously affected by a crop failure in certain 
sections. Buying from that state is not what it ought 
to be, and there is some discouragement expressed 
here in regard to the Texas outlook. But those who 
claim to know the sensitive nature of this trade pulse 
say that business will show a quick response to the 
first showing of stability in the market. Arkansas 
is in something like the same predicament, but not 
quite so much so. Missouri is forging ahead in a 
business way and retail trade in this state is im- 
proving nicely. A peculiarity of the market just now 
seems to be that the small town retailers are still 
carrying small stocks, in a kind of hand to mouth 
way, but the large town retailers are showing a ten- 
deney to buy big. 

Locally the business is in good shape. St. Louis is 
growing as perhaps no other town is growing right 
now. Building operations in the city limits are taking 
a vast amount of stock, especially in millwork. Car 
companies are buying well. They seem to be doing the 
best they can to repair and put serviceable equipment 
on the rails. But in a building way it is sad to relate 
that steel and*concrete are having the right of way 
over wood. The same is true in bridge and culvert 
construction, although there is a free buying movement 
in heavy timber for this class of work. Factory trade 
shows active signs of revival. 

Personal Mention. 

William Buchanan, accompanied by Mrs. Buchanan, Miss 
Helen Buchanan and William J. Buchanan, passed through 
St. Louis Sunday on Mr. Buchanan's private car Catahouta, 
en route from Mayo Bros.’ sanitarium, Rochester, Minn., to 
Texarkana. Mr. Buchanan has been for some weeks a 
patient in this celebrated hospital, convalescing from an 
operation. ‘That his recovery is compiete is evidenced in 
Mr. Buchanan's splendid color and his sprightly manner. 
He said that he felt years younger. 

J. F. Giles, of the Pine Woods Lumber Company, of 
Springhill, La., was a St. Louis visitor this week. Mr. 
Giles said that the drouth had dried up his ponds and 
hindered logging. He also said that the mill has been 
sulfering for a want of cars. 

W. 'T. Ferguson, president of the W. 'T. Ferguson Lumber 
Company, is taking a lively interest in aeronautic events. 
He is us member of the Aero Club, of St. Louis, and the 
club is hoping to get him to make an ascension. 

A. C. Ramsey, of the George W. Miles Lumber Company, 
was today dischargéd as cured from the St. Luke’s hospital. 
Mr. Ramsey had been a patient at St. Luke’s for the last 
week, having undergone an operation which will correct 
a long standing malady and make him a well man. He will 
go to the mill at once. 

Tom Moore, tormerly of St. Louis but now of Chicago, 
was a St. Louis visitor this week. He called on his many 
friends and said that business with him was fair but noth- 
ing extra just now. He is hopeful for the future. 

IF. J. Reifling, of the Nashville Lumber Company, says 
that his mill is keeping pace with orders in the matter of 
preduction. He says that there is no truth in the outcry 
that there is a vast overproduction, so far as his observa- 
tion goes. 

Cc. J. Harris, 
ports that this 
the retail trade. ; 

B. L. Van Cleave, of the Van Cleave Lumber Company, 
says that his sales this week are looking up. 

c. J. Jennings, of Berthold & Jennings, states that there 
is a fair demand for car stock. 

MOUND CITY HARDWOOD NOTES. 

Su. Louis, Mo., Oct. 12.—Most of the hardwood oper- 
ators at this market report that they are having trouble 
about getting car's at their mills. in fact the shortage 
of cars at the various mill points is the main feature of 
the hardwood situation this week. From the best advices 
it would appear that production at the mills is heavily 
curtailed, so much so that the output is keeping abreast 
of the sales. Stocks are broken and the visibie supply 
of hardwood lumber is not as large as it is currently 
believed to be. Demand for high grade stock continues 
brisk, and lower grades are apparently picking up a bit. 
There is a feeling of encouragement in the market tone 
here. 


of the Hogg-Harris Lumber Company, re- 
week has brought considerable activity to 


Personal Mention. 


William Lothman, of the Lothman Cypress Company, sits 
that the orders seem to be coming in more plentifuliy tls 
month and he believes that the reaction has actually set in- 
Trade, he says, is not as brisk as he wouid like to sce 1; 
but nevertheless is much better than it has been. 

i. W. Wiese, of the Thomas & Proetz Lumber Company, 
reports that he has been moving a good run of orders, pril- 
cipally on high grade stock. He says that there is an 
improvement in gum and the lower grades of stock 7 

W. R. Chivvis reports a reasonably satisfactory call fr 
walnut and cherry, the bulk of the inquiry coming trom 
foreign sources. 

W. W. Dings, of the Garetson-Greason Lumber Company, 
put in this week sitting on a jury. ; 

The Drake-Conger Lumber Company reports that the sales 
this month have been beyond expectations and the company 
hopes for a record breaker in October. 

R. F. Krebs, of the Krebs-Scheve Lumber Company, s2/5 
that there is a slight improvement in sales. ae 

The East St. Lonis Walnut Company is enjoying a fair'y 
good run of orders. : 

George Cottrill, of the American Hardwood Lumber Com- 
pany, says that trade conditions seem to be improyvils 
siowly, aithough business is by no means brisk. : 

George Luehrmann, of the Charles F. Luehrmann Hard- 
wood Lumber Company, reports that October is showiDg UP 
well in a seliing way, with a strengthening tendency ia reu 
gum. 

W. E. Keown, of the International Hardwood Lumb:r 
Company, says that trade with him is improving and he ¢* 
pects a satisfactory mouth, ali things considered. 4 

George Hibbard, of the Steele & Hibbard Lumber Company, 
reports that his business in high grade stock has been 3’ 
that he couid expect under current conditions. He report> 
_a better feeling in gum. 

Henry Quelimalz, of the Quellmalz Lumber & Manufac- 
turing Company, says that wagon stock trade is showils 
some improvement. 
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FROM THE: EMPIRE STATE. 


Better Business Expected Soon — Tendency in 
Demand and Prices Upward — Heavy 
Receipts of Lumber by Vessel. 


New York, Oct. 12.—With the exception of the bor- 
ough of Manhattan, building permits were not so numer- 
ous last week. Retailers look for better business during 
the fall and there is plenty of room for improvement. 
Right permits were filed in the borough of Manhattan 
last week, valued at $2,225,800; thirty-five in the Bronx, 
$710,500; 140 in Brooklyn, $894,500, and fifty-three in 
Queens, $152,700. 

F. E. Parker, of the Mershon, Eddy, Parker Company, 
Saginaw, Mich., recently called on the company’s eastern 
representative, W. D. Mershon, 1 Madison avenue. Mr. 
Parker reports the outlook in white pine lumber and mill- 
work exceptionally good and looks for bigger business 
during the fall. 

L. E. Rosse, the’ metropolitan representative of the 
Paine Lumber Company, Limited, 1 Madison avenue, 
says the demand for the company’s famous ‘‘korelock’’ 
veneer doors continues unabated. The company is book- 
ing a large amount of business and inquiries are increas- 
ing rapidly. 

Two well known yellow pine men to visit the market 
during the week were George L. Kaul, of the Kaul & Hall 
Lumber Company, Birmingham, Ala., and E. V. Bab- 
cock, of E. V. Babcock & Co., Pittsburg, Pa., and the 
Babeock Company, Babcock, Ga. While both say there 
is still plenty of room for improvement in the demand 
for rough and mzuufactured yellow pine, prices are much 
better and inquiries come in at a better rate, yards 
being less reluctant about putting out good sized orders. 
E. V. Babcock spent part of the time at the firm’s local 
office, in charge of H. J. Gott, 43 Wall street. F. R. 
Babeock, of Pittsburg, was also among the visitors for 
the week. 

H. F. Raybuck, who was employed by Charles E. Page 
& Co., has opened an office on his own account at 169 
South Eleventh street, Newark, N. J. He has made some 
good North Carolina pine connections and is also in posi- 
tion to handle white pine and spruce orders promptly. 
Frank J. Page, also formerly with Charles E. Page & Co., 
is doing a wholesale and commission business at 1170 
Broadway, under the style of Page Bros. 

Ernest M. Kenna, 111 Broadway, reports a fair in- 
crease in the demand for California redwood. He says 
that yards are buying a little more heavily and that the 
run of inquiries is most encouraging. 

J. W. Trounce, general sales manager for the Good- 


year Lumber Company, spent part of the week at the- 


company’s local office, 45 Broadway. He says that the 
demand for long length hemlock is strong and that 
long stuff is bringing a higher average price than when 
the base was $22. The company’s Pennsylvania mills 
are running full time during the day, but not piling much 
stock, 

W. R. Creed & Co. say the North Carolina pine situa- 
tion is in fair shape. There is room for further im- 
provement, but prices are higher than a month ago, not- 
vithstanding the fact that retailers are reluctant about 
putting out large orders. A better class of business is 
eradually coming into the market. The firm’s plant at 
Norlina, 8. C., is running steadily. 

The woodworking plant of G. H. Gerard Sons & Co., 
259 Greenpoint avenue, Brooklyn, and the Empire City 
Wood Working Company, Broadway and 131st street, 
New York, are being merged into one corporation, to be 
knowm as the Empire City Gerard Company. These two 
oneerns have been established in the metropolitan mar- 
ket for several years, and it is understood that the 
plant of the Empire City Wood Working Company will 
he continued until the first of the year, after which 
it is stated that operations will be confined to the pres- 
ent Gerard plant. 


Personal Mention. 


_ Edward Hines and C. F. Wiehe, of the Edward Hines 
Lumber Company, Chicago, Ill., are spending a few days in 
the city. It is seldom that the local market has an oppor- 
tunity of meeting both gentlemen at once. 

_H. W. Collins, Philadelphia, eastern sales manager for 
the W. M. Ritter Lumber Company, Columbus, Ohio, was a 
caller at the eastern branch of the Hardwood Manufac- 
turers’ Association, 1 Madison avenue. He stated that each 
month sees an increase in sales over the preceding month 
and prices stiffening. 

_W. H. Eshbaugh, of the Lumber Sales Corporation, 50 
Church street, is on a buying trip in Canada and expects to 
return the first of next week. 

C. 8. Langdon, of C. S. Langdon & Co., 71 Beaver street, 
returned on Friday from a trip in the yellow pine field. He 
regards the outlook good. The firm also makes a specialty 
of Oregon fir lumber. 

The Bickford Lumber Company, composed of A. Bickford 
and E. C. Speer, has been formed to conduct a wholesale 
lumber business, with office in the Union building, Newark, 
N. J. Mr. Bickford has been in the local market. 

Ralph Loveland, of Loveland & Stone, Saginaw, Mich., 
called on the white pine trade during the week. 


Among other visitors were V. R. Marshall, Brockville . 


Lumber Company, Brockville, Ont.; L. James, James Lumber 
Company, Durham, N. C.; W. E. Silverthorne, Silverthorne 
& Co., North Tonawanda, N. ¥.; Robert C. Lippincott, Phila- 
delphia, Pa.; Lewis Dill, Lewis Dill & Co., Baltimore, Md. ; 
I. H. Sloan, George F. Sloan & Bro., Baltimore, Md. ; George 
J. Barker, Barker & Co., Incorporated, Boston, Mass.; H. 8. 
Lee, Mixer & Co., Buffalo, N. Y.; C. H. Barnaby, Greencastle, 
Ind.; W. W. Dempsey, Johnstown, Pa. 





FROM THE TWO TONAWANDAS. 


Nort TonawanpA, N. Y., Oct. 12.—All dealers do 
not present the same view of the market conditions. 
Some state that they are considerably behind in the 
filling of orders, while others state that they could do 
considerably more business were it offered, but all are 


agreed that the tendency in demand and prices is up- 
ward. Some delay is being experienced in filling orders 
as quickly as buyers would like, on account of the in- 
creasing scarcity of cars. 

The last week has been one of the busiest of the season 
in the receipt of lumber by vessel at the Tonawandas, 
but the next seven days will be marked by the arrival 
of more stock from lake ports than during any similar 
period since the opening of navigation, provided the 
expectations of the local consignees are realized. There 
is hardly a dealer who will not receive a cargo, while 
some are expecting as many as four or five. The re- 
ceipts at the Haines Lumber Company’s docks before 
the end of the week will reach nearly 4,000,000 feet, 
provided all of the boats on their way down the lakes 
with stock for them make the trip without delays along 
the route. White, Frost & White are expecting nearly as 
much. 

The receipts during the last week reached over 15,- 
000,000 feet. The stock arrived as follows: 


Cargo Consignments, 


BOAT AND CONSIGNEE— Feet. 
ChambBeriain, GteRMG 2 occcccccccccccccccescoscs 257,828 
Woolson, schooner, A. A. Bellinger.........++-++6+ 822,000 
Woolson, schooner, Brady Bros.........seeeeeeee8 21,000 
Bradley, steamer, George MeyersS.........+++0++5 - 400,000 
Bradley, steamer, Wilson Lumber & Box Company.. 414,000 
Arizona, steamer, Hoadley & Bennett.............+- 708,000 
Reddington, schocner, Smith, Fassett & Co........ 

Buell, steamer, A. Weston & Son..........+0- ea 
Stewart, schooner, A. Weston & Son..........-e+- 





Stephenson, steamer, Haines Lumber Company 5 
Norseman, steamer, Twin City Lumber Company... 398,145 
Edwards, schooner, Smith, Fassett & Co........... 598,904 


Tilden, schooner, Edward Hines Lumber Company.. 664,000 
Our Son, schooner, Robinson Bros..........seee0% 950,000 
Green, steamer, Robinson Bros.........seeeeeee% - 720,000 
Genoa, schgoner, Fenton & Soms.......+..++sse0+ 901,000 
Schoolcraft; steamer, J. W. Scribner Lumber Com- 

DD s6.0A vb cn arcwentbareddinoeeeeeesese ess - 650,000 
Schoolcraft, steamer, Haines Lumber Company..... 85,000 


Lycoming, steamer, White, Frost & White 
Burke, schooner, Haines Lumber Company 





Shrigley, steamer, George Millener.............- . ° 
Hinton, steamer, J. W. Scribner Lumber Company.. 400,000 
Wiho, steamer, A. A. DOME. 2 ccc cccccccecesece 700,000 


The close of navigation on the Erie canal is little more 
than a month away, November 15 having been set for the 
closing date, and the forwarders of lumber over the 
waterway to tidewater points are getting down consider- 
able stock from upper lake ports that it is desired to 
forward to Albany, New York and other points this 
season. The J. W. Scribner Lumber Company and A. A. 
Bellinger are busier than usual getting forward the last 
consignments of the season. Although the grain trade 
has secured many of the boats usually engaged in carry- 
ing lumber, shippers report tonnage sufficient to meet the 
demand. 

The time of the season has arrived when shippers can 
tell with some certainty how much more stock they will 
get forward by vessel during the remainder of the sea- 
son. M. M. Smith has about 4,000,000 more feet to get 
down and the Twin City Lumber Company has nearly 
2,000,000 more feet at upper lake ports to come down. 

Shippers who have chartered boats during the last 
week have succeeded in securing offerings from the head 
of the lakes at $2.50. Others are reported to be bringing 
down stock that is costing them at least 25 cents more a 
thousand feet. According to reports from Cleveland, 
two boats were chartered there a few days ago to bring 
lumber from the Georgian bay to the Tonawandas. 


NORTH ATLANTIC POINTS. 


Mills Resume Operations—Spruce Movement Brisk 
—Lumber Prices Firm Coming Winter’s 
Cut Expected to Show Increase. 





Boston, Mass., Oct. 11.—Osgood Bradley & Sons, of 
Worcester, will build six large buildings in Greendale, 
this state. They will erect a construction shop, paint 
shop, powerhouse, lumber kiln, lumber shed and a 2-story 
office building. The company will build steel frame pas- 
senger coaches, passenger coaches of wood and trolley 


cars. 

George A. Jepherson, lumber dealer, Providence, R. L., 
is building new office buildings and lumber sheds on 
Broad street, near the old office. Mr. Jepherson bought 
the land some months ago when he announced that later 
he would remove from his old quarters. 

The Howe Box & Lumber Company’s mill at Hub- 
bardston is to resume operations after being shut down 
for nearly two years. 

Gardiner I. Jones, of the Jones Hardwood Company, 
returned the first of this month from a three weeks 
absence from his business. 

Wendell M. Weston, of the W. M. Weston Company, 
recently returned from a western business trip. 





IN THE FAR NORTHEAST. 

Bancor, ME., Oct. 9.—Many saw mills which were 
shut down on account of high water are again running, 
with the output normal. For some-days after the water 
had fallen to ordinary pitch the Bangor mills were with- 
out logs, for, although the booms contained millions of 
feet, the logs were so jammed and mixed that the 
rafters had hard work in breaking and sorting out the 
tangle. Of the 3,000,000 feet of logs that were carried 
down river and into the bay by the freshet nearly all 
have been recovered and boomed along shore, although it 
will be weeks before the timber can.be brought back. 
It is estimated that the freshet on the Penobscot caused 
a loss to the lumbermen, all told, of. about $50,000. 

Bangor lumber manufacturers are negotiating for 
wharf property at Bucksport, eighteen miles down the 
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Trade Will 
Come 


fast to the dealer 
who handles good 
stock. Prepare 
for the increase in 
building activity, 
by ordering now 
some of our 


HEMLOCK 


In addition to our own output we control the out- 
put of several large mills and can supply good 











stock in southern Yellow Pine and West Virginia 
Spruce as well as Hemlock. Tell us your wants, 


Flint, Erving & Stoner Co. 


a Telecode used. PITTSBURG, PENNSYLVANIA. 


‘White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard. 








Send us your orders 
THE EMPIRE LUMBER COMPANY, 
| DULUTH. TOLEDO PITTSBURG. 








WIRE OR WRITE TODAY 


Anything in Lumber 


J. L. LYTLE LUMBER CO., Pittsburg, Pa. 
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MICHIGAN ROCK MAPLE 


and OAK FLOORING 
BUFFALO, N. Y. 


WHITE PINE 
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GRAVES, MANBERT, 
GEORGE & COMPANY 


BUFFALO NEW YORK 




















WHITE PINE 


The R. Laidlaw Lumber Co. 
BUFFALO, - NEW YORK. 
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HOTEL CUMBERLAND 


S. W. Corner Broadway 
at 54th St., Near 50th 







































Ideal location. Near theatres, shops and Central Park, 
New, Medern and absolutely Fire-proof. Coolest Summer 
Hotel in New York, all ontside rooms. Transient rates, $2.50 
with bath, and up. Special rates for summer months, 





SEND FOR BOOKLET 
HARRY P. STIMSON R. J. BINGHAM 
Formerly with Hotel Imperial Formerly with Hotel Woodward 














NEW YORK 
East 28th Street, 


1 door from 5th Avenue, | 
block from Broadway and 
1 block from Madison 
Square Garden. 

Very Heart of the City. 
New Absolutely Fire-proof 
Hotel on the Furonean 
plan. Koons 91.50 per 
day and up, Rooms with 
Private Bath $2.00 per day 
and up. Beautiful Dining 
Rooms. Best Food and 
Service at reasonable prices. 
Elevated and Subway 
Stations 1 block away. 
Surface Cars pass the door. 


H. F. Ritchey, 
Manager. 


Write for Map and Booklet 
of New York. 








Commonwealth Hotel 


CORNER BOWDOIN STREET, 
Opposite State House, BOSTON MASS. 


THIS hotel is new and absolutely fire-proof, 
even the floors are of stone, nothing wood 
but the doors. Equipped with its own vacuum 
cleaning plant. Long distance telephone in 
every room. Strictly a temperance hotel. 


We offer you the following rates: Room with hot and cold 
water and free public bath, $1 and $1.50a day. Rooms with 
private bath, $1.50 and $2 00a day. Will make a weekly rate 
for rooms with hot and cold water of $6 to $8; with private 
bath, $9 to 12. Suites of two rooms, with bath, $15 to $22. 


STORER F. CRAFTS, Manager. 








HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “‘Re etailer.” F 


alm of the R ree 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, Ill. 








river, with the view of making winter shipments from 
Bucksport instead of at Stockton. 

The movement of spruce is fairly brisk, chiefly to 
Sound ports and New York, and all mills are busy. 
There is plenty of tonnage available, and the New York 
freight rate will not advance beyond $3 a thousand 
until cold weather. 





THE LOGGING OUTLOOK IN MAINE. 


Banoor, ME., Oct. 9.—The log driving season on the 
Kennebec is completed. The drive has been most suc- 
cessful, all the logs being received at the booms for 
which they were intended. The cut last year on the 
Kennebec and its tributaries was 95,000,000 feet, and 
with the exception of about 2,000,000 feet at Brown 
Island boom, has been sawed or put in pile for winter’s 
use. The price of lumber has remained firm for the 
season and a ready market has been found for all stock. 

It is estimated that the coming winter’s cut will be 
about 10,000,000 more feet than that of the previous 
winter. Lumbermen are finding trouble in securing 
good woodsmen. Wages formerly ran from $20 to $24 
a month and board and have increased almost $10 a 
month. The men demand a better table. The logging 
places are also farther off. While there are not so 
many saw mills along the river as in former years, there 
are many more pulp mills and these use a great deal of 
the timber cut. 

Hundreds of woodsmen are passing through Bangor on 
the way to the northern part of the state. One or more 
carloads are received on each night train and during 
the first part of the week four cars were received from 
Boston, each car containing about seventy-five men. The 
greater number are booked for points in Penobscot and 
Aroostook counties. 

It is understood that an urgent demand was sent to 
the agents in Boston during the early part of the week 
on account of the conditions in this state. The rivers 
were flooded and extra help was required at once. Over 
400 men were rounded up in two days and sent east on 
the trains.. Much work is to be undertaken in Franklin 
county, several carloads having been sent to points there. 

The French-Canadian and the natives, who are known 
as the best possible material for the making of a good 
woodsman, are disappearing from the camps, their places 
being taken by Italians and Poles. 





LAKE ERIE PORTS. 


General Conditions Good — Lumber Receipts by 
Lake Shore Increase—Demand for Building 
Material Holds up—Prices Stronger. 


Burrato, N. Y., Oct. 13.—Perhaps the worst feature 
of the lumber trade as a ‘whole is shown by the report 
of a white pine dealer that there is such a disposition 
to order a dozen sorts in a single car, as if the buyer was 
short of funds or expected the price to go down. This 
dealer says that some of his friends in the trade are 
considering the plan of asking more for stock that is 
shipped in that way, for it costs much more to handle 
lumber that comes from a large number of piles than 
where it all comes from one. The fact is that the re- 
tailer and consumer are bound that some one else but 
themselves shall carry the lumber and some of the job- 
bers pass it on to the saw mills. 

C. M. Betts & Co. report that they have sold their 
shingle mill at Wilmington, N. C., to the man who has 
run it for some time. They are getting lots of orders 
for longleaf pine timber at their South Carolina mills. 

The list of big buildings on the permit list of the city 
is so good that the estimated cost, with one day short 
for a holiday, runs up to $401,700. There are sixty-five 
permits and twenty-seven new frame dwellings in the 
list. 
The exposition that opened last week under the 
auspices of the Manufacturers’ Club is a great success 
and it is predicted that the profits will be $20,000 or 
more. The exhibits are about 200 in number and some 
of them are very elaborate and interesting. In the lum- 
ber and woodworking line the doors shown by the Iro- 
quois Door Company are very fine and varied, said to 
be about the best collection ever sent out; and the oak 
furniture of the Buffalo Desk & Table Company and 
the Cutting Furniture Company, in which members of 
the Buffalo Hardwood Lumber Company are especially 
interested, shows the best workmanship and design. Fin- 
ished woodwork by Pratt & Lambert, shown chiefly to 
display their varnishes, and desks by the Cutler Furni- 
ture Company, a very old Buffalo concern, are worthy 
of especial notice. The booth of the Buffalo Lumber 
Exchange is a very creditable one, being filled with a 
great variety of woods polished or in the natural state, 
with some in the log, bunches of shingles and the like. 
The lumbermen are taking a great interest in the expo- 
sition. The plan is to put up an Exposition building 
and convention hall in time if the city does not furnish 
one. 

The receipts of lumber by lake show an increase to 
4,334,000 feet and a decrease in shingles, there being 
only 14,142,000 reported. Lake lumber rates are getting 
very high and the shippers are finding hard work to get 
barges as. they want them at any rate. 

Graves Bigwood & Co. appear to have come to the 
conclusion that the lumber trade is to be good in future, 
as they are cutting: more logs in their Canadian woods 
this. fall for winter handling than they have before since 
the times went wrong. They are —< haste to get 
as much lumber down as they can-this fall. In order 
to make up for lost time by the breaking down of the 


steamer the tow brought in about 4,000,000 feet of lum- 
ber on its last. trip. 

The Buffalo “Maple' Flooring Company has the steamer 
Arizona and consort Scotia on this route from the Mich- 
igan mills of the W. H. White Company bringing down 
maple, hemlock and other Michigan products for a winter 
supply. It is reported that the demand for flooring i: 
decidedly good and a favorable winter run is looked for. 

At the monthly meeting of the Buffalo Lumber Ex 
change, held October 9, the time was mostly given up to 
an address by Francis Folsom Baker, a democratic nom 
inee for city councilman, in favor of a better support of 
the city civic league, which is made up of delegates from 
the exchange and other business bodies. At present 
Knowlton Mixer, the chairman of the Buffalo delegation, 
is about the only active member and it is proposed to in 
crease it to five and appoint such as will look after the 
business of the league. Lumberman A. J. Ellis is presi- 
dent of the league. 

James T. Hurd is again spending some time up ai 
the saw mills at Ontonagon in which he is interested ani 
from which district Hurd Bros. get considerable hemlock 
as well as white pine for handling here. 





FROM THE FOREST CITY. 


CLEVELAND, OHIO, Oct. 12.—Dealers, wholesale ani 
retail, are feeling good over the general condition of 
business. In practically every line there is a reasonabl: 
good demand, with occasional spots of extra brightness. 
The building trades are doing well and a number of the 
larger contracts are coming to a place where the millwork 
concerns are having a good lively trade. 

Lake shipping is booming. Most of the local docks 
are crowded with northern stock, which is being brought 
in before the close of navigation, and cargoes are being 
offered more freely than there are vessels to bring them 
down. A rate of $2.50 now prevails from the Georgian 
bay district and it is probable that there will be further 
advances in a short time. 

The Simon Lumber Company is rapidly cleaning up 
its business preparatory to abandoning its present loca 
tion and opening a new yard. The chief members of the 
corporation have organized a partnership under the name 
of Simons Bros. Lumber Company and are starting to 
build their new yard. The property is located on West 
Fifty-third street, between Walworth street and Ravine 
avenue, and affords excellent facilities for a good retail 
stand, with good switching facilities. The new buildings 
are being started and especial attention will be given to 
storing building materials. The location promises much, 
as it is beside the Walworth run bridge and on a direct 
route to a growing section in the southwestern part of 
the city not covered by other yards. The company 
expects to be ready for business November 1. 

The Martin-Barriss Company reports a very lively busi- 
ness in mahogany for interior finish, The company has 
been taxed for kiln facilities and is now erecting several 
large kilns which will take care of its growing needs 
along this line. 

The wholesale merchants’ board of the Chamber of 
Commerce recently elected J. J. Wemple, of the Ohio 
Sash & Door Company, president of the board. This 
board has been instrumental in extending the trade of 
various lines to a considerable extent throughout this 
section and will now hold regular weekly meetings in 
order to further this work. 

The steamer John Pridgeon, laden with lumber, which 
became waterlogged and sunk just off this harbor, is 
said to be pounding to pieces and will probably never be 
raised. An effort was made by the insurance company 
to have its cargo removed, but with no success. 

The Interstate Lumber Company, of this city, reports 
an exceptional demand for cedar poles. During’ the last 
month it shipped over fifty cars of good poles and finds 
the railroads and telephone companies opening up in this 
line of work to a great extent. 

W. B. Martin, of the Martin-Barriss Company, accom- 
panied by his wife, started Tuesday for an auto tour to 
Boston. Notwithstanding the weather conditions were 
unfavorable for the start, they were confident of making 
the journey by Friday morning. 

Walter Cook, for some time a commission man in this 
market, recently accepted a position with the Robert . 
Jenks Lumber Company and will represent it in centra! 
Ohio. 

F. R. Roginsen and E. J. Ryan, of the J. & T. Charl: 
ton Lumber Company, Collingwood, Ontario, a larg: 
dealer in white pine, were visitors to this market ani 
guests at the Lumbermen’s Club this week. 

8. E. Smith, of the Tri-State Lumber Company, Uniov 
town, Pa., called on some of the local dealers this week. 
He reported exceptional activity in some of the low: 
grades of hardwoods and a brisk trade in maple esp 
cially. 

H. N. Loud, prominent hardwood manufacturer of At 
Sable, Mich., and George D. Jackson, lumber inspector, 
of Bayfield, Mich., were among local lumber dealers thi» 
week. 

The Mills-Carleton Company stated this week that the 
local retail trade is of a very good volume but there is 
still a tendency on the part of many dealers to cut prices 
to a frightful extent. The country yard trade is showing 
somewhat slack, but it is expected that as soon as the 
country roads freeze and farmers begin to haul lumber 
there will be a stimulation of this class of trade. 





TRADE AT TOLEDO. 


TOLEDO, OHIO, Oct. 12.—While orders for lumber have 
not been lavishly placed during the week by local retail 
yards, the local demand for all kinds of building mate- 
rial has held up well, and prices have shown added 
strength in many instances. Dealers are evidently not 
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lacing implicit confidence in the future, and are buying 
actically nothing for future needs. Their attitude, so 
‘ar as buying is concerned, has not been affected by 
reatened car shortages, or any other bullish market 
atures. Considerable interest is being shown in the 
ar situation, which to all appearances is rapidly becom- 
ig eritieal. Investigation among various representatives 
if some of the leading railways discloses the fact that 
there are few idle cars in any line, and actual shortages 
, several. One road has made arrangements for the dis- 
ribution of all available box cars at the various cen- 
ers of traffic, where they can be used to the best advan- 
age, and general orders have been issued to agents along 
he line to husband all car resources. 

[t is the consensus of opinion that the traffic move- 

nt has by no means reached the pinnacle, as farmers 
ave been otherwise engaged and have not fairly started 

unload their crops. While there were about 400,000 
dle ears on the various lines of the country, it is said 
that practically all equipment has been drafted into 
service already, and the real heavy movement is still to 
follow. In face of this situation it was to be expected 
that there would be some hustling to get in before trans- 
portation difficulties develop. The local dealers have 
taken a different view, however, and are at present buy- 
ing only what they must have for present needs. They 
argue that lumber may be cheaper with the coming of 
winter, and at any rate they would be unwarranted in 
stocking heavily at present prices. They lack faith in 
the future, and will go into the winter with stocks at 
low tide. With that end in view they are now bringing 
about substitution wherever possible, if desired materials 
are not on hand, and some are resawing undesirable sizes, 
bought cheaply some time ago, into sizes demanded by 
the trade. One or two large yards are said to be heavily 
stocked because of miscalculations rather than deliberate 
purpose, but aside from these exceptions there has been 
a whittling process which has been very telling. 

White pine has been attracting some attention recently, 
and the better grades have advanced in price. Nos. 1 
and 3 fencing are scarce and prices have been marked up 
at least $1 a thousand, while ‘‘C’’ grade and better has 
been boosted about the same. There is no large supply 
and a heavy demand coming from building circles and 
for factory consumption. The bulk of the white pine 
handled here is still passing through the hands of the 
wholesalers, Lake receipts have helped out what other- 
wise might have proved a strained situation, but there is 
no surplus in store. Hardwoods have been moving 
actively, and there are but few weak spots in the local 
situation. 

Maple flooring has proven a feature of the last week, 
with decided strength. Prices today are at least $2 
higher than they were two months ago. The thing which 
has attracted especial attention has been the apparent 
scarcity at the mills. For the first time in a long while 
orders are being turned down for the reason that the 
mills are sold away ahead and are unable to fill them. 
One commission man sent in an order last week for three 
cars of maple flooring for immediate shipment and re- 
ceived word that the order would not be considered, 
although tendered at the advanced price. A message 
asking the fulfilment of the order one-half in six weeks 
ani the balance in three months was absolutely ignored. 
Oak is still holding its own with no sign of price weak- 
enlug, 

Reeeipts have been heavy, but stocks have not accumu- 
lated to any extent because of the heavy local demand. 
Cypress receipts have been liberal, and values are holding 
about $1 above summer quotations. Red cedar shingles 
have weakened somewhat and the better grades are now 
Selling at $3.43, with a limited demand and small supply. 
There has been but a fair movement of yellow pine and, 
While prices are firm and transient cars scarce, there has 
beeu but little buying during the week. Dealers are hesi- 
tating on the future prospect, and are not disposed to 
lay in stocks at this time. All the recent advances are, 
however, being maintained, and there is a pleasing regu- 
lari y about the market which betokens a healthy condi- 
tion. Hemlock has been practically featureless except for 
the seareity of some of the greater lengths. Prices are 
firm and light operations at the mills have held down the 
accvmulation. Yellow pine is still being heavily sub- 
Stitited for hemlock. The local demand has been very 
goo! and building operations show no sign of abating 
before eold weather makes it necessary. Permits for 
$45,220 of new work were issued during the week. 

\ deal was consummated last week whereby the Fed- 
era: Creosoting Company, of Chicago, added a substantial 
tract to its building site in this city. The property ac- 
quired embraces about eighteen acres of valuable land, 
giving the concern a total of about seventy-five acres. 
The company now has a frontage of about a mile and a 
quacter on the Air Line division of the Lake Shore rail- 
way at Auburndale. This is the largest frontage claimed 
by ony industrial concern in Toledo, and assures ample 

on and the best of shipping facilities for the mammoth 
ne\y plant which is under way. The company is making 
Splendid progress ‘with its new plant, and should no 
untoreseen obstacles arise to impede progress expects to 


it ready for operations by the first of the coming 
ear, , 


— 
So 





NORTHWESTERN MICHIGAN NOTES. 
_LOYNE, MIcH., Oct. 13.—The Butters Salt & Lumber 
Company’s saw mill at Buttersville, destroyed by fire last 
week, has eaused the company to dispose of a big block 
of its timber to the Stearns Salt & Lumber Company, of 
Ludington, 

Lysle White made a tour to Detroit in his big car to 
See the world’s baseball series. He was accompanied as 
od as Grand Rapids by Joe Aldendiffer, his brother-in- 

W. 


Clearanees—Three Brothers, Detroit; Arizonia, Buf- 
falo; Scotia, Buffalo; Wilson, Muskegon. 


IN THE KEYSTONE STATE. 


Volume of Business Increasing Steadily and Prices 
Stronger— Cars Growing Scarcer— Late Tran- 
sactions and Tupics of Interest. 


PirrsBuRG, Pa., Oct. 12.—The lumber trade is improv- 
ing, demand apparently being better throughout. The 
temporary quiet spell is giving way to more active and 
normal business. 

E. V. Babcock, of E. V. Babcock & Co., is in New 
York on business and F. R. and O. H. Babcock are taking 
care of business in the company’s general offices, which 
they say is brisk. The company notes a scarcity of rail- 
road cars and this wail in coming from nearly all the 
southern mills. 

W. W. Vosburgh and H. C. Bemis, of Bemis & Vos- 
burgh, returned from their southern trip in time to wit- 
ness the tail end of the first great ball contests. They 
are both educated rocters for Pittsburg. A. W. Scott, 
manager of the A. W. Cook & Sons lumber interests at 
Unamesis, Pa., was visiting friends and called at the 
firm’s office. Mr. Scott is recognized as one of the 
veteran lumbermen of this state. Bemis & Vosburgh 
are having a good run of business and have much new 
trade in sight for the winter months. 

The Goodwin Lumber Company in the Farmers’ Bank 
building, reports a better trade in all lines this month. 
E. W. Shreiner, manager for this company, says that 
the last four months have been the best of the year and 
the volume of business is increasing steadily. Ellis 
Wilkinson, of the J. A. Wilkinson Lumber Company, 
Bristol, Tenn., was a caller on the trade this week and 
was at the Goodwin Lumber Company offices. Mr. 
Wilkinson says the difficulty of securing cars at his 
company mills is increasing every day. 

The McDonald Lumber Company, in the Bessemer 
building, reports trade in white pine brisk this month, 
particularly in the better stocks, the common grades 
being less active. E. A. McDonald, manager for this 
company, expects to make an eastern trip next week 
and will call on the-trade in New York and Coast cities 
before his return. 

The. Kendall Lumber Company reports business im- 
proving and orders coming easier. J. H. Henderson, 
secretary of this company, returned from his visit to the 
new Croft Lumber Company mills, at Alexander, Md., 
and is much pleased with the showing made by the new 
plant just started. J. L. Kendall, president of the Ken- 
dall Lumber Company, is preparing for an extensive 
western trip, to visit the timber properties in Oregon 
and the West. The company is making a fine showing 
this month in hardwoods and the better grades of oak. 

J. N. Woollett, president of the new Aberdeen Lumber 
Company, in the Keenan building, is feeling well pleased 
with the start made by his company in business. He is 
making a special effort for trade in cottonwood and 
yellow pine, with exceptionally good connections for 
both. Mr. Woollett is a young man, full of vigor and 
confidence, and is popular among the trade, being well 
known through his long association with the American 
Lumber & Manufacturing Company. 

Joseph J. Linehan, of the Linehan Lumber Company, 
has returned from a business trip to Chicago and the 
mills of the company in Catlettsburg, Ky., and reports 
business steadily gaining ground and new orders coming 
in more freely. 





QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Oct. 10.—The lumber trade is 
growing very steady, making the conditions satisfactory 
with the dealers. Prices are advancing in accordance with 
the demand and will show a marked improvement over 
this time last year as the balance sheets are made up. 

A. W. Smenner, representative of the Fenwick Lum- 
ber Company, reports business very satisfactory, prices 
stiffening and outlook good. 

Charles M. Betts, of Charles M. Betts & Co., is very 
well pleased with the conditions of trade and states 
the business outlook is very promising. 

Harry R. Humphreys, of the Hardentine Lumber 
Company, states that while business has been quiet dur- 
ing the summer his company has kept its mills running 
and, as it has a very large export trade, has been kept 
busy filling up with stock to be shipped. By sifting 
out the poorest quality gum, which is the company’s 
specialty, and shipping the first class quality, it has been 
able to get good prices. 

Emil Guenther, wholesale lumber dealer, reports busi- 
ness good and prices somewhat better. Mr. Guenther 
has been spending the week at his mills, at Bristol, Tenn. 

Robert R. Sizer & Co. state that they are satisfied with 
conditions of trade and have every reason to look for- 
ward to a generally active season. In speaking of North 
Carolina pine, they claim that the business at present is 
not quite what could be expected, but prices are better. 

Charles F. Fry, of James Strong & Co., Incorporated, 
wholesale’amber dealers, with offices at 1535 Real Estate 
Trust building, reports that they are doing a very good 
and substantial business and have good demand for pine 
sizes and for North Carolina pine and maple flooring; 
while their orders for hemlock and spruce have not been 
so heavy, they are glad to state that business in general 
has been very satisfactory. 

Jerome H. Sheip, formerly of Sheip & Vandegrift 
Company, Incorporated, is now associated with D. G. 
Courtney, of Charleston, W. Va., in the recently incor- 
porated Big 4 Hardwood Company, of Toledo, Ohio, 
with branch office at 918 Stephen Girard building, Phila- 
delphia. 

The Courtney Company, of Charleston, of which the 





Better 
Lumber 
Crayons 


U NLESS you are using Dix- 

on’s Lumber Crayons, you 
can probably improve upon 
the kind you are now buying. We 
believe that Dixon’s are standard, 
at least we make them as good as 
we know how and our reputation 
speaks for itself. 

















Only metallic pigments are em- 
ployed which means that the colors 
of Dixon’s Lumber Crayons will 
last, notwithstanding even severe 
weather conditions. 


Dixon’s Lumber Crayons come 
in hard and soft leads and eleven 
colors; your requirements and pre- 
ferences can be perfectly met. 


Joseph Dixon Crucible 
Company 


Jersey City, New Jersey 
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J.C. Turner Lumber Co. 


35,000,000 IN STOCK 


Cypress 


California | Washington 
Redwood. Fir and Cedar. 


Cypress, Redwood and Cedar Shingles. 


MAIN OFFICE: 
New York City, 1123 Broadway, Cor. 25th Street, 
YARDS: Irvington-on-the-Hudson 





























Davison Lumber Company Limited 


MANUFACTURERS 


Spruce-Hemlock- White Pine 


CARGO AND CAR SHIPMENTS, 
SPECIALTY—EXPORT TRADE, 


SAW MILLS: SALES OFFICE: 
BRIDGEWATER SPRINGFIELD No. | Madison Ave,, 
NOVA SCOTIA New York City 














HARDWOODS 


HIGH CLASS MILL CONNECTIONS 


RIGHT GRADES 
PROMPT SERVICE 


We Handle a General Line 


C. 0. SHEPHERD LUMBER CO. 


Telephone 3184 Gramercy 1 Madison Avenue, NEW YORK 
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White Pine Lumber 





Baled Shavings. 
Sawdust. 


WRITE FOR PRICES. 


Empire Lumber Go. 


Manufacturers and Deslers. 


Winona, Minn. 

















LONG FIR TIMBERS 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84, 
Band resaws and large surfacers :: 3: 


ROGERS-RUGER LUMBER CO. 


Telecode SUPERIOR, WISCONSIN §=— Long Distance 
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LUMBER 
Chippewa 
Lumber& BoomCo.; 


= Chippewa FallsWis. 











MERSHON, EDDY, PARKER CO. 


Successors to Mershon, Schuette, Parker & Co. 


SAGINAW, MICH. 


WHITE PINE LUMBER 
BOXES and MILLWORK 


Write Us for Prices on Mixed Carload Orders. 


NEW YORK OFFICE BOSTON OFFICE 
Room 8101, No. 1 Madison Ave. Room 49, No, 70 Kilby St. 


We solicit your Inquiries for California Redwood and 
Washington and Oregon Fir. 

















WHITE PINE 


LUMBER, SHINGLES and LATH 


Our stock is large and complete 
It will pay you to get our prices 


BRADLEY, MILLER. & CO. 
WEST BAY CITY, MICH. 








Big 4 Hardwood Company is an-auxiliary, is being in- 
corporated for $1,000,000, with a surplus of $420,000, 
and owns 30,000 acres of the finest poplar timber in 
West Virginia. The land also contains some of the finest 
veins of soft coal and oil and gas. 

The Righter Lumber Company, with offices in the 
Land Title building, this city, has employed George 
F. Kendig, formerly with the Rumbarger Company and 
Monarch Lumber Company, to represent it in New 


York city and north Jersey territory. The company 
will be represented in Philadelphia and vicinity by 
A. J. de la Cova; who was with Charles F. Felin & Co., 
and W. R. Gardy. The Maryland and central Pennsy)- 
vania territory has been assigned to A. A. Bell, 
formerly with the Marbury Lumber Company. These 
assignments indicate that the Righter Lumber Com- 
pany is getting its business well organized for an 
effective selling campaign. 





AMONG THE MICHIGAN MILLS AND YARDS. 





Changes and Improvements at Important Plants—Lumbermen in the Public Eye—Hardwood 
Business Growing in Volume—Preparations for Winter Operations. 
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THE SAGINAW VALLEY. 


Bay Ciry AND SaGINAw, Oct. 12.—During the last 
three years the H. M. Loud’s Sons Company, of Au 
Sable, has been quietly obtaining property on both sides 
of Au Sable river for a distance of about ninety miles. 
It has in view the development of the water power of 
the stream for the generation of electric energy for 
commercial purposes. 

Au Sable river is a rapid stream with high banks and 
not affected by sudden rise or falls in wet and dry sea- 
sons. It is estimated that not less than 30,000-horse- 
power can ultimately be developed on this stream. Hold- 
ing companies have been organized and rights to harness 
the stream obtained from the supervisors of several 
counties. Last week New York and Philadelphia cap- 
italists concerned in Saginaw valley, Jackson and Grand 
Rapids traction and light companies, made a trip down 
the Au Sable under the escort of E. F. Loud for inspec- 
tion purposes, and the result was that Mr. Loud has 
succeeded in financing a project to begin development 
work at once. The first dam and power house will be 
erected about fifteen miles above Au Sable, and the esti- 
mated cost is $300,000. 

Arthur Hill, regent of the Michigan University, three 
years ago candidate for U. S. Senator, and identified 
with some of the largest lumbering and other interests 
in the country, is beginning to improve slightly. He 
has been in a sanitarium near Evanston, IIl., several 
months. His collapse was due to a sudden and acute 
ailment of the heart and that his nervous breakdown is 
in nowise the result of not having realized his political 
ambition. One of his close friends said today that his 
mental condition is due-more to worry and apprehension 
as to his physical condition than to any disease of the 
mind. While he has hundreds of warm friends who sin- 
cerely hope he may be soon restored to health and 
strength, those in position to be correctly informed are 
apprehensive as to the outcome. 

The Quaker Shade Roller Company, which consumes 
several million feet of lumber annually, has booked sev- 
eral large foreign orders and is preparing shipments. 
The plant is very busy. 

The Bay City Swing & Ladder Company, another 
woodworking establishment, is erecting a large manu- 
facturing plant. The main building will be 160x50 feet, 
with engine and boiler room detached. The company 
has purchased 500,000 feet of lumber to be delivered at 
the plant November 15. 

The building at East Tawas which once was the Hol- 
land-Emery saw mill is being dismantled and the lum- 
ber, which has been sold to John J. Kantzler & Son, is 
to be shipped to Bay City. When the Ontario govern- 
ment issued an order several years ago forbidding the 
export of saw logs from the province it left the mill 
without a timber supply as it had been getting its sup- 
ply from Ontario. The machinery was taken out and 
removed to Byng inlet, in the Georgian Bay district, 
and installed in the big mill operated by Holland, 
Graves & Montgomery. 

Saginaw has reason to be grateful to its lumbermen. 
Years ago the late Jesse Hoyt, of New York, who oper- 


ated a saw and planing mill and had extensive timber 


interests in Clare county and real estate interests at 
Saginaw, presented the city with a fine park named in 
his honor, and bequeathed $100,000 for the Hoyt pub- 
lic library. W. R. Burt, another prominent lumberman, 
donated $200,000 for a manual training school, and as- 
sociated with T. E. Dorr, a lumberman now identified 
with the Pacific Lumber Company, and having other 
timber interests, donated $75,000 for an auditorium. 
The late Gov. A. T. Bliss, who operated lumber mills all 
his life in Saginaw, presented the city prior to his death 
with a fine park. H. Ezra Rust, the last of a family 
noted since the early days of the Saginaw lumber indus- 
try, is expending several hundred thousand dollars in 
creating a m&gnificent park, and now J. W. Fordney, 
lumbérman and representative, proposes to fit up com- 
plete a handsome park containing ten acres and donate 
it to the city. 

R. W. Raber, of Cheboygan, is shipping 50,000 rail- 
road ties by rail to Pullman, Ill. 

The 8S. F. Derry mill at Millersburg has a run of 
about a week to finish up the season. It has manufac- 
tured about 9,000,000 feet. 

The hardwood mill plant of John J. Kantzler & Son, 
of Saginaw, located at East Tawas, has closed for the 
season, having cut up all the logs available. 

A. J. Fortier, of Millersburg, who represents the Michi- 
gan Manufacturing & Lumber Company, of Holly, in 
the northern part of this state, has gone to the upper 
peninsula to look over the lumber situation in the in- 
terests of his company, which obtains a considerable por- 
tion of its stock from that quarter. This company is 
doing a fine business this year. During the last year 


or two it has had a number of cargoes of lumber 
brought to Bay City and shipped thence to the plant by 
rail. 





THE CITY OF THE STRAITS. 


Detroit, Micu., Oct. 13.—Nearly every prominent 
lumberman in this state, it seemed, had business in 
Detroit the first of the week. Of course, the fact that 
the world’s championship series between the Pirates and 
Tigers was on was merely a coincidence, but the visitors 
made the most of the opportunity and were out in force 
at both the Monday and Tuesday games. Oddly enough, 
their business was concluded about the same time the 
Tigers finished trimming the Pirates Tuesday afternoon, 
but a number remained over, for another game is sched- 
uled here for Thursday. 

Among the more prominent out of town lumbermen 
attracted by the world series were T. W. Hanson, Gray- 
ling; F. A. Diggins, of Cadillac, former president of the 
Michigan “Hardwood Association, and Arthur Campbell, 
of Bay City. 

A. S. Dennis, well known in Detroit lumber circles, 
has gone to Cincinnati as manager of the hardwood 
department of the St. James Cedar Company, of which 
B. A. Scott, of the Standard Tie Company, is president. 
Associated with Mr. Dennis in the management is Omar 
Farrell, also a former Detroiter. 

Lumber dealers are interested in the announcement 
that the Murphy Chair Company, one of this city’s larger 
manufacturing concerns, is about to build a large addi- 
tion to its plant, which its increased business has made 
necessary. The addition will be 100 feet wide by 130 
feet long and five stories high. 

Plans have also been prepared for a new Odd Fellows’ 
Temple to cost $30,000. 

Trade conditions continue satisfactory in spite of the 
cold weather, and there is no immediate prospect of a 
slump. 





MENOMINEE RIVER NOTES. 

MENOMINEE, MicH., Oct. 12.—R. E. Edwards, vice 
president and general manager of the Wolverin Cedar 
& Lumber Company, which recently removed its ofiices 
from Menominee to the Soo, is optimistic regarding win- 
ter logging operations. He says there will be a substan- 
tial advance in production over last year, owing to the 
necessity of getting out the timber partially damaged by 
fire. Mr. Edward’s company expects to get out over 
5,000,000 feet of pine and hardwood at Menominee and 
27,000,000 feet at Little Current, Ont. The company’s 
principal operations this season will be carried on in the 
vicinity of Georgian bay, Ontario. 

P. T. Finnigan, of Middle Inlet, has a fine lumber 
yard at his camps. 

The Cook, Curtis & Miller hardwood mill resumed oper- 
ation this week after the annual shutdown for repairs. 

August Geise, of Suring, is through cutting shingles 
for the season but his planing mill is running right 
along. He is contemplating putting in extra machinery 
for the manufacture of flooring. 

The steamer Three Brothers cleared from Manistique 
this week with a full cargo of hardwood lumber from 
the Cook, Curtis & Miller docks. 

The longest pole ever shipped out of the National 
Pole Company’s yard at L’Anse was sent out last week. 
It measured eighty feet. 

_ The Kramer-Crego Company, of Gaylord, which has 
timber interests in the upper peninsula, is preparing t0 
erect a saw mill at Trout lake, Chippewa county, and 
expects to have a plant in operation before the winter 
sets in, The company has a tract of about 1,800 acres 
near the station and other smaller tracts in the neigh: 
borhood. It expects to make a cut of over 6,000,000 feet 
with this mill, in addition to such other euts as may be 
taken there for sawing. 

It is reported that the Cartier Lumber Company, of 
Ludington, has bought 12,000 acres of timber lands i2 
Luce and Mackinac counties. 

Grondin Bros. are preparing their camps near Seney 
a winter operations which will be on an extensive 
scale, ; 

The Chicago Lumber Company and the Weston Lum- 
ber Company, of Manistique, have increased wages 10 
cents a day in all common branches of labor. 

A great quantity of timber shipped from the Pacifit 
coast is being received at the Northwestern yards «t Es 
canaba to be used in the construction of No. 5 dock; 
which is to be the longest in the world. 

Rush Culver, promoter of the Northern Lumber Com 
pany and the founder of the town of Birch, has soid his 
holdings and interests in that company. The manage 
ment of the Birch mill and logging operations hercaftet 
will be in charge of Arthur Brooks, formerly of West 
Virginia, and a lumberman of wide experience. Though 
Mr. Culver sold his holdings to other members of thé 
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company and to Mr. Brooks, his resignation as president 
and. general manager nmiade a reorganization of the com- 
pany necessary. As reorganized the officers are: Presi- 
dent, H. B. Packer; secretary, E. H. Owlett; treasurer, 
W. W. Martin; manager, Arthur Brooks. 

Joseph E. Bergeron, formerly judge of probate, and 
James H. Bush, left Norway last Tuesday evening for 
the Caribou district, British Columbia, where they will 
spend several months in verifying the estimates in an 
immense tract of timber land upon which an option is 
held. The timber is under government control and the 
option price is $5 an acre. 

During the last few weeks the Sagola company con- 
summated deals for the timber on 105 forties. The tim- 
ber will be manufactured at the mills of the company at 
Sagola. 

Joseph Wolfinger, of Dundas, contemplates the build- 
ing of a cheesebox factory at Antigo. 





NORTHERN MICHIGAN NOTES. 
MANISTIQUE, MicH., Oct. 11—The lumber rate from 
Duluth to Lake Erie and Lake Michigan points is firmly 
notched at $2.50 a thousand. There is considerable lum- 
ber to go forward from Duluth and Two Harbors and 
from Ashland, Wis., before the close of navigation. 
Nearly all of interlake tonnage.is in commission. 


Ira Carley has a crew of men at work repairing the 
dam of the I. Carley Lumber Company, at Ingalls, and 
is preparing for a lively season at the saw mill. 

Senator and Mrs. Isaac Stephenson, of Marinette, 
Wis., have been visiting Grant Stephenson, of the 
I. Stephenson Company, at Wells. Later the senator, 
accompanied by his nephew, William Stephenson, super- 
intendent for the Menominee River Boom Company, of 
Marinette, departed for Asheville, N. C., to visit the sena- 
tor’s son, Col. I. Watson Stephenson, manager for the 
N,. Ludington Lumber Company, of Marinette, who has 
been in the south some time for his health. The senator 
later will accompany President Taft on his trip down the 
Mississippi river. 

The day of the big lumber camp is past, according to 
a Marquette lumberman, who says: 


The camps such as we used to see from fifteen to twenty- 
five years ago are few and far between in northern Michi- 
gan. Groups of the big camps that house from seventy-five 
to 100 men each are scarce. The process of removing 
timber from the forests has been much simplified by modern 
apparatus and fewer men are required. I do not believe the 
present generation will see all the timber in northern Michi- 
gan cut away, as there is still much standing. However, 
most of this is distant from streams and railroads. About 
the best camps I know of in the north are the I. Stephen- 
son Company’s camps south of Marquette. The company 
has been working between 100 and 200 men all summer. 
A spur of the railroad has been extended to these camps. 





LIVELY TIMES AMONG WISCONSIN OPERATORS. 





Business of the Current Month Exceeding That of Last—New Mills in Prospect—Loggers 
Preparing for the Wvods—Personal Notes and Events. 





CREAM CITY TRADE NOTES. 


MILWAUKEE, WIs., Oct. 14.—Milwaukee lumbermen 
are finding that their total business for September gen- 
erally exceeded that of any previous month of the year. 
The building season in and about the city was in full 
sway at that time and especially fine orders were placed 
in both the retail and wholesale lines, Leading wholesale 
companies experienced a proportionate increase. The 
larger orders which are being placed by the manufactur- 
ing plants would indicate that total business for the pres- 
ent month will exceed the record of last month. Re- 
tailers all over the state seem to be ordering more freely. 

The Allis-Chalmers Company, of Milwaukee, has re- 
ceived orders recently for steam turbines aggregating a 
total of 25,225 kilowatts, many of them from lumber 
companies about the country. Among the purchasers of 
large units recently are the Paine Lumber Company, of 
Oshkosh, which has contracted for 1,000- and 500-kilo- 
watt turbines, and the Pacific Lumber Company, of Wil- 
mington, Cal., which has placed an order for a 300-kilo- 
watt steam turbine. 

The Cooper & Maxson Lumber Company announces 
that within a few days a purchasing agent by the name 
of Thomas Flynn has been operating in St. Louis as a 
representative of the Cooper & Maxson Company. Offi- 
cials of the company wish it strictly understood that 
this man is not in the employ of the Milwaukee com- 
pany and that he has no authority. The lumber trade 
is warned not to deal with this man as a representative 
of the Ceoper & Maxson Company. News has reached 
\lilwaukee that Flynn already has secured considerable 
money from the trade. 

The W. E. Allen Lumber Company has been incorpo- 
vated with a capital stock of $10,000 by W. E. Allen, 
UC. E. Derken and E. M. MeVicker. This is an entirely 
uew company and separate from the former company of 
the same name. W. E. Allen, who is in charge of the 
new offices opened up at 1202 Majestic building, with- 
drew from the former company and retained the old 
name. George Eller and W. E. Allen, members of the 
old company, met with several business differences and 
the dissolution of the company resulted. The new Allen 
company is carrying on a general wholesale and com- 
mission lumber business. The George Eller Lumber Com- 
pany, recently incorporated by Mr. Eller, is located at 
\407 Majestic building. 

_Among the lumber salesmen who called upon the trade 
‘his week were L. F. Borgess, of Steele & Hibbard, and 


Py Bohn, of the Walstine Lumber Company, St. 
Louls, oO. 

George T. Hughes, of the Cooper & Hughes Land & Lum- 
ver Company, of Milwaukee, who is representative of the 

mpany at Great Falls, Mont., was in Milwaukee for a few 
days this week. 

John H. Moss, vice president and treasurer of the Rock- 
well Manufacturing Company, Milwaukee sash and door 
tianufacturer, and Mrs. Moss have returned from a wedding 
‘ip of two months, which included a trip to old Mexico, the 
Grand Canyon of Colorado, points in California and to the 
Seattle exposition. Mr. Moss is president of the Merchants 
« Manufacturers’ Association, the leading organization of its 
kind in Milwaukee. 





MISCELLANEOUS STATE LUMBER NEWS. 


MILWAUKEE, Wis., Oct. 12.—The fiftieth anniversary 
ot the paper mill business in Wisconsin was celebrated 
October 4, It was October 4, 1859, that Noonan & 
\icNab began the manufacture of book paper at a plant 
hve miles up the Milwaukee river. Up to that time 
Massachusetts mills had stocked the western market. 
_the work of installing electrical equipment at the 
‘hilmany paper mill at Kaukauna has been nearly com- 
pleted. A new 100-kilowatt dynamo has been placed in 
position and other equipment installed. 

The following officers were recently elected at the 
annual meeting of the E. Z. Go-Cart Company, of Mon- 
roe: President, F. Kaplan, Beloit; vice president, D. S. 
Klafter, Chicago; secretary, George Thorp, Monroe; 
treasurer, Louis Kohli, Monroe. Samuel Kneller was 
chosen manager and factory superintendent. 

_ The Michigan Hoop & Stave Company, of Marinette, 
1s planning to erect a stave plant. The hoop plant 


erected about a year ago is in steady operation and the 
output is being increased. 

The plant of the Roddis Veneer Company, of Marsh- 
field, is in steady operation. The output has been in- 
creased at various times recently by the installation of 
new machinery. The new side line of veneered doors is 
proving to be a great success. 

Joseph Bigel, formerly with the C. Schoch Lumber 
Company, of Sheboygan, has bought the retail book store 
of the Theo Schmidtman Sons Company. 

The new Pelletier woodworking establishment at Su- 
perior, which turns out a high class of furniture and fix- 
tures, is operating at full capacity with orders booked 
ahead. 

Gibson & Downie, loggers at Merrill, have been 
awarded the contract for cutting 3,000,000 feet of lum- 
ber for the A. H. Stange Lumber Company this winter. 
Most of the cut will consist of pine. The tract lies 
near Saynor. Several camps are already being estab- 
lished by the loggers. 

The Phoenix Manufacturing Company, of Eau Claire, 
will erect a large building next spring for the exclusive 
manufacture of logging machinery. 

The saw mill recently erected at Pennington by Ovans 
& McGregor to replace the one destroyed by fire last 
spring, will be placed in operation within a week. The 
mill has a capacity of 25,000 feet daily and will cut 
500,000 feet this season. 





IN THE HEMLOCK COUNTRY. 

MELLEN, WIs., Oct. 12.—Operations practically have 
been discontinued in the manufacturing lines in the city 
because of a heavy fall of snow, which interferes with 
the operations in the woods. 

During the last week or two 1,000,000 feet of lumber 
has been brought up from the Stearns Lumber Company 
to the mill at Washburn. The lumber is for the Ander- 
son Lumber Company and is a special lot which will be 
used in the manufacture of sash and door frames. 

Logging operations are being started south of Mellen, 
three camps having been opened this week by Tomahawk 
contractors, A. E. Sutliff will put in 2,000,000 feet for 
the Bradley Lumber Company from a tract six miles 
west of Tomahawk. John and Leo Lambert have taken 
a logging contract at Harshaw from the Bradley com- 
pany. Oliver Fourest will put in 500,000 feet at Sayner 
for the Wausau Lumber Company. 

The Creamery Manufacturing Company, of Butternut, 
will operate both its mills next winter to capacity. There 
were rumors during summer that the company was about 
to sell out its interests there, or at least would discon- 
tinue its operations in Butternut and move its plant else- 
where. As these rumors were neither denied nor af- 
firmed by the local management, it was generally taken 
for granted that the company was going out of business 
at this point. But all doubt was dispelled when Manager 
McKinney received a letter from Chicago the first of the 
week, notifying him to get ready to buy logs for oper- 
ating both mills this winter, that the company had de- 
cided to stock both mills this fall. With this company 
buying timber and the Butternut Stave Company and 
Bauer Bros. & Koop in operation there ought to be 
enough local competition to prevent the timber from 
going out of town to be manufactured. 





ON THE MENOMINEE. 

MARINETTE, WIs., Oct. 11.—C. D. Wilson has bought 
the stumpage on eight forties near Oconto Falls and 
already has a camp and crew at work. 

The West Shore Wood Company, of Chicago, which 
operated a wood mill near Rhinelander during the sum- 
mer, has finished cutting out 2,000 cords of slabs. The 
Pelican Lumber Compary, of Pelican, has sold the slab 
output to the West Shore company and has bought the 
wood mill of the firm. 

T. H. and C. H. Nichols, of Moquah, who have been 
raising deadheads near the Kakagon sloughs, have 
erected a portable saw mill and will saw out 500,000 
feet of lumber this fall. The sawn lumber will be 
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MOULDINGS 


Both in long lengths and 
cut lengths for special 
jobs and can guarantee 
prompt shipments and 
satisfaction. 


FLOORING 
INTERIOR FINISH 


Our stocks of Hemlock is come 
plete in nearly all respects, and we 
can make shipments without de- 
lay. Send us your inquiries and 
let us quote you prices. 








LONG HEAVY TIMBERS 


NORWAY PINE LOGS 


12 Inch to 25 inch, 20 to 6O ft. 
ALSO 


WHITE PINE and HEMLOCK 


Write us for prices on Dimension and Timber 
bills. any size and length required. 


PROMPT SHIPMENTS. 


RUST-OWEN LUMBER CO. g1s2use% 








Sawyer Goodman Company 
Make Prompt Shipments of 
WHITE PINE AND BASSWCOD 


BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER 


MARINETTE =:: :: WISCONSIN 

















AMERICAN LUMBERMAN TELECODE WeSSiccs sont 


Send for information to AMERICAN LUMBERMAN, Chicago, III. 
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EAST MICHIGAN. | 


> 


CORK PINE 


There is no other as soft | 
as Shoppenagons | 
| 


| 

| 

| We are the exclusive manufac- 
| turers and by maintaining con- 
| stantly a well assorted stock are 
| in position to fill orders with little 
| delay. White today for prices. 
| WE USE TELECODE 


Salling, Hanson & Co. 


Grayling, Mich. 


JOHANNESBURG 
MANUFACTURING COMPANY, 








WE HAVE IN STOCK: 


500 M ft. 4-4 No. 3 Hardwood 
100 M ft. 8-4 No. 3 Hardwood 
200 M ft. 6-4 No. 3 Hardwood 
500 M ft. 8-4 No. 3 Hemlock 


WRITE FOR PRICES 


JOHANNESBURG, MICH. 





BUYERS ATTENTION! 


We have the following items ready for 
Immediate Shipment. 

400,000 ft. 5-4 No. 3 Common Beech and Maple. 
‘* 8-4 No. 3 Common Beech and Maple. 
** 6-4 No. 3 Common Beech and Maple. 
** 5-4 No. 3 Common Basswood 
** 4-4 No. 3 Common Basswood 
‘* 6-4 No. 2 Common and Better Beech 
** 5-4 No. 2 Common and Better Beech 
** 6-4 No. 2 Common and Better Elm 
‘* 8-4 Merchantable Hemlock 
** 2x6-6 to 16’ No. 2 Hemlock 
‘* 8-4 No. 4 Hemlock. 


We make a specialty of furnishing promptly Bill Stuff and 
Timbers, 20 to 40 ft. long in both Hemlock and Hardwood. 


The Kneeland - Bigelow Co. 


Bay City, Mich. 


without unnecessary delay as we 
own and operate our own mills, and 
a 
White Pine Lumber, 
Dimension Shingles, 
Worked Mouldings, 
Maple Flooring, K. D. 
Frames, Box Shooks. 


Prices on Request 


E.B. Foss & Company 


Manafacturers 


BAY CITY, MICHIGAN 
Established 1877 





hauled to Ashland or Odanah during the winter. 

The Walker-Challoner Company, of Oshkosh, has been 
merged into the Challoner company. The concern manu- 
factured planing mill and boxboard machinery. John 
W. Challoner will be constructing engineer for the new 
company. Mr. Walker’s plans are unsettled as yet. 

The Creamery Package Manufacturing Company, of 
Butternut, will operate both its mills this winter, dis- 
pelling the rumor that the plants were to be moved else- 
where. 

Matt Mathisen and Clarence Slayton have secured a 
tract of land 100x600 feet in size in Oshkosh and will 
erect a boat factory. Mr. Mathisen was formerly de- 
signer for the Oshkosh Boat Works. 

F. C. Hannaks, of Kenosha, will buy the interests of 
the late J. A. Jackson in the plant of the Kenosha 
Crib Company. These interests are valued at $56,000. 

Leander Choate, well known Oshkosh lumberman and 
capitalist, is critically ill at his home and fears are en- 
tertained for his recovery. He recently was badly in- 
jured in a runaway. 

A. J. Tipler, of Wabeno, has become general manager 
for the Jones Lumber Company, of Appleton, and has 
removed his family to that city. 

R. H. Hamilton has returned to Milwaukee after prac- 
tically completing the five-and-a-half mile spur from 
station of the Johnson’s Creek Lumber Company to the 
United States Leather Company’s timber holdings. 

O. Biller, of Wausau, has become manager for the 
Marathon Excelsior Company, at Marathon. 


IN AND AROUND WAUSAU. 

WAUSAU, WIS., Oct. 12.—The Barker & Stewart Lum- 
ber Company, of Wausau, is finding difficulty in secur- 
ing men to work in the woods at Glandon, Marcethon 
county. This company’s saw mill, which has been run- 
ning since January 1, will be shut down about Novem- 
ber 1. The last two seasons’ cut amounts to about 
30,000,000 feet of lumber. H. C. Stewart, the manager, 
accompanied by his family, will go to Pasadena, Cal., 
shortly for the winter. 

Morse & Treadwell, of Antigo, are establishing log- 
ging camps in Langlade county. They will be occupied 
several winters, as the firm owns 20,000,000 feet of tim- 
ber in that locality. 

The J. A. Underwood Veneer Company’s plant is about 
ready to shut down for the want of raw material, but 
stil) has a large stock of manufactured stock on hand. 

The Jacob Mortenson Lumber Company, of this city, 
has had a successful season’s run on mill work. 

The Curtis & Yale Company’s factories, of this city, 
has had a steady run. 

The mill of the Alexander Stewart Lumber Company, 
of this city, is running and the company has still con- 
siderable stock on hand. 

The Brooks & Ross Lumber Company, at Schofield, 
has a large stock of manufactured stock on hand and is 
receiving numerous orders for prompt shipment. Among 
those heavily interested in this concern are E. W. Brooks 
and John D. Ross, of Chicago. 








CHANCE TO KNOW ROOFING QUALITY. 

The manufacturers of Amatite claims that it has 
reached the third and final stage in the development of 
ready roofing. Amatite roofing is made with two heavy 
layers of pitch—said by its maker to be the basis for 
most roofing paints—and a top surface of mineral mat- 
ter. Amatite is intended to remain unpainted, the 
mineral coat making painting unnecessary. Considering 
the fact that the maker of Amatite asserts that it may 
be expected to last ten years or more without any atten- 
tion, the price would appear to be low, and readers 
should become familiar with it. 

The Barrett Manufacturing Company, of New York, 
N. Y., maker of Amatite, will send a sample to inter- 
ested dealers on request. 





ADVANTAGES OF METAL SHINGLES. 


The Wheeler Corrugating Company, of Wheeling, ° 


W. Va., manufacturer of metal shingles, has prepared a 
neat 48-page booklet designed to set out and make 
known the advantages possessed by metal shingles. The 
five designs of shingles made by the company are shown, 
together with full information as to how they are made, 
how to apply them, and a comparison is made of their 
qualities with other forms of roofing. The importance 
of having a good roof is discussed and incidentally 
numerous illustrations are shown of houses roofed with 
metal shingles. The trade will find much of interest in 
this booklet, which will be sent by the Wheeler com- 
pany on request. 





A MONEY MAKER AND MONEY SAVER. 


Hemlocx manufacturers who are throwing considerable 
quantities of good material into slabs and other refuse, 
ought to be interested in Byrkit’s sheathing lath 
machine, which has been a money saver and money 
maker for many manufacturers. This equipment works 
up low grades and odd lengths of lumber into a staple 
article that .meets with ready sale. It saves a tre- 
mendous amount of waste, utilizing good hemlock and 
other material that otherwise would go into the slab pile 
or refuse burner. When its money making qualities are 
considered the machine is comparatively inexpensive, 
being in no way complicated or complex. 

The Byrkit-Hall Sheathing Lath Company, 84-86 
La Salle street, Chicago, which manufactures it, declare 
that it is the only practical machine of the kind and 
invites correspondence, by which they say they can 
demonstrate that it is a part of mill equipment that 
should receive the thoughtful consideration of every mill- 








man who desires to secure the greatest income from the 
manufacture of his logs. 


THE» MINNESOTA CENTER. 


Cold Weather Accelerates Business and Prepara- 
tions for Woods Work — Large Output of 
Lumber in Prospect for Next Year. 


MINNEAPOLIS, MINN., Oct. 13—The premature coli 
wave that struck the Northwest the first of this week: 
has put the building trades on a jump to finish ‘the wor! 
laid out for them. It has had a salutary effect on trad: 
in general and lumber industries have spruced up won 
derfully. Orders have been rushed in and farmers who 
neglected to make ready for winter are hauling loads o 
lumber home on wagons that used to go back empty. 
Barns and sheds need repairing, and in addition there is 
considerable new work that has been allowed to wait. 
The waiting period is over. Fuel dealers have fairly 
been swamped with orders and in the face of all this is 
the dread of a car shortage. 

The surveyor general of logs in this district reports 
that the scale of logs for September was about even 
with that of the corresponding month a year ago. For 
the three principal points the scale was: Minneapolis, 
517,499 logs, or 27,210,580 feet; St. Paul, 132,099 logs, 
or 10,694,560 feet; Little Falls, 40,921 logs, or 4,196,200 
feet. 

Milton O. Nelson, who resigned the position of secre- 
tary of the Northwestern Cedarmen’s Association, will 
go to Portland, Ore., to become general manager for a 
real estate firm. Mr. Nelson was forester on the Minne- 
apolis park board for three years. He did much to in- 
duce property owners to plant trees in their yards and 
the results were excellent. 

A plant that will saw about 1,000,000 feet of lumber 
a day is being fitted up by the Virginia & Rainy Lake 
Company at Virginia. The payroll of the mill and lum- 
ber camps will include nearly 4,000 men. The mill will 
be 330 feet by 112 feet, and will contain three band 
saws, a 52-inch gangsaw and three resaws. The power 
house contains thirteen boilers. Work on the planer, dry 
kiln and sheds has been started. These buildings will be 
of steel construction and will permit running a full train 
under for loading. The planer will have thirty-two ma- 
chines driven by electricity. 

T. B. Walker, who attended a forest conservation con- 
gress in San Francisco, called by G. B. Lull, state for- 
ester of California, said that matters are shaping in 
that state that look to the conservation of the great 
timber lands. Mr. Walker and C. A. Smith, of this city, 
own nearly two-thirds of the standing timber in Califor- 
nia, They are not cutting. They bought in when it was 
cheap and are holding, as they are busy in other sections. 
J. H. Queal, also of this city, has a large tract in the 
MeLoud river district. Mr. Queal attended the meeting. 
His company is sawing about 200,000 feet daily. As a 
means of protection he has organized a force of rangers 
who patrol the fire lines. Signal towers have been erected 
and telephone connections make: it possible to communi- 
cate with any part of the forest. 

The Shevlin-Mathieu Lumber Company, with central 
offices in this city, is running its mill at Baudette night 
and day, turning out 450,000 feet of lumber each twenty- 
four hours. The firm has large timber holdings that 
will last for at least seventeen years at that rate. 

H. S. Childs, chief inspector for the Northern Pine 
Manufacturers’ Association, this week is visiting plants 
and yards of members:in this state and Wisconsin. 

Walter Strong, of Hamilton & Strong, has returned 
from the west coast. He found trade conditions in Mon- 
tana, Colorado and Nebraska in good shape, but compe- 
tition is somewhat lowering prices. 

F. A. Shore, of the Fraser Lumber Company, Fraser 
Mills, B. C., was in Minneapolis disposing of the surplus 
lumber of his company, which operates the Anacortes 
Lumber & Box Company, at Anacortes, Wash. The left- 
over finshing lumber is sold largely in the states. 

The state timber sale announced for October 14 doesu’t 
seem to create much of a stir among local lumbermiect. 
The timber board has completed its appraisal of 72,- 
000,000 feet of timber in the northern counties and it 
will be put under the hammer by State Auditor S. R. 
Iverson. Most of the timber is in St. Louis and Itasca 
counties. Duluth buyers are expected to make ile 
heaviest bids for the timber. 

Logging horses are in greater demand this fall than 
they have been for twenty-five years. Good horses be- 
tween 1,600 and 1,800 pounds are not only high in price 
but actually scarce at any price. Some of the companies 
that have their plans made for the coming winter hove 
already placed orders with local dealers for about 100 
head. Farmers are not selling horses, as they know 
from experience they are hard to replace in the sprig: 

Judging from the number of horses being sold to ile 
lumbering interests, this will be the most active year the 
lumbering industry has known for many years, Among 
those who have recently placed large orders for logging 
horses are the McCloud River Lumber Company, \c- 
Cloud, Cal.; Cloquet Lumber Company, Cloquet, Minn. ; 
Meloney Bros., Stephen, Minn.; St. Croix Lumber Com- 
pany, Winton, Minn.; Sam Simpson, Bena, Minn.; Nort/- 
ern Lumber Company, Cloquet, Minn.; Bayfield Mill 
Company, Bayfield, Wis.; State Lumber Company, Gem 
mell, Minn.; Johnson-Wentworth Lumber Company, ©’ 
quet, Minn.; Sederberg & Son, Bena, Minn.; Ross & Ross, 
Duluth, Minn.; John C. Campbell, Cloquet, Minn.; Red 
River Lumber Company, Akley, Minn.; Foster-Latimer 
Lumber Company, Mellen, Wis. 

Barrett & Zimmerman, who own the Midway Horse 
Market, state that the demand for logging horses ¢%- 
ceeds that of any year since the market was established 
twenty-five years ago. The horses this firm handles are 
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bred and raised in the northwestern states and are more 
hardy and better adapted to work in the woods than 
horses bought in the more southern markets. Every 
effort is made to furnish customers with rugged horses, 
ready to go right into the harness, for which reason they 
maintain two large farms near the Minnesota Agri- 
cultural College, where their horses have pasturage, good 
water and the best of feed. In this way they are able 
io keep their horses in good, healthy condition. 





AT THE HEAD OF THE LAKES. 

DuLUTH, MINN., Oct. 12.—Sales of lumber for deliv- 
ery in 1910 are being made in the Duluth district. The 
first sale reported was of 4,000,000 feet of No. 3 and 
better by the Red Cliff Lumber> Company, to go East 
after the opening of navigation next year. The prices 
for this block of lumber are satisfactory and higher than 
those prevailing for the same grade of stock six months 
or a year ago. 

Considerable lumber is yet to go forward this season 
by boat and the shippers are afraid that grain shippers 
will lure the larger class of lumber carriers into that 
division of lake traffic. The lumber shippers depend 
on the larger lumber’ boats for late shipments, and the 
grain shipments are so large that the shippers of that 
commodity may bid for these boats. 

The Duluth & Rainy Lake Company, which recently 
hought the Stange tract of timber in Lake county, Minn., 
has begun the construction of a branch road from the 
Duluth & Iron Range road to the timber, a distance 
of sixteen miles. The work of establishing two large 
camps also is in progress. The branch road will con- 
nect with the Iron Range road at Alger station. 

The Mullery-O’Brien saw mill, at West Duluth, which 
has manufactured 30,000,000 feet of lumber this season, 
will run a double shift all winter. 

William O’Neil, superintendent of logging on the 
Chippewa Indian reservations, was in this city yesterday. 
He says that the cut on the reservations this winter will 
he about 80,000,000 feet. The balance of the Chippewa 
pine in Minnesota will be sold next summer. It amounts 
to 500,000,000 feet. 

Wintry conditions prevail all over northern Minnesota. 
A foot of snow was reported from the Mesaba range, 
and the temperature was below freezing. The storm was 
accompanied by a high northwest wind. 


ON THE CANADIAN SIDE. 


Dominion Notables Active in Conserving Forest 
Resources — New Companies— Price Con- 
ditions and Trade Prospects. 





MONTREAL, QUE., Oct. 12.—From Moncton, N. B., 
comes a report that Premier Hazen, of New Bruswick, 
made an important speech at the opening of the Sack- 
ville exhibition. His address dealt with the question of 
the pulpwood and forest resources of the province. 

He intimated that an export duty will be placed on 
pulpwood cut on crown lands and expressed the hope that 
the Dominion government would so far codperate with 
the provincial that our forest wealth now being ruth- 
lessly destroyed by United States papermakers might 
be preserved for the. benefit of our own people. The 
premier said in part: 

We have gone on with the idea that the forests of the 
provinee are inexhaustible, that the annual growth is equal, 
ai least, to the yearly cut. 

He was sorry to have to say this was not the case. 

Che principal source of the destruction of forests is the 
export of pulpwood. The time has arrived when the prov- 
ince should adopt a policy that will have the effect of caus- 
luge the raw material of our forests to be manufactured by 
our own people and in our own province. It is time to put 
a stop to the export of pulpwood from the crown lands at 
least. I pelieve the government of New Brunswick would 
be acting in sympathy with public sentiment if it placed 
a restrictive export duty on all pulpwood and all raw 
material cut on crown lands. 

iI. M. Price, of Quebec, one of the most prominent 
lumber merchants of that city, has been elected a director 
ot the Lake Superior Corporation at Sault Ste. Marie, 
Ont. This company lately has been reorganized and a 
number of new directors have been appointed. The 
choice of Mr. Price for this important position is an 
evidence of the high regard in which he is held by busi- 
ness men. Mr. Price is also a director of the Quebec 
Bridge & Railway Company. 

\ large planing mill will be erected in this city by 
Friedman Bros. 

Mason, Gordon & Co. have chartered two steam ves- 
scis, to operate next spring, to carry the firm’s supply 
ot southern pine from Savannah and Brunswick, Ga., to 
Gaspe and Grand rivers, Que. This firm recently secured 
an order for timber to construct gates at the ‘‘Soo.’’ 
They will be built of fir and oak, the former being from 
16 inches to 18 inches thick, and from 31 inches to 36 
inches wide, all 37 feet long. The oak also will be of a 
large size and is being brought from points in Indiana 
and Ohio. As over 1,000,000 feet of timber will be 
required for this work the contract is an exceptionally 
difficult one to fill. 

P. D. Gordon, of Mason, Gordon & Co., Montreal, is 
on his way home from Edmonton. While in that city 
Mr. Gordon secured a large order for fir from Foley, 
Walsh & Stewart, to be used in the construction work 
of the Grand Trunk Pacific. This will be supplied 
through the Vancouver office of his firm. 

The provincial department of lands, forests and mines, 
Quebee, has received a communication from Senator 
W. C. Edwards, head of the Edwards Lumber Company, 
calling attention to the presence of what is commonly 
called the spruce bud worm, among the growing spruce 
up the Gatineau river, Que. The department was noti- 





fied that the Dominion entomologist has been sent to 
investigate and has reported that so far not much dam- 
age has been done, Quebec alone suffering, but-that the 
utmost care must be taken to prevent the pest from 
spreading. 

It is reported from Bathurst that all the lumber prop- 
erties of the Adams-Burns Company, Limited, have been 
transferred to the Nepisiquit Lumber Company, an 
American concern, of which R. W. Ellis, president of the 
Union Trust Company, of Springfield, Mass., is presi- 
dent, and Fred S. Morse, of the Morse Lumber Com- 
pany, Springfield, managing director. Mr. Sisson and 
the A. Sherman Lumber Company, of New York city, 
are largely interested. 

The Adams-Burns Company’s property is said fo be 
one of the largest and most valuable lumber properties 
in this province. It consists of several thousand acres 
of freehold property, about 500 square miles of licensed 
lands, stores and offices in Bathurst, mill, wharves, tugs, 
lighters and booms at the mouth of the Nepisiquit river, 
together with the stock of the Bathurst Boom Company 
and an electric plant. The purchase price has not been 
made public, but it is rumored that it is in the hundred 
thousands. 

The new company was organized two years ago, and 
already had bought the Stacy mill and limits at Bathurst. 
It is announced that a new mill will at once be erected, 
and that 30,000,000 feet of logs will be cut this winter 
to be manufactured for the American market. The 
A. Sherman Lumber Company, which is interested in 
this deal, has large pulp and paper interests in New 
York, Pennsylvania and Tennessee. 

Word has been received from Grand Falls, Newfound- 
land, that Lord Northcliffe’s pulp and paper mill has 
begun operation. In the development of the pulpwood 
and paper enterprise at Grand Falls Lord Northcliffe’s 
company has spent more than $6,000,000 and established 
a plant that is excelled in size only by the paper mills 
at Millinocket, Me. Grand Falls has sprung up in a 
wilderness in the center of Newfoundland. It is situated 
on the Exploits river, a stream which has its source in a 
chain of lakes in the southwestern corner of the island, 
and flows in a northeasterly direction, emptying into 
Notre Dame bay, on the northeastern coast. At the 
point on the river where the great mills have been 
erected there is a heavy fall. 





FROM THE CANADIAN NORTHWEST. 

VANCOUVER, B. C., Oct. 9—In lumber the demand is 
good, but prices are low. Rough lumber is selling as 
low as $9 in some instances, the average price being $11. 
Logs bring from $5 to $8, with many offering. ; 

The official log sealers’ record for September was 
56,000,000 feet of logs, breaking all other records, the 
last being in April last, when 53,000,000 were cut. How- 
ever, there are plenty of mills to furnish the supply, and 
this is the cause of the low figures. A statement has 
been prepared by W. A. Anstie, secretary of the Moun- 
tain Lumber Manufacturers’ Association, showing that 
there are fifty mills on the British Columbia coast, sixty- 
four in the mountains, nine in Alberta, eight in Sas- 
katchewan and seventeen in Manitoba and the Rainy 
River district, the natural market for which is in the 
prairie country. The combined cut of these mills on an 
average yearly run of 200 days of ten hours each would 
be 1,851,000,000 feet, yet in the best year the demand 
from the Northwest was only 800,000,000 feet, or less 
than half of the total cut. Besides, it must be taken 
into account that the Washington and other mills south 
of the boundary have free access to these markets. Ship- 
ments in 1908 to all places, foreign and domestic, from 
British Columbia were 20 percent less than the previous 

ear. 

P Shingle men are the most pessimistic and say that 
mills will have to be shut down this winter. Prices are 
down to $1.60. The shingle capacity of British Columbia 
is estimated: at 2,250,000,000 for 300 days of ten hours 
each, while in the best year experienced so far the sale 
of British Columbia shingles amounted to 725,000,000, 
40 percent of which went to the United States. Still 
conditions are not absolutely bad and there is consider- 
able activity. 

Davis & Ward have started a cedar lumber and shingle 
mill at Loughborough Inlet. About 200 men eventually 
will be employed. 

The first samples of pulp have arrived from Swanson 
bay, where the mill of the Canadian Pacific Sulphide 
Pulp Company is located. It has been shown by actual 
test that where 25 percent of the best Norwegian pulp is 
required to mix with 75 percent ground wood pulp for 
newspaper only 17 percent of British Columbia sulphite 
fiber is needed to give the same strength. Pulp experts 
have declared after examining Pacific coast spruce in 
the log that the fiber being longer and stronger would 
give the very best pulp obtainable. 


ee 


EFFICIENT ADVERTISING SERVICE. 

The Simmons Hardware Company, St. Louis, Mo., is 
sending out illustrated matter describing fully its Sim- 
mons Advertising Service. It is stated that the mission 
of this service is to help the hardware dealer to make 
his advertising expenditure produce all the returns it is 
capable of producing; to furnish attractive newspaper 
copy and selling helps that will create business; to help 
the retailer make two customers grow where only one 
grew before; in a nut shell to make more retail sales, 
in large numbers, quickly and economically. 

Its purpose is to give the retail hardware trade a 
good, sound advertising plan and all the copy, printed 
matter, store helps ete., they need to develop their busi- 
ness. Retail hardware dealers careful to get full returns 
from their advertising will do well to get in touch with 
the Simmons Advertising Service and other selling helps 
which the above company is prepared to furnish the 
hardware trade on request. 


MICHIGAN MAPLE 


For the making of low-priced, light and dur. 
able furniture which is intended for hard service 
rock maple is unequalled. The illustrations 
show a kindergarten table, made with folding or 
rigid legs and a table desk of the type used ex- 
tensively in commercial schools, colleges, semin- 
aries etc. These are manufactured by the 





TABLE DESK OF MICHIGAN MAPLE. 


Haney School Furniture Company, of Grand 
Rapids, Mich., and are picked from an extensive 
line of school furniture in which maple figures 
prominently. 

These goods are made up in natural finish, or 





MAPLE KINDERGARTEN TABLE. 


stained to imitate mahogany or cherry. They 
will resist wear better than similar furniture 
built from other woods, and can be sold at a 
moderate price. 
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MAPLE SCHOOL SEAT BACKS IN THE DRYING ROOM 
AFTER HAVING BEEN VARNISHED. 


The third illustration shows a lot of maple 
school seat backs in the finishing room of the 
Haney factory. 





(To be continued.) 
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Established 1883 


THE CYPRESS LUMBER Ca. 


APALACHICOLA, FLA. 


wom GULF CYPRESS 


ALSO 
YELLOW PINE, POPLAR 
COTTONWOOD, RED GUM 


Especial attention given to carload orders for 


YELLOW PINE FLOORING, CEILING and FINISH 


We Solicit your orders for car or cargo. Boston Office, 
SHIPMENTS BY RAIL AND SEA, 88 Broad Street 























Piles aul Men Ces fer Bale 


WE can make this material of all kinds. and in 
any quanity, to meet any specifications, and 
give prompt delivery and good service. Write us 
and let us get acquainted with each other so we can 
do business when you are in the market. 
We also make a specialty of strictly NUMBER 
ONE DEAD HEART LONG LEAF YEL. 
LOW PINE TIES. 





Genesee Lumber Company 
q GENESEE, LOUISIANA. E 








C. D. BENEDICT & CO. 


PEORIA, ILL. 
Nothing but 


YELLOW PINE 


OF ALL KINDS 
Chicago Office, Southern Office, 
1240 Old Colony Bldg. Hattiesburg, Miss. 








Tennessee Red Cedar 
POSTS, POLES AND PILING 


Write us for prices 


Nebraska Bridge Supply & Lumber Company 
OMAHA, NEBRASKA 














HARDWOOD LUMBER 


WRITE FOR OUR STOCK AND PRICE LIST 





Two Band Saw Mills 


North VernonLumber Co. 


North Vernon, Ind. 








We invite inquiry for the following: 
18,000' 5-8" FAS Qtd. White Oak 
70,000' 5-8" FAS Plain Red Oak 
26,000' 5-8" No. 1 Com. Red Oak 
54,000! 4-4" No. 2 Com. Poplar 
100,000' 4-4" Com. & Better Beech 
80,000 7x9" W. 0. Switch Ties 





WRITE FOR OUR LIST 
Mills, North Vernon, Indiana; Louisville, Kentucky 








WHITE PINE, HEMLOCK 
AND HARDWOODS 


Special Bills in 
OAK AND WHITE PINE. 


The Greenbrier Lumber Co. 


NEOLA, W.VA. 




















HINTS AS TO YARD MANAGEMENT 
willbe found in the 390 page book “‘Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMPERMAN, 315 
Dearborn Street, Chicago, Ill. 





TRANSPIRING IN THE HARDWOOD FIELD. 





Arkansas Feels the Car Shortage — Nashville Lumbermen Claim Business Better Than for 
Many Years— Corporations and the State Tax. 





WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., Oct. 12.—The box factory of the 
Lamb-Fish Lumber Company at Chancy, Miss., has re- 
sumed operation with a full force after an extended 
shutdown. 

The resumption of operation at this box factory sug- 
gests improvement in the box situation and there is 
further evidence along the same line in the fact that the 
Anderson-Tully Company, of this city, has increased the 
operating time at one of its box plants. 

Building operations during September were the heav- 
iest on record and the total since January 1 exceeds the 
same period last year by more than $350,000. 

The band mill of McPherson Bros., near Lambert, 
Miss., has started again after an extended shutdown. 
Several other mills have resumed in that section recently, 
most of them on full tiie. 

The Bellgrade Lumber Company has been running 
steadily during the last few weeks at Belzona, Miss. It 
acquired additional timber in that territory some time 
ago and is conducting its logging and mill operations 
on a large scale. It is exporting about 25 percent of 
its output. 

Max Sondheimer, president of the E. Sondheimer Com- 
pany, has not fully recovered from injuries received in 
a railroad collision at Blytheville, Ark., last week. He 
is at his office again, however. He says there is not as 
much shape to the market as he expected but that there 
is a better feeling and that the improvement in evidence 
in other directions must soon be felt in the hardwood 
trade. 

D. C. Furniss & Co. will conduct a wholesale business 
in southern hardwoods and yellow pine, with offices in 
the Scimitar building. D. C. Furniss, formerly with the 
Wabash Screen Door Company, and I. L. Fenimore, a 
Mississippi lumberman, are the principal owners of the 
business. 

There is a shortage of cars in Arkansas and some of 
the concerns owning mills in that state are meeting with 
considerable difficulty in getting cars. The congestion 
of freight is becoming more severe each week and the 
movement of cotton is assuming such large proportions 
that conditions are expected to become acute before the 
end of October. So far as shippers in Memphis proper 
are concerned, there is no difficulty. It may also be 
stated that most of the mills in Mississippi are able to 
secure a fairly satisfactory service. 

Heavy rains in Arkansas during the last few days have 
been favorable to lumber interests. The supply of tim- 
ber in Memphis is larger than usual at this time and 
the amount of logs along the railroads in Mississippi 
suggests that there will be plenty of material for the 
mills to work on for some time, regardless of the stage 
which may be reached by the different rivers in this 
territory. 

Ernest Louis Max, of Marseilles, France, has been 
visiting members of the local lumber trade during the 
last few days. Mr. Max handles lumber on a commission 
basis almost altogether. He states that business condi- 
tions in France generally are better than they have been 
but he is of the opinion that the foreign trade will not 
pay present prices for southern hardwoods. 








THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Oct. 14.—The practically unani- 
mous opinion of local lumbermen is that business in this 
section is better than it has been at any other time tor 
several years. Prices are firm and many dealers are 
refusing to book orders for future delivery at the pres- 
ent figures. There is an excellent demand for all high 
grade stocks. 

Demand is active for plain white and red oak and 
for quarter sawed stock. Poplar and chestnut are 
brisk. Red gum, which for a while was slow, has a good 
trade. Maple and birch are active. Basswood shows an 
improvement. Cottonwood seems to be the slowest. An 
improvement is shown in hemlock. Cypress is reported 
active, the sash, door and blind factories causing a good 
demand for this wood. The long predicted car shortage 
is being felt on the Nashville market. 

The first prize at the Tennessee State Fair for the 
exhibit of hardwood flooring and cedar ware, went to 
the Prewitt-Spurr Manufacturing Company, of this city. 

The Davidson, Hicks & Greene Company has about 
finished its railroad in Fentress county, connecting its 
plants with the Tennessee Central railroad. 

Mills are running full time. Some local establish- 
ments have logs enough in the Cumberland river to keep 
their mills busy until Christmas. The hardwood flooring 
trade is reported active. Orders are being taken only 
for stock that can be got out within the time specified. 

Great building activity is reported at Murfreesboro 
and Johnson City. 

Lock 5 on the “upper Cumberland river has been com- 
pleted and the first boat passed through last Friday. 
The work there has been done in a satisfactory man- 
ner. This is the fourth lock to be completed on the river 
above Nashville and before the end of the present season 
lock 4 will be in operation. There will remain but two 
locks, 6 and 7, to complete before navigation to Carthage 
will be possible. These will be finished next summer. 

W. J. Batts, of the W. J. Cude Company, is at Dickson 
on a brief vacation. 

William T. Lathrop, of the Monarch Lumber Company, 
Philadelphia, Pa., was a recent buyer on this market. 


W. V. Davidson, of the Davidson, Hicks & Greene Com- 
pany, is visiting his son in Denver, Colo. He has also 
business interests in that section. 





IN NORTHEASTERN TENNESSEE. 

BRISTOL, 'TENN., Oct. 13.—Business continues to move 
along nicely and the lumbermen are enthusiastic over 
the outlook for winter and spring trade. The general 
opinion is that business will be better next year than 
ever before in its history, while it is far from bad now. 

George E. Davis & Co., of this city, were the successful 
bidders for 1,500,000 feet of stock of the Bryan Lumber 
Company, sold by Receiver E. N. Street, of this city, 
at Booneford, N. C., last week. The several yards were 
sold separately and were bid in by lumbermen from this 
section. The whole amount of stock was then ordered 
put up, and it was bid off by Davis & Co., they having 
raised the aggregate bid nearly 25 percent. Lumber- 
men from all over this section went to bid on the stock. 
The proceeds will be applied, first to pay off liens on 
the lumber and the remainder pro rata among the cred- 
itors of the bankrupt company. Nearly $10,000 was de- 
rived from the sale. 

The Peter-MeCain Lumber Company, of this city, has 
acquired a 1,000-acre tract of timber in western Nurth 
Carolina, and has started a mill at Booneford, where 
it has a yard, with a daily capacity of 25,000 feet. The 
company expects to buy more timber. It has nearly 
9,000,000 feet of stock on its yards. 

L. J. Bates, representing White, Frost & White, of 
North Tonawanda, N. Y., was among the lumber buyers 
on the Bristol market this week and is shipping out con- 
siderable stock from Bristol for his company. 

Among the hardwood buyers on the Bristol market 
this week was Mr. Barr, of Beecher & Barr, Pottsville, 
Pa., who are doing considerable business in this section. 

A. C. House has begun the erection of a band saw mill 
at Weldon, N. C., and expects to have it ready for oper- 
ation by January 1. He will develop a large boundary of 
timber near Weldon. 

The new band mill of the Pendergrast Lumber Com- 
pany, at Ducktown, Polk county, Tennessee, was put in 
operation last week and is now running regularly. This 
company owns 55,000 acres of virgin forest in the east 
Tennessee country, near the lands of the Consuaga Lum- 
ber Company, which also has extensive operations in that 
county. 

Of interest to many lumber concerns of the North and 
East who own property in Tennessee, is the decision of 
Attorney General Charles T. Cates, jr., that their corpora- 
tions are liable for tax even if they do not carry on 
business in this state. The case decided was where a 
concern registered to do business in Tennessee in 1902 
as a foreign corporation and paid its tax. Subsequently 
it gave up its business here, but still owns timber lands. 
The company resisted the payment of corporation taxes 
on the ground that it did no further business in the state, 
but General Cates holds that the mere owning of prop- 
erty in Tennessee, under such circumstances, renders the 
foreign corporation liable for tax just the same as if it 
were doing business in the state. The opinion will be of 
much interest to many lumber concerns that have timber 
investments in Tennessee, but are not operating. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Oct. 12.—The Asher Lumber Com- 
pany is the latest accession to the lumber world of this 
vicinity. It has leased additional yard room and is ex- 
tending its plant on the Southern railroad by adding 800 
feet to its switches and yard tracks. The company has 
the offices of the Middle West Tie & Lumber Company. 
The new company is headed by I. M. Asher, as presi- 
dent and manager, and is engaged in handling all classes 
of: hardwoods. R. G. Roy, formerly of Nicholasville, Ky., 
is interested in the new company, having disposed of his 
mill at Nicholasville to John Heberger, of the Standari| 
Furniture Company. Mr. Asher formerly was the head 
of the I. M. Asher Lumber Company, the affairs of which 
have been wound up and the company passed out of 
existence. 

The Shawnee Lumber Company has opened an office 
in the First National Bank building, on the fourteenth 
floor. This building is fast becoming a lumber building, 
there now being six lumber offices in the building, be- 
sides the headquarters of the Hardwood Manufacturers’ 
Association. 

A call has been issued by the secretary of the Na- 
tional Furniture Manufacturers’ Association for a spe- 
cial meeting at Jamestown, N. Y., Saturday, October 16, 
in the rooms of the manufacturers’ association, The 
meeting is to discuss the low prices for manufacture 
furniture, caused by the recent slump and insane compe- 
tition; the advance in cost of hardware, glue, varnish 
and all materials, even to the burlaps and twine for pack- 
ing, and the high rates for labor. The result of the 
Jamestown meeting will be placed before the annua: 
mecting of the National Furniture Manufacturers’ Asso- 
ciation, which meets in Chicago November 16 and 1%. 
The circular letter shows the actual figures of one of the 
largest furniture manufacturers of the Northwest, whic! 
demonstrates that the factory, which does a quarter 0! 
a million business annually and is noted for its low price 
output, has on closing its books for the year, discovere:! 
that it had actually suffered a loss of 10 percent on its 
output. 
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The furniture trade publications will hold a meeting 
in Cincinnati Thursday, October 14. The meeting has 
been called to devise ways and means whereby many of 
the abuses to which trade papers are subjected can be 
corrected. Delegates will be present from Chicago, 
Grand Rapids, Mich., High Point, N. C., Cincinnati and 
New York. A number of publishers have written who 
cau not be present, pledging themselves to support such 
action as the conference may deem wise for the better- 
ment of the conditions of the furniture trade publi- 
catlons, 

Che Sterrett Lumber Company was incorporated Octo- 
ber 15 by W. 8. Sterrett, D. J. Starr, A. J. Rusche, J. G. 
Schrakamp and A. J. Robinson, with a capital of $10,- 
000. This is a reorganization of a concern that has 
been in the wholesale lumber business for several years 
as dealers. W. 8S. Sterrett, the head of the company, is 
the seeretary of the Cincinnati Lumbermen’s Club, and 
has a wide and extensive business acquaintance in this 
section. 

R. L. MeKellar, assistant freight traffic manager of 
the Southern railroad, with headquarters at Louisville, 
Ky., was in the city yesterday. He is very optimistic 
on the business outlook, and says that the Southern, by 
reason of inereased facilities for handling freight, by 
double tracking the entire system and the addition of 
extensive yard room at various points, has no fear of a 
car shortage. He says it will be able to handle from 
15 to 30 percent more business than in 1907, which was 
a banner year, and that results so far indicate that 
1909 will be far in excess of 1907. He has no fear of 
freight congestion or car shortage. The Southern brings 
about 70 percent of the hardwoods into the Cincinnati 
market. 

Lewis Doster, secretary of the Hardwood Manufac- 
turers’ Association of the United States, left today for 
New York on business connected with the association, but 
expects to return in time for the convention of the 
Ohio River Improvement Association the 14th and 15th. 

J. E. Linehan, of the Linehan Lumber Company, was 
in the city last week, looking over his coal and lumber 
interests. He called at headquarters and expressed him- 
self as well satisfied with conditions in trade. 

There is an active movement in cooperage and all the 
local plants are busy. Tight cooperage is in better de- 
mand than at any time in the last two years. Several 
of the larger establishments are running full forces and 
full time. 





FROM THE BUCKEYE STATE CAPITAL. 

CoLuMBuS, OHIO, Oct. 12.—The characteristic feature 
of the lumber trade in Columbus and central Ohio is 
steadiness, Shippers and manufacturers report a steady 
demand for practically all varieties from the manufac- 
turing interests and dealers. The best feature of the 
trade is the increased volume of business secured from 
manufacturing establishments, which are feeling the 
effects of the general business revival. Many factory 
managers are buying far above their immediate wants, 
which is different from the rule followed for several 
months, 

Reports show that while the West has been slow, it is 
now up to the East in the revival of business. Orders 
are coming in well from the middle section, from the 
West and from the East. While prices have not been 
advanced in the schedules still the number and amount of 
concessions given are constantly decreasing, which has 
the net result of bettering quotations. 

Production is going forward rapidly and preparations 
are being made to start development work. Stocks are 
not accumulating to any great extent in the hands of 
the producer and shipper and the movement of the lower 
grades of hardwoods has been exceedingly good. The 
market as a whole is in excellent condition. 

\. E. Davis, head of the jobbing concern bearing his 
name, reports a fairly good demand for all grades and 
varieties of lumber. While some slowness has developed 
in certain lines, Mr. Davis believes that it is only tem- 
porary. He expects steady business during the fall and 
winter, 

R. L. Gilliam, secretary of sales for the W. M. Ritter 
Lumber Company, said: ‘‘Orders with us are running 
along nicely at this time. We are now recalling conces- 
sions and firming right up to the list prices. The orders 
from the manufacturing interests show improvement, 
and those from dealers are also better. Some dealers 
stocked up when prices were lower, and of course they 
are not in the market for any large quantity, but others 
are compelled to buy because of short stocks. All sec- 
tions of the country show improvement.’? 

W. M. Ritter, president of the manufacturing com- 
pany bearing his name, arrived in Columbus late last 
week after a three months’ trip in England and on the 
continent, He called his division managers to the Colum- 
bus office early this week to get in touch with the situa- 
tion at the mills. 

J. E. Cummins, general manager for the Columbus Saw 
Mill Company, was called south on business recently. 

K. A, Prentice, of the East Side Lumber Company, 
reports a great deal of figuring in retail circles, and the 
indications are bright for increased building operations 
this fall. He looks for a much better demand next 
Spring. Millwork, he says, is especially in good demand 
at this time. 

H. W. Putnam, president of the General Lumber Com- 
pany, reports better orders from manufacturing estab- 
lishments. He recently returned from Pittsburg, where 
he attended the world’s baseball series. 

The General Lumber Company is operating its mill on 
the Big Sandy river at full force. A large number of logs 
has been collected at the headwaters of the river await- 
ing freshets to float them to the mill at Ashland, Ky., 
Which is now idle. More than 2,000,000 feet are await- 
ing transportation. 
Fred A, Wilson, formerly with the W. M. Ritter Lum- 


ber Company, but more recently. representing the Domes- 
tic Lumber Company, started the first of the week to 
represent the General Lumber Company in new territory. 
H. W. Putnam, of the General Lumber Company, recently 
returned from a two weeks’ trip through Michigan and 
Canada, where he looked after lumber orders. 

The Columbus syndicate which bought a timber tract 
of 54,000 acres on Vancouver island, B. C., is preparing 
to erect a mill with a capacity of 35,000 feet daily. It 
is estimated that the timber tract contains 5,000,000,000 
feet of timber. 

Reports carefully compiled from Ohio, western Penn- 
sylvania and West Virginia show that contracts awarded 
for the week ended October 6 amounted to $1,259,000, as 
compared with $1,610,000 during the corresponding week 
in 1908 and $1,624,000 in 1907. Since January 1 con- 
tracts awarded amounted to $77,455,000. 





FROM SOUTHWESTERN INDIANA. 

EVANSVILLE, Inp., Oct. 14.—Business with the hard- 
wood lumber manufacturers of southern Indiana, south- 
ern Illinois and western Kentucky continues good and 
inquiries are better than they were this time last month. 
Orders continue to come in well and the mills in Evans- 
ville are running on good time. Yellow pine trade has 
been better this fall than last. 

Ben J. Nurrenbern, well known furniture dealer, is 
back from a business trip to Chicago. 

Joseph Waltman, connected with a large lumber con- 
cern of Chicago, was in this city recently calling on 
friends. He was born and reared in Evansville. 

L. 8. Steiner, of Indianapolis, who represents the 
South Bend Chill Plow Works, of South Bend, was in 
Boonville last week on business. 

Capt. John H. Moelter, stave and lumber dealer, of 
Mt. Vernon, was in this city a few days ago on business. 
He was confined to his home by illness for several weeks. 
Captain Moeller is seeking the republican nomination for 
mayor of Mt. Vernon and says he is going to win. 

Mr. Artman, of Artman & Lieb, box manufacturers, 
of Rockport, was ‘in this city a few days ago on business. 
He reports the box factory running full time. 

Edward Ploeger, of the Bosse Furniture Company, has 
returned from a business trip to Henderson, Ky. 

John H. Rohsenberger, of the Buehner Chair Company, 
is back from a business trip on the road. 

W. D. Goad, of the Greer-Wilkinson Lumber Company, 
of Petersburg, says business is better and looks for a 
busy winter. 

The steam and electric plants at the Hercules Buggy 
Company are complete, and Lynn McCurdy, son of W, H. 
McCurdy, the president of the company, pressed the but- 
ton that started the machinery in operation. The build- 
ings of the Hercules company cover five acres and the 
company employs over 1,000 people. Buggies are shipped 
practically to every state in the Union. 

A. P. Fenn, furniture and chair manufacturer, of Tell 
City, was in this city a few days ago. He reports busi- 
ness improving. 

Manager Smith, of the Mossman Lumber Company, of 
this city, is back from a business trip to Dubois county. 

Elmer Luhring, of the Wolflin-Luhring Lumber Com- 
pany, has returned from a trip to Tell City. 

Theodore Rechtin, shingle and lath dealer, says busi- 
ness is moving along well and that he expects an active 
winter trade. 

The factory of the Henderson Desk Company, at Hen- 
derson, Ky., is being operated on time and business is 
reported good. Edward Ploeger, of the Bosse Furniture 
Company, of this city, is a heavy stockholder in the desk 
company. 

Fred Stoltz, manager for the Crown Chair Company, 
reports trade good and inquiries on the increase. 

Claude Maley, of Maley & Wertz, says business with 
hardwood manufacturers of this section will show a 
larger volume this month than last. 

Charles W. Talge, of the Evansville Veneer Works, 
says trade is getting better. 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Oct. 12—T. M. Brown, of W. P. 
Brown & Sons, is in Detroit attending the world’s series. 
He will stay with the Tigers and Pirates until they get 
through clawing each other. Mr. Brown is a National 
League fan. He attended the Cub-Tiger series last fall 
and rooted for Chance’s men and is now pulling for 
Fred Clarke to win out. Mr. Brown was the real mascot 
of the Louisville team, which won the pennant in the 
American Association this year. 

H. A. MeCowen, of the Ohio River Sawmill Company, 
has gone east on a business trip. He was down from 
Salem, Ind., his headquarters, for a few days, looking 
over the local situation and watching the operation of 
his new mill. 

W. P. Brown & Sons, together with other hardwood 
manufacturers, are paying more attention to the pro- 
ducing end just now than they are to the selling. They 
recently closed a deal for a big block of poplar in the 
South, which they are now receiving. 

The Edward L. Davis Lumber Company is running its 
mill constantly to add to its stock. . These and other 
companies believe that the demand will soon be too big 
for the hardwood men to take care of unless they are 
careful to lay in a good stock. 

Claude Sears is in Chicago today. He recently re- 
turned from Indianapolis, where his father is ill. Though 
he has. reached an advanced age, the chances are good 
for the recovery of the elder Mr. Sears. 

Some new consumers of lumber have turned up locally, 
the American Piano Player Company, which manufac- 
tures an electric player, being one of those which has 
begun operations. The Louisville Furniture Company, 
which is now building its plant, is expected to be a good 
consumer also. 
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Where the Profits Escape 


If you are using a common oak-tanned belt in your 

lant, money is being lost at every pulley surface 
} to slippage, and at every bearing due to heat 
caused by tight belts. 


A Shultz Sable Rawhide Belt 
will stop this waste. 


Its long life, high co-efficient of friction, pliability 
and toughness, reduce losses toa minimum. You 
had better send for our Booklet **No. 2” right 
away or drop around to one of our agencies and 
get acquainted with this belt before any more of 
our money is wasted. 

t us send you a belt on free trial to prove these 

good points for yourself. 


SHULTZ BELTING COMPANY 
St. Louis, Mo. 
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T. H. Garrett Lumber Co. 


Manufacturers and Wholesalers 


YELLOW PINE 
LUMBER 


Suite 1220 Chemical Building, ST. LOUIS, MO. 
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TO MAKE MONEY you should use the Lumber- 


man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 





Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 
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Stock When 
He Sees It 








Usually appreciates the advantage of 
buying direct of the manufacturer. If 
you have had any difficulty getting 
the goods you want, we would sug- 
gest youtry our 





me. 
We have a daily output of 500,000 


feet, modern mills and excellent 





; shipping facilities at Norfolk, Va,, 


New Berne and Belhaven, N. [. 


and can ship by rail or vessel. 


We insure correct manufacture, 
strict grades and accurate count. 


John L. Roper Lor. Co. 
Norfolk, Va. 


BRANCH OFFICES: 
1002 Girard Bldg., Philadelphia, Pa. 


18 Broadway, New York. 
191 Middle St,, Portland. Me. 
Prudential Building, Buffalo, N. Y. 
88 Broad St., Boston, Mass. 


Cable Address 
**ROLUMCO” NORFOLK 
A. B.C. Code 


and 
American Lumberman Telecode. 





Geo. F. SLOAN & Bro. 


-<<BALTIMORE, MD. 
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Baltimore<Worked = Flooring, 


Thin Ceiling, Mouldings, Etc. 





ELLINGTON & GUY 


INCORPORATED 


Wholesale Dealers and Manufacturers of 


° 7 e CEILING, 
Kiln Dried N. C. Pine fivcttic, 
br as 4 byeny ay iowek en's 








Handling the output of many mills, we are prepared to supply 


your wants. RICHMOND, VA. 


Send us your inquiries. 














YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 


ber, Kiln Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE CO., OF GEORGIA, 
N. Y. Correspondents, s inal Ga. 


The Haviland Lumber Co., 62 Pine St. 
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HARDWOOD LUMBERMEN will find it to their advantage 
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H. J. Gates, of the Louisville Point Lumber Company, 
who has just returned from a trip to the North, said 
that the feature of the situation which impressed him 
was that the automobile people are buying heavily, and 
alhough general business conditions have been poor, the 
automobile makers have been in the market for lumber 
right along. 

The C. C. Mengel & Bro. Company has issued an- 
nouncement cards pointing out the fact that it is cele- 
brating its thirty-second anniversary, having been in 
business now since 1877. A handsome series of colored 
posteards, showing the ships chartered by C. C. Mengel 
& Bro. Company for importing mahogany, has also been 
printed for the company. J. C. Wickliffe, secretary of 
the company, who has been ill, has returned to his desk. 


Personal Notes. 


J. G. Brown, of W. P. Brewn & Sons, said that business 
is fine and that prices are holding up well. 

Edward L. Davis, of the E. L. Davis Lumber Company, 
said that business is slightly duller than usual, but that he 
has no complaint to make. 

H. J. Gates, of the Louisville Point Lumber Company, said 
that business is good and that the furniture and other manu- 
facturing interests are buying in good volume. 

John F. Smith, of the Ohio River Sawmill Company, re- 
ported business good, and a lot of lumber is being received. 





WEST VIRGINIA NEWS. 

PARKERSBURG, W. VA., Oct. 12.—Conditions continue 
to improve each week in all lines of the lumber industry 
of this section. The dealers report that they have re- 
ceived more inquiries by mail this month than for more 
than a year, most of which contain urgent requests for 
quotations by return mail. This keeps the sales man- 
agers on the hustle and where a few weeks ago you could 
enter almost any of the lumber offices and find the men 
waiting for something to turn up, it is now almost an 
impossibility to get hold of them unless you can catch 
them between trains. Everybody seems to be on the 
move these days, and everybody seems to be doing a 
business that will soon cover up the shrinkages of the 
last few months. 

The world’s series baseball games caught the local 
lumbermen for fair this week, and many schemes were 
manipulated to get into Pittsburg and Detroit. Among 
those who were successful in working their way around 
toward Pittsburg to see the opening game were C. H. 
Holden, J. C. West, John W. Romine, Dave B. Crawford, 
Will Bryan, from this city, and a large delegation from 
other portions of the state. If Pittsburgers did not get 
all the lumber they needed during those games it cer- 
tainly was their own fault. 

In a speech at Charleston at a banquet given by the 
Chamber of Commerce of that city United States Sen- 
ator S. B. Elkins stated that he was in favor of a state 
railway commission, and further believed that the mat- 
ter would come before Congress this fall. Former Sen- 
ator Henry G. Davis, one of the largest owners of rail- 
roads of this state, was also present and stated that he 
was heartily in favor of such a commission and would 
do all in his power to bring it about. This, they be- 
lieve, would be the quickest and best method of doing 
away with the discrimination in the matter of furnishing 
ears, over which so much trouble has resulted. 

E. L. Davidson, manager for the Parkersburg Mill 
Company, left today for Huntington, W. Va., to attend 
the state meeting of the West Virginia Board of Trade. 

Much interest is being manifested in the Waterways 
convention to be held in Cincinnati soon. The improve- 
ment of the waterways will mean much to the lumber- 
men, especially of West Virginia, and a large @elegation 
of those interested in this work will ararnge to be pres- 
ent and do what they can to help this matter along. 

W. S. Merecereau, with the Mercereau & Reitz Lumber 
Company, this city, left today for a trip through the 
East to be gone about ten days. 

M. R. Lowther, with M. R. Lowther & Co., this city. 
is up the Little Kanawha river this week closing up some 
big tie contracts. This company has accumulated a large 
number of ties during the last year and is getting them 
in shape to place on the market. 

J. C. West, with the Midland Lumber Company, this 
city, left last night for the interior of the state on a 
purchasing trip. He expects to visit all the mills of the 
eastern section, and close up shipping contracts for a 
large number of orders he now has for his company. 

J. H. R. Radeker, with the Radeker Lumber Company, 
this city, is home from Asheville, N. C., where he was 
called by the serious illness of his sister. 

C. H. Holden, with the Pardee & Curtin Lumber Com- 
pany, is spending the week in Chicago and at Michigan 
points. 

George P. Morgan, with the Mercereau Lumber Com- 
pany, will leave Friday for Pittsburg and from there 
will make a tour of the East. 

John J. Shore, J. T. Piggott and A. J. String, who 
were appointed a commission to appraise the estate of 
the R. M. Smith Lumber Company, which is in bank- 
ruptey, have returned from their final tour of the various 
interests controlled by that company and are now ready 
to submit their report to the referee. 

The improvements now being made on the plant of 
the Parkersburg Chair Company in this city are being 
pushed to comnletion as rapidly as possible. When com- 
pleted this will be the largest chair factory in the state, 
and will employ several hundred men. 





WEST VIRGINIA NOTES. 


CHARLESTON, W. VA., Oct. 14.—The Charleston Lum- 
ber Company, the biggest plant in this section, is oper- 
ating at its full capacity, but states that it is buying 
few logs at present. While the concern admits that 
prices are somewhat better than they were in the middle 
of the summer, probab!y as much as $2 ta $2.50 a thou- 


sand, it is expecting prices to get better still. The com- 
pany is now figuring on furnishing the lumber for 
thirty modern frame-5-room houses for the Columbus 
Iron & Steel Company to be built at Marting, a short 
distance from Charleston. C. M. Fenton, of Columbus, 
Ohio, general manager for the Columbus Iron & Steel 
Company, has been in the city several days attending to 
this matter and expects to close a contract before he 
leaves. 

H. H. Diering, inspector for the Lumber Insurers’ 
General Agency, Incorporated, of Sandusky, Ohio, wis 
a business visitor the early part of the week. 

The Augusta Land Company, with headquarters at 
Keystone, W. Va., has been incorporated with a capiial 
stock of $5,000 to deal in lands, operate saw mills and 
manufacture lumber. The incorporators are J. E. Pur- 
sons, A. Parsons, M. L. Davis and Robert Harris, of 
Keystone, W. Va., and A. G. Frye, of Welch, W. Va. 

Enoch C. Tetrick and Charles A. Short, of Shinnston, 
W. Va.; Thomas F. Walsh, of Grafton, W. Va.; 8S. Wise- 
man, of Fannettsburg, Pa., and a number of others have 
incorporated the Birch Boom & Lumber Company, of 
Glendon, W. Va., and will operate saw mills on Birch 
river in Birch district, Braxton county, this state. They 
will also build booms and manufacture lumber for the 
market. The capital stock of the new concern is 
$25,000. 

The Spruce Coal Company, composed of T. E. Bibb, 
B. E. Carter, G. C. Hendrick, W. Gaston Caperton and 
others, of Beckley, W. Va., who are opening up some 
coal property adjacent to the Virginian railway and 
the Piney branch of the Chesapeake & Ohio, are also in- 
tending taking care of the timber on the tract and will 
move some mills already in that section to the property. 

Fire at Rinard, this state, last week totally destroyed 
the plant and lumber yards of the Oakland Lumber 
Company, causing a loss of $10,000, partly covered by 
insurance. 

Charles Lilly, one of the executive men of the Snvder 
Construction* Company, which has several mills in Fay- 
ette county, cutting timber to be used in its own contract 
work, while superintending the sawing of some timber 
at Mossy, slipped and fell against the saw and one of 
his arms was nearly severed. 

Reports are current to the effect that there is much 
preparation for timbering along the Winding Gulf sec- 
tion of the Virginian railroad, in Raleigh and Wyoming 
counties, and that as soon as the road is able to receive 
freight a number of good sized mills will be in opera- 
tion. A number of mills are already in operation, the 
lumber of which, it is said, will not be taken out until 
the railroad is able to haul it. The work on the railroad 
is being pushed as rapidly as possible and a number of 
miles of track have already been laid from the main line 
up through the mountainous section. The W. M. Ritter 
Lumber Company, which is probably the largest con- 
cern in that section, is now taking much of the timber 
from its property in that section to its big mill at Vitz- 
patrick and sawing it into lumber. 

C. O. Prince, of Beckley, W. Va., who is erecting a 
saw mill on Stone Coal creek, in Raleigh county, expects 
to be ready to begin sawing this month.. His comp:ny 
controls a boundary of about 900 acres of excellent tim- 
ber—poplar, oak, hemlock and some less valuable timber. 
The mill has a eapacity of 20,000 feet a day and on 
that basis Mr. Prince claims it will take him four 
years to saw the timber on the boundary his company 
controls. Shipments can be made over the Virginian 
or Chesapeake & Ohio railways. 

W. E. Allen, representing H. Hirschbery, of New 
York city, was in this city this week looking for certain 
kinds of lumber but was unable to find on hand what he 
wanted, 

J. D. Capley, ipspector for the Hardwood Manufac- 
turers’ Association of the United States, was in this 
city a few days ago from the Cincinnati branch, in- 
specting several shipments. 





SOUTHERN WEST VIRGINIA NEWS. 


BLUEFIELD, W. VA., Oct. 12—L. F. Jackson, of 
Honaker, Va., accompanied by E. T. Johnson, a lumber- 
man of Sward’s Creek, Va., wes in the city yesterday on 
his way to Lindside, W. Va., where he has just started 
operating a new saw mill plant. Mr. Jackson recently 
acquired a body of timber in that section, and has com- 
pleted the installation of a plant to cut it. Mr. Joln- 
son is figuring on buying a part of the output and it is 
with this end in view that he is making the trip. _ 

Mr. Jackson says that the Okeeta lumber finishing 
plant at Honaker has just been sold at auction for 
$4,200. The former owners were Soble Bros., and the 
purchasers were C. A. Wallace, L. D. Fletcher, M. Il. 
Suttle, T. W. Fuller and M. C. Clark. Owing to tue 
financial embarrassment of the old concern the plant 
has not been operated for the last six months, but the 
new owners purpose starting it up within the next fen 
days. Excellent progress is being made on the big saw 
mill plant of the Honaker Lumber Company at Honakcr. 
The company is employing a large force of men and 
rushing construction as rapidly as possible. 





WESTERN NEW YORK TRADE. 


Burrao, N. Y., Oct. 13—According to rule when the 
general Lumber Exchange meets there is no weekly 
meeting of the Hardwood Exchange, as all the hardwootl 
members belong to the general exchange. The whole 1s 
a sort of adjunct of the Manufacturers’ Club and the 
meetings are held in the same rooms. 

T. Sullivan & Co. are getting barges for about 1,000,- 
000 feet of mostly elm and black ash to be brought down 
from Michigan this fall, and will stock up with Pa- 
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cifie coast lumber as usual. F. T. Sullivan is east sell- 
ing stock. 

‘After a long trip to the Pennsylvania and West Vir- 
cinia lumber centers of the firm of I. N. Stewart & Bro., 
H. A. Stewart has returned home, having set a large 
lot of oak and other hardwoods moving. The oak trade 
is always good. 

G. Elias & Bro. get so much lumber down the lakes 
nod up the canal from New York that they are anxious 
to see the Buffalo creek improvements go forward to a 
finish, though it will take two years and will not reach 
their yard. 

A. Miller finds that his common grade stock of various 
hardwoods moves faster than it did, but is still of the 
opinion that the saw mills are asking too much for it if 
the yard dealer is to make a profit out of it. He is buy- 
ing hardwood lumber in Michigan, finding the asking 
prices decidedly high. 

O. E. Yeager is finding the fall trade growing better 
right along and is able to report that September figures 
were about as good as they ever are, with every promise 
of more of the same thing. Stock is coming in as well 
as going out. 


A HARDWOOD CENTER OF MICHIGAN. 


CADILLAC, Micu., Oct. 15.—The Mitchell Bros. Com- 
pany’s saw mill at Jennings is closed down for general 
overhauling and repairs. 

The Manistee Navigation Company, Jennings, is worry- 
ing much about the encroachments it fears certain pro- 
posed power companies will make on its preserves, the 
Manistee river. The concern is engaged in raising 
deadheads. 

Fellers Bros.’ broom handle mill at Harrietta is idle, 
but will soon resume business with a large amount of 
orders for the winter’s run. 

L. J. Tripp’s handle factory at Mesick will resume 
operation January 1 with material for a six months’ run. 

A few days ago a carload of mules was received by the 
W. H. White Company, at Boyne. They are for use 
about the mills and on the lumber trams. The com- 
pany is also trying out a number at headquarters camp. 
This company has in use 150 teams of horses, twenty 
teams of mules and twenty-five yoke of oxen. The com- 
pany has bought an Oweco dry kiln for the flooring plant. 

The Thompsonville Woodenware Company has resumed 
operation with a full force. 

A. Stimpson, of Harrietta, has sold 150,000 feet of 
hardwood logs to the National Dish Company, of Thomp- 
sonville. 

The most profitable season in its history is drawing 
to a close for the Mancelona Hoop & Stave Company. It 
is reported that this is the company’s last season in 
business at that point because of the scarcity of logs. 
Over 1,500,000 feet have been cut this season, eclipsing 
former runs by more than a third. 

The Blue Lake Lumber Company has received a con- 
tract from the David Ward Estate for the cutting of 
15,000,000 feet of timber. 

The Antrim Iron Company, near Mancelona, has given 
to the Wileox Lumber Company, of that town, the con- 
tract for cutting 250,000 feet of lumber for the mill 
which the company will build. It is the largest indi- 
vidual order any company in Mancelona ever received. 


FROM THE SOUTHWEST. 


Yellow Pine Shows Improvement — Good Cypress 
Demand—Yard Stock Prices Firm—Ac- 
tivity in Building Operations. 








‘ANSAS City, Mo., Oct. 13.—Demand for yellow pine 
shows improvement over last week as regards prices and 
volume of business. Demand for cypress continues good 
anc prices firm. Shingle market shows some weak- 
ness. Another notable feature is the bank clearings for 
Kansas City last week, amounting to over $57,000,000, 
nesrly $5,000,000 over the previous high record of the 
week ending March 5 last, and over $14,000,000 larger 
than the corresponding week last year, or an increase of 
nearly 33 percent. 

Louis Hector, manager for Dierks & Sons Lumber Com- 
pany, left Monday night for Chicago, to be gone all week. 

Vv. B. Vanlandingham will go to Chicago this week to 

pt a position with the Great Southern Lumber Company 
‘ assistant to Franklin Greenwood. For the last year Mr. 
®nlandingham has been resident manager for the Fidelity 


ac 
a 
V 
& Casualty Company, of New York. He was connected with 
the W. R. Pickering Lumber Company for several years in 
the sales department. 

VY. L. Beahan, Shreveport (La.) representative of the 
— a Company, is visiting at the company’s office 

NS week, 

M. M. Riner has returned from a visit to the company’s 
Mills in the South, and states that stocks are very badly 
broken and that they are commencing to have trouble in 
sciting enough cars to handle their business. 

ierman Dierks, Harry Dierks and Marvin Peters have 
relurned from a hunting trip to Alliance, Neb. They report 
having bagged a fine lot of game. 


l 





FROM A BIG EAST TEXAS MILL POINT. 

BEAuMONT, TEx., Oct. 14.—Demand for yard stock is 
not as heavy as it was twenty days ago, but prices are 
firm and, as mill stocks generally are not large and pro- 
duction is only about two-thirds normal, the manufac- 
turers do not look for any prolonged decline in prices. 

A vast amount of building in and about Beaumont is 
oo and the manufacturers of builders’ supplies 
are usy. 

The steamship Nicarauga, owned by J. Frank Keith 
and associates of this city, has left port with 150,000 
feet of yellow pine lumber. At Sabine Pass the boat 
will take on 200,000 feet additional, which was sent to 
that port on barges. All the cargo will be assigned to 


Mexican ports by the Beaumont Lumber Company. Ac- 
cording to an agreement the Nicarauga is to make ten 
round trips into and out of Beaumont and this is the 
first entry of the vessel under the agreement. 

Extensive improvements have been made in the plant 
of the Orange Saw Mill Company, of Orange, giving it a 
larger output. 

The German steamer Augusta cleared from Port 
Arthur a few days ago for the Tyne, England, with lum- 
— and with lumber and cottonseed meal for Rot- 
terdam. 


William Carlisle, president of the Beaumont & Great 
Northern Railway Company, and executive head of the Will- 
iam Carlisle Lumber Company, of Onalaska, spent Sunday 
in Beaumont, the guest of Col. R. C. Duff. 

Col. Sam Park, an enthusiastic advocate of good roads, is 
hard at work studying the plans proposed for the big drive- 
way between New Orleans, La., and San Antonio. The Em- 
pire Life Insurance Company has been incorporated. Colonel 
Park, the leading spirit in the organization of the company, 
believes it will aid in the progress and development of 
Beaumont. 

F. G. Pettibone, general manager for the Santa Fe, spent 
a short time in Beaumont a few evenings ago, en route to 
Galveston from a trip of inspection. 

Cc. P. Myers, mills manager, and 8. A. McNeely, manager 
of the tie department, of the Kirby Lumber Company, were 
among the visitors a few evenings ago, coming in from 
Kirbyville. 

George W. Carroll, superintendent of logging and manu- 
facturing for the Industrial Lumber Company, after spend- 
ing the week end at home, left Monday morning for his 
field of operations in Louisiana. 

Dr. J. D. Butler, president of the Alexander-Gilmer Lum- 
ber Company, of Remlig, was in this city recently en route 
to San Antonio. 

Alexander Thompson, well known lumberman, of Houston, 
was —, recent visitors. 

D. K. Newsum, general sales agent for the Beaumont 
Lumber Company, was among recent arrivals. 

M. J. Ragley, a lumberman of Elizabeth, was in the city 
a few days ago. 





FROM CENTRAL EAST TEXAS. 


LUFKIN, TEX., Oct. 11.—This section has been visited 
again by a heavy rain and tanks that have been dry a 
long time have been filled and mills that have been shut 
down have begun running. Some of the big mills have 
not suffered for lack of water, because they were pre- 
pared. . 

The Neches River Lumber Company, whose big. mill 
is- situated on the Neches river a few miles south of 
Lufkin, is doing a good business, E. J. Conn, the man- 
ager, was in Lufkin this week and stated that a first 
class tramroad would be built. It will be carried south 
from the mill and into a section that contains 20,000,000 
feet of timber. 

A. J. Caruthers, who was one of the pioneer owners: of 
this mill, recently disposed of his interest but is still 
identified with its operations. The Neches River mill 
is apparently ahead of the record in this section. A few 
days ago one of the sawyers cut a pine tree that scaled 
9,962 feet, by the Doyle-Scribner scale, said to -be the 
largest tree ever cut in east Texas. On the lands of 
the same company is a red gum standing that measures 
28 feet in circumference, 10 feet from the ground. 

The contract for carrying the tramroad of the Ange- 
lina County Lumber Company across the Angelina river 
into Nacogdoches county has been let to J. 8. Moore, 
of this city, and he will begin work immediately. 

P. J. Dunn, general manager for the Davisville Lum- 
ber Company, attributes the dullness in lumber to dry 
weather, poor crops and overproduction. The latter, he 
thinks, is more largely responsible for present conditions 
than all other causes combined. 

T. J. Phillips, general tie inspector and purchaser for 
the Colorado Southern and also the Denver & Rio Grande 
railway, spent several days in this section this week buy- 
ing ties and having them shipped to various points on 
the road he represents. He bought a large number of 
oak ties in addition to pine ties for the high altitudes, 
for which they are more suitable. 


“errors 


CENTENNIAL OF A GREAT RELIGIOUS BODY. 


This week the centennial anniversary of the estab- 
lishment of the great church organization known as the 
Disciples of Christ, or, more briefly, as the ‘‘ Christian’’ 
church, was celebrated in Pittsburg by thousands of 
people from all over the United States, with many from 
abroad, gathered as participants. While in its early 
days this denomination seemed to appeal chiefly to the 
poorer classes of the community, its broad and liberal 
principles have appealed to men of affairs, so that the 
gathering at Pittsburg was remarkable in the quality 
of its personnel. Not only ministers were there, but 
thousands of laymen, many of them prominent in dif- 
ferent walks of life. 

The lumber industry was particularly represented in 
one of the leading speakers of the week, R. A. Long, 
of Kansas City, Mo. On his _~ to Pittsburg he spent 
Sunday in Chicago and called upon the AMERICAN 
LUMBERMAN. He was traveling in his private car, hav- 
ing as guests as many delegates as his accommodations 
would permit. 

Those who are acquainted with Mr. Long know that 
his religious views enter into his everyday life to a 
marked extent. But those who know him merely as 
head of one of the leading lumber institutions of the 
United States might also be interested in knowing 
that a man who has achieved such a prominent posi- 
tion in a business has gained almost as much promi- 
nence in church and general religious work. Mr. Long 
is not puritanical in his ideas, is not insistent on his 
associates and employees being identified with his 
church or any church, but his constant effort is to 
identify them so far as he can by persuasion and ex- 
ample with the moral and religious affairs which to 
him are far more important than his business enter- 
prises, however great the latter may be. 











We could 


tell you 
re. a good 
story 


But would rather ship you some of our 


lumber and let it talk for itself. Our 


GOLDSBORO 
N. C. PINE 


is perfectly manufactured from good 
timber and correctly graded to meet 
all the requirements of your trade. 
Just write us for fuller information 
and we will quote you prices. 





TELECODE USED 


Johnson & Wimsatt, 


Washington, D.C. 
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N.C. PINE 


DAILY CAPACITY 175.000 FEET =< 
FRANKLIN. VA. 











N. C. Pine 


IN CAR OR CARGO SHIPMENTS 


Our equipment enables us to carry 
a good stock of kiln dried, rough 
and dressed lumber, and we have 
shipping facilities that guarantee 
prompt service. 


‘Fosburgh Lumber Company 


Manufacturers 





NORFOLK, VIRGINIA 
EASTERN SALES OFFICE—Flatiron Bidg., New York 
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= HARDWOODS. ~ 


RED CEDAR BOARDS 


GENUINE AROMATIC 
TENNESSEE STOCK. 


We have 200,000 feet of this, 1 inch to 
2 inches thick, all grades. Can ship 
quick by local freight or in straight cars. 


@ Ask for our latest stock and price list 
showing ten million feet of dry lumber 
at prices that will interest you. 


Oak, Poplar, Chestnut, Ash, 
Hickory, Walnui, etc. 


Love, Boyd & Co. 


Nashville, Tennessee. 











~ 
We have at our Mills 


6000000 ft. 


OF 


Bone Dry Southern 
Hardwoods and Gum 











WRITE FOR PRICES. 


W. J. Cude Land & Lbr. Co. 


NASHVILLE, TENNESSEE. 


, Ss : 


‘FOR SALE 


200,000 feet 4-4" Log-Run Red 
Knotted White Pine, largely 12" 
wide, 75% 14' and 16! long, 


extra nice stock. @ 


Logan-Maphet Lumber Co. 
Maatacecr KNOXVILLE, TENN. 
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acturers 
. rae AND HARDWOODS 








Himmelberger-Harrison 


Lumber Co.— 
Red Gum Specialists 


MOREHOUSE, - - MISSOURI 





























OUR PLANING MILL IS 

RUNNING ENTIRELY ON S AS SWO re) D 
Moulding, Bevel Siding, Ceiling, Finishing 
Boards, Leather Frames, Cloth Boards, etc. 


SANFORD & TREADWAY :: MENOMINEE, MICH. 


H A R D w 0 0 to send for free sample pages 
LUMBERMEN of the “Climax Tally Book.” 


American Lumberman, Publishers, 315 Dearborn St., Chicago 











will find it to their advantage 

















TRADE NEWS FROM CALIFORNIA POINTS. 





al 


Conditions Improving at Golden Gate— Export and Coastwise Movements — With the Red- 
wood Operators—Railroad Construction Across the Mexican Line. 





FROM THE GOLDEN GATE. 

SAN Francisco, Oct. 11.—The forward movement in 
lumber still holds good in all branches. The wholesale 
prices on fir cargo lumber are made on a $12.50 base on 
the No. 5 list. Retailers generally are asking the ad- 
vanced prices and getting them, Stocks in the yards are 
not heavy. Receipts of lumber by sea last week were 
moderate, and for September were as follows: From 
the California coast 28,002,000 feet; from Oregon and 
Washington 38,249,000 feet; total 66,251,000 feet. 

The number of charters is greater this week but most 
of the engagements have been of vessels to arrive. There 
has been some working in lumber during the week, show- 
ing slightly firmer rates in certain directions. Coast- 
wise rates from Puget sound for sailing vessels have 
been $3.50 to San Francisco and $4 to San Pedro; for 
steamers from $3.3714 to $3.8714 between the same ports. 
A steamer has been fixed at $4 for Coos bay to San 
Pedro. From Grays harbor sail fixtures have been made 
at the same figure. The most important feature of the 
week in this line was the announcement by the trans- 
Pacific steamship lines that from October 15 there would 
be a reduction of $1 on lumber from Puget sound to the 
orient and of 5s to Europe. Offshore sail rates are 
firmer; from Puget sound to Sydney, 30s and 31s 3d; 
to Fremantle, 38s 3d; to Japan ports (steamers), 30s 
and 31s 3d; Callao, 38s 9d and 40s; Valparaiso, 41s 3d 
and 42s 6d (2s 6d less to a direct nitrate port) ; United 
Kingdom or Continent, 55s and 60s. 

The Pacific Export Lumber Company has fixed the 
British steamer Bannockburn to load lumber in Portland 


for China. She will arrive from Australia for December © 


loading and will take on nearly 4,000,000 feet. The Nor- 
wegian steamer Christian Bors has been chartered to load 
lumber at Portland for Australia, presumably in the in- 
terests of the American Trading Company. 

Building contracts entered into during September had 
a total valuation of $1,724,983; frame, $790,526; brick, 
$822,417; alterations, $112,040. 

The National Redwood Company, A. B. Davis manager, 
with offices in the Hansford building, has completed 
financial arrangements and soon will be in a position to 
resume operation at the fine redwood saw mill at the 
mouth of the Russian river in Sonoma county. It is 
estimated that the mill can operate for fifty years at 
its present capacity before exhausting the timber, which 
is largely redwood. The completion of a 2-mile spur 
will give the company direct rail communication with 
San Francisco and it is understood that the Northwest- 
ern Pacific railway will make the desired connection. 

The new Swayne Lumber Company’s saw mill, capac- 
ity 60,000 feet of sugar pine lumber daily, has been 
moved to a site half a mile from the Western Pacific 
railway and about fifteen miles above Oroville. A branch 
railroad is under construction to the junction with the 
Western Pacific. 

White Bros., of this city, have been operating their 
saw mill at Petaluma on hardwoods for their yard. A 
schooner cargo of African mahogany that was sawed 
a year ago and allowed to thoroughly season has been 
brought down from the mill. Some of the logs are of 
large diameter. 

T. B. Walker, of Minneapolis, Minn., who arrived this 
week to be present at the meeting of timber owners of 
California, called by State Forester Lull, is quoted by a 
local paper as stating that the plan of James J. Hill to 
enter California from the north and secure a San Fran- 
cisco terminal for his railroad lines is based on the de- 
termination to extend the Burlington road to California. 

Charles R. McCormick has returned from a trip to 
St. Helens, Ore., where he inspected his new saw mill 
which is now in successful operation. An electric light- 
ing plant at the mill supplies light for the town. 


Personals, 


Mr. Hamilton has arrived from the North to take the 


lace of Bruce Fair, who leaves the local office of the 
National Lumber & Box Company, of Hoquiam, Wash., to 
become the buying agent for the Robert Dollar Company on 
Puget sound. 

G. W. Johnson, manager for the Westside Lumber Com- 
pany, of Tuolumne, is in this city on business. 

F. F. Sayre, manager for the California Sugar & White 
Pine Agency, is expected to return in a day or two from 
an eastern trip of six weeks, accompanied by Mrs. Sayre. 
A few days were spent at the Alaska-Yukon-Pacific Exposi- 
tion on the way east. 

D. P. Simons, jr., of Seattle, fire warden for the Wash- 
ington’s Timbermen’s Association, attended a meeting of the 
California timbermen. 

E. Allen, of Portland, district forester of Oregon, 
delivered an address at the timbermen’s meeting. 

John Monaghan, of the Filer & Stowell Company, saw mill 
machinery manufacturer, of Milwaukee, Wis., has been in 
this city for several days in connection with the sale of 
the machinery to the Truckee Lumber Company for its new 
saw mill at Oroville. 

M. H. Grover, president of the San Vicente Lumber Com- 
pany, of Santa Cruz, visited this city and attended the 
lumbermen’s meeting on Thursday. 

T. J. Buchanan, who is heavily interested in timber lands, 
arrived this week from Eureka. 

N. H. Falk, a prominent business man of Arcata, Hum- 
boldt county, who has large redwood lumber interests, is a 
visitor in this city after attending the exposition in Seattle. 
He says that the lumber industry of his section is picking 
up and that Humboldt county will be one of the most 
active sections of the state during the coming year. 

A. Hooper, president of the Redwood Manufacturers’ 
eaeeeny, is spending the week end at his Los Medanos 


ranc 
. D. Muir, of Willitts; H. L. Middleton, of Boulder 
creek; F. G. Noyes, of Napa, were recent visitors. 
Cc. A. Smith, of the C. A. Smith Lumber Company, arrived 





from Minneapolis this week and went direct to his big mill 
at Marshfield, Ore. 


AMONG THE NORTHERN REDWOODS. 


EurEKA, CAL., Oct. 11.—Redwood for the domestic and 
coastwise trade has been moving heavily, much to the 
approval of all operators, who are eagerly anticipating 
an advance in the market. Although stocks are moving 
a little briskly, redwood is handled anywhere on the bay 
for $8 clear and $10 common, off list 21, while water 
freights to San Francisco continues at $3 a thousand 
and $3.50 to $3.75 to San Pedro on lumber, while shingles 
are 20 to 25 and 30 to 35 cents a thousand respectively. 

After a continued dry spell for the last four or five 
months, which has been the cause of many threatening 
fires, Humboldt has been visited by rain. The early part 
of last week found the woodsmen fighting large fires on 
Boise creek, Red Cap section and at Trinidad, Kneeland 
Prairie, Ferndale, Scotia and Little River. At Briceland 
the summer’s supply of tanbark was saved. 

E. V. Jotter, connected with the Forest Service in the 
Trinity national forest, arrived in Eureka last week from 
Weaverville in connection with work on the boundaries 
of the national forest. 

H. W. Jackson, president of the Northern Redwood 
Lumber Company, of Korbel, arrived from San Fran- 
cisco last week, returning from a business trip of several 
weeks’ duration to the state of Washington, where he 
and associates recently bought the mill of the Mukilteo 
Lumber Company. . 

H. B. Hickey, lumberman from Mendocino county, 
made a business trip to Eureka recently in connection 
with some of his holdings in Humboldt. 

William Carson, jr., from the San Francisco office of 
the Dolbeer & Carson Lumber Company, is in Eureka 
visiting his father, William Carson, sr., president of the 
above named company. 

An automobile party consisting of W. R. Page and 
F. M. Van Wormer, of Olean, N. Y.; W. A. and E. F. 
Dusenberry, of Portville, N. Y.; M. D. Thompson, of 
Elmira, N. Y.; G. D. Tuman, of Fruitvale, and Hugh 
Alderman, of Oakland, arrived in Eureka a short time 
ago. The gentlemen are making an automobile tour of 
the Coast. Some of the party are interested in what is 
known as the Wheeler tract of redwood timber on Big 
lagoon in this county, which will be inspected. 

The Little River Redwood Company have entered into 
a contract with the Eureka Electrical & Construction 
Company for the instalation of an electric light system 
at the company’s lumbering plant at Bulwinkle on Little 
river. It is planned to operate the mill throughout the 
winter, so as to have enough logs on hand when the woods 
crew is laid off to warrant continuous operation of the 
mill, 

The first locomotive of any size to be built in Eureka 
will be turned out by the Eureka Foundry Company about 
the first of the year. This will be a 31l-ton oil burning 
locomotive, which the company will build under con- 
tract for the Bayside Lumber ‘Company. The engine and 
tender when completed will be entirely a Humboldt 
product, except for the drivers. The boiler and tender 
or tank are to be built by Langford Bros., of the Eureka 
Boiler Works. Not only will this be the first locomotive 
to be entirely built at the local shops, but it will be the 
first of its kind in this county. With a direct connected 
4-cylinder engine intended especially for hill climbing 
and guaranteed to climb easily a 10 percent grade, it 
will be used by the lumber company in the Manning 
creek woods near Scotia, where a switch connects with 
the Northwestern Pacifie’s main line. 

The Bayside Lumber Company has chartered the 
steamer Eacelsior to run for the next six months between 
this port and San Francisco. The Ezcelsior is the first 
vessel which has been chartered by the Bayside com- 
pany since the early summer, when it operated the 
steamer San Pedro for a time. 

The American schooner Oceania Vance was in this port 
from the South to load a cargo of redwood lumber for 


- offshore ports. 


The British bark Antiope, which took on a cargo of 
rough clear redwood door stock for Australian points, 
has completed its voyage, having encountered a gale off 
New Zealand, and for several days being at the mercy 
of the waves. 





FROM A SOUTHERN CALIFORNIA POBT. 


San Digco, Cau, Oct. 7.—The San Diego & Arizona 
Railroad Company has awarded its first contract fF 
work on the section of its road which runs on Mexican 
territory. The contractors are Robert Sherer & Sons, 
of Los Angeles, who have had the contracts for prac 
tically all of the work already done on the American 
side, in the way of grading. The section now awarded 
them is nine and one-fourth miles in length, and is to 
be completed within ninety days. There will be over 
1,200 feet of bridging in this section, and the Sherer 
contract calls for the masonry abutments. Rails have 
been laid on a portion of the right of way north of the 
boundary line. 

By the schooner Bowdoin have arrived from Caspa? 
5,000 more ties for the San Diego & Arizona railroad. 
The Mendocino county lumber camps are supplying the 
ties at a slower rate than desired by the company, and 
the construction work may be delayed for this reason. 

The local lumber market is reported to be improv'"s 
and the yards are looking for a good winter — 
Building operations are active, the valuation of pee 
issued thus far this year having passed the $2,000,00 
mark several days ago. 
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NEWS FROM WASHINGTON MANUFACTURING CENTERS. 


Warning Against Ambiguous Specifications Which Make Trouble for the Millmen— Railroad 
Activity Develops Demand for Construction Material—Export Items. 








WESTERN WASHINGTON NOTES. 


TacoMA, WASH., Oct. 7.—A party of delegates to the 
recent convention of the American Institute of Mining 
iingineers at Spokane, numbering about 100, were in 
Tacoma Monday and devoted part of the day to a trip 
to the St. Paul & Tacoma Lumber Company’s mills, 
where some time was spent studying the operations of 
the big plant. The party is traveling by special train 
and stopped to visit the Alaska-Yukon-Pacifie Exposition. 
They were entertained at the St. Paul mills by Henry 
Hewitt, jr., and Charles A. Foster, representing the com- 
pany. A fir log 7 feet in diameter was sawed for their 
special benefit, producing between 8,000 and 9,000 feet 
of lumber. Much interest was manifested by the en- 
gineers in the various labor and time saving devices and 
machinery in use about the mills and yards. 

Fir veneer and Philippine mahogany are two new 
kinds of finish which the Wheeler-Osgood Company is 
putting on the market and which the company finds 
becoming popular for all kinds of interior work. The 
fir veneer makes it possible to secure a handsome slash 
grain effect, and the Philippine mahogany, it is claimed, 
is an improvement over the Mexican. The company is 
running its big plant, including the saw mill with an 
output of 125,000 feet a day, practically at capacity, and 
has orders ahead for some time. Indications are that 
spring business will be good. 

Victor H. Beckman, secretary of the Pacific Coast 
Lumber Manufacturers’ Association, is sending out warn- 
ings to millmen not to accept orders in which the speci- 
fications are ambiguous. He says: 


Recently a Chicago firm that buys considerable quantities 
of car material placed orders with some mills on Puget 
sound as well as in Portland for No. 2 and better car 
siding, with the following specifications added: “Angle of 
grain to be so that it will not shell or peel.’’ The mills that 
took the business sorted out their stock of lumber that had 
an absolutely flat grain and shipped the balance. It appears 
that this has been rejected and that vertical grain stock is 
being demanded. A specification of this kind is one that 
is calculated to mislead millmen and to cause them consid- 
erable loss. The specifications should call for either vertical 
grain or slash grain stock, and these ambiguous terms 
should be eliminated. 


George 8S. Long, resident agent for the Weyerhaeuser 
Timber Company, and president of the Washington 
Forest Fire Association, states that all forest fire danger 
for 1909 is passed. Recent heavy rains have thoroughly 
dampened the forests. Lumbermen and timber owners 
are well pleased at the success of the association’s work 
this year, Mr. Long states, the season’s total loss being 
low when compared to that of previous years. 

Operations of the Northern Pacific, Union Pacific, 

Great Northern, Chicago, Milwaukee & Puget Sound 
railroads in Tacoma and vicinity this summer, and in 
prospect, have developed an enormous demand for lum- 
ber for construction purposes. Southwestern Washing- 
ton millmen state that orders have been placed in that 
section the last few weeks for about 10,000,000 feet of 
stuff, chiefly ties and bridge timbers. The railroads, 
both in this locality and in the East, also are buying car 
material heavily. There is an excellent demand for rough 
lumber and the placing of orders is not easy, as is evi- 
denced by the fact that construction work on the Union 
Pacifie temporary freight sheds on the tidelands was 
held back by the inability of Dibble & Hawthorne, con- 
tractors, to get their lumber in as promptly as they had 
expected. A number of the smaller mills are sawing 
exclusively on stuff for one railroad or another. The 
Milwaukee has bought very heavily from mills along the 
Tacoma Eastern. 
_ Major Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Company, spent most of last week in 
Seattle, where he attended the Seattle horse show, ex- 
hibiting one of his thoroughbred saddle horses, ‘‘In- 
dian,’? which took first prize. Mr. Griggs was home 
Friday on the occasion of President Taft’s visit to 
Tacoma, being chairman of the reception committee. 
'he President was entertained at dinner Friday night 
at the Union Club and following this made an address 
at the Armory. R. L. McCormick, secretary of the 
Weyerhaeuser Timber Company, presided at the Armory 
meeting. 

Mr. and Mrs. F. B. Hubbard and Mr. and Mrs. F. A. 
Martin, of Centralia, were in this city this week on a 
short visit. 

Rev. Edgar C. Wheeler, son of Williath C. Wheeler, 
president of the Wheeler-Osgood Company, has accepted 
the pastorate of Pilgrim Congregational church. 

The Dempsey Lumber Company finds business satis- 
factory ‘and its plant is running steadily. The company 
has eut eonsiderable stuff for the Milwaukee railroad 
this summer. 

The Winkleman Lumber Company reports a good 
volume of business continuing to come in. Ray Winkle- 
man reports lumber of all kinds moving well. Shingles 
are weak and the market erratic. 

_The St. Paul & Tacoma Lumber Company this week 
lispatehed the British steamer Willesden for Melbourne 
With 3,866,112 feet of lumber, valued at $65,371. The 
cargo included 938,746 feet of clear redwood loaded at 
Eureka, 44,136 feet of yellow pine taken on at San 
Vranciseo and 2,883,230 feet of fir taken on at Tacoma. 
'he Tacoma Mill Company, Defiance Lumber Company 
and other plants are loading the British steamer Belle 
of Scotland, which is taking 2,000,000 feet of lumber for 
Panama for W. R. Grace & Co. 

Work of constructing the steel bridge across the Puyal- 
lup river at Eleventh street is about completed and tracks 


are being laid to connect with the St. Paul & Tacoma 
Lumber Company’s mills. 

The Nelson-Johanson Mill Company has nearly com- 
pleted the new dock it is building at its plant across the 
bay. The company this week dispatched the steamer 
Harold Dollar with 900,000 feet for California and has 
the steam schooner St. Helens due this week to load for 
California. The Danaher Lumber Company is dispatch- 
ing the schooner Annie E. Smale this week with 1,000,000 
feet for Sydney. The Danaher company is running 
chiefly on cargo business and reports a fair market, both 
coastwise and foreign. 

The Defiance Lumber Company has the Norwegian 
steamer Fir loading at its mill for South America for 
W. R. Grace & Co. The St. Paul & Tacoma Lumber 
Company is loading the schooner Robert Searles for San 
Francisco, at a freight rate of $3.25 for the voyage. 

Thomas Sammons, United States consul general at 
Yokohama, and who formerly was secretary to A. G. 
Foster, vice president of the St. Paul & Tacoma Lum- 
ber Company, is in this city this week from the orient 
en route east. Following the end of Mr. Foster’s term 
as United States senator Mr. Sammons was appointed to 
a consulate in China and has since been promoted to one 
of the most important diplomatic positions in the orient. 

T. J. Handforth, who October 1 severed his connection 
with the St. Paul & Tacoma Lumber Company, left this 
week with Mrs. Handforth for an extended eastern trip. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Oct. 11.—Eight thousand acres otf 
standing timber, the holdings of the McNeal Timber 
Company, of Vancouver, B. C., have been taken over 
by Henry W. Stuchell and W. I. Carpenter, of the 
Eclipse Mill Company, and William H. Boner, manager 
for the Weyerhaeuser Lumber Company. The owners 
will form a company to be styled the Call Creek Lumber 
Company, with an authorized capitalization of $150,000, 
of which $100,000 is fully paid up, the latter figure 
representing the cost of the timber tract. The timber 
taken over practically is all cedar. A large combination 
plant with a daily capacity of 100,000 feet of lumber 
and 300,000 shingles will be built and 150 men will be 
employed. Another investment made by Mr. Stuchell 
and his Minneapolis partner, Mr. Carpenter, in which F. 
Halderman also is interested, is the purchase of a shingle 
mill to be established on Lake Whatcom, near Belling- 
ham, Wash., where they have acquired 2,500 acres of 
standing timber. Mr. Stuchell states that milling prop- 
ositions on the other side of the boundary line are su- 
perior to similar propositions in the United States. Tim- 
ber is so much cheaper across the line, he says, that it 
more than pays lumbermen to ship back to the United 
States, despite the heavy duty existing on timber 
products. 

Although he has disposed of his interest in the Ferry- 
Baker Lumber Company and is not actively engaged, 
nevertheless Fred K. Baker keeps well informed on all 
phases of the industry. Conditions are not altogether 
encouraging in lumber and shingles, and the season is 
too far advanced, Mr. Baker realizes, for any consider- 
able demonstration in the right direction. The farmers, 
he states, have enjoyed excellent crops and marketed them 
at a good figure and are well supplied with money. It 
is not to be expected they will begin the construction 
of buildings so late in the year. The spring, however, 
should, in Mr. Baker’s belief, witness the resumption of 
a steady volume of business based on good prices. 

Col. Roland H. Hartley, son-in-law of former Gov- 
ernor D. M. Clough, has received the nomination for the 
office of mayor of Everett by a large majority, and 
stands as the popular choice of republicans and demo- 
erats alike on the eve of the November election. Mr. 
Hartley, if elected, will succeed in office Newton Jones, 
a shingle manufacturer, who has served two years, prov- 
ing himself successful in office. 

Rucker Bros., of this city, are assembling machinery 
for the Hartford Manufacturing Company, one of their 
new milling properties at Hartford, Wash. 

A force of men and a big pile driver are driving the 
foundation for the plant of the Clough-Hartley Com- 
pany, which occupies a site directly north of the large 
shingle mill in which Gov. D. M. Clough and Roland H. 
Hartley are largely interested. The mill, to’ be com- 
pleted in four months’ time, will handle cedar exelu- 
sively, but not shingles. The mill’s capacity will be 
75,000 feet a day and will employ seventy-five men. 





IN SOUTHWESTERN WASHINGTON. 


CENTRALIA, WASH., Oct. 9.—The Southwestern Lumber 
Manufacturers’ Association held a regular meeting in 
Centralia today, but in the absence of the president very 
little was done. : 

Work on the Grays harbor division of the Union Pacific 
railway is progressing rapidly. The track laying machine 
is putting down a mile and a half of track daily. 

The Northern Pacific is distributing ties and rails 
along the line of the double track from Chehalis to a 
point about a mile north of Centralia. A large crew of 
foreign labor is employed. 

The local demand for lumber is good. Prices are 
about the same, but likely will advance within a few 
months. 

Mills in this vicinity are running full time and would 
have no trouble in disposing of their entire output were 








SPECIAL STOCK "3,5ROMAT 


LOT NO. 1 





5 M 6-4 Is & 2s Plain Mountain Oak. 
17 M 6-4 No. 1 Com. Plain Mountain Oak. 
28 M 6-4 No. 2 Com. Plain Mountain Oak.. 


LOT NO. 2 
1s & 2s Red Gum. 
No. 1 Com. Red Gum. 
No. 1 Com. Sap Gum. 
No. 1 Com. Sap Gum. 
1s & 2s Sap Gum. 


LOT NO. 3 


CHKwqQ, 
z 
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20 M 4-4 No. 1 Com. Sap Gum. 

5 M 4-4 No. 1 Com. Red Gum. 

4 M 4-4 Box Boards Gum. 
LOT NO. 4 

12 M Clear Sap Poplar. 


4-4 p 
12 M 4-4x12-14” is & 2s Poplar. 
4-4x33” up Panel & No. 1 Poplar. 
15 M 5-4x14” up 1s & 2s Poplar. 
LOT NO. & 
2 cars Standard Chestnut Lath. 
ears Standard Poplar Lath. 


Kentucky Lumber Co. 


Cincinnati, Ohio. 








Look at the 


Choice 
Lumber 


which we have 
in our yards 
right now and 
you will then 
understand why we can fill your or- 
ders so promptly. Let us quote you on 











POPLAR 


Bevel Siding, Drop Siding, Ceiling, 
Casing, Shelving, Corner Boards, 
Base, Door and Window Jambs, 
Ale and Beer Staves, Headings. 


SWANN-DAY LUMBER CO. 
CLAY CITY, KENTUCKY 





GLASGOW, KY. 
2 cars 314” x 414""—12’—OAK. 
2 cars 314” x 414’"—12’— OAK. 
2 cars 8-4 Com. & Better 10 to 14’—OAK. 
2 cars 6-4 x 8-4 “ “ “ HICKORY. 
also anything needed in other hardwoods. 


WILLIAM REDMAN, Glasgow, Ky. 











For Quick Shipment “rice: mu 











OAK FLOORING 
Kiln Dried 
om 











Hollow 
Backed 






















Geo. D. Emery Company 
Importers and Manutacturers 
MAHOGANY and 
SPANISH CEDAR 


MAHOGANY and CEDAR VENEERS 


Office, Mill, Yard and Salesrooms, 
xos.1Tosisroanway, Chelsea, Mass. 











[ NORTON LUMBER CO. 


RICHEY, MISSISSIPPI 


RED GUM 


Finest Stock in the South. Also Oak, Cypress, Ash 











TELEGRAPH BILLS REDUCE 





it not for the car shortage. 


Lumberman_Telecode. 


Wor further particulars address American 
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We Solicit Your Inquiries 


on our specialties— 


Dimension 


Boards 
Shiplap 
Flooring 
and Finish. 


A large and well assorted stock enables 
us tu make prompt shipment on all orders. ._ 


MYERSLUMBERCO. 


South Prairie, Wash. 























FIR 


FLOORING TIMBERS 
FINISH DIMENSION 
SIDING SHIPLAP 
CEILING TOWER STOCK 
MOULDINGS LATH. 


CEDAR 


SHINGLES BEVEL SIDING 


We are fully equipped for 
handling mixed orders, 


WAGNER & WILSON, 


(Incorporated) 


MONROE, - ° 








WASH. 

















Washington Fir 
Cedar and Spruce 
California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE. 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 


- 


wae 











FIR ee" CEDAR 


Siding and Finish. Bevel Siding, 
Long Timbers, Joists, Finish and 
Dimansion, etc. Shingles. 





WESTERN PINE, IDAHO WHITE PINE, 
WESTERN PINE SHOP. 
Mixed Cars a Specialty. 


Wallace-Ballard Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 








| Western Pine Lumber 


In all Forms for Yard Trade. 
Send us the HARD orders fo fill. 


SPOKANE LUMBER COMPANY, 
MILAN, WASH. 











PUGET SOUND NOTES. 


SEATTLE, WASH., Oct. 11—Coastwise rates for lumber 
carriers are firmer. Lumber trade by water is active. 
All recent charters show an advance of 25 cents from 
the Sound to San Francisco. 

Lumber stocks in California are becoming worked 
off and the demand is picking up to such an extent that 
it is having a decided effect on coastwise shipping. Five 
steamers and about eighteen sail craft are loading lum- 
ber at Puget sound ports. Of these one steamer is 
loading coastwise and five schooners are loading for San 
Francisco and three for San Pedro. The deep sea trade 
on the Sound is showing much improvement. Two big 
steamers are loading for the Panama canal and the west 
coast and one ‘‘windjammer’’ is loading for New York. 
Two vessels are loading for Honolulu, one for Hilo, one 
for South Africa, three for Guaymas and seven for Aus- 
tralian ports. The Shipowners’ Association of the Pa- 
cific in this week’s circular, quotes the following rates on 
lumber a thousand feet, from Puget Sound ports: 

San Francisco, $3.50; San Pedro, $4; San _ Diego, 
$4; other southern California ports, $4; Hawaiian is- 
lands, $5; Guaymas, $5; Santa Rosalia, $6; Sydney, 
31s 3d to 32s 6d; Melbourne or Adelaide, 36s 3d _ to 
37s 6d; Port Pirie, 35s to 36s 3d; Freemantle, 40s; Hong- 
kong, 33s; Shanghai, 30s; Kiaochow or Weihaiwei, 30s; 
Port Arthur, 30s; Taku or Newchwang, 30c; Kobe, Yoko- 
hama or Nagasaki, 30s; Valparaiso f. 0. b. (two-sixths less 
direct), 41s 3d to 42s 6d; Callao, 38s 8d to 40s; Cape Town, 
52s 6d; other South African ports, 52s 6d. 

The Deschutes Lumber Company, formed in this city, 
and composed of C. W. Lea, W. I. Lea, M. F. Callahan 
and F, E. Brightman, filed articles of incorporation dur- 
ing the last week. This company is building a mill on 
the Deschutes river, about ten miles from Olympia. Mr. 
Lea and associates have owned timber near the site of 
the new plant for some time and the Chicago, Milwaukee 
& Puget Sound railroad, which recently built through 
these holdings, gives them the opportunity to market 
their output. The mill is expected to be ready for oper- 
ation within ninety days. 

C. W. Lea also is president of the Hewitt-Lea Lumber 
Company, Bellevue. He reports business with that com- 
pany very good. This company received orders within 
a few days aggregating many million feet of lumber; 
one particularly large order was from the Northern Pa- 
cifie railroad. 

L. G. Horton, secretary and treasurer of the Northwest 
Lumber Company, Seattle, has returned from a hunting 
trip on Hoods canal. His party brought four deer home. 

Capt. Hart W. Palmer, of the National Guards, and 
his famous company, of Tacoma, took part in the exposi- 
tion parade on the occasion of the visit of President 
Taft. This troop participated later in the receiving of 
the President at Tacoma. Captain Palmer in civil life 
is superintendent of the big plant of the St. Paul & 
Tacoma Lumber Company. Not long ago he succeeded 
to the captaincy of the troop, the vacancy being made 
by the promotion of Everett G. Griggs, president of 
the St. Paul & Tacoma Lumber Company, to the rank 
of major. 

Arthur E. Lane, of New York city, eastern sales man- 
ager for the Chehalis Fir Door Company, Chehalis; the 
Larson Lumber Company, Bellingham; the Seattle Cedar 
Lumber Company, Seattle, and the Stack-Gibbs Lumber 
Company, La Crosse, Ida., spent several days this week 
on the Coast. Mr. Lane has been visiting the exposi- 
tion and the plants of the several western concerns that 
he represents in the East. 

John A. Young, timber land dealer, well known on the 
Coast and in the middle West, and who formerly made 
his headquarters in Minneapolis, Minn., where he sold 
western timber, has recently moved to Seattle and will 
make this city his home. 

C. H. Feldman, a former lumberman of the middle 
West, is spending a few weeks in Seattle, taking in 
the fair and sizing up the business situation. Mr. Feld- 
man, until recently, was engaged in the wholesale and 
commission lumber business for several years in St. 
Louis, Mo., and Carthage, Mo. Mr. Feldman has spent 
several months on his western trip, having stayed for 
some time in Oklahoma, Utah, Texas, Colorado, and at 
Los Angeles and San Francisco and several other points 
in the Southwest. He says he has found exceptionally 
prosperous conditions in every locality that he has 
been in. 

E. L. Connor, treasurer of the H. B. Waite Lumber 
Company, Minneapolis, Minn., has been spending the 
last month in central Washington, near Wenatchee, where 
he went to recuperate, his health being very poor at that 
time. Mr. Connor has been running a small saw mill 
near Wenatchee, and his many friends on the Coast will 
be glad to learn that he is much improved in health, but 
expects to stay where he is for two months. 

A visitor in Seattle this week was J. W. Vance, of 
J. J. Moore & Co., shipping merchants, importers and 
exporters, of San Francisco. Mr. Vance was in Portland, 
Ore., for several days and expects to prolong his stay 
on the Sound. He is looking for business connections 
with the big export lumber concerns of this section and 
is visiting all of the mills of importance. 

George B. Kenyon, Seattle delegate to the eleventh 
biennial session of the general council of the Fraternal 
Aid Association, which meets in Lawrence, Kan., October 
12-16, will present each delegate at the meeting with 
a novel souvenir, consisting of a diminutive bunch of red 
cedar shingles labelled, ‘‘ The best in protection—Wash- 
ington cedar shingles and Kansas Fraternal Aid.’’ On 
his trip Mr. Kenyon will also distribute many visiting 
cards printed on small red cedar shingles. 

George Wilton, a 20-year-old lad from Everett, is in 
Seattle trying to interest local lumber manufacturers in 
a plan for utilizing short lengths of cedar siding, which 
go to the refuse burner, He has a system whereby the 
len from 16 inches up can be cut and grooved, and 

into a suitable covering for gables on houses, and 


other places where ornamental shingles could be used. 
According tos«Mr. Wilton, ,the pieces can be manufactured 
more quickly and more cheaply and are thicker and more 
serviceable than ornamental shingles. 


IN THE PINE COUNTRY. 


Mill Operations Go on Unabated—Big Cross Tie 
Output Farmers Burn Timber to Avoid 
Taxation— Logging Camps Started. 





SPOKANE, WASH., Oct. 9.—Inland Empire lumbermen 
are having a fairly prosperous fall and expect the win- 
ter business will be good. 

Remarkable gains are reported for September and the 
nine months of the year in Spokane, and there is every 
indication that building operations will amount to fully 
$9,000,000 this year. The figures for September show 
that 235 permits were issued, involving an expenditure 
estimated at $1,667,277, as against 260 permits repre- 
senting $495,380 for the corresponding month last year, 
a gain of $1,171,897 or 236.5 percent. Operations for 
the nine.months show a gain of $2,911,528, or 67 
percent. The heavy gain in September is explained by 
the issuance of a permit for $1,000,000 to the Old 
National Bank Building Company, which will erect a 
14-story bank and office building at Riverside avenue and 
Stevens street. 

William Deary, manager for the Potlatch Lumber 
Company, passed through Spokane Wednesday on his way 
to Potlatch from an extended eastern business trip. The 
big company is turning out a big cut this year and the 
mill, which is one of the finest in the Northwest, is fre- 
quently inspected by eastern sightseers. 

E. Nicholson, local agent for the Potlatch Lumber 
Company, will establish a large general merchandise 
store at Washtuena. The decision to conduct a store is 
due to the competition of the Snyder Mercantile Com- 
pany, which is adding a coal and lumber business, as 
well as operating a grain warehouse, bought from the 
Farmers’ Grain & Supply Company. The new concern 
will be similar to the store at Potlatch, Ida. 

M. D. Wright, of Coeur d’Alene, Ida., has received a 
contract from F. V. Weisenburger, general timber agent 
for the Northern Pacific Railway Company, for 600,000 
ties to be delivered within eight months. The Wright 
plant, which is the largest exclusive tie concern in the 
Inland Empire, began operation this week, and the saw 
mill at Hayden Lake, Ida., also will begin cutting ties 
at once. The output will be 5,000 ties a day for the two 
mills, giving employment to about 500 men throughout 
the winter. Mr. Wright has secured a contract to supply 
10,000 cords of tie slabwood to the Washington Brick, 
Lime & Tile Company at $2 a cord. 

Farmers in western Klickitat county, near Bristol, are 
burning fine timber tracts because of the timber taxation 
policy. These owners say they have to meet a 50-cent 
levy a thousand on pine and 40 cents a thousand on fir. 
They cannot sell the timber because companies will not 
buy under the present taxation system, and they can not 
market it themselves because of lack of both transporta- 
tion and saw mills. In several instances the farmers 
vainly offered to give the timber to anyone who would 
take it off. 

The True & True Company, of Chicago, is buying most 
of the shop lumber turned out by the saw mills on Craig 
mountain. The average price for rough lumber at the 
saw mill yards is $10 a thousand, while first class shop 
lumber is in demand at $30. Mill owners are preparing 
to operate on a larger scale next year. The Rayme Lum- 
ber Company is operating a planing mill on the moun- 
tain. 

Work is progressing rapidly on the Gilmer saw mill on 
Spring creek, two miles west of Husum. A large traction 
engine will supply power until a dam is completed. The 
engine will afterward be used in the logging camp. ‘The 
daily capacity will be 20,000 feet. ' 

Thomas Hansen, owner of a saw mill at Olena, which 


- was destroyed by fire recently, has started to rebuild and 


will install a 60-horsepower boiler. 

The Stack-Gibbs Lumber Company is contracting 00 
the St. Maries river in northern Idaho for a supply 0 
logs for next season’s mill cut. s 

Arthur R. Rogers, of Minneapolis, Minn., president of 
the Rogers Lumber Company, which has forty yards 
throughout the Northwest, is making his headquarters 10 
Spokane on a tour of investigation of the timber con 
ditions of Washington and Idaho. 

J. W. Orr, of the Enterprise Lumber Company, of 
Godfrey, was in this city on business last week. In 
speaking of the market Mr. Godfrey said business was 
much better this fall. The planer is running night 20 
day and the company expects to cut 8,000,000 feet this 

ear. 
° George W. Hoag, president of the Spokane Lumber- 
men’s Club, has been out of this city for a few days 02 
business. ‘ 

A. L. Porter, secretary of the Western Retail Lumber: 
men’s Association, is out of this city on a two weeks 
business trip. 





IN THE FLATHEAD VALLEY. 


KAisPELt, Mont., Oct. 12.—Lumbermen throughout 
this district report business good. Prices are better - 
many items than they were two weeks ago, and from . 
indications there are good prospects for a good ~~ 
the remainder of the year. A few of the smaller ml's 
have closed for the season, but the larger mills will run 
as late as the weather will permit, in order to get pate 
balanced up in proper shape for the winter and ear bs 
spring trade; nevertheless it looks as if the winter stoc 
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will be short on many important items. There has not 
been much trouble in getting the required number of 
cars for shipments, and J. J. Hill, of the Great Northern, 
elaims there will be no serious shortage this season on 
account of the grain movement. Logging operations have 
begun in many localities. 

fhe Somers Lumber Company has begun logging oper- 
ations for this season and has established three company 
canips and four jobbers. Camps 1 and 2 are located near 
Bigtork, camp 3 on the Whitefish river. It will put in 
35,000,000 feet this season, of which 8,000,000 feet will 
be put in at the Whitefish plant. This is probably 
20,000,000 feet less than it generally puts in each season. 

Officials of the Forest Service will this week begin 
making estimate of the amount of timber on the right of 
way for the proposed line of the Chicago, Milwaukee & 
St. Paul from Bonner to the Canadian boundary, and for 
the Great Northern on the survey made last spring 
from Coram to the boundary. 


Personal Mention. 


J. T. Cook and G. M. R. Streitzel, who operate lumber 
yards at Polson, were recent visitors. 

W. E. Wells, manager of the Somers Lumber Company, 
has returned from a business trip to Missoula, Helena and 
other points east .of the range. 

F. H. Stoltze, who operates a line of yards through the 
Dakotas and Montana, with headquarters at St. Paul, 
Minn., is in the valley this week looking over manufactur- 
ing interests. 

B. J. Boorman, president of the Boorman Lumber Com- 
pany, has returned from a business trip to Cut Bank, where 
he has installed a retail yard. The company began opera- 
tions at its Knutson mill last Wednesday, and will saw out 
approximately 2,500,000 feet. 

George W. Slack, who is connected with the woods de- 
partment of the Somers Lumber Company, returned Friday 
from a trip to Eddy, where he has been scaling logs that 
were lost by the company during the high water this spring, 
and sold to the E. E. Donlan Lumber Company, of that 


OREGON LUMBER NEWS. 


Good Logging Season in Prospect— Foreign Car- 
goes Numerous—Mill and Yard Improve- 
ments— Much Stock Moving. 





PORTLAND, ORE., Oct. 11.—That the call from Califor- 
nia for lumber is increasing rapidly is indicated by the 
fact that returning steam schooners come light instead 
of stopping at San Francisco to load general cargo as 
has been the practice ever since the market went to the 
bad after the big rush incident to the earthquake. Freight 
rates having advanced to where there is a profit in haul- 
ing lumber the operators are not willing to delay the ves- 
sels taking and discharging general freight, but instead 
send them north empty as soon as the last board of the 
southbound cargo has been shot ashore. Freights to San 
Francisco are quoted at $3.75. 

The Falls City Lumber Company is installing a Stet- 
son-Ross matcher at its mill at Falls City. G. A. Gris- 
— manager, reports market conditions very satis- 

actory. 

Loggers in this district look for a good season’s busi- 
ness. The increased demand for railroad material has 
strengthened the red fir market to such an extent that 
where $7.50 was paid two weeks ago the price now is 
$8. Some of the red fir loggers are reported to be well 
stocked with orders. 

Mr. and Mrs. George P. Holman will leave in a few 
days for Europe to remain away several months, Mr. 
and Mrs. Holman reside in Salt Lake City, Utah, but 
Mr. Holman came to this city some time ago to incor- 
porate the Burlington Lumber Company, which is about 


to build a saw mill at Burlington, about twelve miles 
north of Portland. The millsite consists of fifteen acres 
with 1,260 feet of waterfront. The Burlington company 


is an outgrowth of Holman, Payne & Co., wholesale lum- 
ber dealers of Salt Lake City and Portland. For seven 
years this company has maintained an office in this city 
in charge of Phelps Holman. The officers of the newly 
orgiuized company are George P. Holman, president; 
H. P. Cone, vice president; Phelps Holman, secretary and 
treasurer, The directors are George P. Holman, T. W. 
B. London, H. B. Cone, George W. Cone and Phelps Hol- 
man, The new mill will be in operation December 1. 

Lee Bethel, a lumberman of Marshfield, Ore., was in 
Portland last week accompanied by Mrs, Bethel. 

The China Exporting & Importing Company has char- 
tere the Norwegian steamer Christian Bors to carry a 
cargo of 3,500,000 feet of lumber from this port to Chi- 
hese ports. The schooner Churchill was chartered this 
weck to load a cargo of lumber at this port for Honolulu. 
The Churchill has been lying idle at Knappton for a long 
time and the charter for this reason is taken as indicative 
of a material improvement in the freight market. The 
Churchill will earry 900,000 feet. The British steamer 
Quito is at the mills of the Inman, Poulsen Lumber Com- 
pany’s mill loading 2,250,000 feet of lumber for Calcutta. 
One of the largest coast lumber cargoes taken from the 
Columbia river for some time was that with which the 
Steamer George W. Fenwick cleared from the Hammond 
Lumber Company’s mill near Astoria last week for San 
Pedro. It measured 2,000,000 feet. 


Personals, 


4: €. Dixon, of the Booth-Kelly Lumber Company, Bu- 
sene, Ore., visited Portland last week. 

ee W. Woodward, a prominent timberman of Minneapolis, 
“inn., was a recent visitor. 

‘0 S. Hyde, president, and Clark W. Thompson, manager 
a the Wind River Lumber Company, Cascade Locks, Ore., 
i, te in this city last week. r. Thompson attended the 
to-Hee dinner Friday evening as Foe 

c ". J. Cobb, of Cobb & Mitchell, Cadillac, Mich., and Mrs. 
cob are on the Coast. They are the guests while in Port- 
ot 1,0f Mr. and Mrs. F. 8. Belcher. Mr. Belcher is president 
Portada City Lumber Company, of Falls City and 








George Stanley Littlejohn, who arrived this week from 
Sydney, Australia, represents Scott, Henderson & Co. He is 
much pleased with conditions in this section and hopes that 
trade relations between his country and America will con- 
tinue to improve. 


IN THE COOS BAY REGION. 


MARSHFIELD, ORE., Oct. 14.—The C. A. Smith Lumber 
& Manufacturing Company is making many improve- 
ments at its plant. Repair work has been started on the 
old mill opposite the big plant on the other side of 
Isthmus inlet. It formerly was run while the big mill 
was being built, and will be overhauled and afterwards 
operated for cutting spruce, cedar and hemlock exclu- 
sively. New machinery will be installed and the mill will 
be a first class one, with a capacity of 125,000 feet of 
lumber a day. This will increase greatly the output of 
the company, the big mill now turning out about 300,000 
feet a day. 

Another big improvement which the company has 
started is the erection of a waste burner. The contract 
has been let to the Muskegon Boiler Works, of Mus- 
kegon, Mich., and it will cost $20,000. There is one 
other burner on the Coast as large and that was installed 
recently at Aberdeen, Wash. The Smith company has 
been grinding up all the waste wood and using it to fill 
in the low lands about the mill to bring the lumber vard 
to a proper level. By February 1 the yards all will be 
filled. The burner will be on a concrete foundation and 
will be 136 feet high, having an inside diameter of 36 
feet and an outside diameter of 39 feet. At the top 
will be a spark arrester 22 feet high. It will be a water 
jacket burner instead of brick lined, so that the material 
can be used for other purposes later. It is expected that 
the burner will be used for a few years only, as the com- 
pany expects within that time to have adopted some 
system for using the waste as a byproduct, in making 
paper pulp or some other commercial product. 

The yards about the mill are being increased in size 
constantly. A large amount of lumber is being piled 
up. Two more-piling alleys have been added to that 
aa of the yard where the electric crane is used for 

oading the lumber on cars, making six alleys in that 
part of the yards, where 10,000,000 feet of lumber can 
be handled. The lumber for shipment is fastened into 
bundles holding about 3,000 feet each. On the water 
front at the retail yards in Marshfield will be con- 
structed a large shed to keep the lumber dry during the 
rainy weather. 

The condition of the lumber market about Coos bay is 
encouraging. A great deal of stock is sold locally and 
orders from outside have caused many of the mills which 
were closed to open. The resumption of work at North 
Bend plants has given an impetus to the business gener- 
ally of that city. Manager Mereen, of the C. A. Smith 
Company, says that orders are being filled ahead and 
that he believes conditions for Coos bay lumbermen 
generally are much improved over three months ago. 

The Coos Bay Briquetting Company is a new organi- 
zation formed with a capital of $20,000. The members 
have secured the services and patent rights of W. A. 
Theis, a coal expert, and will at once erect a demonstra- 
tion plant to show what can be done in the way of 
briquetting Coos bay coal. 

The old mill of the Simpson Lumber Company, at 
North Bend, has been shut down on account of the 
searcity of logs. As soon as there is a freshet logs can 
be brought down the rivers and the mill will resume 
work. The Porter mill of the company is running. The 
plant was shut down for a day on account of a land- 
slide, cutting off the water supply. 

Local capital and outside capital are interested in the 
establishment of a box factory at Cooston, a settlement 
on the east side of the bay. Work may not be started on 
the factory until spring, but the industry for Cooston 
is assured. 

The forest department of the C. A. Smith Lumber & 
Manufacturing Company is gathering cones to begin 
replanting the cutover districts of the company’s forests. 
About 200 sacks have been procured and these will be 
dried and the seeds removed and sorted. 

The new logging camp opened by the Ward Logging 
Company on South inlet is fairly started and spruce logs 
are being cut to supply the box factory. Additional 
houses have been erected and a fair sized settlement 
established. ; 





Personal Mention. 


Archie Phillips has gone to Portland to secure help for 
the Smith-Powers Logging Company. 

James E. Lyons, who has been holding a position with 
the North Pacific Lumber Company, at Portland, has re- 
turned to Coos bay and will be actively connected with a 
laundry business in Marshfield in which he is financially 
interested. 

A. Mereen, general manager for the C. A. Smith interests 
has received word that his son, John Mereen, who was ill 
of typhoid fever in San Salvador, has about recovered and 
will remain in that country unless he has another attack. 
Miss Edith and Miss Doris Mereen, daughters of A. Mereen, 
have left the East and in about two weeks will arrive at 
Berkeley, Cal., where they will reside. 

c. A. Smith, head of the C. A. Smith Lumber & Manu- 
facturing Company, has arrived from Minneapolis, Minn., 
to make an extended visit in the Coos bay country. 

A. H. Powers, of the Smith-Powers Logging Company, 
has returned from a month’s visit in Minneapolis and other 
eastern cities. 

Mr. Jones, a lumberman and manufacturer of paper pulp, 
of Bangor, Me., has been visiting the Smith company to loo! 
over the plant and study the methods employed. 


Shipping Notes. 


The steam schooner Fifield arrived from San Francisco 
after putting in at Bandon and will load at the mill of the 
North Bend Lumber vomeeny. The schooners Advent and 
Omega, of the Simpson fleet, are loading at North Bend. 
The schooner Esther Buhne has cleared for the South. The 
schooner Nann Smith has left for Bay Point, Cal., with a 
eargo from the Smith mill and the steam .schooner Acme 
has arrived to load at the same place with a‘cargo for the 
Charles Nelson Company, of San Francisco. The Smith com- 
pany has chartered the Eacelsior for two trips to San Pedro, 
and it will arrive in a few days. The tug Astoria has re- 
turned from Portland, where it towed the steamer Alliance, 
which lost its rudder while crossing the Coos bay bar. The 
schooner Fred Saunders is loading with a cargo from the 
Myrtle Point Mill Company. 
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Clear Lake Lumber Co. 


We Have an Excellent Stock of 


FIR DIMENSION, 
BOARDS, SHIPLAP 


ri FLOORING, CEILING, DROP 
SIDING, FINISH, Etc., Etc. 


Cedar Siding and Shingles 
Mill and Office, CLEAR LAKE, WASH. 

















PACIFIC COAST LUMBER 


CALIFORNIA 


White and Sugar Pine 


Redwood Lumber and Shingles 
Montana and Western Pine 


Our Specialty: 


FIR and SPRUCE 
FACTORY LUMBER 








Write for Quotations 


W:I-MSKEE LUMBER CO 


General Offices : 
QUINCY, ILLINOIS ' 











California White Pine, 
California Sugar Pine, 
and Arizona Soft Pine, 


Best Stock for Factory 
and Pattern Lumber 


ASK LOUIS WUICHET, 


Tel. Harrison 1295. 


Rooms 708-712 Railway Exchange, 
CHICAGO, ILL. 


SUMMIT MILL Co. 
manne wanes 


Eastern Representative, L. C. BRICKER, Briggs House, Chicags, 




















DES MOINES, IA., 
310-311 Equitable Bidg. 


Send Us Your Inquiries and Orders for 


Upright Red Cedar Shingles 
Fir, Spruce and Cedar Lumber 


We make a specialty of High Grade Shingles 
Our Leader: 5-2 "Gold Coin" Strictly Clears, 


HARTMANN-NEUBERT LUMBER COMPANY 


EASTERN OFFICE: Complete Line 


of Shingles 
In TRANSIT. 


WESTERN OFFICE: 
SEATTLE, WASH., 
823-824 White Building 
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PACIFIC COAST LUMBER & SHINGLES 


TYEE LUMBER CO. 


DEALERS 
IN SATISFACTION 


CENTRAL BLDG, SEATTLE, WASH. 











€* * & 
auuzcrey Fir Timbers 
on SHORT Notice 
GENERAL YARD STOCK 


PROMPT SHIPMENTS A SPECIALTY. 


Address, 
Covington Lumber Co. 
Mills at Covington, Wash. Kent, Wash. J 


, Daily Capacity 75,000 Feet. 

















[ Our Specialty 


Long Fir Timbers 


Spars, Piling, Poles, Posts, 
_ete. We solicit your or- 
ders for Washington 
Lumber Products. 


Central Lumber Company 


CENTRALIA, . 
5, Satateetive Guaranteed. oe ee 
| Weg PORTLAND, OREGON, ~ig 


























CHAS. R. McCORMICK & CO. 


E. H. MEYER, Mgr. 
Manufactdrers and Wholesalers 


Pacific Coast Lumber 


Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
434 Chamber of Commerce Bidg. 


’ Telecode PORTLAND, OREGON 


























|| Jay S. Hamilton Lumber Co. 


314-15 Lumberman Building 
PORTLAND, ORE. 
MANUFACTURERS AND WHOLESALERS 


|| Pacific Coast Lumber. 
“Square Brand” Shingles 


Long and Large Timbers 
A Specialty 





























Pine and Fir | Box Shooks 


LUMBER MANUFACTURERS 


KLICKITAT PINE LUMBER COMPANY, 
GOLDENDALE, WASE. 


PORTLAND, OREGON. 





LOCAL AND PERSONAL. 


PPP DI IID 

B. S. Woodhead, president of the Beaumont Lumber 
Company, Beaumont, Tex., was a Chicago visitor last 
Thursday. 

J. C. Cremer, comptroller for the Chicago Lumber 
& Coal Company, St. Louis, Mo., is spending a few 
days in Chicago on business for his concern. 

G. F. Kerns, president of the Kerns-Utley Lumber 
Company, with offices in the Fisher building, Chicago, 
left Wednesday night for southern mill points. 

F. B. Robertson, of the Anderson-Tully Company, 
Memphis, Tenn., was calling on the Chicago lumber 
trade last Tuesday in the interests of his concern. 

C. D. Root, of Crown Point, Ind., left last Monday 
on a 1,000-mile automobile trip. Mr. Root and friends 
will visit in Cincinnati and Louisville while away. 

A. C. Goodyear, of the Great Southern Lumber Com- 
pany, was in Chicago last Thursday on his way home to 
Buffalo from a trip to the concern’s mill point at Buga- 
loosa, La. 


Alfred Dobell & Co., well known timber and lumber 
brokers of Liverpool, England, on October 1 admitted 
into partnership. Alfred Temple Dobell, son of the 
senior member of the partnership. 

E. B. Gorin, of the sales force of the Great Southern 
Lumber Company, with offices in the Railway Exchange 
building, Chicago, returned from a successful St. Louis, 
Mo., selling trip last Tuesday. 

William Wente, of Manistee, Mich., was in Chicago 
for a day or two this week. He left Wednesday night 
for the Pacific coast, where he will spend considerable 
time looking into western conditions. 

R. H. Woerz, of the David Tozer Lumber Company, 
Stillwater, Minn., accompanied by his wife, was in 
Chicago for a day or two this week. Mr. Woerz was 
en route to West Baden, Ind., with some friends, 
where he will take a ten-day laundry. 

Hamilton Daughaday, with offices at 910 Victoria 
building, St. Louis, Mo., was among the week’s callers 
on the Chicago trade. Mr. Daughaday handles not only 
yellow pine, but fir, spruce and cedar from the Pacific 
coast, and finds business quiet, but not discouraging. 

William Schuette & Co., 1 Madison avenue, New 
York city, announce that E. B. Engelke will act as 
their New Jersey and New York representative here- 
after. Mr. Engelke is well known to the trade and 
will, undoubtedly, secure lots of business from his new 
field of labor. 

The Huddleston-Marsh Lumber Company, which has 
its offices and yard at 257 Lumber street, Chicago, has 
recently added glued-up panel stock to its already 
extensive line of mahogany and circassian walnut 
veneers. This concern has become Chicago representa- 
tive for one of the largest panel houses in the coun- 
try, which enables it to give prompt shipment and 
well selected stock to all customers. 

William Alden Smith, junior United States senator 
from Michigan, whose home is in Grand Rapids, with 
William H. White, of Boyne City, Mich., were callers at 
the offices of the AMERICAN LUMBERMAN last Monday. 
These gentlemen were on their way west and stopped 
off in Chicago for a day or two on business. They left 
later for the Pacific coast, where they will look into 
conditions obtaining in the lumber business in the land 
of big things. 

Herman H. Rath, the well known wholesaler and 
hardwood lumber dealer, of Ludington, Mich., was a 
welcome visitor to the offices of the AMERICAN LuUM- 
BERMAN last Monday. Mr. Rath was accompanied by 
his wife and family, and stopped over for a day or two 
in Chicago on their way to Albuquerque, New Mex., 
where they will spend the winter months in travel and 
recreation. Mr. Rath reported having done a season- 
able business, and thought the trade would continue to 
improve from now on. 

George H. Krudop, wholesale and retail dealer in coal, 
cement, sewer pipe, lumber and all kinds of millwork, 
with offices and yard at the corner of Francis and Hay- 
den streets, Fort Wayne, Ind., was in Chicago last Mon- 
day and called upon the AMERICAN LUMBERMAN. Mr. 
Krudop has been in the coal business about twenty-three 
years, and two years ago entered the lumber field. He 
reports doing a good business, having recently secured 
some very nice orders for large buildings, of which a 
good many are being erected in his city. The fall de- 
mand is good and he expects a still better demand as 
the season advances of which he feels assured a good 
share. 

William P. Dutton, of Winnipeg, Man., proprietor 
of the Great West Lumber Company, with mill at Green- 


| bush, Sask., was in Chicago this week, where he feels 


much at home, as- formerly he was a resident of Syca- 
more, Ill. Mr. Dutton cuts spruce, which is, he says, the 
favorite material for common building purposes in the 
Canadian northwest. There is little good lumber in the 
product, ‘but it is sound knotted, light, white, easily 
worked, and the carpenters and farmers like it. He 
says that the demand is in excess of the supply, and 
that because of the lower freight rates the mills in his 
district are getting better mill prices than the mountain 
mills for their higher grade product. 


The many friends of Samuel A. Spry, president ‘of 
the John Spry Lumber Company, who was seriously 
injured Friday of last week by falling down the stairs 
of the grand stand at the Chicago National League 
Park, will be glad to know that he is out of all danger, 
and left the hospital last Thursday. Mr. Spry had a 
box in the upper gallery of the grand stand, and on 





descending the stairs, tripped and fell headlong to the 
bottom. , It first was thought/ that he had been fatally 
injured, “but, bn examination, it was found that he 
suffered a slight hemorrhage of the brain and that the 


ligament of his left knee had been torn. He was 
rushed to the University hospital, and under the treat- 
ment of Dr. Baldwin, who called Dr. Frank Billings 
into consultation, has made a speedy recovery. 

Henry Manson Byllesby, head of the civil engineering 
firm of H. M. Byllesby & Co., 208 LaSalle street, Chi- 
cago, who was recently elected president of the Chicago 
Civie Federation, is an electrical engineer of wide repute, 
Many years ago he was associated with Thomas A, 
Edison. Later he was vice president of the Westing- 
house Electric Light & Manufacturing Company and 
managing director of the British Westinghouse interests, 
He has been identified with many movements and ad- 
vances in electrical enterprises, and is a member of the 
American Society of Civil Engineers and American Insti- 
tute of Mechanical Engineers. Mr. Byllesby is a native 
of Pittsburg; was born in that city about fifty years 
ago. He is a graduate of Lehigh university, since which 
time his life work has been the science of electrical 
engineering. 

S. I. Wood, 13 Chestnut street, Newark, N. J., has 
recently secured from the Lehigh Valley railroad at 
Perth Amboy, N. J., a dock 300x60 feet and a yard 
1,300 feet long to enable him to handle quick shipments 
advantageously. Mr. Wood intends to carry from 
3,000,000 to 6,000,000 feet of longleaf and shortleaf 
pine and cypress in stock. This will be strictly a 
wholesale yard, and his trade will be wholly with the 
yards who do not carry a full stock of these woods, 
Mr. Wood says that he expects to handle not less than 
50,000,000 feet of lumber over this dock during the 
next year. He also has planned to put in a large 
surfacer, a resaw, cut-off and rip-saw, so that he will 
be in a position to fill any reasonable order at short 
notice. . His mill connections are in Georgia, Florida, 
Alabama and Louisiana. 

P. M. Lachmund, sales manager for the Potlatch Lun- 
ber Company, Potlatch, Ida., paid the AMERICAN LuM- 
BERMAN and Chicago a visit this week. Mr. Lachmund 
stated that the demand for shop material was very satis- 
factory, the outlet being practically for all grades and 
sizes. Local consumption, he said, is brisk and now is 
taking 40 percent or more of the product of the mills 
in the pine districts of the Rocky mountains. The Pot- 
latch Lumber Company operates two big mills, one at 
Potlatch, Ida., and the other at Palouse, Wash. The 
company has back of it an enormous body of fine timber, 
much of it being genuine white pine; western pine, larch 
and cedar comprising the other principal varieties. Mr. 
Lachmund is an excellent walking advertisement of the 
section with which he has been identified for several 
years and gave an extremely interesting review of the 
development now going on. 

Several lumbermen are heavily interested in the base- 
ball teams that have been winning glory, and things more 
substantial, on the diamond during the present season. 
Owner Yawkey, of the Detroit Tigers, champions of the 
American League, is a lumberman. Owner Grayson, of 
the Louisville team, which came from behind and won 
the pennant of the American Association, comes from 
one of St. Louis’ leading lumber families. Now it is 
announced that Fred L. Hutchins, manager of the Curtis 
Sash & Door Company, has purchased the stock of Will- 
iam Holmes in the Sioux City team in the Wester 
League, which missed capturing the pennant of the or 
ganization by a narrow two points. As for other lum 
bermen who are interested sentimentally, if not finan 
cially, in baseball teams, their name is legion. Of course, 
during the last ten days there have been many in Pitts: 
burg, Detroit, Chicago and elsewhere who have been tem- 
porarily interested financially. 


E. A. Thornton, of the E. A. Thornton Lumber Com- 
pany, and secretary of the Chicago Wholesale Lumber 
Dealers’ Association, returned recently from a swig 
around the northern circuit. While away he visited 
the Georgian bay district, Duluth and Minneapolis. In 
answer to a query as to how he found things in the 
north, Mr. Thornton said that No. 4 white pine boards 
showed some strength in prices over the early fall 
sales, and that the manufacturers were inclined to hold 
for better prices than the present market shows. He 
said he found large quantities of No. 5 boards with 
sales moving slowly; 4-, 6- and 8-inch No. 3 strips and 
boards were in plentiful supply, while 10- and 12-inch 
No. 3 boards were in comparatively light’ supply, and 
were held for good prices. Stocks of No. 2 and better 
of white pine were light, while prices were unsteady 
norway dimension stuff. Mr. Thornton will take 4 
party in his automobile on Saturday to the happy 
hunting grounds of the Black Hawk Shooting Club ™ 
Wisconsin, where he has great hopes of bagging lots 
of game. E. J. Ostrander, of Jerome, Ida., will make 
one of the party. 


Prof. J. L. Monaghan, who occupies the chair of ap- 
plied mechanics and salesmanship in the Filer & Stowell 
sawmill machinery university at Milwaukee, Wis., gav° 
to a representative of the AMERICAN LUMBERMAN while 
he was in Chicago this week a glimpse of what the 
famous institution he represents has been doing lately. 
It was learned that the Filer & Stowell Company has 
sold a double band mill to the Truckee Lumber Com 
pany, of San Francisco, Cal., which is to be erected at 
Oroville and will take the place of a single band m! 
which is cut out at its old location at Truckee. The 
new mill building will be of steel and concrete. There 
has been sold also a 3-band mill complete to be erected 
for a new enterprise in West Virginia, called thé 
Meadow River Lumber Coinpany, of which T. W. Raine 
is president. It will be built on a spur of the Ches® 
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peake & Ohio railroad somewhere near Meadow creek 
x Hinton, and the town which will be built around 
t will be ealled Raine. The Meadow River Lumber 
Company is said to have considerably over half a bil- 
lion feet of timber that will be tributary to this mill 
which will be one of the largest in the hardwood indus- 
try. The Filer & Stowell Company has also taken an 
der for a new single circular mill for the Ten Mile 
Lumber Company, Ten Mile, Miss., whose old mill 
hurned some time ago. In addition to the single circu- 
lar will be built a rift fiooring machine. In the same 
state the K. C. Lumber Company, of Lucedale, will 
double the eapacity of its saw mill by putting in a 
second outfit for which space was left when the build- 
ing was put up. Professor Monaghan was lugging 
around a formidable roll which was a thesis or a mill 
plan, but which at any rate he did not care to display 
to the laity. 


VETERAN LUMBERMAN BACK IN THE TRADE. 

Oldtime lumbermen, those of twenty or thirty years 
ago, remember Dick Flournoy. Those of later genera- 
tion are almost equally familiar with the name of his 
son, Al G. Flournoy. Particularly do many readers of 
the AMERICAN LUMBERMAN recall him as at one time a 








AL FLOURNOY, OF MINNEAPOLIS, MINN. 


representative of this paper on the road. He was ana 
is one of the best lumber salesmen that ever traveled or 
sold lumber from an office and his experience has been 
nearly countrywide. For the last few years he has been 
taking a vacation from the lumber business and indulg- 
ing in affairs theatrical, but the old love for pine boards 
has seized him again and he is back in the harness once 
more under the most favorable conditions. The collar 
will sit easily and lightly, no doubt, for he represents the 
greatest combination of white pine mills in the country. 
Through an arrangement made with Edward Hines two 
or three months ago Mr. Flournoy has opened offices at 
818-19 Lumber Exchange building, Minneapolis, on be- 
half of the Virginia & Rainy Lake Company, Duluth, 
Minn., whose annual capacity is 200,000,000 feet; the 
North Wisconsin Lumber & Manufacturing Company, 
Hayward, Wis., 75,000,000 feet; White River Lumber 
Company, Mason, Wis., 65,000,000 feet; Iron River Lum- 
ber Company, Iron River, Wis., 50,000,000 feet. In be- 
half of these companies the announcement of the new 
office says: 

“‘Our stocks are large and well assorted, and consist 
largely of that good old fashioned cork white pine, cut 
plump in thickness and width. We have a fair stock of 
1 to 2-inch D Select and better, as well as shop com- 
mon, and a big lot of nicely manufactured Nos. 1 and 
2 lath; plenty of dimension and lower grades of boards 
and strips; in fact, we are in excellent shape to take 
care of your orders, and trust that you will favor us 
with a portion of your trade. Can make prompt ship- 
ments, 

With an output of nearly 400,000,000 feet a year from 
which to draw, with an amply equipped office in a recog- 
nized lumber building in the white pine center of the 
universe, Al Flournoy is likely to do business in a way 
that will make competitors sit up and take notice. 





AUTHENTIC INFORMATION CONCERNING THE 
REDWOOD TRADE. 


_ A short time ago a group of lumbermen forgathered 
in a prominent hotel in Rochester, N. Y. Their very 
Serious and dignified deliberations were interrupted by 
a big man; not big physically but he possessed other 
qualities which entitled him to that classification. That 
gentleman introduced himself as C. Dering, representing 
the Redwood Manufacturers Company, of Black Diamond, 
Cal. The object of the gathering was explained to 
Mr. Dering and he was persuaded to buy $9.99 worth of 
Stock in the enterprise. Then the promoters cross exam- 
ined him after the fashion of the third degree, made him 
perform various and sundry antics not in keeping with 
his usual dignified deportment, and at the conclusion 
of their performance permitted him to leave with a 
multiple of three names attached, having christened him 

C. Redwood Dering,’’ by which cognomen he probably 
will be hailed for all time. 


Mr. Dering handles the sales business of the Redwood 
Manufacturers’ Company at Black Diamond. He passed 
through Chicago this week on his way home after a two 
months’ tour of the country, extending east to Maine 
and including nearly all the important centers of lumber 
distribution. He stated that it was his intention to 
visit. Peoria, St. Louis, Kansas City, Denver and Salt 
Lake City before returning to Black Diamond. 

‘*T had the remarkable experience on this trip of not 
meeting a man who felt blue or talked blue,’’ said Mr. 
Dering in commenting on trade affairs. ‘‘ Indications in 
the eastern part of the country point to a decided im- 
provement in the door and millwork situation. There is 
a consistent and heavy demand for millwork products, 
particularly for knockdown sash. Some of the big sash 
and door manufacturers stated that they were expecting 
to encounter some difficulty in securing a sufficient quan- 
tity of stock for their trade during 1910. 

**My reports from the Coast show a _ perceptible 
strengthening in cargo prices of redwood, and such an 
improvement necessarily will be felt in the retail and 
wholesale field in a very short time. We now have on 
hand at Black Diamond about 23,000,000 feet of redwood 
stock and are in position to furnish anything that may 
be required. We have established depots in several of 
the large cities and orders for less than carloads of red- 
wood product can be supplied in this way. Correspond- 
ence relating to such business comes to the general office 
at Black Diamond and we transmit the information to 
our local representatives. The Redwood Manufacturing 
Company is turning out all manner of millwork stock, 
such as lattice, balusters, siding, ceiling, sash and doors, 
and has developed an excellent car trade.’’ 

Mr. Dering left Black Diamond August 9 accompanied 
by his wife and family. He expects to reach home by 
October 20, stopping en route at the points named. 





BACK FROM A MOTOR TRIP THROUGH EUROPE. 
Looking in splendid health, C. F. Wiehe, secretary of 
the Edward Hines Lumber Company, Chicago, returned 
last Thursday from a foreign tour which embraced all 
of England, Ireland and Scotland, and most of con- 
tinental Europe. Mr. Wiehe sailed from Quebee July 
16 for Liverpool, from which point he motored through 
North Wales, provincial England, Scotland and Ireland. 
From Dublin he took a boat to London, spending some 
time at the English metropolis, and then crossed over to 
Paris, motored through southern Germany and took a 
boat up the Rhine to Berlin, from which point he moved 
on to Hamburg and took one of the German liners home, 
arriving in New York October 9, where he was met by 
Mr. Hines. After transacting some business in the East 
he arrived in Chicago Thursday morning, October 14. 
Mr. Wiehe said he had a most enjoyable time, and was 
greatly enraptured over his trip through England, trav- 
eling on splendid roads through a continuous garden, 
whose hedges were kept in good repair and were in 
one mass of bloom. He spent three days in the lake 
district of Cumberland, and while he greatly appreciated 
Lake Windermere, Lake Derwentwater appealed to him 
most. He was in Yerk in time to witness the cele- 
brated historical pageant, in which 2,500 people par- 
ticipated. He said that this country could take a lesson 
from the rural districts of England in the matter of sign 
posts. There is no danger of anyone getting lost there 
for the reason that at each crossroad posts were placed 
which indicated the way to go to reach one’s destination. 
He traveled from one end of Ireland to the other, visit- 





c. F. WIEHE, OF CHICAGO; 
Secretary of the Edward Hines Lumber Company. 


ing the Giant’s Causeway and the Blarney Stone, which 
he said he did not kiss, as he did not think it necessary 
to have any blarney in the prosaic lumber business; 
that the goods he sold spoke for themselves, 

Mr. Wiehe, while duly appreciating the beauties of the 
British Isles and continental Europe, said that America 
was good enough for him, and that its scenery was more 
grand than anything he saw on the other side. Mr. 
Wiehe was accompanied by his wife and son and daugh- 
ter, whom he said thoroughly enjoyed themselves. 





CHICAGO CONCERN ADDS TO ITS SALES FORCE. 

The CarDal Lumber Company, manufacturer and 
wholesaler of long and short leaf yellow pine, with 
offices in the Heyworth building, Chicago, has opened a 
sales office at Hattiesburg, Miss., in charge of Abner 








 DOoLLARS?==DEALERs | 


There is a good profit in sight all the time for the dealer who 
handles Cyclone Ornamental Fences. Y ou can just as well have 
this profit, for we want to deal with you, and it’s no trouble for 


you to sell Cyclone Ornamental Fences. Their substantial con. 
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ORNAMENTAL FENCES 


struction and artistic patterns will attract buyers. Our fences 
are fully up to representation and will please your customers. 
Prices are low enough to enable you to make a handsome profit. Write today, 


CYCLONE FENCE COMPANY 


WAUKEGAN, ILLINOIS 











We Ship Promptly 


FIR LUMBER 


Vertical Grain 


FLOORING 


RED CEDAR 
LUMBER and 
SHINGLES 


Eastern Office: 
HARRISON G, FOSTER, 
849-851 Security Bank Bldg. 
Minneapolis, Minn, 


St. Paul & Tacoma Lbr.Go, 


TACOMA, WASH. 
BE. G. GRIGGS, President 
A. G. FOSTER, Vice-President 
GEORGE BROWNE, Sec’y and Treas. 
C. A. FOSTER, Ass’t See’y and Treas. 
C. W. GRIGGS, Chairman Board of Trustees 


CE ee ee aan 


FIR TIMBERS 


Railroad and Bridge Material 
YARD STOCK 


GOOD GRADES 
QUICK SHIPMENTS OUR SPECIALTY 


Can ship we SSnaees. N. P. and ee lines, 


es: Telecode; Universa 


FREDRICKSON LUMBER CO. 


Bankers Trust Bidg., TACOMA, WASH. 
Mills at Fredrickson, Wash. 




















TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figurinz 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 





Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 
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Try Upright 


Are Try Upr 
You Shingles in 
Ready? Straight Cars 


1x4 inch Vertical Grain Fir Flooring. 
54x4 inch Fir Beaded Ceiling. 

1x6 inch Fir Drop Siding. 
%x6 inch Cork Fir Bevel Siding. 
%x4 inch and 6 inch Red Cedar Siding. 


Quick Shipments. © Grades Guaranteed. 


FIR YARD STOCK A SPECIALTY. 


Atlas Lumber & Shingle Co. 


Seattle, Wash. 


Eastern Representatives: J. D. HAYFORD, Fargo, N. D.; 
J. A. UHLER, Burlington, Ia.; R. T. MEANS, McPherson, Kan. 











Manufacturers of the Peerless 


“Sauk Valley Soft Fir” 


Mills at DARRINGTON, WASH. 











The Immense Wealth 


Of the Pacific Northwest Timber Lands cannot be realized 
by those who have never seen them. But may have seen 
them and learning the low prices, have invested in them, 
Mill properties also not large profits to capable operators. 

Write for booklet **The facts about Pacific Coast Tim- 
ber.”” which have been compiled for those interested in 
Timberland investments. 


R. J. Menz Lumber Co. 


Lumber, Shingles and Timber Lands 
AMERICAN BANK BUILDING, SEATTLE, WASH. 
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FIR LUMBER»? TIMBERS 


MIXED CARS OF 


CEDAR LUMBER AND SHINGLES 


WESTERN WASHINGTON 


LUMBER COMPANY 


SEATTLE 


MILLS AT GREEN SPUR, WASH. 
SHIPMENTS VIA SOO LINE. NO. PAC. & G.N, 








“ouat 0 RED CEDAR SHINGLES 


are acknowledged the best upright machine 
made shingles on the market today. 


FIR AND CEDAR LUMBER 


Mills at Pilchuck and Milldale, Wash. 
Waddill-Lingham Lumber Co., Southwestern Representative 
811 Keith-Perry Bidg., Kansas City, Mo. 





C. Loomis, formerly of Goshen, Ind. Mr. Loomis has 
had many years of experience as a buyer and salesman, 
and is well qualified to take charge of the southern in- 
terests of the company. 

The CarDal Lumber Company recently bought the 
Pinebur (Miss.) plant of the Walworth & Neville Manu- 
facturing Company and is now in possession of a thor- 
oughly modern and well equipped plant and the trib- 
utary timber which was owned by the Walworth & 
Neville concern. 

The company has added to its sales force C. E. Borge- 
son, of Chicago, formerly salesman for the Industrial 
Lumber Company in Chicago and contiguous territory. 
Mr. Borgeson is well known to the lumber trade and 
will materially strengthen the sales force of the CarDal 
company. 

In addition to handling yellow pine and North Caro- 
lina pine, the CarDal Lumber Company, which is a 
member of the Chicago Wholesale Lumber Dealers’ As- 
sociation, has very satisfactory connections on the Pa- 
cific coast, and is in position to offer the best of service 
to buyers of fir products. The officers of the company 
are W. M. Carpenter, president; Ernest S. Hough, sec- 
retary, and E. H. Dalbey, general manager. 


LUMBER RECEIPTS BY WATER. 


For the seven days beginning October 3 and ending 
October 10, twenty-five vessels brought to Chicago from 
lake ports 10,284,000 feet of lumber, 17,500 ties, 2,000 
posts and 700 poles. The largest individual cargo was 
carried by the steamer Kalkaska, consigned by Kent & 
Campbell, Duluth, Minn., to the Radburn Lumber Com- 
pany—750,000 feet. The second largest cargo was car- 
ried by the steamer Robert L. Fryer, consigned to the 
Pilsen Lumber Company, from the Wachsmuth Lumber 
Company, Bayfield, Wis.—730,000 feet. 

Arrivals by days and vessels for the week were: 


OCTOBER 3. 

Steamer A. W. Wescott, Marinette, Wis., Sawyer-Goodman 

Company to Adam Schillo Lumber Company, 500,000 feet. 
OCTOBER 4. 

Steamer Wotan, Alpena, Mich., Churchill Lumber Com- 
pany to Theo. Fathauer Company, 550,000 feet. 

Steamer J. W. Stephenson, Marinette, Wis., N. Ludington 
——— Company to Edward Hines Lumber Company, 650,- 

0 feet. 

Steamer Susie Chipman, Elk Rapids, Mich., Elk Rapids 
Iron Company to Theo. Fathauer Company, 210,000 feet. 

Barge No. 1, Peshtigo, Wis., Lake Michigan Car Ferry 
Transportation Company to Theo. Fathauer Company, 352,- 
000 feet of lumber and 2,000 posts. 

Steamer Edward Buckley, Umpire, Mich., Empire Lumber 
Company to T. Wilce Company, 300,000 feet. 

Steamer J. D. Marshall, Traverse City, Mich., John Ott 
pve al Company to Edward Hines Lumber Company, 327,- 

00 feet. 

Steamer C. H. Starke, Port Clinton, H. Hieft to William 
Ripley & Son, 12,000 ties. 

Steamer N. J. Nessen, Manistee, Mich., State Lumber Com- 
pany to North Branch Flooring Company, 325,000 feet. 

OCTOBER 5. ; 

Steamer Robert L. Fryer, Bayfield, Wis., Wachsmuth Lum- 
ber Company to Pilsen Lumber Company, 730,000 feet. 

Steamer Kalkaska, Duluth, Minn., Kent & Campbell to 
Radburn Lumber Company, 750,000 feet. 

Steamer Louis Pahlon, Manistique, Mich., Chicago Lumber- 
ing. Company to Edward Hines Lumber Company, 400,000 
feet. 

Schooner Delta, Manistique, Mich., Chicago Lumbering 
Company to Edward Hines Lumber Company, 400,000 feet. 

OCTOBER 6. 

Steamer M. F. Butters, Nahma, Mich., Edward Hines Lum- 
=. Company to Edward Hines Lumber Company, 625,000 
eet. 

OCTOBER 7. 

Steamer George Burnham, Black River, Ont., George Wil- 
son to BE. HE. Naugle Tie Company, 5,500 ties and 700 poles. 

Steamer Maggie Marshall, Manistee, Mich., Louis Sands 
Salt & Lumber Company to Edward Hines Lumber Company, 
325,000 feet. 

Steamer George OC. Markham, Cutler, Ont., Spanish Mills 
Lumber Company to Hayden & Westcott Lumber Company, 
390,000 feet. 

Steamer Hdward Buckley, Empire, Mich., Empire Lumber 
Company to T. Wilce yg 320,000 feet. 

Steamer Peters, Au Sable, Mich., H. M. Loud’s Sons Com- 
pany to J. O. Nessen & Co., 413,000 feet. 

Steamer Peters, St. Ignace, Mich., J. O. Nessen & Co. to 
Edward Hines Lumber Company, 68,000 feet. 

OCTOBER 8. 

Steamer Three Brothers, Grand Marais, Mich., Cook, Cur- 
tis & Miller to Theo. Fathauer Company, 625,000 feet. 

Barge No. 1, Peshtigo, Wis., Lake Michigan Car Ferry 
Transportation Company, 368,000 feet. 

Steamer N. J. Nessen, Boyne City, Mich., G. von Platen to 
Chicago Packing Box Company, 375,000 feet. 

Steamer Philetus Sawyer, Frankfort, Mich., Bellows Bros. 
to South Side Lumber Company, 500,000 feet. 

Steamer Muller, Thessalon, Ont., Thessalon Lumber Com- 
pany to Thornton-Claney Lumber Company, 531,000 feet. 

OCTOBER 9. 

Steamer Sidney O. Neff, Bingham, Mich., J. O. Nessen & 

Co. to Rittenhouse & Embree Company, 250,000 feet. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 31. 











The lumber business as a whole gives evidence of 
greater activity and a thorough confidence in the 
strengthening of lumber values as the fall advances, 
although, of course, a number of the items are reported 
not as satisfactory as might be desired. However, so 
firm is the general conviction that the fall trade will 
be heavy, the iast week has recorded a decided spurt in 
sales on a majority of the different woods. Improve- 
ment in the demand for manufactured products of all 
kinds, into the production of which lumber enters 
necessarily, has shown this fact in heavier sales to the 
factory trade, although the manner of buying has not 
shown any material change. The manufacturing in- 
terests are still disposed to skim the market for what 
stock they need at the best available prices, and trust 
to the continuation of present conditions for enough 
lumber to carry. them through the winter months. 
Straggling railroad inquiries continue to come in for 











car material and timbers. 


Reports from the wholesale and retail yards of Chi- 
cago are rather encouraging. Building operations 
throughout this section are up to expectations and 
not only is the movement of lumber lively locally, but 
fully as much if not more demand is assured through 
the fall. The building permits for the last week, al- 
though a holiday intervened, showed that the average 
valuation was considerably higher than the previous 
week, although the number of permits were eighteen 
less. With a continuance of the present weather 
conditions, building is expected to continue at the 
present rate throughout November and December, 
which will result in a steady demand for lumber of 
all kinds from the local yards. There is a fairly good 
call from the country trade, which shows that the 
country retailer is rounding out his stocks to meet the 
demand from the farming element. 

Receipts of lumber by rail for the week ended Octo- 
ber 9 were 53,989,000 feet of lumber, an increase of 
4,967,000 feet over the corresponding week in 1908. 
Shingles showed a decrease of 6,896,000 for the same 
time. Receipts from January 1 to October 9 were 
1,940,905,000 feet of lumber, an increase of 446,440,000 
over the corresponding period in 1908. Shingles, how- 
ever, showed for the first time during the year a slight 
decrease in receipts. Shipments of lumber for the week 
ended October 9 were 20,512,000 feet, an increase of 
3,802,000 feet over the same week in 1908. Shingles 
showed a decrease of 3,168,000 for the same time. Total 
shipments from January 1 to October 9 were 723,446,000, 
an increase of 150,959,000 feet over the corresponding 
period last year. Shingles showed a heavy decrease, 
however. 


Chicago Lumber Receipts and Shipments. 


Reported by George F. Stone, secretary of the 
board of trade. 


RECEIPTS—WEEK ENDED OCTOBER 9. 














Lumber. Shingles. 
BE: 624000002 ses esiasea eau 53,989,000 7,017,000 
EE OT | Oe LN 49,022,000 13,913,000 
ORT RT SET BOO . v8e0s0an<s 
IRR: ctsduarewsemoas Ps ee 6,896,000 

TOTAL RECEIPTS JANUARY 1 TO OCTOBER 9. 

Lumber. Shingles. 
OL TE re re 1,940,905,000 420,777,000 
BOOS scvedocccs @occccccsecce 1,494,465,000 420,970,000 
CE Oe ee 446,440,000 ee eee 
BN * 6 10019:044:96000466 S4d0% ere 193,000 

SHIPMENTS—WEEK ENDED OCTOBER 9. 

Lumber. Shingles. 
1 ee ee Pe re * 20,512,000 6,530,000 
SOGD 6400409060 06000008 000% 16,710,000 9,698,000 
ee rere ee SBORGIO sk casscwess 
SIODNORES . -0:0.6:6:4:0.6.0:040%0.00 ihteaniones 3,168,000 

TOTAL SHIPMENTS JANUARY 1 TO OCTOBER 9. 

Lumber. Shingles. 
SOD tasantsbdaseseranewbas - 723,446,000 366,462,000 
BEE stenadeseaedabaneewauiee 572,487,000 399,698,000 
PEE CCC Tr 150,959,000 onesauaess 
GREED. 60+ s00senvisseee) Seebneeeds 33,436,000 

RECEIPTS BY WATER. 
Lumber. Shingles. 
Week ended October 9........ 9,886,000 owaeieaees.e 


Permits issued by the Chicago building department 
during the week ended October 13 were: 


CLass— No. Value. 
OR EE 45 60d ma eens ee4.6 new see oe 6,750 
$ 1,000 and under $ 5,000............. 86 226,550 


5,000 and under 
10,000 and under 
25,000 and under 





Sas. 128,500 


50,000 and under 100,000..... -osaeen é 3 192,400 
0) Re ee ee eee cbemae «++. 168 $ 1,194,500 
Average valuation for week.......... ee 7,110 
ee Se arr TT re 186 = 1,165,600 
Average valuation previous week..... nme 6,622 
Totals corresponding week 1908..... - 147 938,950 
Totals January 1 to October 13, 1909.7,562 68,710,034 
Totals corresponding period 1908..... 8,040 46,231,970 
Totals corresponding period 1907..... 6,719 53,577,770 
Totals corresponding period 1906..... 6,765 52,778,057 
Totals corresponding period 1905..... 5,712 62,228,415 
Totals corresponding period 1904..... 4,585 33,991,649 
Totals corresponding period 1903..... 4,166 32,215,195 
Totals corresponding period 1902..... 4,200 42,311,740 





Northern Pine. 


PPPPPOPL 


Chicago. Fair inquiry is reported by most of the 
manufacturers and jobbers and trade continues on the 
upgrade, although the improvement is slow. Prices, 0' 
course, make a very unfavorable comparison. There 
is a tendency to sacrifice some of the lower grade 
items, which the mills hold in large quantities, but, 04 
the whole, prices are fairly well maintained. Accord- 
ing to reports, the outlook is for a reduced log cut this 
winter and a smaller production of northern pine next 
season, but all indications point to an improved winter 
and spring trade. No. 2 and better are in low supply, 
with prices holding firm. Ten and 12-inch No. 3 boards 
are in comparatively light supply, and are being held 
at good prices. Stocks of Nos. 4 and 5, however, are 
large, with sales reported as being slow. 





Minneapolis, Minn. Trade is fair, prices are strong 
on nearly everything, and with fair demand in all 
lines there is not much complaint. Country demand 
seems to be picking up, although for some time retail- 
ers have not been ordering except to fill immediate 
orders. Many shipments are on the rush order, but 
there is some delay in certain quarters as cars are 
not easily obtained when the shipment takes them off 
the main lines. Uppers are getting scarce and there 
is some talk of advancing prices. Railroads are enter- 
ing the market a little better than for the last two 
years. 
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Saginaw Valley. The movement in the pine trade 
is steady and conditions regarded by dealers as healthy. 
Suyers who get their stock outside and bring it to 
his point are receiving about 18,000,000 feet a month 
by water, and receipts are coming in continually by 
rail. That which comes by rail is in small lots, how- 
ever, as only a small quantity of pine is now manu- 
factured by any individual concern in this part of 
Michigan. The larger portion of pine by far which 
comes by rail is manufactured by a single firm. The 
market for the best grades of pine is firm. Local 
buyers are paying $21 to $28 a thousand feet in the 
Georgian bay district for lumber to bring to this 
city, and the lower grades run from $12.50 to $15. All 
of the pine handled in the valley goes through the 
factories and the finished product is moved out in car 
lots. Already there is complaint of scarcity of cars, 
although the railroads have not experienced this fea- 
ture until within the last few days. The sash and 
door trade is fair and box makers report increased 
business. All house building material is in better 
demand. The reduction in duty may enable buyers 
to get stocks over in Canada to a little better ad- 
vantage and it helps Michigan men who are manufac- 
turing in Canada, as they are able to pocket the 75 
cents tariff reduction, but there is no lowering of 
prices to the consumer and there probably will not be. 
Good stocks of pine, in the opinion of dealers, are 
likely to appreciate in value if anything. The low 
grades, it is asserted, have been manufactured all the 
year below actual cost of manufacture, and the manu- 
facturer will avail himself of the opportunity to even 
up a little in the saving of the reduction in duty. 
The factories engaged in making boxes, ceiling, siding, 
millwork ete. are all actively employed, and some of 
them are running overtime. In fact, the distribution 
of pine lumber products is good. 





Pittsburg, Pa. Quiet continues in the low grade 
white pine trade, with prices fairly steady, but with 
no indication of improvement. Stocks remain small 
and white pine mills apparently are not anxious to 
push business in this territory owing to the better 
demand in other sections. Most dealers regard the 
early spring as likely to bring about a very strong 
demand for this lumber. 





Buffalo, N. Y. Trade is uneven, with the upper 
grades badly broken, so that if the demand should 
settle down to a steady, good run there would be a 
state of things in the stock that the dealers have not 
seen before. There is some improvement in the low 
grades, but the new stock contains such a large per- 
centage of them that it is not easy to keep them in 
line. It is generally reported that the carriers of 
white pine are not going to stock up very heavily 
this fall, for the mill prices are not only high but it 
is hard to get what one wants. 





New York. Trade has been more active, and the 
mixed ear trade is supplying a good percentage of the 
total volume of orders. General conditions are much 
better, but there is still plenty of room for improve- 
ment. The run of prices is more satisfactory. 


Eastern Spruce. 


Boston, Mass. No improvement has been made in 
this market during the last week. Dealers say that 
buyers are slow to bid excepting for lots to carry 
them along for a few weeks. The yard trade has 
been good from the retailers’ standpoint, but while 
they have been selling and reducing their stocks few 
of them have been willing to buy supplies to re- 
plenish. Dealers believe that the retail trade must 
soon start covering, but so far this month nothing has 
developed toward a more active market. The price of 
fromes is fairly steady. For 9-inch and under $23 
is the figure that the bulk of the business is being 
done at. The eall for random has not been large this 
week, For 2 by 4 sales have been made at $21, but 
there are not many buyers who will pay this figure at 
this time. Square matched boards are in quiet demand 
at unchanged prices. 














New York. Activity was less pronounced last 
ek. The yard trade is reluctant about putting out 
g orders, and while prices continue stronger than a 
month ago, the opinion prevails that they will con- 
tinue as they were for another month at least. Small 
sizes have been quiet, while special firmness is noted 
in long-length stock, the same situation applying in 
hemlock. Boards have been in fair demand. Short 
spruce stock shipped from Adirondack regions is in 
good demand and prices are firm. 
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Pittsburg, Pa. Spruce men generally are talking of 
better demand and say that prices are steadier. The 
fact is clear spruce is much oversold and mills are 
behind in deliveries. Spruce lath are in excellent 
demand. In the Pittsburg territory the ruling price of 
spruce is about $1 off the present list, which is practi- 
cally the old list. It is expected that this will soon 
right itself, as but little surplus stock can be obtained. 


White Cedar. 


Sapien diated 
Chicago. A steady demand for posts is reported by 
dealers, but the volume of this business is small, and 





only serves to show that business is not dead. There 
is a good deal of inquiry from the small telephone 
companies for 16- to 20-foot poles, which are being 


“used in the country for repair and construction work. 


The supply of long poles is never in excess, and prices 
on this commodity are therefore firm. 





Minneapolis, Minn. Dealers are receiving encour- 
aging inquiry from railroads and expect to be figur- 
ing on big contracts for ties soon. Large poles are 
moving freely. Posts of 4- and 5-inch sizes are fairly 
satisfactory. Old stocks have not been cleared up 
yet and are rather dragging. Prices are not changed 
from a week or two ago. 





Hardwoods. 


Chicago. Nearly all items in the hardwood list are 
steadier, many are firm and a few are decidedly strong. 
The northern woods may be generally classed as steady 
to firm, while the southern woods are strong almost 
without exception, and in some instances are higher. 
The supply of high grade dry stock is exceedingly 
scarce. Buyers who have lately visited the southern 
mills say there is little dry stock to be found any- 
where. The large consumers of hardwood are buying 
more liberally and they are conceding better quotations 
to holders. In the last week or two the general hard- 
wood situation shows material improvement, and high 
hopes are entertained for an unusually active demand 
during the remaining two months of fall and through- 
out the winter. Oak continues to be the leader, with 
birch the runner up. Cottonwood boxboards have 
shown unusual strength, prices having advanced mate- 
rially during the last ten days. Quartered sawed red 
oak, firsts and seconds, is firmer in price, with the 
demand exceedingly good. Ash, in firsts and seconds, 
is in fair demand, while No. 1 common is reported as 
being a slow mover. Brown ash is quiet. Basswood, 
in the upper grades, has been moving well, while Nos. 
1 and 2 common is quiet. Unselected birch, both in 
firsts and seconds and No. 1 common, has been bought 
liberally, while the upper grades in red birch have 
been also moving steadily. Red gum has shown grati- 
fying animation in the last two weeks and now meets 
with ready sale where a month or two ago it was 
slow. Hickory is in active demand at full quotations. 
Maple flooring manufacturers are all well supplied 
with orders, and prices are firm at list quotations. 
Considerable chestnut has been disposed of recently 
to the casket manufacturers. 








Minneapolis, Minn. There is a growing scarcity of 
uppers, which is making itself felt more strongly on 
lower grades. Oak stocks are in small proportions. 
There is large inquiry for oak ties and railroads are 
showing more interest in car stock in general. Birch 
is still a favorite ard is strong. Basswood is in 
smaller stocks but demand is not heavy. 





Kansas City, Mo. Demand is good, especially in 
the upper grades of plain oak, which are scarce and 
commanding good prices. Lower grades are slow and 
prices weak. Kansas City has experienced an unprece- 
dented demand for the better grades of oak flooring 
all this season. Prices are strong and mills have 
been unable to fill orders promptly on account of 
the shortage. Some mills are beginning to complain 
of the car shortage. Box manufacturers report busi- 
ness satisfactory in their line. Prices on box material 
showing some strength in the last ten days. Gum box 
boards, 13- to 17-inch widths are scarce and prices 
steadily advancing. 





St. Louis, Mo. There has been a little stiffening in 
the demand for hardwoods this week, particularly in 
high grade stocks. While the demand is steadily in- 
creasing in volume, this increase comes from increased 
sources. Customers are not buying heavily, but ap- 
parently only in sufficient quantity to justify their 
needs. Railroads are buying all the time but not in 
large volume. Buying from factories is only moderate, 
as is implement buying. Probably the best call just 
now comes from planing mills and box factories. 
‘Prices are on the mend but are still irregular. The car 
shortage is bothering mill shipments to considerable 
extent. Shipments appear to about keep pace with 
orders and the overstock at the mills is unquestion- 
ably not as heavy as it is supposed to be. 





Nashville, Tenn. The firmness of prices is increas- 
ing, there is a marked growth reported in the volume 
of business, the demands for the lower grades of 
stocks are improving, this being partly the result of 
the comparative scarcity of the upper grades, and 
the trade generally is optimistic as to all the grades 
of hardwoods. October and November give promise 
of surpassing many previous months. Autumn build- 
ing is active in the rural districts as well as in the 
cities. The implement, furniture and vehicle manu- 
facturers are in the market for a great deal of stock. 
The railroads also are ordering more freely than be- 
fore. There is a good call for both red and white 
oak in all grades and for quarter sawed oak. Poplar 
and chestnut are active, as are maple, birch and gum. 
Cottonwood is somewhat slow. There is'an improve- 
ment noted in cypress, the sash, blind and door fac- 
tories being more liberal in their calls for this wood. 
There are good prices prevalent for all grades. 





Memphis, Tenn. Production is on a large scale and 














ae SEATTLE, WASH. “2G 

















Henry Dickinson Lumber Co. 


White Building, SEATTLE. 








SEATTLE, Sept. 29, 1909. 


To the Trade: 


The wholesale business of the 
Great NortrHern Mii Com- 
PANY has been sold to the HENRY 
Dickinson LumBer Company. 


The past business of the Great 
Northern Mill Company will be 
closed up by us. 


Thanking you for past favors 
and trusting you will favor our 
successors with your future orders 
we are 

Yours truly, 


Great NortHern Mitt Co. 
By C. A. LUX, Pres. 








Henry Dickinson Lumber Co. 


White Building, SEATTLE. 




















RED CEDAR 


Shingles and Lumber 








FIR and SPRUCE Lumber 





Yard Stock in | FIR TIMBERS 
mixed cars. | SPRUCE Factory Plank. 


Send us your inquiries. 


Day-Luellwitz Lumber Co. 


526 Lumber Exchange, SEATTLE, WASH. 























For Immediate Shipment 


V.G. FIR FLOORING 


Consisting of 1x3, 154x3, 1x4 and 1%x4, also 
Red Cedar Bevel Siding and Red Cedar Shingles 


DAY LUMBER CO., SEATTLE, WASH. 
| iD 











HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “‘Realm of the Retailer.’’ Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, Ill. 
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Handy Books for Lumbermen 

















The Lumberman’s 
Handy Library 


Books of recognized value and 
merit in daily use by lumbermen 
everywhere: 


History of the Lunber 
Industry of America 
By J. E. DEFEBAUGH 


A comprehensive and permanent text book on 
American lumber history. ‘Two volumes, cover- 
ing the lumber industry in America from colonial 
days down to the present time in the east, and 
national legislation and policies affecting the for- 
ests. Bound in half leather-levant grain with 
gold lettering on back and gold top. Price, 
postpaid, $§ a volume. 


The American Lumberman 
Telecode 


A systematic and practical arrangement of 
telegraphic words to represent phrases, sen- 
tences and each size of each grade of each article 
of lumber manufactured. Adapted to all branches 
o” the lumber trade; 412 pages; 6x9 inches; 
61,427 code words. Price, postpaid........ $5.00 


Realm of the Retailer 


The best of Met L. Saley’s writings put into 
permanent form. ‘The retailer finds in it hints as 
to yard management, descriptions of lumber sheds, 
appliances for storing and handling lumber, book- 
keeping methods, etc.; 390 pages; illustrated 
and handsomely bound in cloth. Price, post- 
BE S0644D cep cae casas es 6a ceeaewaeee - $1.50 


In Forest Land 


The humor, sentiment and philosophy of the 
lumber business interpreted by “the lumberman 
poet” in a volume handsomely printed, illustrated 
in tint, bound in silk cloth and gold stamped. 
Ideal for gift or library. Price, postpaid...$1.25 


The Lumberman’s Actuary 


The tables in this book show at a glance the 
cost of any number of feet of lumber between 2 
and 29,000 feet at any price from $6 to $75 a 
thousand; also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
WE Sieh 0-s-60:0. 04 3inss0 60k een Ok ee eae ame $3.50 
N56 6:5 iia c ee ceen eek ace eae - -$3.00 


Chapin’s Lumber Reckoner 


Reduces to board measure lumber, scantling, 
square timber and saw logs; contains over 200,000 
figures that can be relied on. Price, postpaid, 
in morocco binding, with lap and pocket, $3. In 
See. 3 h.0:003 46008 isis Siaeeretanin® orb ebon Sieoaed ---- $2.00 


J 
The American Lumberman’s 
= 2 
“Curiosity Shop” 

A reference work containing hundreds of prac- 
tical questions about the lumber business. To 
each question there is a full and appropriate 
answer, which, in many cases, embodies illustra- 
tlons. In saw or planing mill, the wholesale or 
retail office, in big and small yard, in the woods 
or on the river, this book will prove .the most 
satisfactory and handy reference volume ever 
published. Price, postpaid.............. $2.00 


The Coalier’s Actuary 


The tables show at a glance the amount of 
any — of coal from 5 pounds to 1,100 tons 
at prices from 25 cents to $15 a ton, and apply to 
either gross or net tons. Price, postpaid, bound 
Wi 1GRUNES, BOs MS COR kk cccscescessnted $2.50 


The Climax Tally Book 


Designed by a practical inspector who knew 
what is wanted. Substantially bound in sheep 
with stiff covers and round corners; the paper, 
printing and special ruling are high grade. he 
Climax’ has 110 pages and when closed is 4%x 
8% inches. Price, postpaid, one copy, 75 cents; 
six copies, $4; twelve copies............. $7.50 


The Wood Workers’ Manual 


Shows the cost and selling price of moulding 
from % inch to 10 inches wide; price of lumber 
trom $5 to $60 a thousand gyn feet; 82 pages 


3%x6 inches, printed on hig rade bond - er 
and substantially bound in flexible cover. rice, 
WEE ccce-cncseeecce See bbes athe o+ee+- $3.00 


Scribner’s Lumber and Log Book 


Gives measurements of all kinds of lumber, 
logs, planks, timbers, wood measure, speed of cir- 
cular saws, care of saws, land measure, wages, 
rent, board, interest etc. Price.......... 25 cts 


Sample pages and further descriptive matter of 
these useful books may be had from 


snccicnaflabévnin 


PUBLISHERS, 
315 Dearborn Street, 





CHICAGO. ‘ 
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most of the local lumber concerns are making prepara- 
tions for a large output. Some improvement is re- 
ported in demand for the higher grades of cottonwood 
and gum and, owing to the improvement in the box 
situation, there is a better tone to the lower grades of 
these woods. Cypress is moving in fair quantities in 
inch and thicker stock in all grades from selects up. 
Ash is still slow and most of the dealers complain 
that they are not meeting with much demand there- 
for. Others, however, say that in ash business is 
increasing. There is very little poplar in this market 
and there is demand enough to take up what is 
offered. The higher grades of oak, as well as No. 1 
common, are taken at full prices, and there is no com- 
plaint to be made in connection with these items. No. 
2 common oak, however, is slow. Some of the mem- 
bers of the trade here report that furniture manufac- 
turers, as well as manufacturers of vehicles of all 
kinds, are in the market on a larger scale and the 
feeling regarding the future is one of increasing con- 
fidence, 





Louisville, Ky. Though the demand is still more 
or less spasmodic, local hardwood dealers regard the 
situation as satisfactory. They report business as 
fair and as coming up to expectations. The lower 
grades are still sluggish, while quartered oak and the 
better grades of plain oak and poplar are in good de- 
mand. The piano and automobile trade are buying 
lumber in good volume just now, while the furniture 
factories are also purchasing more freely. The de- 
mand for mahogany has fallen off a trifle, but the 
manufacturers are still confident of heavy buying 
later on. Prices all along are about steady. 
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Boston, Mass. This market has ruled firm the last 
week and dealers in nearly all cases report larger 
inquiry. Buyers are not willing to pay the top prices 
asked, but holders are firm and do not appear anxious 
sellers. It is the consensus of opinion among dealers 
that prices have not reached the top. There are small 
offerings only of the most desirable stocks, and retail- 
ers and manufacturing consumers are not carrying 
large stocks. Manufacturers of interior house finish 
and sash and doors are busy and are cutting up large 
lots of lumber. Furniture manufacturers are doing 
more than they were and are in the market from time 
to time for supplies. Owing to the high prices for the 
best lumber there has been a better call for No. 2 
common. Quartered and plain oak are firm, with 
higher prices reported as having been paid. Maple is 
firm and offerings are not large. Flooring is firm and 
has been in good demand. 





Baltimore, Md. Dealers are not making any great 
claims, but the feeling among them is gaining in 
buoyancy. They are increasing their production as a 
rule in the belief that the lumber will be called for, 
and there are various indications which afford encour- 
agement. The furniture factories are busy and buy 
in relatively large quantities. Other consumers, also, 
frequent the market, while the needs of the railroads 
are steadily expanding. The lower grades of lumber 
are moving with materially greater freedom than was 
the case not long ago and present no very serious 
problem at this time. The high grades, of course, 
never cause any difficulty, the requirements being gen- 
erally always larger than the supply. Exporters speak 
most hopefully of the outlook, and preparations are 
being made to take care of an augmented business 
before long. Stocks have undergone still further re- 
duction abroad, and the latest reports about walnut 
logs show a degree of strength that affords much 
gratification. 





New York. Business is good so far as prices are 
concerned, but there is still much disappointment 
over-the volume of orders and competition continues 
keen enough to give the larger buyer an opportunity 
every time. Low grade oak has fallen off a little, 
but elsewhere the price situation is strong, and while 
the demand may be quiet stocks are scarce enough 
to keep prices at a good level. Manufacturing trade 
is in better shape and some activity was reported 
among the furniture trade. It is toward the latter 
class that hardwood dealers are anxiously looking for 
more orders. Not much ash is available and supplies 
in quartered oak are limited. There is plenty of birch 
and maple, while chestnut is selling rapidly and bring- 
ing good prices. 





Buffalo, N. Y. Trade is quiet and the supply is 
slowly increasing. There is no complaint of poor 
prices, though they are not very favorable to the 
mere jobber. The big seller is plain oak, with elm, 
chestnut and birch doing very well. Some dealers 
report good shipments, but not so many new orders 
and all are busy getting in a new supply, as they 
have confidence in the future of the trade. Some of 
the lumbermen who have timber lands in Arkansas 
report a good percentage of hickory along with other 
woods, and they find a ready market for it from the 
implement, wagon and automobile trade, all of which 
are in the market now. Considering the small supply 
of hickory it is a wonder that it is not higher. White 
ash has been rather slow and some dealers still call 
it so, but it is improving and there is no longer any 
fear that it will be too plenty. A little liberal buy- 
ing would soon clear out all the surplus. Black ash 
is active. 

Pittsburg, Pa. Demand for the common grades is 
much better the last week and prices are stronger. 
The higher grades of stock are scarce and prices are 
strong. Mills report much activity and large ship- 


ments on orders with an increasing demand from con- 
sumers for, consignments on existing contracts. De- 
mand for the better grades of ash has increased and 
prices are very strong. Common stock is also better 
and sales are reported to be brisk. In hickory, the 
report is that stocks are small, and while there is 
plenty of business, it is hard to find a sufficient supply 
for the requirements of the trade. Prices are sta- 
tionary. 





Philadelphia, Pa. Demand for chestnut and oak con- 
tinues steady. Mills are keeping active stocking up as 
much as possible with expectation of larger orders. 
The furniture trade still continues slow. The export 
trade on good grades of gum has been heavy. 





Cincinnati, Ohio. There is a general air of activity 
manifest in all the offices, and the mails are bring 
ing in a continual stream of orders. Demand for 
white oak, quarter sawed and plain, is steady. Red 
oak is very active, with plenty of stock to meet al! 
demands. The tone of the market is steady and 
prices are very strong, with indications of an ad- 
vance. Ash is in fair supply and the market is active, 
especially for wagonmakers’ stock. Hickory is steady 
with a fair demand for carriage and wagonmakers’ 
stuff; the stocks on hand are good, with plenty of 
heavy wagonmakers’ stock. Chestnut is in good de- 
mand for all grades, with a strong inquiry for ones 
and twos of twelve feet and over for shipment to the 
East. The lower grades meet with ready sale, with 
a very active demand for sound wormy. The furni- 
ture trade is now actively in the buying market for 
hardwoods, and the manufacturers are reporting a 
very active demand with their plants running to full 
capacity. There is a heavy stock of the lower grades 
of hardwoods, though lumbermen say that there is an 
improved movement and better buying than for a long 
time, and express the opinion that there will be a 
good demand for all the low grade stuff as the busy 
season progresses. 





Columbus, Ohio. Factories consuming larger quan- 
tities and trade improvement in other lines have im- 
proved has the result of stiffening hardwood prices 
in many directions and fewer concessions are being 
made. White oak is strong and prices are unchanged 
from the previous week. Quartered oak is also stronger 
although there is little on the market. Ash is weak 
and prices are unchanged. Chestnut is steady, especial- 
ly in No. 1 common and firsts and seconds. Hickory is 
in good demand. 





Hemlock. 


Chicago. The growing demand which was noted a 
few weeks ago for hemlock has slackened somewhat 
during the last week, but it is reported that the low 
grades are in better demand than for some time, this 
lumber being used for crating and boxes. Four-inch 
Nos. 3 and 4 has been selling well and the eastern 
trade is reported as holding its own. 








Columbus, Ohio. Demand is steady and prices hold 
firm. Orders are larger in volume and shipments are 
steady. The strength in yellow pine is being reficct- 
ed in hemlock. 





Pittsburg, Pa. There is a slightly stronger tone to 
hemlock. The Pittsburg list is not in force alto- 
gether, but it is considered steady at 50 cents off this 
with good prospects that it will advance to the full 
list in the immediate future. There is a stronger tone 
to the central Pennsylvania supply sources which has 
aided in the betterment of conditions. Leading hem- 
lock men are firm in their attitude toward demand for 
concessions, and many refuse new business on this 
basis. Shipments on standing contracts are large and 
orders are being urged for quick delivery. 





- Buffalo, N. Y. The lake hemlock dealers call trade 
good, but they are selling their stock 50 cents or 
more under the Pennsylvania prices, which makes 
trade dull at that end of the line. 





New York. Long lengths provided the activity of 
the week. Short sizes are in good supply and _ prices 
rather unsteady, but long stock is in excellent de- 
mand and prices are more for those sizes than when 
the $22 base prevailed. Mills in Pennsylvania are 
working full day time, not receiving enough business 
to warrant their operating at night. Supplies at ship- 
ping points are not heavy, and manufacturers say that 
when the market has shown a stronger price tendency 
it will be time enough to consider laying up some 
stock. 





Boston, Mass. There has been very little life i 
the market for eastern hemlock boards. Buyers are 
not at all anxious to replenish their stocks and most 
of them feel that they can purchase at lower prices 
by waiting. Holders are not quite as firm in all cases 
as they: were. Buyers say they can purchase in good 
sized lots at $19, and some report that clipped boards 
have been offered them at 50 cents less than this price. 





Poplar. 


Chicago. The trend of the market is steadily to- 
ward a firmer basis. Firsts and seconds boxboards 
are in moderately good inquiry, and some dealers say 
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they can sell well manufactured stock of this class 
readily. Wide stock is still the leader in this wood, 
with the supply small. The common and cull grades 
are slow, and stocks are rather heavier than would 
lend encouragement for an early betterment. 





Baltimore, Md. Call continues active and dealers 
are disposed to augment their holdings. Prices are 
firm. ‘lhis is easily the most active wood on the list, 
with the holders of stocks offering no inducements 
to stimulate the movement and the manufacturers able 
to place their output as fast as it can be gotten ready 
for the market. The mills which resumed operation 
atter a prolonged shutdown continue to run with 
encouraging results. Many of them are increasing 
their output, and apparently there is every expecta- 
tion that the demand will be increased. Furniture 
factories are taking stocks in considerable quantities 
and the consumption in the domestic market is so 
large as to leave comparatively little lumber for ex- 
port. As a consequence the prospects abroad continue 
to grow brighter, and the exporters are now looking 
forward to an active movement this winter, or at least 
by spring. 

New York. Demand continues satisfactory. Prices 
are strong and still higher prices are predicted. Even 
low grade stock is rapidly disposed of. It has been 
a long time since wholesalers have been so optimistic 
on the poplar outlook. 





Columbus, Ohio. Demand for all grades of poplar 
continues strong. The wide sizes especially are in 
good demand and prices are almost what the seller 
uemands, Manufacturing establishments are consum- 
ing a larger amount of poplar. 


Fir, Spruce and Cedar. 


Chicago. West coast products are in fairly good 
demand with prices showing some improvement. 
Numerous inquiries have been received lately from 
railroads for fir timbers, and during the last month two 
or three large orders have been reported closed at good 
prices. As a general thing, however, the west coast 
products can not compete with southern pine at the 
present time, and will not be able to do so until this 
wood shall have increased in price to somewhere near 
its real value. 











Kansas City, Mo. Jobbers report a good many in- 
quiries for fir for prompt shipment. Prices on upper 
grades are very firm. Stocks at the mills are badly 
broken. Some mills having trouble in securing enough 
ears for their requirements. Demand for spruce light 
in this territory, as there is very little of it used here. 
Same is true of cedar. 





Portland, Ore. The market is steady with a good 
demand from all parts. Foreign business is notably 
active, several charters of vessels having been an- 
nounced the last few days. Most of the cargoes will 
go to the orient. Local business continues very 
good: The railroads have placed larger orders for 
bridge material and red fir has shown a decided 
strength. Red fir logs are now firm at $8 and many 
loggers report large orders ahead. 





Seattle, Wash. The market for these woods is firm. 
Some strong railroad buying has of late been done, 
some very large orders having been placed with 
Washington mills. The demand for car material is 
very good. There is also an especially strong de- 
mand for bridge timbers. The demand for yard stock, 
however, is not so good. Coastwise and offshore busi- 
ness shows-a more decided improvement, and as a 
result of the increased demand for lumber tonnage 
coastwise rates have advanced during the last week. 





Tacoma, Wash. The fir timber demand continues 
brisk. The market is healthy all along the line. 
Railroads continue doing very considerable buying 
in the way of construction stuff, millmen stating that 
orders aggregating some 10,000,000 feet have been 
placed in this locality lately. The eastern rail de- 
mand is active. The California demand has been 
increasing slightly, as stocks there are getting some 
depleted. Charter rates for vessels from here to San 
lraneiseco are $3.25 to $3.50. The foreign demand has 
been some stronger lately. 


Western Pine. 


Chicago. Demand for western pine continues strong 
throughout the eastern half of the country and prices 
are reported firmer. Chicago representatives still have 
their troubles in not being able to secure shipments in 
sufficiently large quantities to fill orders on the books, 
and they say the end is not yet. 











Spokane, Wash. The volume of business during the 
last week has been on the increase and this has been 
the best week in local lumber history for several 
years. Prices are stationary, and although there 
have been rumors of some cutting it is believed to be 
on a small seale and prices generally are holding firm. 
Stocks are increasing, customary at this time of year, 
but the increase is below normal. The increase in 
stock in August was estimated at a little over 11,000,- 
000 feet. 


Southern Pine. 


Chicago. Rumors of weakness in the yellow pine 
market are not substantiated except as to yard stock. 
which has been exceedingly quiet for the last ten days, 
owing largely to the fact that the yards are pretty well 
stocked up, and the yardmen are sitting back expecting 
that the market will be lower before it is higher. 
Demand for car material and timbers, however, is 
strong, with the mills’ books filled up with orders. In 
spite of an uncertain tendency, the market may be 
said to be holding its own, and the volume of business 
done by Chicago dealers, although they do not report 
as steady a volume as they have enjoyed, in the aggre- 
gate the average has been maintained. 








Kansas City, Mo. Demand has improved consider- 
ably during the last week, many inquiries and orders 
coming from country points. Mill stocks badly broken 
and prices on mixed car orders are firm. Some mills 
are making some interesting concessions on some 
items that they are overstocked on. Common grades 
are much firmer than upper grades. Car shortage is 
becoming serious to some concerns, especially those 
located at isolated points. One firm reports that out 
of orders for forty-five cars in four days they received 
only one. Retail dealers are liable to be inconveni- 
enced, as they are buying only such stock as they 
need for immediate use, and requesting prompt ship- 
ment on all orders. 





New Orleans, La. Demand is rated fair on the 
interior side, brisk in the car material department, 
active in the South and Central American side of the 
export market and slightly less active so far as Euro- 
pean demand is concerned. Opinions differ regarding 
the stability dnd the altitude of prices on interior 
stuff, though it is apparently agreed that quotations 
on car material and on most items of export stock are 
tolerably firm, with an upward tendency where there 
is any tendency toward change. Manufacturers east 
and west of the river seem to be divided as to policy. 
The western mills are curtailing, according to the 
general reports, but most of those on the east side are 
running to capacity. Throughout the section visited 
by the storm a number of the mills have put on double 
shifts to handle the down timber. Car supply condi- 
tions differ not less radically on the two sides of the 
Mississippi. West there are numerous complaints of 
shortage. East the mills make no mention of, any 
serious trouble on this score. An improved demand 
for sap pine cross ties is noted, due probably to the 
heavy demand for ties and the stiff prices at which 
those of other woods are held. 


~_—r~nrsv_ OrEOr™—'™ 


Boston, Mass. Demand for flooring has been fairly 
good of late, but some dealers state business is not 
up to normal. Prices are firm and it is reported that 
some dealers are asking higher figures. Buyers are 
doing considerable looking around before paying an 
advance. There has been but little demand for mill 
schedules in the market of late. Yard trade is fair. 
Flooring, edge grain A, is quoted at $40.50 to $43. 





Baltimore, Md. Improvement continues and the 
feeling in the trade is better. Dealers are finding 
other markets more receptive, so that even while 
quiet prevails in Baltimore the business is in better 
shape, with the demand expanding and prices quite 
firm. Stocks in iocal hands are adjusted to the needs 
of the market, with comparatively little work in this 
city which calls for the use of Georgia pine. 





New York. Reports are current that manufactur- 
ers are trying hard to reduce their output in order to 
strengthen the price situation.. Demand is slightly 
stronger, but good supplies are offered every day and 
except for the car situation it is not difficult to get 
prompt shipments. Millmen appear to be well sup- 
plied with all sizes, but complain of the lack of cars. 
On large orders competition is keen, and it is not at 
all difficult to get the price shaded a little if his credit 
is good and he orders at once. There is some reluc- 
tance about booking too far ahead. 


~~" 


Pittsburg, Pa. The prevailing opinion is that yellow 
pine is rapidly getting strong again. The last week 
has brought out some talk of a weakness of stocks in 
the Southwest, but it is found to be mostly talk. 
Southern mill owners are all strong and confident now 
and seem to be getting all they ask for their stocks. 
Prices have not changed during the past week. 





North Carolina Pine. 


Norfolk, Va. Shipments of North Carolina pine 
and general business have been influenced very largely 
by stocks on hand and the disposition of manufacturers to 
negotiate. No increase in output has been noted and many 
of the mills still report themselves oversold on better 
grades, especially No. 3 items, A decided firmness is no- 
ticeable, although there is an air of quiet in the situation. 
All new business that is being offered is reviewed 
with more or less care and the determination of 
manufacturers to hold the August 17, 1909, prices 
causes some inquiries to meet with a refusal. The 
larger proportion of shipments is being handled by 
ear. All dressed items are receiving a fair amount 
of attention, especially No. 3 flooring, which is receiv- 
ing the most attention. Roofers are reported some- 
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arDal Lumber Co. | 


W. M. CARPENTER, President. 
R. H. PROCTOR, Vice-President. 
E. H. DALBEY, General Manager. 


Sole Agent for Walworth & Neville Manufacturing Co., 
Manufacturers of 


AND N.c.... FTN E 


Specialties: Long Timbers, Car Sills & Kiln Dried Boards. 








| Heyworth Building. CHICAGO. ¥ 








We have choice and well assorted stocks of 


LUMBER, LATH AND SHINGLES 


Constantly on hand in our Chicago yards, enabling us to 
make quick shipments. Let us quote you a price on your 
next order, Our stock will please you and your trade. 


C. A. Paltzer Lumber Co. 


Yard: Centre Ave., 37th to 38th Sts. Office: 3800 Centre Ave. 
CHICAGO 
CESS. ee) See. 





Established 1881 


W. B. Crane and Company 
MANUFACTURERS OF 
HARDWOOD LUMBER, TIMBER AND TIES 
PAVING BLOCKS, CEDAR POSTS, YELLOW PINE 
SPECIALTY 
OAK TIMBER AND PLANK 
General Office, Yards & Planing Mills: 22d, Sangamon & Morgan Sts. 
Long Distance Phones Canal 3190-3191 
CHICAGO 
Mills at Falcon and Blaine, Miss, 

















L. M. RUSSELL, President ALBERT RUSSELL, Vice-Pres. 


MANCHESTER LUMBER CO. 


Manufacturers 


YELLOW PINE 
GENERAL OFFICES: 
CHAMBER OF COMMERCE BUILDING, CHICAGO 
MILLS AND SOUTHERN OFFICES: 
MANCHESTER, ALA. 


Located on the A. C. R. R., connecting with I. C. R. R., 
Frisco System, Southern Ry., Mobile & Ohio. 








Send Us Your Orders 


THE CORWIN || * ura 
LUMBER CO. |i cath and Shingles. 


Grace M. Corwin 


539 Stock Exchange, Chicago 


Phone Main 3069 


We have Red Cedar 
Shingles and 


Yellow Pine. 








PILSEN LUMBER COMPANY 


Quick shipment from our mills WHITE PINE. 

or from a large stock in our HEMLOCK. 

seven acres of yard at YELLOW PINE. 

Laflin and 22nd Streets, LATH AND SHINGLES. 
CHICAGO. Straight or Mixed Cars. 














PAXTON & LIGHTBODY CO. 


613 Monadnock Block, Chicago, IIL 








Manufacturers of | Jobbers of 
HEMLOCK || Harrison | YELLOW PINE 
and CEDAR | Fir& Red Cedar 
D. LIOUTBODY, Pres. MULLS AT MATTOON, WIS, ©, E. CONKLIN, See'y & Treas. 








WISCONSIN HEMLOCK 


MICHIGAN WHITE CEDAR 
C.H.Worcester Company 


CHICAGO 

















AMERICAN LUMBERMAN TELECODE fessiccs Siont 





Send for information to AMERICAN LUMBERMAN, Chicago, Il. 
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what firmer and a little better demand noticed. The 
market report of August 17 is being closely adhered 
to and in some instances manufacturers are getting 
slight advances over these prices on scarce items. 
Charters are easy at $2.75 to $3 to New York and 
Sound ports, $3.25 to $3.50 to Boston. One-fifth off 
allowed for dressed lumber. 


Baltimore, Md. Quiet continues, but there are in- 
dications that the advance toward more active condi- 
tions is still in progress. Some heavy receipts 
are reported. The situation, however, is with- 
out striking features, and the, manufacturers are 
not pushing operations, neither do they show a dis- 
position to force the selling by material price con- 
cessions. Some accumulation of stocks is taking 
place. Builders continue fairly active and the de- 
mand from them is accordingly large. Quotations are 
tolerably well kept up, and are regarded as satisfac- 
tory in view of all the conditions. Here and there 
concessions are made to force the movement, but such 
an expedient is usually discountenanced by the lead- 
ing members of the trade for the reason that the 
volume of business is not inereased thereby, no con- 
sumer buying except as he needs stocks, and the re- 
sult attained being a lessening of the amount the 
seller should receive. 


Boston, Mass. New business is not large, although 
dealers are in receipt of a fair volume of orders. 
Manufacturers as a whole are holding prices better 
than they were two weeks ago. The mills have fair 
sized orders and from now on a good business is 








OAK FLOORING An artistic bound volume by Henry H. Gibson, 
editor Hardwood Kecord, Chicago; 40 pages, in colors, on heavy India tint 
paper; tells all that’s worth knowing about Oak Flooring; its hygenic 
qualities and low cost; as well as the proper finishing and care of oak fioors. 

Profusely illustrated, an ornament to any office or library table; con- 
tains no advertisements, and constitutes an authoritative text-book on 
this important subject. Of special interest to architects, builders, house- 
owners and WOMEN. Price 5 cents, <A limited number have been pur- 
chased by leading oak flooring manufacturers who authorize distribution 
FREE (untilsupply is exhausted). Copy will be senton receipt of lu cents 
in 2c stamps to cover cost of packing and mailing. Address quick. 


W. L. Claffey, 418 Hammond Bidg., Detroit, Mich. 








Your Hobby is Lumber } 


— OURS IS— 


Carpenter 
Aprons 


Let us get together for our mutual 
benefit. You derive great benefit from 
ADVERTISING, which appears on 
the APRONS in bold black type, 
makes a “walking, talking bill-board” 
of every live mechanic in your town. 
We derive ours from your future 
business. 


ONCE A USER, 
ALWAYS A USER. 





Write at Once— 
The Season Is On 











Get our circulars and prices. Always 
the lowest. 


Troy Carriage Sunshade Co. 


TROY, OHIO. Dept. A 








BUNGALOWCRAFT. 


By H. A. Eymann. Oblong 714x10 inches, 120 
pages. This book by a well knewn California 
architect gives illustrations and ffoor plans for 
about fifty bungalows, mostly one-story but some 
a story and a half or two-story, and running in 
size from three and four rooms up. Most of the 
plans are for an average sized family, and for 
moderate cost construction running $3,000 or 
under. The plans are all adapted for cold as well 
= warm climates and are intended for use any- 
where. 











The bungalow type of cottage is increasing in 
popularity, and this book appears a valuable one 
for the builder and contractor, and for the retail 
lumberman who is often called upon for advice in 
the choosing of house plans. We have therefore 
placed this book in stock in the regular publisher's 
edition, paper covers, which will be sent postpaid 
at the publisher's price, $1; and also have bound 
an edition of the book in handsome, durable 
linen canvas crash covers, which can be obtained 
only from us, and which will be sent postpaid 
for $1.50 a copy. 


THE AMERICAN LUMBERMAN, 
315 Dearborn St., CHICAGO, ILL. 












looked for. If this materializes manufacturers will 
have business enough to keep them fairly well supplied 
and thus enable them to hold prices. On the other 
hand, should demand fall short there are some who 
would again reduce prices. Such action would unsettle 
the market. 





New York. New business has not been active. 
Roofers have been in fair demand, but offerings from 
mills are ample for all current wants, and prices are 
not as uniform as ought to be the case. Stocks among 
local yards is not heavy, and this gives cause for 
encouragement, because wholesalers are of the opin- 
ion that when the buying movement starts prices will 
respond readily. A steady demand is reported. Yard 
supplies are not heavy. 





Philadelphia, Pa. While there apparently is no snap 
to the trade, the pine business is good and growing 
more steady and prices are advancing with the in- 
crease of business and mere confidence is being felt 
generally among the dealers. 





Cypress. 


New Orleans, La. Little change is noted for the 
week. Prices are called firm and allowed to stand 
at that. Mill stocks are badly broken on the upper 
side, and there is no surplus of lowers. The recent 
heavy movement of cross ties has reduced the supply 
of common, and there is also a better movement of 
the lower grades generally. Car supply is rotten, and 
the manufacturers in the Atchafalaya and Teche coun- 
try are working out a plan to barg their stuff to Port 
Bolivar, opposite Galveston, and reship it by rail 
from that point, so as to get relief from the deal that 
is handed them by the Southern Pacific. 








Chicago. There has been no lapse in the eypress 
lumber business during the last week. Dealers are 
ordering rather freely, but without such a rush but that 
the mills can take care of it; consequently, orders are 
coming forward with a satisfactory degree of prompt- 
ness taking the car shortage situation in the South into 
consideration. Factory stock and tank lumber are in 
good demand. Stocks at the mills are said to be broken 
on many items, and the mills report prices as being 
firm, with their books well filled with orders. 





Kansas City, Mo. Recent advances are being fully 
maintained. Stocks at the mills are badly broken. 
Cars are getting scarce and some mills are suffering 
a great deal from this cause. Lath are scarce and 
prices very strong. Most mills are reserving what 
they have on hand for end loading for mixed orders. 
Cypress people have had a good business in this terri- 
tory for the last three months and demand at present 
is better than usual. Many orders are being returned, 
as the mills are in bad shape on many items that are 
staple. 





St. Louis, Mo. Production has suffered a consider- 
able check on account of the recent storms which rav- 
aged the Gulf coast. Not only has the storm checked 
production, but it has created an increased demand 
from the stricken districts for building material, to 
replace houses and buildings that were blown down. 
Trade in cypress shows steady but slow improvement. 
Prices are better. 





Columbus, Ohio. Cypress is in fair demand, especial- 
ly in the eastern part of this state. Concessions that 
have been offered are being withdrawn and sales are 
larger. 





New York. The demand is steady and while orders 
are not heavy the character is satisfactory and is 
sold at better prices than prevailed a month or six 
weeks ago. The millwork trade is in fair shape and 
the low stocks at consuming points causes buyers to 
request immediate shipments. The leading whole- 
salers of this market say September was the best 
month they have had in a long while for cypress 
orders, 





Baltimore, Md. Considerable divergence of prices 
is said to prevail. The demand from the builders 
keeps up well, and there is every prospect that it will 
expand in the near future, notwithstanding the ap- 
proach of winter. In view of the fluctuation in prices 
stocks in the hands of dealers are not as large as 
they would be with greater steadiness. At the same 
time, it is to be said that the movement makes 
heavier demands upon the manufacturers, who are 
giving increased attention to the production of 
cypress. . 





Shingles and Lath. 


Chicago. The tendency of the situation in this im- 
mediate territory is slow, and buying is light and 
spasmodic. Red cedar clears are still low, bringing 
anywhere from $3.17 to $3.20, while stars range from 
$2.69 to $2.79. There is considerable inquiry for white 
cedars, but the amount of orders received are small, 
with prices remaining about the same as they were 
last week. Demand for all kind of lath is good, with 
stocks of hemlock and white pine lath badly depleted. 





Minneapolis, Minn. There is a weakness in shingle 
business at present. Production and supply seem to 
remain about stationary and neither is excessive. 


Demand is expected to pick up right soon and add 
strength to the market. Quotations the first of this 
week were for extra stars, $2.48 to $2.53, and for 
clears $3.09 to $3.14. 





Kansas City, Mo. Red cedar shingle market prac- 
tically unchanged. Demand light, dealers buying only 
what they need for the next thirty to sixty days. 
Stars are quoted from $2.66 to $2.71, clear regular dif- 
ference. Outlook for better prices at the present time 
not very promising. Lath are firm and demand good. 
No. 2 mixed selling from $3.50 to $3.75, according to 
the quality. No. 2 cypress lath are strong and scarce 
at $3.70. No. 1 yellow pine lath firm at $2.65. 





Seattle, Wash. Red cedar shingles have taken an- 
other backward slide during the last week and are 
quoted at about 10 cents less for stars and 15 cents 
less for clears than a week ago. The demand, even at 
the bedrock prices being quoted, is not very strong. 
One noticeable feature of the market is the wide 
spread between the prices of stars and clears, which 
under existing market conditions seems unreasonable. 

Tacoma, Wash. Red cedar shingles have not re- 
gained their strength and the market is reported weak 
yet. A considerable volume of shingles seems to be 
moving, but there is room for big improvement both 
in demand and price. 





Columbus, Ohio. Shingles and lath show weakness 
on the local market. Red cedar shingles are steady, 
although quotations have declined. Lath are also de- 
creasing in price. 


Buffalo, N. Y. Dealers in shingles agree that the 
trade is not very promising, but they say that there 
has been no late change in it and as the time is not 
far off when-the sellers usually put up the price 10 
cents or so, to make up for the change to all-rail 
shipments it is not likely that there will be any fur- 
ther slacking off till that change is made at least. 
If the Pacific coast mills are as well off financially as 
they are said to be they will be content with the 
present price. The demand is still heaviest for 16- 
inch clears. 





~ 





Boston, Mass. Demand for shingles has continued 
quiet. Buyers will not operate with any freedom. 
Retail yards appear to have large enough stocks to 
take care of the fall trade and do not appear at all 
anxious to buy for delivery early next spring. There 
are good cedar extras to be had at $3.65 to $3.75 
although some few manufacturers are holding at $3.85. 
It is also reported that one or two mills ask as high 
as $3.90. Clears are quotable at $3.15 to $3.25. De- 
mand for lath is good and prices are firmer than they 
have been. Buyers have been obliged to pay higher 
prices this week. There have been sales of 15-inch 
at $4.25 and one sale is reported at $4.30. The market 
for 14-inch is firmer. Prices range from $3.85 to $4. 





New Orleans, La. Demand is rated fair. There is 
no surplus in either department and prices are well 
held. 





Cooperage. 


Chicago. There is considerable difference between 
large buyers of barrels and coopers for both pork and 
oil, The latter, anxious to sell, have made prices close 
to cost, but packers feel they ought to get them still 
at summer prices, say A. & H. Gates in their report on 
trade conditions. As corn is still lower than pork, the 
prospects are not encouraging for hog receipts until 
late in the winter, besides the large supplies of staves 
and competition in sales among coopers seem likely to 
prevent any immediate rise in barrels or demand for 
staves and heading. Beer staves are still dormant; 
brewers doing some repairing, but fear of the tem- 
perance movement creates caution in purchases. A 
few large proposals are made, but time mentioned for 
deliveries too long at low prices to entertain. Some 
improvement in demand is noticed for flour staves and 
heading, but the whole business is still drowsy. 


No. 1, 28%-inch Michigan elm flour staves, 
ROE TE cccceesaees £40060 oeatepenesaonene 
No. 1, 28%4-inch Wisconsin elm flour staves, 
DOE TF cn 0n0v602000000 wisweeens c+eeues “Oe 
No. 1, 28%-inch red oak staves..........- 
No. 2, 28-inch elm staves, net M........ Nominal 5.00 
No. 1, 17%-inch kiln dried basswood head- 
ing, per set...... etb2seb es eeeseeee 6c 
No. 1, 17%-inch gu 
PORN o.oo cc sececcweneesceecces «+++ No demand 
No. 1, 28%-inch gum staves, nominal...... No demand 
M. R. 30-inch gum staves...........2e0% - 6.00 
Patent coiled elm hoops, 6-foot, per M..... 8.25 to 8.75 
Patent coiled elm hoops, 544-foot, per M... 8.00 to 8.25 
Patent coiled elm hoops, 5-foot, per M..... 5.00 
Half barrel staves, elm, per M..........-- 6.00 to 6.50 
Half barrel basswood heading, per set..... .04% 
Hickory hoops, flour barrels, per M........ 4.00 
Hickory hoops, half barrel, per M......... None wanted 
Hickory hoop poles, per M...........++++ No sale 
Head linings, car lots, per M, 12-inch..... .30 to .40 
Head linings, small lots, per M, 18-inch.... .40 to .50 
Ten-round hoop barrels.......eesseeeeees 46 
Hight patent hoop barrels..........seee0% .46 





Four patent and four hickory hoop barrels.. 45 
Two patent and six hickory hoop barrels... 45 
Four patent and four wire hoop barrels... 45 
Half barrel, 6-hoop.........++. theasesees see, 28% 
PNGE CED 5. donc d sons asnenscccede 2to .44 


No. 1 white ash butter tub staves.........11.00 

White oak oi] staves........ceceeeeeeeee28.00 to 29.00 
NR ROU pinks 00:06 060400006 6900006.. ce EL OOO 
SE See SEOE 90 902 909008268 sonnets to 11.00 
Ee TOE Sea icdcccgcsctcoesséaceeses Gam to 1.10 
WN INO 5 5605 3% 006055040 0090000000, ae 92% 
Pork barrels, ndloadtsbvcchecheenseccas eae. ae 
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WOOD WORKERS: 


Why Not 
Manufacture 
Your Own 
Insurance ? 


You will thus get the kind you want at first 
cost of production. 

The raw materials necessary for the production 
of Fire Insurance are: 

(1) Absolute indemnity for losses. 

(2) Correct premium rates, graded as 
to risk and hazard. 


INTER INSURANCE 





guarantees the first and automatically decides the 
the rates with absolute equality. Let us explain 
the operation of this plan and you will be surprised 
at its simplicity. 


MANUFACTURING WOOD WORKERS 
UNDERWRITERS, 


LEE BLAKEMORE & COMPANY, 
RECTOR BUILDING, CHICAGO, € 














Trade Checks 
Burning Brands 
Stencils, Efe. 


= MADE BY 


MEYER & WENTHE 


90-92 Dearborn Street, CHICAGO, 
Send for Catalogue and Prices 























Improved Buffalo Knife Grinders 


KNIFE GRINDERS = (ioe 
$50.00 Up 


SAW SHARPENERS 
All Prices 


$, 6. ROGERS & 60. 


BUFFALO, N. Y. 
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TIMBER ESTIMATOR, SAW MILL DESIGNER 
Wants position. Understands the manufacture of lumber 
a every detail, including box shooks, railroad and woods 
work. Address ““W. 106,” care AMERICAN LUMBERMAN. 


WANTED-POSITION BY GOOD ESTIMATOR 
Thoroughly familiar with sash and door business. Fairly 
good correspondent. Bight years’ experience. 

Address “D. 52,” care AMERICAN LUMBERMAN, 


WANTED-POSITION BY EXPERIENCED 
Sash and door salesman and estimator. Eight years’ expe- 
rience. Good references. 

Address “D—. 53,” care AMERICAN LUMBERMAN. 


. FOR SALE-—4,000 ACRES FINE TIMBER 
With land, in Tennessee, $40,000; one-half cash, balance 6 
percent. Ten millions oak, 2,000,000 hickory, 2,000,000 pop- 
lar, 175,000 ties, 1,500 cords tanbark. Favorable logging 
all year. Good roads. Two railroads. 
FRANK HOPPER, Grand Tower, IIl. 


YOUNG MAN OF 25 DESIRES POSITION 
Assistant bookkeeper and stenographer. 
dress “D. 56,” care AMERICAN LUMBERMAN. 

















VALUE VS. CHEAPNESS. 
«pXOU Can buy a tally card for a penny or two, while the 
Climax” tally book costs 75 cents a copy or $4 for six, yet 
thousands of them are sold, and hardwood men who once 
use them always use them. habe A Because they are the 
le 


best. Fi dd: 
AME or iN Loe and Pub tion iss at, 
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| . Wanted:Cmployees 





FOR SALE—-SAW MILL PROPERTY 
Consisting of up-to-date band mill, extensive yards, houses, 
store and stock of merchandise; sales averaging about $75 
a day; logging outfit, consisting of forty head of steers, 
wagons etc.; railroad; 1,000 acres of timber land; situ- 
ated within 100 miles of Little Rock, Ark.; 80,000 acres 
of fine timber land adjacent to railroad that can be pur- 
chased in a body or in small tracts. Mill is now in opera- 
tion, cutting about 25,000 feet a day. Owner is unable to 
give the business personal attention is the reason for selling. 

Address R. W. G. NO. 116, care AMERICAN LUMBERMAN, 


FOR SALE-2,000 ACRES UNCULLED 
Timber land in southeast Arkansas, 4% miles from I. M. 
Ry.; 4,000 feet white oak and hickory per acre; oak is 18 
to 44 inches diameter, two to three logs to the tree; some 
fine quarter saw stock; land level; logging conditions first 
class. Price $11 per acre, half cash, balance time to suit. 

F. J. PETER, Portland, Ark. 


POSITION BY LOGGING SUPT. 
In the South. Results guaranteed at minimum cost. 
Address “D, 46,” care AMERICAN LUMBERMAN. 


YOUNG MAN FAMILIAR WITH CONDITIONS 
In South and a practical inspector for seven years, wants 
position in office of good concern with a view to learning 
consuming trade and fitting himself for general buyer or 
manager southern branch. 

ddress “DP, 45,” care AMERICAN LUMBERMAN. 


WANTED-—ARKANSAS PINE. 
Ten to 20,000,000 feet Arkansas yellow pine in fee or 
timber rights, on or near railroad. 
Address “DP, 49,” care AMERICAN LUMBERMAN, 


WANTED—OAK DIMENSION STOCK 
1x1%4—21”, 25” and 81” long. 
1x5—19” and 33” long. 
One face ciear, other face and two edges can be anything. 
Address R. A. HOOTON LBR. CO., Terre Haute, Ind. 


WANTED-—HIGH GRADE LUMBER & SHINGLES 
To sell on commission or salary. Ten years’ experience. 
Strictly sober and not a “pool or card shark” nor a “$5 per 
car man.” Open for immediate engagement with a first class 
firm. Address BOX 544, Elkhart, Ind. 


























Advertisements will be inserted in this department at 
the following rates: : 


For one week, - - - 25 cents a line. 
For two weeks, - - - 46 cents a line. 
For three weeks, - - - 60 cents a line. 
For four weeks, - - - - 765 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order No extra charge 
for copies of paper containing advertisement. copy. must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


| Wanted: Cmployees | 


SUPERINTENDENT WANTED. 
Experienced man for machine shop rebuilding locomotives, 
skidders and sawmill machinery. Prefer man who can pur- 
chase small amount stock in company and act as director 
after proving satisfactory. 
JACKSONVILLE MACHINE WORKS, Jacksonville, Fla. 


WANTED—ORDER CLERK 
With some experience in millwork. Chicago house. Accu- 
rate and write good hand. 
Address “D. 40,” care AMERICAN LUMBERMAN,. 











WANTED-BAND RESAW FILER 
Steady employment. Require young man capable of keep- 
ing up machine and saws. 
dress “D. 9,” care AMERICAN LUMBERMAN, 





WANTED—IMMEDIATELY 
Two first class sash and door men for planing mill work. 
CENTRAL LUMBER COMPANY, Provo, Utah. 


WANTED—COMPETENT FOREMAN 
For factory manufacturing sash, doors, interior trim and 
custom work. One who understands bench work and can 
also handle men and machinery to advantage. 
Address “D. 7,” care AMERICAN LUMBERMAN, 








WANTED-BY A WHOLESALE 
St. Louis sash and door house, sales manager. None but 
a first class man need apply. Give reference, state age. 
Will pay good salary to the right kind of a man. 
Address “D. 6,” care AMERICAN LUMBERMAN. 





WANTED-—AT DENVER, COLO, 

An assistant to superintendent for woodworking factory em- 
ploying 75 to 100 men. Applicant must be thoroughly fa- 
miliar with all branches of the woodworking trade, both in 
hard and softwood; competent to make estimates from plans 
and bill out work; handle correspondence regarding millwork 
ete. Accuracy in figures in estimating, measurements etc. 
absolutely essential. State experience, references and salary 
wanted. Address “D. 4,” care AMERICAN LUMBERMAN, 


WANTED-—PLANING MILL FOREMAN 
Experienced, for 3-machine yellow pine mill southern Ala- 
bama. State wages wanted, references and how soon can 
come in first letter. 

ddress “C. 27,” care AMERICAN LUMBERMAN, 


WANTED-MANAGER 
Of hardwood lumber manufacturing plant yard. One who 
has a thorough knowledge of hardwood inspection rules, 
also experience and ability to handle men and get results 
from same, and have piled and taken care of 100,000 feet 
output of mill and shipment of same each day. Al refer- 
ences required. 
ddress “B. 16,” care AMERICAN LUMBERMAN. 


WANTED-TWO OR THREE GOOD 
Planing mill machine men and two flooring graders; steady 
employment for the right kind of men. 

JACKSON LUMBER COMPANY, Lockhart, Ala. 


ASSISTANT RETAIL MANAGER WANTED 
In a beautiful city of western New York; 15,v0U inhab- 
itants; an old established yard doing a business of over 
$100,000; requires an assistant to the manager who can 
successfully and intelligently figure and sell lumber and 
millwork; an industrious hustler; good mixer; good col- 
lector; mention reference and full particulars in first let. 
ter; chance for advancement. 
Address “B. 3,” ‘care AMERICAN LUMBERMAN, 


WANTED-—A GOOD MALE STENOGRAPHER 
Who has some knowledge of the lumber and land business. 
None but an ambitious man need apply. 

Address “C. 36,” care AMERICAN LUMBERMAN. 


WANTED-—A STENOGRAPHER,. 

Young lady with previous experience in wholesale or saw 
mill business. State experience and salary wanted. Mill 
located in Arizona. Good surroundings, country and climate. 

Address “C,. 38,” care AMERICAN LUMBERMAN, 


WANTED-—A BOOKKEEPER 
One who will keep the “Curiosity Shop” on his desk for 
frequent consultation on lumber matters. Published by 
AMERICAN LUMBERMAN, 


























WANTED-—AT ONCE, SUPERINTENDENT 
To take charge of a new pine and hardwood saw and planing 
mill, 30 M capacity, now in operation, who will invest 
$2,500. $1,800 salary. Will bear investigation. If you 
have no money, don't answer. 
McGINTY HARDWOOD MILL CoO., 
Trevat, Trinity County, Texas. 





WANTED-BLOCKSETTER 
For circular mill; state salary and references. 
dress <= * care AMERICAN LUMBERMAN, 





WANTED-—TWO FIRST CLASS TALLYMEN 
Who can handle men to advantage; those who have had 
experience in cypress or hardwoods preferred. Give refer- 
ences and state wages wanted. 

LYON CYPRESS LUMBER COMPANY, Garyville, La. 





WANTED—A THOROUGHLY EXPERIENCED 
And competent yard manager for yard handling 300 to 400 
cars per year. Must be a hustler. Good wages to right 
man. Address “D. 47,” care AMERICAN LUMBERMAN, 


WANTED-SOLICITOR AND ESTIMATOR 
For a retail iumber yard in one of the best cities in the 
state of Michigan. Must have experience and be a business 
getter and take small amount of stock. State salary ex- 
pected. Address “D. 54,” care AMERICAN LUMBERMAN. 


WANTED-—A FIRST CLASS SUPERINTENDENT 
To take charge of a hardwood mill in Arkansas that runs 
largely gum. Must be competent to look after the whole 
business and come well recommended by former employers. 

Address “D. 55,” care AMERICAN LUMBERMAN, 


WANTED-—SASH AND DOOR ESTIMATOR 
Thoroughly familiar with pians and details. State age, 
salary, references. None but thoroughly experienced need 
apply. ST. LOUIS SASH & DOOR WORKS, 

St. Louis, Mo. 


WANTED- BY AN OLD ESTABLISHED 
Chicago yard, a young man of experience, familiar with the 
Chicago grading, to look after the shipping and yard. 

Address “D. 51,” care AMERICAN LUMBERMAN. 

















WANTED — A MAN TO BUY AND INSPECT OAK 
ust be sober and a hustler. 
Address “D, 50,” care AMERICAN LUMBERMAN. 


WANTED—-THOROUGHLY EXPERIENCED 
Auditor for line of fifteen yards in South Dakota. Must be 
hustler. Good wages _ to right man. 

Address “D. 48," care AMERICAN LUMBERMAN. 


WANTED-—MANAGER FOR COUNTRY YARD. 











d references with application. 
7 ALEXANDER LUMBER COMPANY, Aurora, IIl. 





WANTED-EXPERIENCED SUPERINTENDENT 
For sash and door factory making only stock goods; must 
be first class man; location, Wisconsin. 

ddress “C. 2,” care AMERICAN LUMBERMAN, 


WANTED-EXPERIENCED 
Hardwood lumber inspector to take charge of southern ship- 
ping point; no traveling; only a sober hustler wanted; give 
references. Address “C. 1,’’ care AMERICAN LUMBERMAN. 








RETAIL YARD MANAGER WANTED 
We want the brightest, most yo retail yard man- 
ager we: can secure to take full management of our retail 
business at Perth Amboy, N. J. To a man of character and 
ability we will pay a good salary. Address 
R. J. ROGERS LUMBER CO., Geneva, N. Y. 


WANTED-—A LUMBER YARD FOREMAN. 
One who is big enough to take charge and handle the output 
of the mill; must be experienced and can hustle; references 
required ; if foreman engaged has three or four good lumber 
pilers that he wishes to bring along with him we will en- 
gage their services. 

ASTORIA VENEER MILLS, Long Island City, N. Y. 


WANTED—CYPRESS MANAGER. 

Manager for well established, well organized Louisiana 
cypress business with good timber aneety- Location healthy 
and desirable. Do not consider ad unless you have success- 
fully filled such a position. Give age, full particulars and 
references. 

dress “S. 54,” care AMERICAN LUMBERMAN. 


WANTED IMMEDIATELY BY LUMBER AND 
Shingle mill company, salesman and also mill superintend- 
ent, who can invest from $3,000 to $5,000 with permanent 
——. Investigate this. For full particulars address 

uite 205 and 206, LOO BUILDING, Abbott St., Vancouver, 
British Columbia. P 
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Wanted: Mill Mechanics 








[ Wanted:Employment | 


[ Wanted:Employment | 





WANTED-SAWYER, BLOCKSETTER AND 
Millwright for circular mill. Use steam feed. State salary, 
experience and references. 

Address “D, 44,” care AMERICAN LUMBERMAN. 


ESTIMATOR AND DETAILER. 
Up-to-date, November 4 sash and door man will be. open for 
a position by November 1. 
Address “D. 27,” care AMERICAN LUMBERMAN, 





WANTED—A BAND SAWYER 
Who is thoroughly competent to produce good lumber; is 
conversant with cutting logs out to grade and make hi 
grades as much as possible; one who has had experience 7 
mahogany mill preferred: 
ASTORIA VENEER MILLS, Long Island City, N. Y. 


WANTED—MILLWRIGHT. 


First class operative millwright; give references and state 
wages wanted. Address 
WACCAMAW LUMBER CO., Bolton, N. C. 


| Wanted: Salesmen 


WANTED—YELLOW PINE SALESMAN 
Having experience in selling Chicago and nearby trade. 
Address “D. 17,” care AMERICAN LUMBERMAN, 




















WANTED-SALESMAN EXPERIENCED 
In handling northern stock and southern hardwoods. One 
having some trade in Chicago and nearby towns. 
Address “D. 18,” care AMERICAN LUMBERMAN. 


WANTED — SALESMAN FOR HIGH GRADE LINE 
Of lubricating oils and greases by old established refinery. 
UNITED OIL REFINERIES CoO., Cleveland, Ohio. 


WE WANT A SALESMAN TO TRAVEL 

In territory tributary to Milwaukee. He must be a thorough 
sash and door man, energetic and of good presence and per- 
sonal habits. To such a man we can give an excellent posi- 
tion and prospects of advancement. 

N. B.—We want a salesman. No “traveling man” need 
apply. CREAM CITY SASH & DOOR 

Milwaukee, Wis. 


RETAIL LUMBER SALESMAN WANTED. 

A bright, energetic man to solicit contractors and factory 
trade. One who is also competent to estimate lumber and 
millwork. City of 30,000, twenty miles from New York city. 
Business of $150,000 per year. State fully your experience 
in first letter. 

ddress “A. 33,” care AMERICAN LUMBERMAN. 














THOUSANDS. UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN. 
Your ad inserted in this paper would be read by nearly 
everyone interested in the lumber world and its allied in- 
dustries. Don’t wait, send your advertisement at once to 
the AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


Wanted: Cmployment | 


WANTED-—POSITION 








By vag og woods foreman. Can handle anything from 
mill out. Can give best of references. 
Address “D. 14,” care AMERICAN LUMBERMAN, 





POSITION BY PRACTICAL SAW FILER) 
Wanted. All round saw and planing mill man; strictly 
sober, reliable; sweet temper; can come at once. 

Address K., BOX 376, Montgomery, Ala. 


EXPERIENCED TIMBER CRUISER 
Open for engagement. Pulp and hard and soft timber. 
GEORGE E. DUPER, 88 Broad St., Boston, Mass. 


WANTED — POSITION IN SALES DEPARTMENT 
Young married man with thorough knowledge of Y. P. lum- 
ber business wants position. Competent to take entire charge 
of sales. Now employed. Good reasons for desiring to 
change. Address “B. 29,” care AMERICAN LUMBERMAN. 


STORE MANAGER. 
An experienced commissary man with gilt edge references 
is open for a position. Have managed commissaries for 15 
years. Address “PETERS,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS SALES MANAGER 
From mill or in St. Louis, Chicago or Kansas City. Expe- 
rienced from tree to trade. At present and for five years 
filling like position with one of largest yellow pine manu- 
facturers. Reasons for change purely personal. Can _ fur- 
nish best of references from present and past connections. 
Thirty-one years old and married. Don’t drink, work hard 
and get results. 

Address “D. 37,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SAW MILL SUPT. 


By man having had ten years’ experience as such, in mill 
of large capacity. 


ddress “D. 36,” care AMERICAN LUMBERMAN. 


WANTED-—BY A THOROUGHLY COMPETENT, 
Ambitious young man, a respectable position with some 
reputable concern. Seven years’ experience in lumber ac- 
counting, invoicing and timekeeping. Al references. 

Address “D. 35,” care AMERICAN LUMBERMAN. 


WANTED -—OFFICE POSITION 
With sash and door company as estimator or buyer. Am 
thorough on plans. Can take full charge of office or mill. 
Address “D. 31,” care AMERICAN LUMBERMAN, 


























WANTED-—POSITION AS BAND SAWYER 
Right or left hand rig. A No. 1 reference. 
‘Address “D. 38,” care AMERICAN LUMBERMAN. 


DO YOU WANT A GOOD POSITION? 

We can help you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors. salesmen, bookkeepers, sten- 
ographers, clerks, shipping clerks, estimators, sales mana- 
gers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise in the AMERICAN yoy and get re- 
turns. Now is the time. We reach the peo: 

AMBRICAN LUMBERMAN, 315 Dearborn peer Chicago, Ill. 








WANTED-POSITION 
By thorough hardwood inspector. 
Address “D. 26,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS YARD MANAGER BY 
Experienced young man. Any locality. 
ddress “D. 33,” care AMERICAN LUMBERMAN,. 


WANTED-—POSITION SOUTH 
By first class band sawyer. 
ddress “DP. 34, ” care AMERICAN LUMBERMAN. 








EXPERIENCED YELLOW PINE SALESMAN 
With established trade in Indiana, Illinois and lowa. Young 
man and a hustler. 

Address “D. 41,” care AMERICAN LUMBERMAN. 


WANTED-POSITION 
By experienced hardwood lumberman with large manufac- 
turing concern. 
ddress “J. T.,” care AMERICAN LUMBERMAN, 


WANTED-POSITION AS GENERAL OFFICE MAN 
With large lumber or cedar manufacturing concern in Min- 
neapolis or vicinity, but would go elsewhere in northern 
lumber district if necessary. Familiar with payrolls, insur- 
ance, lands and logging railway records. Can also keep 
books. Good knowledge of cedar inspection. Married; 
sober; age 38; seven years present position; best references. 
saat ‘for engagement November 1 or sooner if necessary. 
Address “DPD. 19,” care AMERICAN LUMBERMAN. 














WANTED-POSITION AS FOREMAN 
Or machinist. First class machinist. Repairing and re- 
building Shay geared and Climax locomotives and Barnhart 
log loaders a ony. x 


dress .» care AMERICAN LUMBERMAN. 





FIVE DOLLARS TO ANYONE FURNISHING 
Information of acceptable, steady, position for general build- 
ing mechanic. Yankee, age 38. Splendid framer, draughts- 
man, estimator, fairly good at machine design, pattern- 
making, foremanship and lumber drying. Prefer work about 
mill where have charge of building repairs. Good recom- 
mends; sober; pay upon acceptance. 

BE. H. C., Box 141, Laquin, Pa. 





EXPERIENCED SALESMAN WANTS POSITION 
On road or in wholesale office. Best of references. 
Address “D. 16,’ care AMERICAN LUMBERMAN, 


WANTED—BY EXPERIENCED WOODSFOREMAN 
Position. Can>handle anything from mill out. Best of 
references. Strictly sober, 

ddress “D. 3,” care AMERICAN LUMBERMAN. 


WANT CONNECTION AS SOUTHERN PINE BUYER 
For northern concern. Located in Texas, but acquainted 
in Louisiana and Mississippi. 

Addres “DPD. 5,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Over ten years’ experience. Prefer middle or north 
West. Can furnish best references. 
Address “B. 37,” care AMERICAN LUMBERMAN,. 


WANTED-POSITION AS BOOKKEEPER 
In — or north West. Over ten years’ experience. 
dress “B. 36,” care AMERICAN LUMBERMAN, 

















FIRST CLASS BAND SAWYER 
Will be open for position soon. Ten years’ experience. 
Handle steam nigger to perfection. Best reference. 
Address “C. 23,” care AMERICAN LUMBERMAN. 





WANT—POSITION AS COMMISSARY MANAGER 
Am at present employed as commissary manager by one of 
the largest saw mills in the South; reason I desire change, 
bad health. Address 

“TEXAS,” care AMERICAN LUMBERMAN. 


WANTED-—BY EXPERIENCED LUMBERMAN 
Position of trust with good concern. Will invest some money. 
ress . 17,” care AMERICAN LUMBERMAN, 


YOUNG MAN WITH EXPERIENCE 
In cruising in Canada, N. Carolina and Mississippi, wants 
ae work ; best references ; good education. 
Address “C. 21,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BAND SAW FILER 
First class a 
Address . 80,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS RESAW FILER 
Understand repairin kc First class references. 
Address G3 ” care AMERICAN LUMBERMAN. 

















WANTED-—-POSITION AS FILER OR FOREMAN 
Twenty years in large mills, band, circular and gang. 

References, present employers, whe close down. Wire or 

write POSTOFFICE BOX 45, Bearden, Ark. 


YARD MANAGER OF LARGE EXPERIENCE 
Good executive ability, desires position, either whol-sale or 
retail; Al references. 

ddress “B, 30,” care AMERICAN LUMBERMAN. 


LUMBER ACCOUNTANT 
And general office man wants position. Thoroughly com- 
petent, practical and experienced in all branches of the 
business. Write for references. 
ddress “R. 80,” care AMERICAN LUMBERMAN. 


SALES MANAGER 
Of experience and ability in yellow pine is open for engage- 
ment. Large acquaintance among commission men. Refer- 
ences. Address “R, 81,” care AMERICAN LUMBERMAN. 


BAND SAW FILER 
Fifteen years’ experience in modern mills, desires a steady 
position in some hardwood or pine mill. Best of references. 
Address FILER, care Woolworth Lumber Co., Thorice, Mich. 


Ai YELLOW PINE BOOKKEEPER AND 
Good all round office man wants position, wholesale pre- 
ferred. Employed at present. Six years’ experience, both 
wholesale and manufacturing. If you want a hustler, 
Address BOX 161, Hammond, La. 


WANTED POSITION BY AN EXPERIENCED 
Sales mauager and lumber accountant; eight years in yel- 
low pine; capable of handling office or sales, cost and rail- 
road accounting, land matters or assist in the superintend- 
ence of manufacture ; can deliver results; will go anywhere; 
open for engagement at once; married; age 32. Write for 
references. 

Address “B. 14,” care AMERICAN LUMBERMAN. 























WANTED-POSITION AS MANAGER OR SUPT. 
By a man of over 20 years’ experience, stump to mill; no 
objection to Old Mexico or other foreign places; can erect 
miil plants complete; understand commissary. 

dress “RB. 9,” care AMERICAN LUMBERMAN. 





WANTED-POSITION AS YARD MANAGER 
German; age 28; capable; not afraid of work; would con- 
sider clerical position ; ood references. 
ddress “C, 4,’’ care AMERICAN LUMBERMAN. 





POSITION WANTED AS SALESMAN 
For interior trim factory. Good estimator and detailer. 
Capable of handling first class work in this line. At pres- 
ent employed, but desire change. Hard worker; married; 
good habits. ‘Address “C. 33,”” care AMERICAN LUMBERMAN. 


A THOROUGH LUMBERMAN 

With executive ability, age 50, many years experience in the 
manufacture and selling fir, spruce, cedar, pine and other 
woods ; well qualified; has owned and successfully conducted 
the retail and wholesale business from stump to market; 
recently lost my own saw mill and entire plant by fire: 
desire position as manager, superintendent or where prac- 
tical experience and qualifications count; retail yard busi- 
ness a specialty: practical and not afraid’ of work; West or 
B. C. preferred, but would go South; unquestionable refer- 
ences. Address “E. W. R.,” care AMERICAN LUMBERMAN. 


WANTED WITH GOOD ESTABLISED FIRM 
Position as general office man, shipping clerk or salesman. 
Can and will invest if shown results. Am married and can 
furnish best of recommendations. 

Address “H. J. E.,” care AMERICAN LUMBERMAN. 


BAND FILER WANTS POSITION 
Strictly sober, experienced man. Good reference. Large 
mill preferred. Address BOX 209, Madison, S. C. 














NOTICE TO MILLMEN. 
I will build new or rebuild your old kiln. You pay when 
tested to your Satisfaction. Address 
THOMAS GREEN, LaFayette, Ind., or 
Gowling Hotel, Beaumont, Texas. 





MILL MANAGER—YELLOW PINE OR HARDWOOD 
‘Twenty-tive years’ experience in both domestic and export 
trade. trictly first class man. Best reference. 
ddress “RESULTS,” care AMERICAN LUMBERMAN. 


WANTED-POSITION BY FIRST CLASS 


Band saw filer. Strictly temperate. Employed at present. 
Al references. 


ddress “B. 35,” care AMERICAN LUMBERMAN. 


YELLOW PINE BUYER, SALESMAN OR 
Office man. Practical lumberman, familiar with domestic 
and “export trade. Wide acquaintance southern mills and 
western retailers. Large experience. Able man. Best 
reference. TOP TinISe, vailable. Address 

“OPTL care AMERICAN LUMBERMAN. 











FIRST CLASS BAND SAW FILER 
Wishes position. Best reference. Can come at once. 
Address LOCK BOX 338, Richwood, W. V 





EXPERIENCED BAND SAW FILER 
Wants position with good company. Can give good reference 
for ability. Married man; temperate habits. 

ddress “A, 25,” care AMERICAN LUMBERMAN. 





WANTED-POSITION AS FILER. 

Have had twenty years’ experience on band, rotary and 
gang in fast mills and ail kinds of timber. Can give Al 
reference; 39 years old; strictly sober and married. Can 
come at once. Address 

W. E. SWEANEY, 1538 Canal St., New Orleans, La. 


WANTED-—-LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding the —— books we handle pertaining to the 
lumber busine 
AMERICAN TUMBERMAN, Publishers, 815 Dearborn St., 
Chicago. 


BAND SAWYER OPEN FOR POSITION. 
Good on yellow pine timbers, export or interior. Address 
J. A. CARTER, Columbia, Miss. 


WANTED-POSITION “e —— 
In a circular saw mill in Va. ‘ N. C. or S. C. or Ga. paerens 
a. . ROBERTSON, Bogart, G 














WANTED-POSITION AS BUYER 
In Inland Empire for eastern firm who can sell lumber 
bought right. Will accept a fair percent of net profits 
in recompense. 
Address “A. 18,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SUPT. 
Of saw mill cutting 35 to 50 M, or assistant at large will 
by young man. Married, sober ‘and reliable. Eight years’ 
practical experience in every branch of the business; three 
years with present concern. Open for position November 1. 
Middle or North West preferred. Write for references. 
ddress “W. 79,” care AMERICAN LUMBERMAN. 


THE WANT GETTER 
Quick returns at small cost. Do you want something? Of 
course you do. Advertise in the AMERICAN LUMBERMAN. 
“DO IT NOW.” 


A NO. | BAND SAW FILER WANTS POSITION. 
Can give good reference. Address Ww. 8. wg ee 
Tel. Station, St. Albans, W. Va., P. O. Sod, Va. 


WANTED—A YOUNG MAN 
Anxious to succeed in the lumber business, to buy the 
“History of the Lumber Industry of America,” which shows 
what others have done. Address 
AMERICAN LUMBERMAN, Publishers, 815 Dearborn St., 
Chicago. 
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| Wanted Tinber-finber Lands | 





[ Wanted-Business Opportunies | 





jor Sale-PacifieCoastfimber fands| 








WANTED-—PACIFIC COAST TIMBER 
Am in the market for a good tract of Pacific coast tim- 
ber. Wish to hear from owners direct. 
Address “B, 28,” care AMERICAN LUMBERMAN. 





WANTED-—TO BUY 
From 100,000,000 to 200,000,000 feet of L. L. yellow pine 
with or without an operating mill plant. 
Address “Tl. 57,” care AMERICAN LUMBERMAN. 


THE WILLIS COMPANY, PHILADELPHIA, 
Have customers for timber properties. 


1 AM LOOKING FOR A TRACT OF HARDWOOD. 
Address “B, 42,” care AMERICAN LUMBERMAN. 


WANTED-—PINE TIMBER. 
Would consider either white or yellow. 
Address “B. 43,” care AMERICAN LUMBERMAN. 











WANTED—BUSINESS OPENING. 
Experienced northern hardwood and hemlock millman, cut 
out,. wants to invest $20,000 in and take active charge of 
good, moderate sized northern lumbering operation. 

Address “DPD. 1,” care AMERICAN LUMBERMAN. 


WANTED-—RETAIL YARD IN WEST. 
Will buy or take charge for others. 
Address “DPD. 39,” care AMERICAN LUMBERMAN, 


WANTED-PART INTEREST 
In good paying retail lumber business, Chicago or vicinity. 
Address “W. 30,” care AMERICAN LUMBERMAN. 


CASH FOR YOUR YARD OR BUSINESS 

No matter where located. If you want to buy, sell or ex- 
change any kind of real estate or business anywhere, at 
any price, address FRANK P, CLEVELAND, 
1507 Adams Express Bldg., Chicago, Ill. 














AM IN THE MARKET FOR A TRACT OF 
Poplar, spruce or white pine. 


|forSale:Retail fiumber Yards 








Address B. 44,” care AMERICAN LUMBERMAN, 


° 
6x8—8’ white oak, 150,000. 


WANTED-CROSS TIES 
6x8—-8’ red oak, 150,000. 


7x9--8’ red oak, 150,000. 
Address “DPD. 30,” care AMERICAN LUMBERMAN. 


WANTED-—BLACK WALNUT LOGS. 
Sixteen inches and up in diameter, 8 feet and up long. 
Terms cash, and inspection at shipping point. 
JOHN L. ALCOCK & CO., 
P. O. Box 725, Baltimore, Md. 


WANTED—YELLOW PINE FRAMING. 
About 40,000 ft. best quality of yellow pine framing lumber, 
rough or dressed, for U. 8. postoflice building, Clarinda, lowa. 
Address KING LUMBER CO., Charlottesville, Va. 


WANTED-—ONE MILLION OAK, CHESTNUT AND 
Yellow pine ties for steam and trolley roads. Advise quan- 
tity, sizes and quote lowest wholesale price on car at 
shipping point. Cc. A. LARNED, Phoenix, N. Y. 


WANTED-300,000 FEET 
2x12—6, 8 and 12 ft. or multiples. Shipment to be made to 
local Santa Fe point in Kansas. Address 
FRANK E. BRUCE, Kansas City, Mo. 


WANTED-—ON A COMMISSION BASIS 
The exclusive sale for a first class concern carrying a large 
line of transit red cedar shingles for states east of river. 
ddress “B. 6,” care AMERICAN LUMBERMAN. 


WANTED—FIVE OR SIX CARS OF 
1% and 2” No. 1 common or log run maple, beech or birch. 
Please quote f. o. b. Racine by either rail or water. 
RACINE MANUFACTURING CO., Racine, Wis. 


WANTED-—THE CUT OF ONE OR TWO 
Southern yellow pine mills; also one first class western mill 
on percentage basis; no money advanced, but cash paid on 
invoice and B/L. 

ddress “B. 5,” care AMERICAN LUMBERMAN, 


WANTED-SEVERAL CARS 
2144”x8 to 10”x12, 14 and 16’ ist and 2nds basswood. If 
you have any on hand or can saw it to order, write 
G. ELIAS & BRO., Buffalo, N. Y. 


DO YOU WANT A SITUATION? 

Advertise now. An advertisement placed in the Wanted 
Employment columns will bring your want notice before the 
eyes of people who are looking for men. If you want some- 
thing, write the AMERICAN LUMBERMAN, Chicago. 


WANTED-TO HANDLE OUTPUT 
‘ellow pine planing mills with capacity of 20,000 feet or 
lore. Will make ten-day settlements and will advance on 
imber. Address “S. 63,’ care AMERICAN LUMBERMAN. 


; LUMBER. 
To purchase : 


_ Oak, poplar, gum, cypress, ash, cottonwood and yellow pine 
lumber. AMERICAN LUMBER CO., Memphis, Tenn. 


WANTED-GUM LUMBER. 
We buy anywhere from one to 100 cars, or contract for 
the entire cut of mills. Log run lumber preferred. 
KANSAS CITY PACKING BOX CO., 
Kansas City, Kan. 


WANTED—-WALNUT LOGS 
_500 cars good black walnut logs, 10” and up in diameter. 
Will inspect at shipping point and pay cash. 
GEO. W. HARTZELL, U. B. Bidg., Dayton, Ohio. 


; FREE TO WOODWORKERS 

Sample pages of the Wood Workers’ Manual, just issued. 
CERICER LUMBERMAN, Publishers, 315 Dearborn St., 
Shicago. 


| Wanled-Seeond tand Machinery | 


WANTED — SMALL SECOND HAND SIDE EDGER. 
Good condition. Give particulars and price. 
. C. HARPER, Silver City, Miss. 


WANTED—BAND SAW MILL 
30 M capacity, for immediate delivery. State condition, 


price and where located. 
F. W. BLACK LUMBER CO., 
Robey and Blue Island Ave., Chicago. 


WANTED—FIRST CLASS STEAM LOG LOADER 
Or both log loader and skidder combined of about 80,000 
feet per day capacity. Unless your machine is about as 
good as new we would not be interested. 

Address “C. 28,” care AMERICAN LUMBERMAN. 


WANTED-GOOD MEN 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMERICAN LUMBERMAN. 






























































FOR SALE—RETAIL LUMBER YARD. 
Hustling town in central Ohio. Coal and warehouse in 
connection. Address “S. L. C.,” care AMERICAN LUMBERMAN. 


FOR SALE-—RETAIL LUMBER AND COAL YARD. 
An opportunity of a lifetime for someone. About $40,000 
required. Address “J. C. 55,” care AMERICAN LUMBERMAN. 


.RETAIL YARD FOR SALE. 
For a short time will offer the best proposition in south- 
east Nebraska. Good territory; 1l-yard town. 
dress “D. 15,” care AMERICAN LUMBERMAN. 


FOR SALE—PETAIL LUMBER YARD. 
If you want the best yard in North Dakota, write at once. 
Address “C. 19,” care AMERICAN LUMBERMAN. 


FOR SALE—A DESIRABLE RETAIL YARD 
Proposition in North Dakota. 
Address “M. L.,” care AMERICAN LUMBERMAN,. 


FOR SALE— TWO LUMBER YARDS 
And my home; fine wie must change climate. 
dress “B. 4,” care AMERICAN LUMBERMAN. 




















RETAIL YARD FOR SALE 
Leading yard in splendid southern city. Exceptional oppor- 
tunity. Principals only. 
dress “S. 57,” care AMERICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARD. 
Forty miles from Chicago; yard and real estate, $10,000; 
stock about $20,000. Time on real estate. 
Address “R. 55,” care AMERICAN LUMBERMAN, 


[ forSale-Tinber<mber Lands 


SOUTH AND PACIFIC COAST TIMBER 

We employ the largest and most complete crew of timber 
cruisers in the United States or Canada and estimate and 
examine every tract we buy or sell for our clients. We 
solicit correspondence with actual timber investors or timber 
owners (no attention paid to letters from brokers or agents) 
who desire to buy or sell high class timber properties in 
the South, Pacific coast or Canada. See our ad on page 2 
of this issue. 

JAMES D. LACEY & COMPANY, 

312 Hibernia Bldg., 1009 White Bldg., 1215 Old Colony Bldg., 

New Orleans, La. Seattle, Wash. Chicago, Ill. 

829 Chamber of Commerce, Portland, Ore. 


THE WILLIS COMPANY, PHILADELPHIA, 
Offer two spruce pulpwood holdings of exceptional value. 


FOR SALE—ON AND AFTER NOV. 8TH, 1909 

The timber on the H. W. Satterthwaite farm, Huntington 
county, Indiana, consisting of more than 800,000 feet, in 
part as follows: Poplar, 24 to 60 inches, 90,000 feet; white 
oak, 24 to 72 inches, more than 200,000; ash, 70,000; elm, 
200,000; sugar, 100,000; hickory, 30,000; linn, 40,000; 
beech, 75,000. Inquire of BENJ. L. SATTERTHWAITE. 
Executor, Rural Delivery, Andrews, Ind., or 8S. M. SAYLER, 
Attorney, Huntington, Ind. 


FOR SALE—-LARGE TRACT OF TIMBER 

In central Ontario, the property of the Canadian Land & Im- 
migration Company of Haliburton, Limited. This tract of 
timber contains large quantities of cedar, hemlock, spruce. 
balsam, basswood, cherry birch and maple; also considerable 
pine, elm and ash. It is within 125 miles of Toronto, about 
10 hours of Buffalo and 24 hours of New York. It is well 
served by two railroads and large quantities of railroad and 
other timber could be got off this property. The company is 
prepared to sell this timber in blocks in from five to ten 
thousand acres and more if desired. There are several good 
mill sites on the property. This would be a good opportunity 
for parties who are at present cut out and looking for a new 
location. Maps and plans and further particulars can be had 
by applying to W. H. LOCKHART GORDON, 

Managing Director, 79 Adelaide St. East, Toronto. 


FOR SALE-300,000,000 FT. WHITE PINE 
On 6,400 acres; easy to operate; great bargain; correspond- 
ence with actual investors solicited. J. MURRAY, Patton, Pa. 


FOR SALE-3600 ACRES 

Deeded timber land; 45,000,000 feet, $2 board measure, 

standing estimate, or $25 per acre. Six miles from railroad; 
10c rate to Denver. Good saw mill and buildings. 

ROOM 416, E. & C. BUILDING, Denver, Colo. 


THE MERKEL PLAN 
Enables a number of smaller investors to purchase a large 
tract of timber and to enjoy the large profits attending such 
a purchase. It means the association of your capital with 
expert knowledge and experience. Its guarantee stands for 
the safety of your investment and permits you to withdraw 
your money at any time with intefest. Ask for illustrated 
booklet. MERKEL TIMBER & LAND COMPANY, 
1250, 164 Dearborn St., Chicago, Ill. 


WANTED-INFORMATION. 

Every American wood will be found properly classified in 
the “History of the Lumber Industry of America.” Send 
for circulars. 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 



































CALIFORNIA, OREGON AND WASHINGTON 
Timber lands with our own expert cruisers’ report on every 
2% ecres on each tract offered by us. Our estimates can 
be verified from our original field books, thus saving you 
heavy expenses of making original estimates and also saving 
valuable time. Our representations guaranteed. 
See our ad on page 2 of this week’s issue. 
JAMES D. LACEY & COMPANY, 
Western offices: Other offices : 
829 Chamber of Commerce, 312 Hibernia Bldg., 
Portland, Ore. New Orleans, La. 
1009 White B!dg., 1215 Old Colony Bldg., 
Seattle, Wash. Chicago, Ill. 


SPLENDID WASH. & B. C. TIMBER & MILLS 
250 million ft. cedar and fir, $1 M; 100 million ft. fir and 
cedar, 80 M to acre, $1.30; all situated near Everett; plenty 
more. Few Wash. band mills, comb. rail and water shipping, 
built 1906-07, with timber, at bargain prices; also interests 
in such; also smaller mills. 300 million ft. (or any part of 
same) fine B. C. license timber, 75 miles off Vancouver on 
water, 25c M; plenty more. We have all experience and 
offer only the best and bargains. 

3130 OAKES AVE., Everett, Wash. 


THE WILLIS COMPANY, PHILADELPHIA, 


Have a few choice Pacific coast timber propositions to offer. 


BRITISH COLUMBIA TIMBER. 
Several fine tracts on Vancouver Island and mainland. 
Bona fide buyers solicited. Satisfaction guaranteed. 
A. T. FRAMPTON, Mahon Bldg., Victoria, B. C. 


BRITISH COLUMBIA TIMBER. 
Investments of all sizes. Correspondence solicited. 
W. L. KEATE, Crowe Wilson Bidg., Vancouver, B. C. 

















PACIFIC COAST TIMBER LANDS. 
For timber lands or mill properties in Washington, Oregon 
and California address 
W. I. EWART, Alaska Bldg., Seattle, Wash. 


FOR SALE—TIMBER LANDS ON 
Vancouver Island and mainland in B. C.; also in Washing- 
ton and Oregon. T. R. FRENCH, Tacoma, Wash. 


OREGON TIMBER LANDS. 
I have for sale some large and small tracts of high class 
timber properties. Estimates guaranteed. 
D. W. MERRILL, Albany, Ore. 


TIMBER 
British Columbia, Washington and Oregon. Correspondence 
solicited. sA PENOTIERE COMPANY, 
National Bank of Commerce Bldg., Tacoma, Wash. 
FOR SALE—WASHINGTON TIMBER. 
Consult Samuel Collycr, 322 Bailey building, Seattle, about 


investments in Washington timber, saw mills, shingle mills 
and logging chances. 


PACIFIC COAST TIMBER LANDS FOR SALE. 
Tracts and quarter sections in California, Oregon and 
Washington. J. F. SOULE, 
112 Market St., San Francisco, Cal. 


TIMBER LAND IN TRACTS TO SUIT, 
California, Washington and Oregon. 
H. F. CLOUGH, Hinckley Block, Seattle, Wash. 


TorSaleSouthern limber fands | 


NOTICE! 
Sale of Valuable Property. 
By virtue of a judgment rendered by the Hon. G. W. Ward, 





























judge, at September term, 1909, of the superior court of 
Pasquotank county, North Carolina, in the cause of H. T. 
Greenleaf, plaintiff, vs. Land & Lumber Company of North 
Carolina et als., defendants, I shall offer for sale at the 
Court House Door in Elizabeth City, Pasquotank County, 
North Carolina, at 12 O'clock M., on 
Monday, December 6, 1909, 
the following valuable reai estate, situated, lying and being 


in Pasquotank county, North Carolina, more particularly 
described and defined as follows, viz. : 
First Tract. 

A tract of valuable timber land, known as “The Proctor 
Land,” containing 2,500 acres, more or less, situated in 
Newland township; said land being bounded on the north 
by the lands of A. F.. Stafford and others, on the east by 
the lands of J. L. Hinton and others, on the south by the 
lands of the heirs of T. G. Skinner and others and on the 
west by the lands of A. F. Stafford and others; it being a 
part of that certain tract of land containing 4,000 acres, 
more or less, conveyed to Frederick Sawyer by A. 
Albertson and others by deed dated December 5, 1812, re- 
corded in book T., page 157, office of the register of deeds 
of Pasquotank county, there having been sold and conveyed 
out of said 4,000 acres by Frederick B. Sawyer and F. 8. 
Proctor at various times and to various persons about 
1,500 acres. 

Second Tract. 

A tract of land on the Albemarle sound in Salem town- 
ship, containing 125 acres, more or less, bounded by the 
Albemarle sound and the lands of John James and others. 

Terms of sale of each tract: One-third cash upon confir- 
mation of sale, one-third in six months therefrom and one- 
third in twelve months therefrom, with interest at 6 per- 
cent on deferred payments; to purchaser to have the right 
to anticipate deferred payments and pay all cash if he so 
desires. 

At said sale the purchaser of the tract of land first above 
described will be required to deposit as an evidence of good 
faith a certified check of $500 and the purchaser of 
the tract second above described will be required to deposit 
10 percent of his bid; said deposit to be returned in the 
event the sale be not confirmed. 

This the 27th day of September, 1909. 

Cc. E. THOMPSON, 
Receiver of Land & Lumber Company of North Carolina, 
Elizabeth City, N. C. 


EVERY LUMBERMEN SHOULD POSSESS 
A new 4th edition Actuary. It takes the place of the old 
3d edition, now out of print. This new edition shows the 
feet in all stock sizes from 1 to 2,000 pcs., and the amount 
from $6 to $75 per M feet of any quantity. The results 
are there ready for use. The fourth edition of the Lumber- 
man’s Actuary has cut-in index, and contains numerous 
tables that are of great value to the retailer. Price, $3 for 
cloth and $3.50 for leather bound copies. For sale by 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn sti, 
, Chicago. 
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FOR SALE 
White Oak, Red Oak, Ash and Hickory. 

13,000 acres in one solid body, with Texas & Pacific rail- 
way through the center and Southern Pacific railroad only 
two miles away. Very choice timber, standing on ground 
not subject to overflow. 

Red Gum, Tupelo Gum, White Oak and Hickory. 

12,000 acres, principally red and tupelo m, with some 
choice white oak, ash and hickory. About three miles from 
railway, on navigable stream, only a short distance from 
tide water. 

Longleaf Pine. 

In tracts from 5,000,000 to 300,000,000 feet, to suit the 
purchaser. Write me if you are in the market, either to 
buy or to sell. Address A. L. LEHMANN, 

care of Hotel Bentley, Alexandria, La. 


FOR SALE—TIMBER MORTAGES. 

Our company has $260,000 cash paid in capital and 
$50,000 surplus, figuring all property on a_ conservative 
basis. (The mill properties have cost $80,000 more than 
the valuations we have put on them in our schedule of 
assets. 

We oe operating two saw mills in Mississippi cutting 
over 25,000,000 feet per annum. 

We can buy about 100,000,000 feet of yellow pine timber 
with title to land in fee, and over 100,000,000 feet with 
privilege of cutting in ten years, all at $2 per thousand 
average. 

We own over 50,000,000 of timber on land owned by us, 
free of all incumbrance, in addition to our other timber 
rights. 

We will sell mortgages on this land and timber based on 
$2 per thousand. Each mortgage will have abstract of title 
showing unquestioned ownership, will bear 7 percent inter- 
est and will run for five years. We are to have the privi- 
lege of calling in any mortgage on timber we wish to cut by 
paying 1 percent premium for each unexpired year, together 
with interest in full to ninety days after date of said call. 

A sworn statement as to the standing timber on the lands 
will be furnished each mortgagee. 

All subscribers to these mortgages will be given a bonus 
of 25 percent in paid up stock in the company. This stock 
has earned this year 12 percent and the earnings will exceed 
16 percent by January 1. It is not our idea to declare 
dividends for a year yet, as we shall need all our surplus 
to buy timber with, but stockholders can safely figure on 15 
percent average profit, based on present prices, and better 
profits when prices advance. We are charging off liberally 
for depreciation of plant and our stock is held by investors 
well satisfied with our present conservative policy. 

The lowest amount will be about $300, covering forty 
acres and timber thereon. We can furnish mortgages for 
$400, $500, $600 and on up to $20,000 in any one mort- 
age. 

. This proposition will bear the most careful scrutiny and 
we can furnish unquestioned reference as to our company. 
The security is absolute, because nowhere else in Mississippi 
can timber be secured on as favorable a basis. 

Address “C. 37,” care AMERICAN LUMBERMAN. 


TIMBER ON 19,000 ACRES IN 

Mississippi county, Arkansas. 

25,000,000 feet of white ash. 
25,000,000 feet of cypress. 
35,000,000 feet of cottonwood. 
20,000,000 feet of gum. 
20,000,000 feet of other woods. 
Price $175,000, or less than $2 stumpage. 

Address “D, 21,” care AMERICAN LUMBERMAN. 


IN HOWELL COUNTY, MO. 
1,000 acres six miles from railroad, showing 
3,000,000 feet of pine. 
4,000,000 feet of curly white oak. 
Price $25,000. 
Address 














“DPD, 22,” care AMERICAN LUMBERMAN. 
A GREAT SPRUCE HOLDING IN N. C. 


80,000,000 feet of spruce. 
18,000,000 feet of poplar. 
18,000,000 feet of oak. 
Balance of 150,000,000 feet chestnut, hemlock, ash, maple, 
cherry etc. 
150,000,000 feet for $300,000. 
ddress “D,. 23,” care AMERICAN LUMBERMAN, 








38.000 ACRES OF WHITE PINE IN N. C. 

70,U0U0,000 feet of white pine. 

35,000,000 feet of - 

45,000,000 feet of oak. 

40,000,000 feet of chestnut. 

15,000,000 feet of — pine. 

15,000,000 feet of hemlock. 

10,000,000 feet of other woods. 
225,000,000 feet for $450,000. 

Address “D. 24,” care AMERICAN LUMBERMAN,. 


| HAVE 10,000 ACRES OF TIMBER LAND 
Located in Woodruff county, Arkansas, on the Iron Moun- 
tain and Missouri & North Arkansas railroads; will cut 
10,000 feet per acre; will sell on easy terms. 
EDWARD TRAU, Wapakoneta, Ohio. 


175,000,000 FEET-—$175,000. 

The largest and finest body of hemlock now for sale. 
Extra high grade timber. Our own cruiser makes a con- 
servative estimate: 

125,000,000 feet of hemlock. 
20,000,000 feet of oak. 
25,000,000 feet of chestnut. 
5,000,000 feet of white pine. 
2,500,000 feet of other woods. 
Bight miles from Southern R. R. at Del Rio, Cooke Co., 
Tenn. Good grade to timber. 
Commercial terms. 
Address 








“A. 27,” care AMERICAN LUMBERMAN. 


MANUFACTURERS LOOKING FOR LOCATION 
In the South will find it to their advantage to correspond 
with HANFORD F. DONNELLY, Brinkley, Ark. 


SOUTHERN TIMBER AND COAL LANDS. 

I buy and sell timber and coal lands in W. Va., Va., N. C., 
Ky. and Tenn. Large tracts a specialty. Bank references 
exchanged. Correspondence with owners or actual pros- 
pective purchasers solicited. 

HOWARD SUTHERLAND, Elkins, W. Va. 


TO SELL MORE, ADVERTISE MORE. 

Want to sell second hand machinery? 
Want to sell locomotives, cars, rails etc.? 
Want to sell boilers, engines and equipment? 
Want to sell electric machinery? 
Want to sell timber lands? 
Want to sell a lumber yard? 
Want to sell a saw or planing mill? 
Want to sell a factory? 
Want to sell a stock of lumber? 
— so eel tinge, its ete. 

ou surely have som to sell; advertise in the 
Bor Sale Department of AMERICAN ino 
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FOR SALE—TENNESSEE TIMBER 
Accessible ; 50,000,000; extra fine; 70 percent white ~~ 
20 percent poplar; $94,500. C. T. COOKE, Rochester, N. Y. 





WE OWN 97,000 ACRES OF LOUISIANA 


Timber land on Atchafalaya river in Pointe Coupee and 
Iberville parishes which we are selling to colonists. We 
want experienced lumbermen with capital to join us in 
manufacturing and marketing the lumber. Timber consists 
of cypress, gum, cottonwood, ash, oak and hickory, averag- 
ing 6,000 feet per acre. Excellent transportation. 

Address “B. 49,” care AMERICAN LUMBERMAN. 





FOR QUICK SALE 
9,000 acres timber, North Carolina; estimated cut 35,000,- 
000 feet; one mile from railroad. Price in fee, $26,000. 
Triflers don’t answer. A. BAIN-BURGESS, Norfolk, Va. 


TIMBER FOR SALE. 

30,000 acres N. C., 200 million feet, half oak, fifth poplar, 
fifth chestnut, balance white pine and spruce; per acre, $14. 

11,000 acres Tennessee, 172 million feet, 34 hemlock; 
price, $175,000. 

7,500 acres Virginia, on railroad, 17 million feet, % white 
eak ; $35,000. 

12,000 acres on railroad, N. C., fine timber, large new band 
mill; greatest bargain ever offered. 

13,000 acres Florida pine, railroad, 3,500 feet per acre; 
in fee, per acre, $4 

Address 





“C. 18,” care AMERICAN LUMBERMAN, 





FOR SALE-7,000 ACRES OF VIRGIN TIMBER 
Land in Phillips county, Arkansas, close to Mississippi river 
and railroad. Estimated to cut 53,000,000 feet of oak, gum, 
cypress, ash and elm. We have owned it for twenty years 
and buyer will deal directly with owner. 

H. F. AUTEN, Little Rock, Ark. 


For Sale:Hardwood Timber 


MAINE HARDWOOD TIMBER TRACTS. 
2,300 acres 1% miles from railroad. 
1,000,000 feet of white pine. 
2,500,000 feet of white birch. 
5,000,000 feet maple, ash and beech. 
Price, $12,500. 
1,400 acres 3 miles from railroad. 
About 10,000 feet per acre of old growth maple, birch, 
beech, ash and oak. And some softwoods. 
Price, $15 per acre. 
3,000 acres 4 miles from railroad. 
10,000,000 feet of hard and soft maple. 
10,000,000 feet of yellow birch. 
10,000,000 feet of ash, oak, birch and beech. 
Price, $45,000. 
The best proposition in Maine. 
Address “D. 20,” care AMERICAN LUMBERMAN. 

















13,500 ACRES OF OAK TIMBER LAND 
7,000 feet per acre; on railroad; all level, dry land; 
worth $40 per acre when timber is removed. Price now, 
$20 per acre. W. W. YEATES, 135 Dearborn St., Chicago. 


FOR SALE-THREE MILLION FEET OF TIMBER 
Principally fine hickory and white oak, within three miles 
of railroad, in Tennessee. Price, $7,000. 

E. R. FREEMAN, Nashville, Tenn. 


1000 ACRES GOOD HARDWOOD TIMBER 
Near Southern and C., C. & O. railroads. 
W. M. PRATT, Marion, N. C. 


FOR SALE-3600 ACRES HARDWOOD 

Of which 1,350 acres is in fee simple, the balance timber 
right, with five years to remove from January 1, 1909. 
Time can be extended for a longer period at nominal price. 
Location, Franklin county, Alabama, on new Illinois Cen- 
tral railroad, running from Corinth, Miss., to Birmingham, 
Ala. Easy logging proposition; high class timber, large, 
sound and longbodied ; 65 percent white oak, balance poplar, 
red oak and ash. Lands adjoining railroad, making long- 
est haul only three miles. Work entire year round. Will 
cut 13,000,000 feet. Price, $40,000. For further particulars 
write owners, SHARPE & HORN, Nashville, Tenn. 


FOR SALE 
Louisiana, 12,000 and 20,000 acres hardwood. Fine invest- 
ments at the price. R. G. HOBBS, Springfield, Ill. 

















MISSISSIPPI HARDWOOD FOR SALE. 
60,000,000 feet. 
Railroad within one mile. 
: HUGHART & KENDAL, 
Grand Rapids, Mich. 











FOR SALE-400 M’ |” NO. 2 & BETTER 


And 400 M’ 2” Wo. 1 and better; 75 percent W. P., balance 
Norway; averages 60 percent 10” and wider. 
R. H. GRINSTED & CO., Lumber Hxchange, Minneapolis. 


FOR SALE-WHITE PINE TIMBERS. 

Can furnish any size up to 24x24 up to 40 feet right now 
and next winter with snow for skidding can furnish up to 
100 feet. Original growth soft cork white pine. Our prices 
are not near as high as ae might think. 

AMERICAN LUMBER & MANUFACTURING CO., 
Publication Bidg., Pittsburg, Pa. 


FOR SALE—PINE SHINGLES, 
White cedar shingles, northern Ps lath and lumber. Prompt 
shipment, good grades. DOUGLASS emt, co., 











FIVE CARS | 1-4” WISCONSIN HARD MAPLE 
For sale. Log run, mill culls out. Address 
THE WISCONSIN LUMBER & VENEER CO., 
Port Washington, Wis. 





WANTED—ORDERS 


For dimension walnut cut to patterns. We also have for 
sale twenty cars of dry walnut squares. We are in the 
market for walnut logs. 

LANGTON LUMBER COMPANY, Pekin, III. 





WE WANT TO MOVE QUICK THE FOLLOWING: 
We have the following stock at our Ayden, N. C., mill, in 
good shipping condition. This stock is band sawn and 
trimmed, iengths piled separately with plenty of cross sticks, 
consequently this lumber is practically free from warping. 


35 M ft. 1x18” & wider, 1st & 2nds, red gum...... $35.00 
75 M ft. 1x13 to 17” Ist & 2nds & box boards, red & 

OOD: 60545 ceded se ee caeise be bemeianesnoare - 82.00 
80 M ft. 1x6 to 12” Ist & 2nds, red gum.......... 28.50 
50 M ft. 1x4” & wider No. 1 common, red gum..... 16.00 
340 M ft. 1x3” & wider No. 2 common, red gum..... 10.00 


200 M ft. 1x6 to 12” ist & 2nds, sap gum.......... 22.00 


96 M ft. 1x4” & wider No. 1 common, sap gum..... 15.00 
200 M ft. 1x3” & wider No. 2 common, sap gum..... 10.00 
24 M ft. 1x13 to 17” Ist and 2nds, tupelo gum..... 32.00 


90 M ft. 1x6 to 12” 1st and 2nds, tupelo gum...... 26.00 
35 M ft. 1x4” and wider No. 1 common, tupelo gum. 16.00 
100 M ft. 1x3” and wider No. 2 common, tupelo gum. 11.00 
200. BE Tt. 5-6. FO TUR, CUES BI 0 o:0. 06:00: 8:0:0040005 17.00 
0 M ft. 4-4 red and sap gum, log run............. 16.00 
All of these prices are for the stock in the rough, f. o. b. 
cars our mill at Ayden, N. C.—our freight rate to the prin- 
cipal cities being as follows: Estimated weight, 3,300 Ibs. 


a rrr 8c Grand Rapids, Mich.... 27¢ 
Baltimore, Md. ....... See Cheng, FA. oe cccices - 28¢ 
Ciectenatt, OG. ccs ccsce 24c Jamestown, N. Y...... 24¢ 
Philadelphia, Pa. ..... 16c Richmond, Va. ........ 9c 
New York City....cecs ee Bele Ge ca nessewsoe 240 
Boston, MAM. ...ccovs a. eS eee 23¢ 
Buea, We Bs ccccccces 24e Syracuse, MN. Yisccsccce Be 
Pere. TR. 6cccsicss 21c Springfield, Mass. ..... 26¢ 
Cleveland, Ohio ....... 24c Schenectady, N. Y..... 23e 
Detroit, Mich. ...c00ss 25c Rochester, N. Y....... 23¢ 
SS . Se ee Roe. . ewer, B. 6...csssete ie 
PIMTTiSDGEs, FB. .22cs 2 . SS. eee eoee 200 
Elmira, , Pere wee CORE, ©. nce vcces 24¢ 
Seeeen, Bs Ziscisswsce 23c Binghamton, N. Y..... 23¢ 
Daya, O. ccccccccees mee SONG, Gi. eos cdcctcs - 25¢ 
Hish Point, N. C....++ 9%c 


We have no planing mill facilities at Ayden, but the stock 
can be stopped off at Norfolk for custom planing mill work 
at the usual charges. 

AMERICAN LUMBER & MFG. CO., 
Publication Bldg., Pittsburg, Pa. 


DRY LUMBER FOR SALE. 

750,000 ft., consisting of 600,0U0 ft. 4-4 log run elm, 
soft maple and cottonwood; balance 8-4, 2x4 and wider elm 
and oak. Address HARRISON LUMBER CO., 

Keokuk, lowa. 








FOR SALE —-THE ENTIRE CUT OF SMALL MILL 
Consisting of 150,000 feet of pine, sawed 1 inch and well 
manufactured. Address “D. 43,” care AMERICAN LUMBERMAN, 


FOR SALE—HARDWOOD LUMBER & PILING 
Of all kinds. Address : 
BOX NO. 275, Fort Wayne, Ind. 


WANTED-—AN ORDER TO CUT 
One or two cars of dimension wainut. Parties interested 
please address O. C. RICHARDSON, Mooresville, Ind., stat- 
ing prices, also specifications. 


SALE OF LUMBER, LATH & SHINGLES. 
Menominee Indian Keservation, Neopit, Wis., Sept. 11, 
1909.—Proposals in writing will be received by the under- 
signed up to 3 p. m., Sept. 18, 25, Oct. 2, 9, 16, 23, 30, 
1909, for lumber etc., manufactured by this mill. The in- 
ventory of Sept. 1, 1909, showed ———- to be as fol- 
lows: Pine 1,148578, hemlock 5,265,254, No. 3 hardwood 
1,490,768, rock and soft elm 1,384,402, birch 134,901, maple 
261,976, ash 27,380, red oak 67,222, basswood 3,275,215, 
lath 1,416,000, shingles 1,796,000, hemlock tan bark one car. 
As sales are made weekly, above amounts can not be guar- 
anteed. If imterested In any of the items shown above 
write E. A. Braniff, Forester in Charge, Neopit, Wis., for 
information as to amounts unsold, terms of sale etc. ‘The 
stock may be seen in the yard of the Menominee mill at 
Neopit. Payment will be required for stock purchased when 
stock is ready for shipment. The right to reject any and all 

bids is reserved. P. 8. EVEREST, 
Special Disbursing Agent. 


RED CEDAR POST AND BOARDS. 
GERNERT BROS. LUMBER CO., Louisville, Ky. 


FOR SALE—CEDAR TELEGRAPH POLES, POSTS 
And railroad ties. 
THE SANTA CLARA LUMBER CO., Tupper Lake, N. Y. 




















POPLAR BEVEL SIDING AND LATTICE 


Kiln Dried Dimension Lumber. 
Quartered Oak Flooring. 
GAMBLE BROS., Highland Park, Ky. 





WE WILL SELL CHEAP 200,000 FT. 7 
6x8x12 to 18 feet beech, gum, elm etc., switch ties, also suit 
able for framing and construction work. ; 

S$. M. BURGESS & CO., Rockport, Ky. 


WE CAN DO IT. . 

Read this department and get variety. We do this = 

peer 9 a - do ito j uick ch - — aap ge aot ae oe 
rought together quic rou e medium 0 

pa Kg small cost. Send in your ad and let us estimate 
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